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Getting Live Building Prospects 


Part of a display which gained 
hundreds of live building pros- 
pects for-an alert Michigan re- 
tailer this spring. 





See Page 52 












AMERICAN: LUMBERMAN 


May 28, 1921 
























THE MARK OF RESPONSIBLE 
FIRE INSURANCE 


=; 
\ as 


NATIONAL LUMB! ER MANUFACTURERS" 
INTER = ESURANCE ee 














1st—That this Inter-Insurance Exchange has more 
assets to amount at risk—(or insurance in force) 
than any Stock fire insurance company. 

2nd—That our policy is the lowest in cost as well as 
the safest of any fire insurance policy written. 
Let us prove this. 

If you are not a member, and your Saw-Mill can 

meet our requirements as a preferred risk—we 


Do You know these Important Facts? 
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write only such—your application will be welcomed by our 425 members. Write for full partic- 
ulars, and last Financial Statement. 


NATIONAL LUMBER MANUFACTURERS’ 
INTER-INSURANCE EXCHANGE 


709 LUMBER EXCHANGE, 118. LASALLE STREET, CHICAGO, ILLINOIS 
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A Novel Plan for Profitable Advertising 


UMBER DEALERS SEEKING new opportunities for profita- 

ble returns from their advertisements will be interested in a 
two-page spread that appeared in the Times-Picayune, of 

New Orleans, under date of May 23. The two pages carried adver- 
tisements of twenty-six different lines of retailers, including a lum- 
ber dealer, which were submitted in competition for prizes by read- 
ers of that paper, who were urged to pick a representative retailer 
of New Orleans, analyze the goods he has to sell, find out what 
appeal the product makes, and then bring it out simply and clearly 
in an advertisement containing not more than one hundred words. 
One expert from the paper and two advertising men from the out- 
side constituted the awarding committee. Ail professional ad 
writers and advertising men are ‘barred from the competition. 
Each successful contestant received $5 in currency or merchandise, 
and the most successful advertisement in the whole series, which 
lasts twelve weeks more, will receive a grand cash prize of $150. 
The prize winning advertisement of the Delta Lumber Co. called 
the -public’s attention to the part lumber has played in serving 
mankind in building up civilization. It was short, succinct and 


forceful, driving its message home in a manner quite worthy of an 
experenced, professional ad writer. 

It will not take readers of the AMERICAN LUMBERMAN long to see 
the great possibilities in this contest. People are very much the 
same all over the land; “folks is folks” as the poet says. If down 
south hundreds of people, amateurs all of them, will take pleasure 
in ad writing, it will not be long before we see retailers in other 
sections of the country fostering these local advertising contests. 
As was found in New Orleans and adjoining States, for the adver- 
tisements were submitted from three States besides Louisiana, 
people in other sections of the country will find ad writing just 
what it is—a most inviting avocation. It is stimulating and sur- 
prisingly, exciting to catch an idea, dress it up, and arrange it in a 
captivating manner; then, too, the prospect. of increasing. one’s 
income adds a final touch. Many of the contestants in such con- 
tests in addition to ‘the healthy diversion afforded, add the possi- 
bility of increasing their income’ $5; $10, $20 a week. Then, too, 
there is the attraction of winning the grand prize. In each com- 
munity the contestants should be encoutaged to submit as many 
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advertisements as they can possibly find time to complete, a large 
number, as much for the experience as for the hope of prize win- 
ning. The AMERICAN LUMBERMAN is pleased to commend this plan 
to its readers in all parts of the country. 


Will Benefit By Reduced Freight Rates 


NCERTAINTIES OF ONE KIND and another have been 
large factors in causing the stagnation in the lumber busi- 
ness that has just begun to disappear. Now the agitation 

for reduced freight rates on lumber, reasonable and right tho it 
may be in principle, offers an excuse for some prospective buyers 
to delay placing orders for stock. Such delay is unwise and hardly 
logical, because any reduction in rates will be immediately passed 
on to the buyer by the manufacturer; and to withhold orders on that 
account will only serve further to postpone recovery of the building 
industry. 

The general attitude of the millmen on this question is well ex- 
pressed by C. E. Klumb, general salesmanager of the Finkbine 
Lumber Co., Jackson, Miss., who writes as follows: ‘We notice 
quite a few letters coming into our office from retailers, asking 
what we intend to do with our invoices in case the freight rates 
are reduced. We have answered them all that we would reduce the 
invoices the exact amount of the reduction in freight, and they need 
not hesitate to buy fearing that the rates will go down while stock 
is in transit.” 

Mr. Klumb says further that in his opinion all mills will give 
dealers the benefit of any reduction that may be made. However, 
he thinks rates are unlikely to come down very soon, tho when the 
reduction is made he expects it to be an “over-night affair.” 

Just now lumbermen in every branch of the industry owe it to 
themselves and to their fellow lumbermen to go ahead with their 
purchases and with the general conduct of their business on the 
assumption that recovery has begun, for it has; and no trifling 
uncertainty should be permitted to check the progress that already 
has been made toward normal conditions. A few weeks of con- 
sistent buying and pushing of sales on the part of retailers will 
prove to be exactly the force needed to put the lumber business 
back on its customary plane of prosperity. 


Reduction of Freight Rates West Proposed 


T A MEETING of railroad officials on May 24 it was decided to 

cut rates on freight from Chicago to the Pacific coast from 

10 to 40 percent. This proposed reduction is designed to meet 

competition with steamship lines by way of the Panama Canal. In 

nearly all instances the reductions will be on products destined 

for Pacific Coast points. Concurrence will be sought at once from 
eastern railroads and from the Interstate Commerce Commission. 

Building materials destined for Pacific coast points will benefit 
from this reduction; among such materials are listed expanded 
metal flooring, building paper, oil, and paint. New eastbound rates 
are to apply on dried fruit in boxes and bags. It is proposed to re- 
duce the rate on fruit in boxes from $1.66% per hundred pounds to 
$1.25; and in bags from $2 to $1.45. 

While rates for land transportation have been increasing in most 
cases, those by water have been falling. The chief reason assigned 
for decline in water rates is the abundance of shipping and the active 
competition between vessels to secure cargoes. Recently a shipment 
of California fruit went by way of the Panama Canal to the At- 
lantic ports, tho the distance by sea was twice as great as by land. 











Wisconsin Proposes to Insure Jobless 


BILL IS BEFORE the Wisconsin legislature which if passed 
will provide remuneration in the form of insurance for labor- 
ers out of a job. This-bill was recently before a senate com- 

mittee where its terms and purposes were investigated. It is meet- 
ing with much opposition, particularly from lumbermen whose 
plants are busy at certain seasons and less busy at others. They 
need more workmen at one time than at another, and of necessity 
must frequently enlarge or reduce their crews. The men let out 
because of slackness of work would receive unemployment insur- 
ance, according to the terms of the bill, unless they entered some 
other employment within a specified time; and they might not be in 
much haste to enter. 

Another object of the promoters of the bill seems to be to penalize 
employers to such an extent as to make it costly to discharge men, 
thus making it necessary to give them steady employment. This 
would hit the lumber business hard, because of the seasonal nature 
of the work. Industrial employment depends upon a uniform, con- 
tinuous market; and it is impossible many times to regulate this. 
Overproduction may disorganize markets, with the result that men 
hws have had steady employment may find a sudden change of con- 

itions. 


The unemployment insurance would place a premium on idleness, 
at least for persons who would rather be idle than to work. Busi- 
ness would be burdened with extra expense in paying this insurance, 
and it would be heaviest when business is poorest. The manufac- 
turer acting in his own interest will keep his plant going as much 
of the time as possible. He needs no law to make him produce as 
much as he can, and the claim that the proposed law will do this is 
not well founded. If the purpose is to compel the manufacturer to 
engage in several lines of industry at the same time, so that when 
business is slack in one the workmen can be switched to another, 
the plan will usually fail, because it is not practicable in most cases 
to operate several businesses under one management. 

The bill if it becomes a law will not make men thrifty. It will 
tend in-the opposite way. For that reason the law would not have a 
good effect. But it would make Wisconsin the promised land foi 
loafers who, under the pretense of being laborers, would flock there 
to share in the insurance provided for the man without a job. It is a 
radical measure, and its success or failure if tried in Wisconsin wil! 
be watched by the whole country with keen interest. The chance is 
that it would furnish one more proof that man can not live by legis- 
lation alone; but that industry is better than soup wee and thai 
too much law is worse than too little. 


“Let Us Not Drowse in the Watch Tower” 


ET US NOT DROWSE in the watch tower” is the advice of 

Sir Auckland Geddes, British Ambassador to the United 

States, adding, “it is drowsiness in the watch tower which is 
responsible for war.” 

Here is a whole sermon in a few words, applicable to the business 

situation, as well as to our world relations. There never was a 





time in our history when the need for alertness, watchfulness and 


aggressive action on the part of business men was greater than 
now. The business man who is drowsing in the watch tower is the 
one who is complaining of hard times, slow business, lack of demand 
and who cuts his advertising and other sales expense down to a 
minimum and waits for business to get better. While he drowses 
the enemy in the shape of lethargy, dry rot, financial difficulties 
etc. creeps upon him. 

The concern that is alert and awake on the watch tower, that is 
sending its scouts into every nook and corner stirring up business 
hitherto overlooked and that is sounding the tocsin of publicity, 
keeping the army of potential buyers awake to the fact that it is 
still doing business and wants to cater to their needs, is the concern 
that is getting business even in these dull times and is occupying 
a strategic position to take advantage of the better times when they 
appear. 

“Let us not drowse in the watch tower,” let us remember that 
“1921 will reward fighters” and as we gird our loins and go out 
after business, strenuously, actively, intelligently, we may agree 
with Herbert Hoover in the statement that “if the country only 
realized one per cent of what is going on, and that the clock has not 
stopped, it would not have anything like the gloom that it has got.” 


The Snell Bill Introduced in the Senate 


N MAY 20 SENATOR Medill McCormick introduced the Snell 
forestry bill into the Senate. Two appropriation items were 
reduced, but otherwise the measure was not much changed 

from the form in which it was originally introduced in the House of 
Representatives. The appropriations which are reduced are that for 
the proposed survey of the forest resources of the country from 
$3,000,000 to $1,000,000; and that for the purchase of land, cut from 
$50,000,000 to $10,000,000. 

The Senate bill contains one provision not in the bill as it was in- 
troduced in the House. This relates to memorial trees for soldiers, 
and provides for codperation with various States, counties, 
municipalities and organizations in planting along public highways, 
and elsewhere, memorial trees and forests in commemoration of 
soldiers, sailors, marines, nurses, and others who enlisted in the 
service of humanity during the world war. 

The essential features of the Snell bill are unchanged. These 
relate to a program for national forestry carried out in codperative 
work between the Federal Government and the separate States and 
smaller political divisions. 

There is little doubt that Senator McCormick was influenced to 
take an active part in the forestry work ‘by the earnest way in 
which the Union League Club of Chicago entered into it. The club 
sponsored the Central States Forestry Conference which has re- 
sulted in the beginning of a permanent organization to include 
Illinois, Indiana, Iowa, Missouri, Michigan, Minnesota, Olio and 
Wisconsin. D. L. Goodwillie, acting president of the forestry con- 
ference, is chairman of the committee of the Chamber of Commerce 
of the United States, assigned to the duty of formulating a National 
referendum on a forest policy. 
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Opposes Cut in Railroad Rates 


[Special telegram to AMERICAN LUMBERMAN] 

CLEVELAND, OHIO, May 25.—The National 
Industrial Traffic League, which is holding a 
two days’ convention here, today adopted a 
resolution opposing any general downward re- 
vision of railroad rates until the carriers have 
had opportunity to adjust their finances. The 
resolution, copies of which will be sent to Presi- 
dent Harding and to the Interstate Commerce 
Commission, readseas follows: 

Resolved, That the National Industrial Traffic 
Ieague, in convention assembled, respectfully sub- 
mits to its membership and to the shippers of the 
country generally the wisdom of proceeding in all 
of these matters in an orderly manner, as provided 
hy the Act to Regulate Commerce, to obtain proper 
redress of their individual grievances; 

That the National Industrial Traffic League dep- 
recates any effort toward a general downward re- 
vision of rates until the carriers have had an op- 
portunity to adjust their expenses so as to insure 
proper transportation service and facilities and a 
reasonable return on their property, under econom- 
ical and efficient management, and that we urge 
upon the traffic executives of the carriers and upon 
the shippers, thru their respective organizations, 
to meet in conference and endeavor to reach an 
agreement on all questions in controversy, thus 
avoiding, wherever possible, litigation before the 
commission, already very much overworked : 

That we reaffirm our confidence in the Interstate 
Commerce Commission to act in this grave situation 
for the good of all interests, and urge that the 
Interstate Commerce Commission be left free to 
exercise its judgment in making such readjustments 
of the rate structure as necessity and conditions 
warrant. 


Northwestern Veteran Passes Away 

[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., May 26.—Charles E. 
Blackwell, veteran lumberman, died here 
Wednesday at his home, aged 71 years. He 
was formerly head of the Gull River Lumber 
Co., Wholesaler and retailer of lumber, with 
headquarters at Minneapolis and yards in North 
Dakota. Later for some years he was associated 
in the retail trade with his brothers at Coopers- 
town, N. D. In the last two years he had been 
on the staff of the Retail Lumbermen’s Inter- 
Insurance Exchange. He served thru the Civil 
War. Mr. Blackwell leaves a widow, two sons 
and a daughter. The funeral services will take 
place Friday at Lakewood Cemetery Chapel, 
Minneapolis. 


The Chicago Labor Wage Controversy 

Up to time of going to press there has been 
no change in the status of the labor wage con- 
troversy which is holding up $200,000,000 worth 
ot building construction in Chicago. Edward 
M. Craig, secretary Building Employers’ As- 
sociation, stated that nothing whatever has come 
as yet out of the prolonged parleys between 
himself and Thomas 8. Kearney, president Chi- 
cago Building Trades Council, representing the 
cmployers and the workmen respectively, and 
that no settlement is in sight. The employers, 
supported by the banks and commercial organi- 
zations, refuse to alter their offer of $1 an hour 
for skilled mechanics and 70 cents for common 
iabor, and the workmen—or at least their rep- 
resentatives—refuse to accept such a scale. 
Mr. Kearney last Wednesday announced that 
he would demand arbitration as the logical 
method of settling the deadlock, but Mr. Craig 


closed down practically every sash, door and 
millwork plant in the city, in the meanwhile is 
still on, with no prospect of settlement, both 
employers and employees refusing to aecept the 
others’ demands. George P. Rinn, chairman 
of the labor committee of Division G—Millmen 
—of the Lumbermen’s Association of Chicago, 
reports that no further move toward a settlement 
will be taken by the employers until a settle- 
ment with the ‘‘outdoor’’ workmen has been 
reached. 


Price Decline Cuts Export of Mahogany 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., May 25.—An official re- 

port from Bluefields today estimates that the 

eastern coast of Nicaragua will not ship during 
this calendar year more than 10,000,000 feet 
of mahogany and cedar logs, compared with ap- 

proximately twice that quantity in 1920. A 

drop in prices from $70 to $45 a thousand feet 

is indicated. 


Confer With Rail Executives on Rates 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 26.—A conference 
will be held here June 2 between railway execu- 
tives and operating lumbermen to discuss the 
feasibility of readjusting lumber rates. The 
lumbermen will present a statement of conditions 
in the lumber industry. 

George H. Ingalls, chairman eastern traffic 
executives; Lincoln Green, chairman southern 
traffic executives; Chairman Spence, western, 
traffic executives, and their committees will be 
represented. 

The lumbermen have felt for some time that 
a conference between the railroad executives 
and a small committee of lumbermen would be 
of value to the public. 

The President in his message to Congress 
stated one phase of his thought in such fashion 
that the public has been led to believe there will 
be a reduction in freight rates. One of the out- 
standing needs of the country is resumption of 
the building of homes and commercial strue- 
tures. Lumber plays an important and in a 
measure a controlling part in this program. The 
freight burden on lumber products is very 
heavy. The hope for a reduction of freight 
rates would naturally slow up buying. 

On the other hand, a careful survey of the 
situation indicating definitely that a reduction 
could not be made would clarify the atmosphere 
for all parties concerned. The lumbermen 
want to discuss this matter frankly with the 
railroads at this time, to consider the matter 
from all angles, to advise the railroads of the 
situation as it exists in the industry today, to 
learn from them the exact situation of the roads 
and determine if it is possible for them at this 
time to readjust lumber rates. 





Description 
2x4x12 and 14’ No. 1 southern pine 
1x8 or 10” No. 2 southern pine shiplap. . 
1x6” No. 2 southern pine flooring 
1x4” No. 1 southern pine flooring 
%x4” select fir ceiling 
1x6” No. 2 southern pine drop siding... 
1x5” select _ siding 
1x8” clear southern pine D4S 


May, 1918 
4.20 


Highest price 1920 May, 1921 
$ : $ 0 


Studied Economics at 13 Years 


New York, N. Y., May 21.—David Koch, 
the 17-year old. boy who won first prize of 
$1,000 given by Alvan T. Simonds, president 
of the Simonds Saw Manufacturing Co., Fiteh- 
burg, Mass., for the best essay. on economics, 
began the study of economics when 13 years 
old. The boy’s father is a button hole maker, 
who came to this country in 1897, and the 
family lives on the East Side. 

Dr. J. L. Tildsley, superintendent of high 
schools, looked up the boy and reported that 
the essay was his own work. He only talked 
it over with his instructor in the high school, 
who said of him: ‘‘He was head and 
shoulders above other pupils in the economics 
class and knew more about economies than 
some of the teachers.’’ He began the study 
of the subject during his last year in elemen- 
tary school, and as he hopes to go to college, 
the $1,000 that he has won will give him a 
good start. 

It is peculiarly fortunate that the prize 
should go to so deserving a young man, the 
son of a Russian emigrant. The fact that he 
already has pursued his specialty for four or five 
years augurs well for his future advancement 
in that field of investigation. Knowledge of 
economics is sadly needed in America, a fact 
that Mr. Simonds has realized; and his pur- 
pose in offering the liberal prizes was to 
promote interest in the subject. The example 
of the young immigrant boy should be a 
stimulus to other young Americans, who often 
neglect opportunities that immigrants are 
quick to grasp. 


How Lumber Prices Have Dropped 


ToLEDO, OHIO, May 23.—A recent issue of the 
Toledo News-Bee contained the following in- 
teresting article on lumber prices under the 
head ‘‘38 Percent Drop in Lumber Prices’’: 


Lumber prices have shown an average decline of 
38.29 percent from the high point that they reached 
during the high price period, according to Karl S. 
Aschbacher, of the Swan Creek Lumber & Supply 
Co., who has compiled a table of price ranges. 

Altho this decrease is shown, lumber prices still 
average 36.52 percent higher than they were during 
May, 1918. 

Mr. Aschbacher in his computations traced every 
shift in the prices. Immediately after the war they 
showed a tendency to be lower. A building boom 
followed. Then came the depression which cut down 
the prices. Some activity in the market has re- 
sulted in a slight increase in prices now, but Mr. 
Aschbacher is convinced that the market never 
again will have the runaway faculties that inspired 
its upward dash last spring. 

One interesting item in the list is that of white 
pine doors, a manufactured product with one bev- 
eled plate glass window. These sold for $18.95 
in May, 1918. In October, 1920, they sold for $51. 
Now they are down to $33.50. He says that labor 
costs enter into the high price of this article. 

In his list of twenty-four articles Mr. Aschbacher 
has inserted the things commonly required in house 
building. Only one article, No. 2 southern pine drop 
siding, is not used in home building extensively. 
It is used mostly for garages. Following is Mr. 
Aschbacher’s list: 
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1x8” select common cypress 

32x14” select oak flooring. . 

#$x1%” select oak flooring. 

5/2-16 extra clear red cedar shingles.... 
34x1\% No. 1 hemlock lath 

1x8 southern pine RE base, lineal feet. . 
1x5 southern pine RE casing, lineal feet. 
3x7 door frame P. C 

24x24 window frame P. C 0 Sept. 16 


24x24 two-light window 2. 4.80 March 3 
3x7 white pine door B. P., one-light 95 .00 Oct. 19 
Cement, per sack.. ie d 1 
Hard wall plaster... . 4 ‘ 4 
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declared on Thursday that his association had 
not been informed of ‘such a move, and thought 
that if arbitration were to be demanded no 
further time should be wasted before doing so. 
Prospects of an early settlement of the lockout 
were further dimmed last Wednesday when the 
bricklayers’ union, which was conducting sepa- 
rate overtures with the contractors, was defi- 
nitely told by Peter S. Shaughnessey, its presi- 
dent, that $1 an hour is the best offer which 
can be secured from the employers. 

The strike of ‘‘indoor’’ carpenters, which has 
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USE OF WOODEN SHINGLES BY STATES 

Can you get for us, right away, the total annual 
consumption of wooden shingles in Oklahoma, 
Texas and Louisiana ?—INQuiry No. 245. 

[The inquirer is a lumber company in Texas. 
The use of shingles and lumber by States is 
not so well known as their manufacture by 
States; because compilers of statistics have 
usually taken accounts of products where they 
are manufactured, rather than where used. 
However, the inquirer’s question can be an- 
swered with a fair degree of accuracy, because 
the Government has published figures showing 
the shipment of western red cedar shingles into 
various States. 

By far the largest part of all the wooden 
shingles used in this country are made of west- 
ern cedar, and figures for this wood answer 
fairly well for all shingles. 

Texas consumes western red cedar shingles 
to the number of 245,035,000 a year; Oklahoma, 
126,582,000; and Louisiana, 7,286,000. Minne- 
sota uses more red cedar shingles than any other 
State, the total there being 270,000,000. Kan- 
sas is a large user, 165,554,000, while Nebraska 
uses 207,327,000. Figures follow for a few 
other States. Iowa, 209,905,000; Missouri, 
150,336,000; Michigan, 117,660,000; South 
Dakota, 106,385,000. The total for the whole 
country was 6,321,256,000. These figures are 
for 1919.—EprrTor. ] 


DURABILITY OF CROSSTIES 
Which will last longer under the same condi- 
tions, 7”’x9”—8’ heart pine ties or 7”x9”—8’ fir 
ties, without any heart specifications ?—INQuIRY 
No. 247. 
[Both are rated alike in durability, provided 


the fir is Douglas fir, and the pine is longleaf - 


pine. Each kind of tie is good for from six to 
nine years. The following table showing the 
durability of various untreated woods when 
used as ties should prove of interest: 

Species Years Species 
Black locust 
Eastern red cedar.12-15 
Northern white 

cedar 
Cypress 
Redwood 
White oak 
Douglas fir 
Longleaf pine 
Tamarack 
Western larch.... 
Chestnut 
Western hemlock.. 
Western yellow 


White pine 
White elm 
Shortleaf pine.... 
3 


Lodgepole pine... 


Yellow and red 
birch 
Black gum 
Hard maple 
Loblolly pine 
Eastern hemlock.. 2- 


CPE PATRIA 


Preservative treatment will double the life 
of some of these ties, but as a rule, woods 
which decay quickly in their natural conditions 
are benefited most by treatment.—EpITor. ] 


WHITE CEDAR AND CYPRESS POLES 

We would like to have any information you may 
have at hand relative to cypress poles. What is the 
lasting quality of cypress, as well as the strength, 
for transmission and telephone lines, compared 
with white cedar? In this western country not 
many cypress poles have been used. Perhaps one 
reason is that not much effort has been made to 
introduce them.—INquiry No. 246. 

[This query comes from a wholesale lumber- 
man in Iowa. When cypress and northern white 
cedar are compared, the comparison is between 
two excellent pole woods. Tables which show 
the durability of different woods when used as 
poles, place the period of service for northern 
white cedar at from 12 to 16 years, and of ecy- 
press at from 11 to 15 years. When the 
strengths of these are compared, it is found that 
the modulus of rupture of the cedar is 6,700 
pounds to the square inch, and of cypress 11,- 
300. It is thus seen that in durability the 
advantage is slightly in favor of the cedar; but 
in strength the advantage is with cypress. An- 
other white cedar largely used for poles is a 


southern tree, growing near the Atlantic coast 
from Maryland to Florida. Few trees are of 
finer form for poles. It is durable, and is rated 
in that respect the same as cypress. Western 
red cedar poles rate in durability equal to 
northern white cedar. No poles in general use are 
rated above these. two cedars. The following 
table showing the durability of poles of different 
woods is from page 320 of ‘‘ Forest Products,’’ 
by Nelson C. Brown: 

Species Years 
Northern white 

cedar 
Western red cedar. 12-16 
Redwood 12-15 
Southern white 

cedar 
Cypress 
Chestnut 

Figures are not given for poles of locust, ca- 
talpa, and Osage orange, which are very dur- 
able.—EbIrTor. | 


Species 
White oak 
Longleaf pine .... 
Douglas fir 
Loblolly pine . 
“—— yellow 


saeoneh pine... 2- 4 


A MIXTURE FOR WHITEWASH 


A lumber company in Florida has-written to 
the AMERICAN LUMBERMAN, concerning inquiry 
No. 224 relating to the formula for whitewash 
published in the issue of May 7, saying that if 
some cheap gum, like gum arabic, is mixed with 
the whitewash, the adhering qualities will be 
improved.—Ep1Tor. 


JUNIPER LOGS WANTED 

Can you tell me where in Delaware or Maryland 
I can buy some white cedar logs? Some call them 
juniper. I would like to get several carloads, 12” 
to 30” in diameter. INQuiIRY No. 249 

[The logs wanted are evidently the southern 
white cedar or juniper growing near the coast 
from Delaware southward. The inquirer lives 
in New Jersey and his address will be fur- 
nished to interested persons on request.— 
EDITOR. ] 


CEDAR POSTS COMPARED WITH IRON 

We are experiencing some competition with cedar 
posts by iron posts. Can you give some talking 
points in favor of cedar as preferable to iron posts 
for fencing purposes ?—INQUIRY No. 231. 

[It is presumed that posts for farm fences 
are meant. The fences for town and city lots 
would be a matter different from those which 
enclose farms; because the item of cost, in the 
original fence and in the renewals, is less im- 
portant in the city than on the farm. The owner 
of a city lot expects to pay more for fences in 
proportion to area, than the farmer; and if he 
wants large iron posts, set in cement, and 
painted well and often, he will not object to 
paying the price. Iron posts well made, well 
set, and well cared for, are fairly satisfactory 
for city lots. 

It may not be so with farms. The cost may 
be a serious item. It is one thing to set a large 
iron post in cement, paint it well and often to 
protect it against rust, and another thing to set 
cheap posts; perhaps sections of an old pipe, in 
the ground, and leave them unpainted. The 
post’s small size, and the want of a cement set- 
ting to hold it erect, may result in an unsightly 
career in a short time, and in speedy destruction 
from rust. A’ small, unprotected iron post may 
rust out long before a cedar post will fail thru 
decay; and the wooden post, because of its 
larger size, may be expected to stand plumb, 
and look better. It is easy to fasten boards, 
pickets or wire to the wooden post. Posts alone 
do not make a fence. 

Cedar posts are durable. The unqualified 
statement can not be made that they will out- 
last iron; for that depends on circumstances. 
But it ought to be accepted as a fact that, dol- 
lar for dollar, a farmer will receive more service 
from a fence with cedar posts than from one 
with posts of iron, or any other material; be- 
sides, the wooden posts look well, not only when 
they are new, but as long as they last. Eighteen 
companies in the United States make iron posts; 


tho many of the posts are not meant for farm 
fences but for those enclosing factory yards, 
cemeteries, and city lots.—Eb1Tor. ] 


DIRECTORY OF FOREST PRODUCT USERS 

I wish to obtain a directory of firms in northern 
Michigan and Wisconsin who use such forest prod- 
ucts as hardwood and hemlock logs, cedar posts. 
poles, shingle bolts, pulpwood, and _ excelsior.— 
Inquiry No. 248. 

[The address of the inquirer, who is in busi- 
ness in Upper Michigan, will be furnished to 
interested parties on request. A complete di- 
rectory of the kind described does not appear 
to be available-—EDITOR. | 


NORTHERN HARDWOOD PRICES 

Can you advise us where we can find quotations 
on hardwoods similar to those published in your 
paper under Michigan and Wisconsin hardwoods, 
so we can get a comparison running back as far 
as 1910? We would like, say, prices for April 1 
and Oct. 1 of those years.—INnQuirny No. 244. 

[This request for information came from a 
lumber company in Vermont. It is worthy of 
note that similar requests for prices of lumber 
for dates in the past are numerous, indicating 
an increasing interest in the history of prices. 
It is not easy to answer questions of this’ kind 
because detailed figures on prices were not as 
frequently published a few years ago as at pres- 
ent. Perhaps the AMERICAN LUMBERMAN’sS files 
contain as complete history of lumber prices 
as can be found in one place in the United 
States; yet, even here gaps may exist, because 
price figures cover so wide a field, relate to so 
many grades of lumber, and in so many markets. 
For that reason each lumber association has a 
big job to take care of its own price history. 

The Government has published average mill 
yard prices, covering twenty-two years, begin- 
ning with 1899. It should be borne in mind, 
however, that an average mill yard price may 
be quite different from the price of some par- 
ticular grade in some _ particular market 
for the same year. The average is found 
by adding all the prices, and taking. the 
mean. The average is always lower than the 
highest, and higher than the lowest. 

The rise of lumber prices during the war, with 
their tendency to fall to former levels since the 
war’s close, is doubtless the cause of the un- 
usual interest at this time in the history of 
prices. One good thing, at least, will come out 
of it; that is a better understanding of the his- 
tory of the lumber industry.—Epiror. ] 


ORANGE WOOD FOR SALE 


We have a tract of 300 acres of orange trees 
about twenty years old, and we contemplate taking 


the trees out. They have large stumps and would 
saw into very nice lumber. If you know of persons 
who would be interested in a proposition of this 
kind please refer them to us.—INQuiRy No. 228, 

[This orange orchard is in California, and 
interested parties will be furnished the inquirer’s 
address on request. The principal use of orange 
wood in this country is in the manufacture of 
dental and manicure sticks. The wood is hard, 
of very fine grain, free from splinters, and of 
pleasing color. A small quantity is used for 
fine carvings. The principal supply of orange 
wood comes from southern Europe, northern 
Africa, and Syria, cut from old trees. Dead 
trees are occasionally cut in Florida and Cal- 
ifornia. The unprecedented freeze in Florida 
about twenty-five years ago caused large sup- 
plies of this wood to reach the market during 
a few years following. During the late war the 
supply of foreign orange wood was cut off, and 
a vigorous hunt was made for substitutes— 
Eprvor. | 


THE FOSSIL RESIN of the kauri pine of New 
Zealand is one of the most valuable ingredients 
of varnish. 
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A Review of Commercial Factors 


Several recent events justify the unmistakable 
return of confidence in evidence in the business 
world, and the belief that business prospects are 
now brighter than even at the beginning of the 
year. Still, it seems clear that many changes 
and adjustments must take place before the 
situation can truly be described as normal, in- 
asmuch as irregularities still exist in prices, as 
well as in wages and other production costs. The 
rediscount rate on commercial paper is now down 
to 6 or 614 percent at all Federal Reserve banks, 
which the Irving National Bank of New York 
in its survey of business conditions points out as 
an indication of somewhat easier credit condi- 
tions. Production, while still at low ebb in a 
few basic industries, is being resumed rather 
briskly in others, and railroad earnings are tend- 
ing slightly upward, which fact goes to show 
that there has been some expansion in the total 
volume of business being done. 


The Building and Labor Situation 


Labor, which profits so largely from normal 
building operations and suffers so keenly during 
their absence, still remains the principal ob- 
stacle to a general resumption of building activ- 
ity. In most of the large cities of the country 
building is at a standstill on account of strikes 
or lockouts of building labor precipitated by in- 
ability to agree on wage schedules. Labor de- 
mands a continuation of the previous high wage 
seales or offers to accept only immaterial redue- 
tions, whereas the employers take the stand that 
as the cost of not only building materials but 
also of living has decreased very materially, 
labor should now accept its due share of defla- 
tion. At some points adjustments have been 
made, but in many of the large centers agree- 
ment in this connection is not yet in sight, altho 
the struggle has been on for almost a month; in 
the meanwhile there is very little if any building 
in progress at those points and fears are great 
that unless settlements are reached very soon 
the possibility of real activity in building con- 
struction this year will pass. The season already 
has progressed far and if building now contem- 
plated can not get under way very soon much of 
it will be postponed until next year. 


Summary of Crop Conditions 

Reports from the agricultural States indicate 
that while the weather improved somewhat last 
week, cool weather has been prevalent over prac- 
tically the entire country. This in the northern 
States has been very favorable to the develop- 
ment of pastures and the winter grain crops. 
In the southern States it has been injurious to 
cotton, causing the young plants to die off. Corn 
in the South also has been delayed in develop- 
ment thereby. Corn planting in the North has 
been delayed and some reports indicate that seed 
has rotted in the ground where planted. Wheat 
still seems fair to good, with acreage decreased. 
Frost damage in California is reported not as 
severe as had been feared. In Oregon, Wash- 
ington and northern Idaho fruit prospects are 
good and frost damage only slight. The potato 
growing States are putting in an average normal 
acreage. 


In the Hardwood Field 


The undertone of the hardwood market is 
good and orders are being booked in larger 
numbers, but for small quantities, generally 
speaking. Greater strength in the hardwood 
market as a whole is very noticeable, however. 
Oak in particular shows a tendency toward 
higher levels, already having advanced $10 to $15 
over the level of two or three weeks ago; but the 
higher grades of practically all the woods, be- 
coming very scarce, are on the upward climb. 
No. 1 common, too, has shown additional strength 
during the week as a result of the larger volume 
of business dive-ted to it because of the short- 


age of FAS. It is noteworthy that concessions 
are becoming rare. Until recently the buyer had 
pretty much his own way as to price, but now 
many of the mills refuse offers that are below 
their quoted prices, or at best will shave the 
latter very little as a compromise. 


The Trade in Seuthern Pine 


The lack of building in many of the large 
consuming sections as a result of the unfavor- 
able labor situation is making itself keenly felt 
on the southern pine market, and reports from 
the various producing centers vary widely as to 
the condition of the market. Some state that 
there has been a slight increase in business 
during the last ten days, and this probably is 
accountable to the relatively better country 
trade and city building conditions in the South; 
but those from centers from which a large quan- 
tity of lumber customarily moves to northern 
and eastern markets agree that the market is 
unimproved and in some cases even are slightly 
more quiet than earlier in the month. All re- 
ports agree, however, as to the advancing-tend- 
ency of the market. Both orders and shipments 
of southern pine have for some weeks been quite 
considerably in excess of production, and stocks 
as a consequence are low and broken. The cur- 
rent market can be said to be about $2 stronger 
than at the opening of the month. High grade 
finish and flooring are particularly strong, and 
common boards and No. 1 dimension, especially 
in lengths over 16 feet, are also conspicuous in 
this respect. No one among the manufacturers 
and wholesalers doubts that as soon as the labor 
troubles in the North and East are settled there 
will be a very much more active market, and 
considerable embarrassment from the standpoint 
of available supply. 


Features of Douglas Fir Trade 


The market for Douglas fir remains unsatis- 
factory. Building operations in many of the 
large cities are still being held up as a result 
of labor troubles, and reports from most con- 
suming sections describe the country trade as 
decidedly spotty. Industrial buying is unim- 
proved, and advices from the Coast say that 
railroad buying, which has been very light for 
some time, has been practically nil during the 
last two weeks. Nevertheless, the market has 
shown alittle more strength during the week. 
Vertical grain uppers have advanced $2 to $3, 
and, while none of the other items have shown 
such concrete evidence of strength, a number of 
them show a good tone. About the only really 


weak item today outside of timbers is common 
boards, which are still in relatively heavy supply. 
There is a better feeling among the manufac- 
turers now than for several months, possibly 
due to the fact that the southern pine operators 
are shipping more lumber than they are cutting, 
which is counted on to reflect itself in prices 
very soon, and perhaps due to the fact that the 
volume of fir orders for water shipment has of 
late been sufficient to remove many of the water- 
front mills from the rail market temporarily, 
leaving a larger percentage of current orders 
available for the inland mills. Production has 
shown a gradual increase during the last month, 
and so have shipments. Manufacturing costs 
have changed very little during the last month, 
but it appears probable that mills that are now 
paying $3.60 base for labor very shortly will be 
able to reduce this base to $3. Some of the mills 
are now paying $2.50. If this reduction in labor 
costs can be effected an increase in production 
can be expected to follow, as many of the mills 
have run very low on stocks and are willing to 
begin cutting again to replenish them in prepa- 
ration for considerably better business imme- 
diately after the settlement of the labor wage 
controversies in the East. 


The Position of the Western Pines 


The feature of the western pine market is the 
rather suddenly developed searcity of shop, par- 
ticularly in the Inland Empire. Prices on this 
stock, however, have not yet responded to this 
situation, but an advance seems inevitable if 
the present enlarged demand proves to be not 
merely a temporary flurry. In the Inland Em- 
pire, stocks of uppers and commons are still 
plentiful and unchanged as to prices. Reports 
from California and southern Oregon indicate 
an increased volume of buying of the white and 
sugar pines of that section, with clears very 
searce and 6/4 shop in particularly good request. 
Stocks generally are very low, and it will be 
another sixty days before any new dry stocks 
will be available. 


Michigan Lumberman Marries 
[Special telegram to AMERICAN LUMBERMAN] 
GRAND Rapips, MicH., May 26.—Godfrey 

von Platen, well known Michigan lumberman 
and dealer in timber lands, who recently made 
a spectacular sale of the historic military wagon 
road tract in the upper peninsula, married today 
Mrs. Linsley Terbush, of Chicago. Mrs. Ter- 
bush, it is said, is-the widow of the founder 
of the Yellow Taxicab service, who died four 
years ago. 





Lumber Movement for Nineteen Weeks* 
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West Coast Lumbermen’s Association 
May 1 


Western Pine Manufacturers’ Association 
California White & Sugar Pine Manufacturers’ 
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North Carolina Pine Association 
May 


Northern Hemlock & Hardwood Manufacturers’ Association. . 
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Orders 
1.327,825,469 
$4.459.060 
1.412,284,529 
906,172,141 
64.698,311 
"970,870,452 
188,175,000 
15,050,000 
203,225,000 
$6,088,000 
2°612.000 
"$8,700,000 
.31,932,000 
4.858.000 
56,790,000 
62,685,489 
6.282.825 
a2 Sat 2d 


19,627,000 


Cut Shipments 
.303.248,067 


73,159,009 83,323,800 





386,571,867 
881,975.003 
58,192,307 
940,167,310 


188,765,728 
15,507,000 


807,740,750 
59,879,194 





867,619,944 
141,073,082 


21.655, 





204,272,728 
56,482,000 
3.266.000 


” 162,728,082 
36,159,000 
5.414.000 





55,748,000 
79, 63,154,000 
5.504, 2,626,000 





65,780,000 
76.744.839 
5,678,709 


~ $5,305.000 
84,544,229 
6.193.492 
90,737.721 
26.679.000 


1,539,000 
28,218,000 





823,422,548 


21,446,000 


- 1,299,000 
22,745,000 


2.761,708,453 





725,000 
~ 20,352,000 
2,821,190,295 





*Beginning week ended Jan. 8, 1921, and including week ended May 14, 1921. Compiled by the Na- 


tional Lumber Manufacturers’ Association 
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Lumbermen Endorse Plan of Commerce Secretary 
for Compilation of Statistics on Lumber Industry 


WASHINGTON, D. C., May 24.—The lumber 
manufacturers of the United States will co- 
operate fully with the Department of Commerce 
in the compilation and distribution of statis- 
tical data showing production, stocks on hand 
and shipments. This decision was reached at a 
conference between representatives of various 
associations and officials of the Department of 
Commerce held here today. The lumbermen were 
unanimous in their decision to codperate to the 
fullest possible extent. 


Lumbermen to Codperate Thru National 


A resolution was adopted providing that the 
cooperation be carried on thru the National Lum- 
ber Manufacturers’ Association. While the 
southern hardwood producers are not directly 
affiliated with the National, their association will 
codperate thru the same medium, the details of 
this codperation being worked out separately on 
account of different conditions in the hardwood 
end of the industry. 

The conference was a happy affair. Secre- 
tary Hoover made the opening statement, out- 
lining in a general way what was in his mind. 
He took occasion to say that it was not his 
purpose to interfere in any way with the activi- 
ties of any other branch of the Government, but 
merely to codperate with the lumber and other 
basic industries in the interest of the industries, 
the public and the Government. 


To Compile Association Data Promptly 

The work will begin actively probably within 
a week. The plan in contemplation is to issue 
monthly statements, and, if possible, to prepare 
them for distribution by the middle of one 
month covering operations for the preceding 
month. This will mean considerable work, but 
the idea is to make the returns as complete as 
possible without making them unnecessarily 
complicated or cumbersome and to get them out 
to the public and the industry promptly enough 
to be of current value. 

Each regional association will be largely re- 
sponsible for procuring the data for its par- 
ticular region, the Government standing behind 
the associations. The idea is not to use com- 
pulsion, but to develop voluntary codperation. 
Secretary Hoover is not disposed to use a club 
in any sense. He desires only to be helpful. 


To Cover Production and Shipments 


Mr. Hoover would like also information on 
manufacturing, wholesale and retail prices, but 
is willing to leave the matter of prices for fu- 
ture development. While several of the regional 
associations compile and distribute statistics 
on past sales at frequent intervals, in order to 
get a definite line on the price the consumer 
pays, figures also must be procured from the 
retailer and wholesaler. 

Secretary Hoover spoke of statistics on con- 
sumption, but it was pointed out that data as to 
actual consumption would be very difficult to 
get, while statistics on shipments can be pro- 
cured readily. Even retail associations, it was 
stated, do not attempt to compile data on 
actual consumption, which would be quite com- 
plicated and difficult. 


Commerce Secretary Calls Conference 


The conference was called to order by Assist- 
ant Secretary of Commerce Houston promptly 
at 2:30 o’clock this afternoon. Mr. Houston 
announced ‘that Secretary Hoover would appear 
in a few minutes and make a statement. As 
Mr. Hoover entered the conference room all 
present rose to their feet in greeting. 

There was nothing stiff or formal about the 
eonference. From the first Mr. Hoover made 
everybody feel perfectly at home. 

Statistics Aid in Adjusting Supply to Market 

After outlining briefly the need and impor- 
tance of authentic statistics, Mr. Hoover said 
that if such statistics had been available last 
year in some industries with which he is fa- 


miliar they would not have expanded nearly 
so much and liquidation would have been 
easier. 

With up-to-date statistics ay ilable, he 
said, every man in an industry knows his rela- 
tion to the entire industry, whether he is 
above or below the average in stocks or pro- 
duction ete., and is able to govern himself 
accordingly. 

A picture to the country once a month of 
the actual condition in not alone lumber but 
in other basie industries, he thought, would 
be very helpful. With such information in 
hand, he said, production would have slowed 
down much more quickly than it. did with a 
realization that a diminishing market was 
in sight. On the other hand, when the 
monthly figures indicate a gain in the volume 
of business, the manufacturer would go ahead 
with more production. 


Suggests Adoption Dimension Standards 


Mr. Hoover spoke briefly regarding the im- 
portance of simplification. For example, he 
mentioned problems of dimension. It is im- 
portant to know what are the best standards 
as to dimensions, not style, he said. If the 
industry and the department came to an 
agreement, the standards could be known as 
Department of Commerce standards. Such a 
project once launched would tend to carry 
itself, he added. 


Would Have Consuls Supply Data Wanted 


The secretary spoke briefly on the problems 
of the export trade. If the wood group in 
general would have a man of experience keep 
in touch with the export trade, or the import 
trade, and make use of the six hundred em- 
ployees of the consular service and the De- 
partment of Commerce, he said, it should 
prove really helpful. At present there is no 
particular direction as to what special infor- 
mation is needed. In order to make the serv- 
ice really efficient, there must be direction 
from a man fairly schooled in the industry. 
Mr. Hoover said he was looking for such a 
man and would welcome suggestions from the 
lumbermen in his selection. This applies sim- 
ilarly to other industries. 

Mr. Hoover called upon several of those 
present for statements, taking the names at 
random from a list handed to him. He first 
called Theodore L. Bristol, secretary Lumber 
Manufacturers’ Association of Southern New 
England. Mr. Bristol said he came to the 
conference merely on a chance, that he rep- 
resented small mills which produce _princi- 
pally ties and car material for the New Haven 
and Boston and Maine railroads and do not 
enter extensively into the general market. 
While desirous of codperating, he thought 
others present were in position to discuss the 
general situation to far greater advantage. 


Exporters’ Secretary Offers to Codperate 

Secretary Hoover then called upon Harvey 
M. Dickson of Baltimore, secretary National 
Lumber Exporters’ Association, who was in 
attendance. Mr. Dickson said that his asso- 
ciation handles chiefly American hardwood 
lumber in the export trade, and some pine. 
He said the association members felt the 
need of more and better information from for- 
eign markets. He said he found it difficult to 
procure accurate figures on production and 
the percentage of hardwood shipped abroad. 
He said that the association was greatly in- 
terested in Mr. Hoover’s project and would 
cooperate in every way possible. Among 
other things, Mr. Harvey suggested it would 
be of advantage to simplify reports that go 
into the customs houses in order to make them 
of real value. So many tons of this or that, 
he said, means little. 

James E. Stark, chairman executive com- 
mittee American Hardwood Manufacturers’ 
Association, was next called by Mr. Hoover. 


Mr. Stark said he thought it would be well 
to leave to a small group the working out of 
details for codperation in gathering and dis- 
seminating statistics. His association, he 
added, was ready and willing to codperate to 
any extent with the Government and do any- 
thing along this line. 

Mr: Hoover asked whether the hardwood 
men got a different reaction than the soft- 
wood producers, and Mr. Stark replied in the 
affirmative, saying that conditions were quite 
different in some respects. 

The secretary then suggested that possibly 
it would be well for the men present to divide 
into two groups, talk things out and then 
come together again. He thought it would be 
sufficient to divide into two groups right 
there. This suggestion was well received, but 
was not put into execution at once, pending 
some further general discussion. 


National’s Counsel Offers Sales Data 


L. C. Boyle, general counsel National Lum- 
ber Manufacturers’ Association, discussed 
prices briefly, stating that while the manu- 
facturers could furnish data on past sales if 
Mr. Hoover desired to carry thru his idea, it 
would be necessary to get in touch with asso- 
ciations of wholesalers and retailers. No ae- 
tive wholesaler or retailer was present. Jo- 
seph E. Davies, counsel for the American 
Wholesale Lumber Association, was in at- 
tendanece, but did not participate in the dis- 
cussions. 

Difficulties in Compiling Cypress Statistics 

Mr. Hoover asked George E. Watson, see- 
retary-manager Southern Cypress Manufae- 
turers’ Association, to make a statement of 
the situation as he saw it. Mr. Watson said 
that cypress was a sort of hybrid. He said 
frankly that the association had some trouble 
and delay in getting statistical data for its 
own reports, but was prepared to codperate as 
far as possible with the Government in this 
project. 

Mr. Hoover remarked that it would not be 
worth while to start the project ‘‘if we have 
to go out and club the manufacturer into 
codperation.’’ He added that if a majority 
cooperated voluntarily the department would 
be able to exert some pressure on the others. 


Has Data on 75 Percent Western Pine Output 


D. D. Conn, representing the Western Pine 
Manufacturers’ Association, said he was sure 
the information desired could be procured 
from, association members, but some pressure 
certainly would be needed from the Depart- 
ment of Commerce on nonmember mills. 
About 75 percent of the production of west- 
ern pine, he said, was represented in member 
mills: Statistics from nonmembers, he thought 
should come thru the several associations as 
a matter of convenience to all hands. 


A Fairly Accurate Line on Southern Pine 


John E. Rhodes, secretary-manager South- 
ern, Pine Association, said that association 
was prepared to codperate in every way. He 
told briefly of the statistical work now done 
by the association and the difficulties encoun- 
tered in getting members to supply data 
promptly. He was confident, however, that 
a sufficient number of mills to furnish a fairly 
accurate line on production, stocks and ship- 
ments could always be depended upon. Man- 
ufaecturers of southern pine in general—that 
is, outside of associations—Mr. Rhodes said, 
probably would have to be pressed. In South- 
ern Pine Association territory, he added, or- 
ganization mills cut 40 to 60 percent of the 
general production, depending upon the pros- 
perity in the industry. Many mills operate 
only when prices are good and general condi- 
tions. favgrable. In times like the present 
such mills do not operate. 


(Continued on page 74) 
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HOPE FOR INJUNCTION MODIFICATION 


MEMPHIS, TENN., May 24.—Lumber inter- 
ests here, which are defendants in the Open 
Competition Plan case, are hopeful that the 
Supreme Court will shortly pass on the applica- 
tion for a writ of supersedeas so modifying the 
injunction now running against the defendants 
that the association may resume the gathering, 
compilation and issuance of monthly stock and 
production reports and weekly sales reports pend- 
ing the final decision of that tribunal. 

It is pointed out that it is only about two 
weeks before the Supreme Court will recess for 
the summer and that, if it does not pass on 
the appplication for a modification of the in- 
junction before that time, little is to be ac- 
complished, so far as the defendants are con- 
cerned, 


THEIR GIFTS MAKE PARKS TO BOAST OF 


BELLINGHAM, WASH., May 21.—Bellingham 
parks have become so attractive, partly thru 
the gifts of local lumbermen, that the park board 
this week decided to call for photographs of 
these recreation grounds for advertising them 
thruout the Northwest. The competition is free 
to cverybody and suitable tokens will be given 
the owners of the views selected. It is the 
board's intention to prepare a large number of 
copies of the selected photographs under one 
glass. They will be distributed thru the Cham- 
ber of Commerce and perhaps thru the Pacific 
Northwest Tourist Bureau. 

Two of the city’s most beautiful parks are 
Cornwall Park, containing sixty acres, and 
Whateom Falls.Park, composed chiefly of wild 
land, with Whatcom Creek running thru it. The 
high entrance to Cornwall Park, comprising 
heavy logs, was the gift of the Bloedel Donovan 
Lumber Mills. Whatcom Falls Park has been 
improved by the installation of twelve pieces of 
the latest play apparatus, the gift of J. H. 
Bloedel, president Bloedel Donovan Lumber 
Mills. 


MILL ENG'NEER IS GRANTED PATENT 


BEND, ORE., May 21.—A patent has been 
granted G. J. Selk, chief engineer for the 
Brooks-Seanlon Lumber Co., on an automatic 
engine stop of his invention, which has been in 
use in the company’s plant for four years. 

The device serves the double purpose of guard- 
ing against engine racing and preventing gov- 
ernor accidents. Some of the valuable features 
of the invention are that it can be snapped 
into position with the fingers; that it is always 
free to act, no part being inside a steam pipe, 
and that it is automatic and may be arranged 
to be operated electrically from any point. 


. 


GOLF DEVOTEES TO SEEK TROPHIES 


CINCINNATI, OHIO, May 24.—Cincinnati mem- 
bers of the National Hardwood Lumber Asso- 
ciation have arranged for several special Pull- 
man cars to carry them to the Philadelphia con- 
vention to be held June 9 and 10. The 
Cincinnatians will be joined by lumbermen from 
Louisville, Indianapolis and St. Louis, and ar- 
rangements are being made to keep the trip 
interesting and entertaining. The party will 
leave on the Pennsylvania railroad on the after- 
noon of June 8. So far about fifty reservations 
have been made. The arrangements are being 
taken care of by a committee of which Roy E. 
Thompson is chairman. 

Preceding this special party a number of golf 
devotees of the Cincinnati Lumbermen’s Golf 
Association will leave on June 4 to take part 
in the golf tournament of the Lumber Trades’ 
Golf Association to be held at Shawnee-on-the- 
Delaware, Pa., on June 6, 7 and 8. Several 
Cincinnatians have become quite expert in the 
game and are ambitious to win one of the tro- 
phies offered. Those who will go from here 
include J. C. West, president Cincinnati Lumber- 
men’s Golf Club; E. O. Robinson, George W. 
Hand, V. B. Kirkpatrick, E. M. Bonner, Hall 
Hagemeyer and W. H. Hopkins. 

Arrangements are being made for the June 
outing of the Cincinnati Lumbermen’s Club by 














the entertainment committee, consisting of J. C. 
West, chairman; Emil Thoman, W. H. Hopkins, 
D. H. Moul and L. P. Lewin. The committee 
has decided to hold the outing on the afternoon 
and evening of June 21 at the boat club of the 
North Cincinnati Gymnasium Association at 
Bass Island in the Little Miami River. The 
principal feature of the afternoon sport will be 
a baseball game between the hardwood men and 
the southern pine men. There will be swim- 
ming, tennis and other outdoor games to take 
up the remainder of the afternoon. In the even- 
ing a sumptuous chicken dinner will be served, 
after which President Newell H. Hargrave will 
call the members to order for a short business 
session. Following this the evening will be 
devoted to indoor sport. 





APPOINTED APPALACHIAN REPRESENTATIVE 


DuLuTH, MINN., May 23.—Representation of 
the Clyde Iron Works Sales Co. in the Ap- 
palachian territory has undergone a change due 
to the transfer of W. C. Champion to the Pacific 
coast. Mare D. Troyer sueceeds Mr. Champion 
with headquarters at the same location in Cin- 
cinnati, 2605 Union Cen- 
tral Building, and has 
already assumed his 
duties in the Appala- 
chian territory. 

Mr. Troyer has been 
going over part of the 
territory with - Mr. 
Champion during the 





MARC D. TROYER, 
In Charge Appalachian 
Territory for Clyde Iron 
Works Sales Co. 





last three or four weeks 
and will take charge of 
the office about June 1, 
when Mr. Champion will 
leave for the west Coast, 
where he will continue to 
represent the Clyde com- 
pany, with headquarters 
at Seattle. Mr. Troyer 
has been connected with the home office of the 
Clyde Iron Works Sales Co. at Duluth as as- 
sistant to J. J. Lumn, sales manager, for some 
time and is thoroly familiar with its product. 
He is unsually well equipped to advise and con- 
sult with those interested in logging or track 
laying machinery and will undoubtedly receive 
the courteous and kindly treatment from the Ap- 
palachian territory that Mr. Champion has en- 
joyed during the period of several years that he 
has spent there in the interest of this company. 





MANY EXHIBITS AT BUSINESS SHOW 


St. Louts, Mo., May 24.—The annual bus- 
iness show of the Rotary Club of St. Louis 
is being held this week in the main dining room 
of the Hotel Statler. There are more than 
fifty exhibits of products handled by members 
of this live organization. The lumber exhibit 
is in the hands of the Julius Seidel Lumber 
Co., and it has a most creditable display. 

The Seidel booth occupies a space 8x12 feet 
in size in a commanding position. Above the 
booth is the well known slogan of this concern, 
‘Seidel St. Louis Sells Service.’’ The prin- 
cipal feature of the exhibit is a display of 
redwood boards. There are about twenty of 
these boards ranging in size from 1 to 60 
inches. There are also several model California- 
style bungalows built of redwood. 

Another interesting feature is a number of 
samples of hardwood flooring, showing the 
manner in which it is laid. As souvenirs, a 
small piece of redwood is given to each visitor. 
It carries this inscription, ‘‘ Whittle your 
troubles away.’’ 





NEW BRUNSWICK FOREST FIRES in 1920 rep- 
resent a monetary loss of $690,306 to the Prov- 
ince. There were 312 separate fires which burnt 
over an area of 94,787 acres. 


OFFERS CONCESSIONS ON WHITE PINE 


MONTREAL, QUE., May 23.—In order to pro- 
vide piling space for their 1921 production, 
Blair Bros. (Ltd.), Montreal, have issued a list 
that became effective on May 21 covering about 
2,000,000 feet of nice, dry Canadian white 
pine from the Ottawa Valley that was manu- 
factured during the season of 1920. This mate- 
rial is being offered at remarkably low prices 
and as there are plenty of cars now available 
prompt shipment can be assured. 


W. B. Blair says that this list is carrying a~ 


reduction of 35 percent from the prices that were 
in effect earlier this month and he feels that 
they will have no trouble in moving this stock 
at these figures. 


COMPANY MOVES, TO BETTER SERVICE 


INDIANAPOLIS, IND., May 24.—The general 
offices of the Eel River Falls Lumber Co., man- 
ufacturer and wholesaler of hardwood lumber, 
have been moved from Spencer, Ind., to 507 
Lemeke Building, this city. The change was 
made by the company that it might be in better 
position to keep in close touch with the mar- 
ket, so will redound to the benefit of its patrons 
thru its being able to give better service. P. 
C. Pierson and R. E. Hollowell are the officers 
of the company, which is a member of the Na- 
tional Hardwood Lumber Association. 


ORANGE GIFT HOSPITAL DEDICATED 


ORANGE, TEX., May 23.—Frances Ann Lutch- 
er Hospital, built and equipped at a cost of 
$300,000 by Mrs. Frances Ann Lutcher, widow 
of the late Henry J. Lutcher, pioneer lumber- 
man, was formally thrown open to the public 
last week and solemnly dedicated to the healing 
of humanity at an impressive service at 
Lutcher Memorial Presbyterian Church, which 
magnificent edifice is also a gift to Orange 
from Mrs. Lutcher. 

From 2:00 to 5:00 o’clock Sunday afternoon 
a public reception was held at the hospital, with 
the wives of Orange physicians in the receiving 
line. Wards, sun -parlors, private rooms, 
kitchens ete. of the hospital were inspected by 
hundreds of visitors and refreshments were 
served to all on the splendid sweep of lawn in 
front of the building. 

The dedication services at the church began 
at 7:30 p. m., the principal feature being an 
address, ‘‘Humanized Medicine,’’ by Dr. Man- 
ton M. Carrick, president Texas State board 
of health. The program in full as carried out 
at the church was: 

Organ prelude, March, Cadman; Doxology, 
Invocation, Lord’s Prayer; Hymn 81 Italian- 
Felice-de-Giardini; Soprano solo, Hymn-Favre, 
Mrs. John W. Hart; Scripture reading; Rotary 
Quartet; Baritone solo, ‘‘Now the Day Is 
Over,’’ E. V. Folsom; Introduction, Mayor W. 
E. Lea; Address, ‘‘ Humanized Medicine,’’ Dr. 
Manton M. Carrick; Prayer of Dedication, Rev. 
E. T. Drake; Hymn, Coronation-Oliver Holden; 
Benediction; Organ Postlude, Sortie-Colburn. 


TELLS OF NATIONAL FORESTRY BILLS 


San Francisco, Cauir., May 21.—A lumber- 
men’s luncheon meeting was held at the Palace 
Hotel in San Francisco on May 20, under the 
auspices of the California Forest Protective As- 
sociation, George H. Rhodes, secretary. The 
motive of the luncheon was an address by E. T. 
Allen, forester for the Western Conservation & 
Forestry Association, of Portland, Ore. As he 
has kept in close touch with national conditions, 
as well as those on the Pacific coast, Mr. Allen’s 
talk was of great practical value to the repre- 
sentative body of lumbermen and timber owners 
that was present. He read and explained the 
new Capper bill, which provides for an excise 
tax of 5 cents a thousand feet on all timber cut 
in accordance with Government regulations, and 
of $5 a thousand on lumber cut otherwise. He 
told, also, of the activities of the United States 
Chamber of Commerce, with a committee and 
subcommittees studying the forest policies. A 
resolution was passed at the meeting at Atlantic 
City endorsing the principle of national, State 
and private codperation on forestry problems, 
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Efficient Mechanical Methods and Organization of Personnel 
Under Close Executive Control Feature Enormous Retail Plant 


This will be a story of more or less be- 
wildered impressions. When a person finds 
himself walking thru an immense business 
plant in which unusual features hit him in 
the eye every minute, he wishes for a memory 
as accurate as a cash register and as com- 
prehensive as a dictionary. He is sure to miss 
matters of importance and to see and hear 
with some incorrectness. But with this initial 
apology the Realm is going to tackle the job 
of describing one of the biggest retail plants 
in the United States as it appeared to us in 
the course of a walk thru the place. 


Size and Service Leave Little to Imagination 


The Hammond Lumber Co. has a couple of 
yards, one in Los Angeles and one in San 
Pedro, or Terminal Island as the latter is 
usually called, that for size and completeness 
of service leave but little to the imagination. 
People who have been in Los Angeles, and 
that includes a fairly large proportion of 
Americans, will remember that it is an inland 
city. San Pedro is its harbor. Practically all 
the lumber that comes to Los Angeles comes 
by water and is transferred from boat to car 
at San Pedro. The Hammond Lumber Co. 


An Investment of $10,000,000 in Two Plants 


The Terminal Island yard is a storage and 
wholesaling point, but the Los Angeles plant 
is strictly a retailing proposition and covers 
an area of between twenty-five and thirty 
acres. Some idea of the magnitude of these 
yards may be got from the statement that the 
two points represent an investment of $10,- 
000,000. This sum, you understand, does not 
include the sawmills, the fleet of schooners or 
the ship building yard operated by the Ham- 
mond company; merely these two lumber 
yards and their equipment. 


Yard Delivers 18,000,000 Feet in March, 1920 


R. A. Thielen, sales manager of the com- 
pany, a young man who earries a big load of 
responsibility for keeping lumber moving fast 
enough and in the right way to make the huge 
machine profitable, showed us around the 
plant. He has a force of fourteen city sales- 
men working under him, combing the city of 
Los Angeles in cars in carefully organized 
campaigns for business. They get it, too. In 
March, 1920—a big month of course, and that 
is one reason I happen to. remember it—some- 
thing over 18,000,000 feet of lumber was de- 


perhaps the most satisfactory home that 
could be built for the climate. The average 
bungalow is rather small, for the scenic won- 
der of the State and the hundreds of miles of 
fine roads tempt the people out of doors; and 
a car of some kind is usually considered some- 
thing of a necessity for a Los Angeles family. 
Since so much of the time can be and is spent 
outdoors the family is content With a small 
house that can be easily cared for. The 
climate and the roads have a distinct in- 
fluence upon the type of architecture. They 
naturally have a distinct influence upon 
the number of homes built, too; for more 
and more people are coming here to make 
their homes for part or all the year. I 
believe about ten thousand dwellings, ex- 
clusive of apartment houses, were built in 
Los Angeles last year. 


Plant Office Is Highly Departmentized 

The first department of the Hammond plant 
which Mr. Thielen showed me was the of- 
fice; a roomy, airy building full of windows 
affording ample space for the office force of, 
about one hundred fifty people. One of the 
labor savers in this office is an elaborate sys- 
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RETAIL YARD OF THE HAMMOND 


owns and operates enormous sawmills at As- 
toria, I believe, and at other points, and it 
operates its own fleet of lumber schooners 
which bring their loads to the company’s 
docks at Terminal Island. The lumber is 
stored here in a yard that covers forty-seven 
acres. This plant includes a big planing mill 
where jobs for points other than Los Angeles 
are got out. It includes also dry kilns, finish 
sheds and open air storage capacity. 


See Advantages in Piling Lumber on End 


You will note by referring to the picture 
that part of these outdoor piles are standing 
onend. This is a notable characteristic of Los 
Angeles lumber storage. I can not at the mo- 
ment recall seeing end storage of lumber out of 
doors in any other city. The Los Angeles 
dealers give several reasons for this kind of 
piling. In the first place it keeps outdoor 
piles dry. Lumber is moved pretty rapidly, 
but even so in a big yard a certain amount of 
stock will remain in the piles for longer than 
the average storage time. It may be rained 
on, even in sunny California; and an end- 
stored pile, without sticking, will dry out more 
quickly and will remain more uniformly dry 
than will lumber that is laid horizontally. 
Since much of the stuff comes from the mill 
rather directly this vertical piling helps it 
complete its process of seasoning. This method 
of piling’ also economizes on room and on 
labor. Several dealers said they liked the 
looks of horizontal piles but that vertical piles 
suited. them better when all things were con- 
sidered. 


livered out of the Los Angeles yard. During 
the summer of 1920 sales here, as elsewhere, 
fell off; but there was a marked revival in the 
fall. The year 1921 started off well and has 
been improving ever since. 


Los Angeles Third in Value of March Permits 


At this point something should be said 
briefly about Los Angeles as a building town 
in order to explain the big trade of the Ham- 
mond company and the other large lumber 
concerns. The city claims to be the largest 
in California.. San Francisco, I understand, 
scorns this claim; but no matter which is the 
larger they are both big cities. Henry Riddi- 
ford, secretary of the Lumbermen’s Exchange, 
told me that in March, 1921, Los Angeles 
stood third among American cities in the 
number of building permits taken out, being 
exceeded only by New York and Chicago. 


Climate and Living Habits Favor Wood 


Furthermore, Mr. Riddiford says that the 
building code of the city is very liberal in 
allowing frame buildings to be erected. In 
fact more than half the dwellings erected last 
year were of frame construction. A person 
has only to traverse the residence streets and 
to note the hundreds of bungalows to under- 
stand why this is true. The California bunga- 
low with its low walls and wide roof and 
roomy porches has become a widely known 
and extensively copied type of house con- 
struction. Here in southern California it can 
be built at a comparatively low cost, due to 
the uniformity of temperature, and it makes 


LUMBER CO. AT LOS ANGELES, CALIF.; CALLED LARGEST IN UNITED STATES 


tem of pneumatic tubes connecting all de- 
partments. Orders, memoranda and the like 
are shot directly to the desk of the person 
for whom they are intended. The vault is so 
large that a number of persons, presumably 
filing clerks, have desks in it. The place is 
all departmentized, of course, and the depart- 
ment caring for the yard sales made to people 
who come directly to the yard to make pur- 
chases is but a comparatively small corner. 


No Special Plans Drawn; Plan Books Used 


There is an architectural department, but its 
chief function is considerably different from 
that of the usual plan or service department. 
The Hammond company draws no plans. The 
trade divides itself rather sharply into two 
classes, neither of which requires the furnish- 
ing of plans by the yard. All kinds of build- 
ings are sold, but the greater number fall 
under the head of small bungalows or rather 
elaborate residences and big business build- 
ings. Bungalows of every conceivable design 
have been built and the plans collected into 
bungalow books. When a man wants to build 
one of these little residences he can pick the 
plan. out of one of these reliable books and 
have it built without any special architectural 
service. And of course the large structures 
are proper work for a regular architect. 


Bills Will Be Figured in Any Way Desired 
So the function of the architectural depart- 
ment is the taking off of the bill for interior 


trim from the plans of these large buildings. 
The company is prepared. to handle this mat- 
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ter in any way the builder wants it handled; 
either a guaranteed lump-sum price to cover 
all the specifications on the architect’s plans 
or a classified bill of all the trim with prices 
on each item, or any other way in which he 
would prefer to have it. The planing mill is 
prepared to take on any job in the city, big or 
little, and to furnish the stuff as fast as the 
carpenters can put it in. At the time of my 
visit one or more skyscrapers were going up 
and were going up in a hurry. I saw any quan- 
tity of red gum trim being prepared for a 
12-story building; beautiful stuff that was be- 
ing smoothed down by hand with pumice 
stone. Mr. Thielen told of one job on a fine 
residence handled by his mill. I almost re- 
frain from making this statement, for it 
seems incredible; but I understood him to say 
that the paneling and other trim for three 
rooms in this house 


addition of the machines used by the sales- 
men and by officers of the company. This is 
a regularly organized part of the business for 
which a good sized garage is provided. This 
repair shop is thoroly modern in design and 
equipment and has a gas and oil filling station. 
Every machine is inspected every day by ex- 
pert workmen who keep it tight and oiled and 
who detect and correct flaws and weaknesses 
before they become serious. This service re- 
duces time lost thru breakdowns to a mini- 
mum. One interesting feature of the place is 
a shed roof along one side of a long building 
where scores of cars belonging to employees 
are parked during the day. It is not only the 
high salaried executives who drive machines. 
Many of the mill and yard hands come to 
work in their own machines. 

I became dimly aware that there was some- 





cost the owner over 
$40,000. This will in- 
dieate the kind of 
work the mill is pre- 
pared to handle. 


Popularity of Red Gum 
Trim Is Increasing 


Red gum, so Mr. 
Thielen says, is becom- 
ing more and more 
popular for big build- 
ings and also for resi- 
denees. He has been 
able in a number of in- 
stanees lately to per- 
suade owners’ and 
architects to switch 
from mahogany to 
gum, tho of course they 
are prepared to make 
the stuff of mahogany 
if that is what is 
wanted. In the mill I 
saw a door being made 
up as a special job of 
Philippine mahogany 
with a beautiful ribbon 
grain. I also saw two 
or three workmen mak- 
ing up a heavy door 
with a very elaborate 
pattern of paneling. 
No job is too elaborate 
or too simple, too big 
or too little for the 
mill to get it out. 


Efficiency in Hauling 
and Handling 

The big yard, carry- 
ing a stock of about 
15,000,000 feet, is al- 
most entirely sur- 
rounded by railroad 
tracks and unloading 
docks. It is possible to 
spot about fifty cars at 
a time. The stuff is un- 


your car. 


work. 


formation. 


Syracuse 


money you 








OUR GARAGES 
SOLVE THE PROBLEM 


S A CAR owner, have you ever figured the expense in 


ay out for storing your car in a public 
garage? Not only that, but the inconveniences, the waste 
of time, loss of equipment, the waits and annoyances of get- 
ting vour car in and out? 

You will find the storage costs alone—the rent you pay— 
entirely out of proportion to the initial cost and up-keep of 


Our Garages are not ready cut; but designed to be built sub- 
stantially by.a carpenter, om the job. We furnish everything 
to build it of, above the floor, including plans, specifications, 
and priming coat of paint. 

Just select the type you desire and we will do the rest. If 
vou care to have us, we can secure vou reliable men to do the 


An attractive Wilson & Greene Garage will be an improve- 
ment to your property 7 
Call or write our SERVICE DEPARTMENT for complete in- 





WILSON & GREENE LUMBER CO. 


Famous for Service Cortland 


How one concern presents the use of Its service department in urging its 
prospects to bulld their own garages 





loaded on to wagons 
that are then pulled around to the piles by 
little trucks; some of them regularly designed 
tractors made especially for this kind of work, 
others transformed Fords with small wheels 
and low-gear differentials. I have no idea 
how many of these there are, but I saw them 
all around the yards. There are hundreds of 
wagons in commission, and scores of them 
were standing in a long line in ‘‘company 
front’’ alongside the mill, where their loads 
were delivered as wanted directly to the 
cutting machines. These wagons are used 
also in making up loads for the trucks, and 
when loaded they are hauled under cranes 
that transfer the load directly to the truck 
or lift it off and lay it down until the truck 
comes in. There is a fleet of thirty-five trucks 
in commission all the time, and in addition to 
these the company rents other trucks to help 
out in a rush. A few horses are used around 
the yard but not many. The big stable is still 
standing in the yard, but it is no longer filled 
with horses as in the old days. 

Keeping this big fleet of trucks in order is 
quite a task, and it is made still larger by the 


thing odd looking about the personnel of the 
yard force, and presently I realized that I 
was seeing a large number of big men who 
wore bushy beards. They looked like a mov- 
ing picture of recently demobilized Civil War 
heroes. I at once inquired who these men 
were and why they wore the camouflage. Mr. 
Thielen laughed and said they went by the 
name of ‘‘airedales’’ around the plant and 
that they were Russians. These particular 
men have been in America a long time and 
were naturally good workmen, being big and 
strong and capable of following out instruc- 
tions. They have one rather serious weak- 
ness, tho, and that is a ready falling for the 
arguments of union organizers. These or- 
ganizers and business agents at various times 
have demoralized the Russians and reduced 
their efficiency to a serious extent; which is 
something of a comment on Russian traits 
and may throw a little sidelight on the quick 
spread of the soviet idea in Russia these last 
few years. Every one of these Russians, so 
Mr. Thielen says, comes to work in a car, and 
he added that it is a picturesque sight to see 


them whizzing out of the yard after the 
whistle blows. 


‘‘Gloom Corner’’ Makes Fifty Coffins a Day 


In addition to the regular line of lumber 
retailing the company has some unusual side- 
lines. In the mill Mr. Thielen said he was 
going to show me the ‘‘gloom corner.’’ In 
this department the wood framework of some 
fifty coffins is fabricated every day. The mill 
took on this line under necessity during the 
scourge of influenza that swept the country 
near the close of the war. Mortality was so 
great at that time that the usual plants turn- 
ing out caskets were unable to meet the 
emergency. The mill began making them of 
redwood, a lasting material well suited for 
the purpose, and developed a trade that it is 
still supplying. 


Redwood Shorts Make Cigar and Candy Boxes 


Outside I was shown some piles of redwood 
shorts air drying to be made up into cigar 
box stock. Not so long ago all cigar boxes 
were made of Spanish cedar, and cigar makers 
considered it the only wood suitable for the 
purpose. But Mr. Thielen persuaded some of 
them to use redwood for part of the box. They 
began with the bottoms and after a time 
added the sides of redwood; but they con- 
tinued’ using cedar for the covers. But as 
this wood became more expensive and more 
difficult to get the cigar men consented to 
make the whole box of redwood, and now 
Spanish cedar is a thing of the past in this 
particular branch of the box trade. The mak- 
ing of candy boxes is another industry that 
is using a large amount of these redwood 
shorts. 


Movie Industry Is a Good Customer 


Mr. Thielen pointed out a large pile of slabs 
and told me of a line of business peculiar to 
this part of the country. I’d have guessed a 
long time before hitting on the real use for 
this stuff. This is the soil that produces the 
bumper crop of motion picture films, as every 
fan knows, and a little reflection will indicate 
that in the making of movies not: a little lum- 
ber must be consumed. The good old western 
thrillers of years ago have come back with 
enough artistic and story qualities to make 
them once more the favorite of millions of 
people. Well, when the producers get ready 
to shoot a billhart western, they must have a 
billhart town; log cabins and all that stuff. 
So they send down to the Hammond yard for 
a lot of these slabs with the bark on and build 
them a town; nine saloons, a general store, a 
sheriff’s office and all the rest. Or they build 
a lonely cabin in the desert and put on an 
extra cordon of guards to keep the surgin 
crowds of tourists from tracking up the a 
and getting in front of the cameras. Then 
the forest ranger carries in the heroine whom 
he has found fainting by the dry water hole; 
he stands off the bandits with his faithful 
forty-five loaded with blanks until the villains 
set fire to his fortress; and then just as all is 
lost the posse of punchers come r’aring thru 
the pass and all is well, with the fabricated 
cabin from the Hammond yard going up in 
real smoke and flame in the background. The 
movie producers have an army of mechanics 
eapable of making almost anything, or at 
least of making something that looks like it; 
and the quantity of lumber they use in a year 
adds not a little to the total of Los Angeles 
sales. 


Company’s Own Shop Does Its Printing 


This company has one department the like 
of which I think has never come under my eye 
before. Of course, a concern of this size must 
use enormous quantities of printed matter; 
forms and ecards and blanks of all sorts. Like 
most lumber companies it hired these printed 
at a downtown print shop. It isn’t always 
possible to anticipate needs of this kind far 
enough in advance to give the printer a com- 
fortable margin of time, and the company 
found itself almost constantly riding the neck 
of the printer, trying to induce him to. get 
some forms out on the day promised. Finally 
with patience worn thru the office made some 
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calculations and decided it could afford its 
own plant. So this lumber company has a 
rather complete job printing office as part of 
its equipment. Mr. Thielen says it has been 
highly satisfactory; that the forms are ready 
when they are wanted, and that based on the 
cost of printing at job rates the department 
shows a comfortable profit. When I was there 
the automatic press was turning out a card 
about six by eight inches, ruled and printed 
in red ink. Several people were working in 
the press room and the stock room, and like 
all the rest of this big plant this printing 
office was clean and in good order. 

Have I mentioned the fact that the alleys 
of the yard are all paved? This makes pos- 
sible continuing work during and after a 


shower and the hauling of heavily loaded 
wagons by the little tractors to any part of 
the plant. 

It requires the most careful management 
and not a little active imagination to keep 
this big plant working at a paying rate. As 
Mr. Thielen pointed out, it is comparatively 
easy to-operate a large plant that is manufac- 
turing a single article such as automobile tires. 
In a short time the process can be systema- 
tized on a basis of large quantity production. 
But this company must handle a hundred jobs, 
no two of which are exactly alike. Every 
day sees a new problem or a score of them in 
administration and execution. The officials 
have got to hit the ball all the time; for the 
overhead of such a place runs up to an enor- 


mous figure, and it goes on regardless of the 
profits made. Mr. Thielen showed me some of 
the reports that come to his office every day. 
He ean sit at his desk, look over a few forms 
and know to a stick the amount of lumber in 
the two yards and what it cost and what it 
must be sold for. He can look over these re- 
ports and know whether it will be more profit- 
able to bring in lumber from the company’s 
own mills or to sell that stock in the eastern 
markets und to buy for the retail yards from 
other western mills. It took a great deal of 
working. and experimenting to develop this 
system of reports so as to make them compre- 
hensive and accurate; but without them it 
would be all but a hopeless task to run th 
business. 





MATTERS OF SPECIAL INTEREST TO RETAILERS 


The Retailer’s Catechism 
[By A. C. Davis] 

Q. What is the most important and elemental 
principle in retail merchandising ? 

A. To gain and hold the full confidence and 
trust of the public with whom you deal. 

Q. How can this best be done? 

A. By dealing with them in terms of measure 
ment and prices, so simple that they can under- 
stand and caleulate them just as easily as the 
merchant can, and know that they are getting 
an honest, square deal. 

Q. Do retail dealers merchandise their goods in 
this way as a rule? 

A. Yes, the retail dealers in most standard 
commodities have adopted this simplified trade 
eustom. 


Q. What results do they experience from such 
methods ? 


A. The confidence and self assurance of cus- 
tomers who fully understand just what they are 
buying and how, and whether they are getting 
correct, honest measurement. 


Q. Are there any important commodities which 
are not sold under these methods? 


A. Yes, notably LUMBER, which is sold at 
retail under the mystifying ‘‘trade terms’’ of 
measurement, not understandable to the buy- 
ing public. 


Q. How do dry goods merchants buy sox and 
stockings? : 


A. By the trade term quantitative lots of per 
gross pairs. 

Q. How do they retail them to the public? 

A. By the single pair and at prices per pair. 

Q. How does the grocer buy soap? 

. By the box of 100 bars. 

. How does he retail it? 

. By the bar or cake. 

. How does the cigar dealer buy his stock? 

. By the thousand and at prices per thou- 
sand, 

Q. Does he sell them retail in the same way? 

A. No he sells them by the price per cigar. 

Q. The clothier buys overcoats by the dozen; 
does he sell them so? 

A. He does not, he retails them by the gar- 
ment and at prices per garment. 

Q. Why do all these merchants not quote their 
customers in trade term quantities and prices and 
then figure out for them what the one piece they 
want to buy will cost them? 

A. Because the prices would sound higher 
to the eustomer and he would not understand 
just how the merchant figured the price of one 
for them. 

Q. How does the lumber dealer buy his stock ? 

A. Under the trade term ‘‘ quantity per thou- 
sand feet board measure’’ and with’ prices so 
based. 

Q. Is this the proper method under which to buy? 


A. Yes, for the reason that he buys in large 


quantities, and both he and the manufacturer 


or wholesaler fully understand the quantitative 
proportions of this unit of measurement and 
the relative values of the prices. 


. Q. How does the retail lumberman sell to the 
public ? 


A. As a rule he quotes, sells and figures his 
lumber to the public under the same methods 
of ‘‘per thousand feet board measure.’’ 

Q. Is this a wise method or good retail merchan- 
dising ? 

A. It certainly is not, for the reason that 
not one out of ten of his customers has the 
slightest conception of how much lumber a 
thousand feet is, or how it is figured to fit his 
little wants, or what part of a thousand feet his 
wants will amount to, and the large price for so 
large a unit impresses him with the idea that 
lumber is a very expensive commodity and 
frightens him into a feeling that he can not 
afford to buy it. 

Q. Then why do the retail lumber dealers con- 
tinue to use this method? 

A. Simply because it is an inherited custom, 
and they have not taken the pains to analyze 
its harmful effect upon the business and the 
confusion, suspicion, and distrust it creates in 
the minds of the public. 

Q. Would it be more difficult and arduous to sell 
lumber by the piece and the lineal feet? 


A. Absolutely the reverse; it would be far 





Cost 


Shiplap, No. 2 southern pine 
1x12 No. 1 southern pine 
Drop siding, clear fir. 
Siding, clear redwood 
Lath, No. 1 cypress 
Finish, cypress 
Finish, southern pine 
Flooring— 
“B” E. G. southern pine 
1x4 V. G. fir 
Select quartered oak 
Shingles, 5/2 Prem 
Asphalt shingles 
Roofing, slate surfaced. . - 
Molding, 1-inch, per M......-...-... 


te AVERAGE PROFIT ON SEVENTEEN ITEMS 


* Loss, 





simpler to the customer and easier for the dealer, 
the prices would sound much lower to the cus- 
tomer. This method would save two-thirds of 
the time the dealer and his employees now 
spend in figuring and estimating and eliminate 
nearly all of their errors. 

Q. Would it be complicated and hard to make up 
selling price lists, covering all stock carried, by the 
piece and by the lineal foot? 

A. Not in the least. There are fully com- 
prehensive lists for this purpose obtainable at 
nominal cost, and the simplifying methods of 
filling out and using them makes the adoption 
of this badly needed reform in retail lumber 
merchandising accessible to every dealer in the 
country. 

Q. Are retail lumber dealers up to an average in 
intelligence and progressive energy with the dealers 
in other lines? : 

A. Yes, they are far and away above the 
average in these respects. 

Q. Then why do they not adopt these evidently 
needed reforms in their methods of merchandising ? 

A. In the everyday slang of the streets, ‘‘ You 
can search us,’’ 


Retail 
list price 
47.00 


Retailer’s Profits Average 3 Percent 


Des Moines, Iowa, May 24.—The Queal Lum 
ker Co., of this city, makes a practice of al 
ways knowing where it stands. The company 
at this time is selling its stock at a price which 
returns it a very small margin of profit. For 
example, in figuring a list of seventeen items at 
random from its present retail price list it was 
determined that for the first five months of 
this year a profit of only 3 percent had been 
made. The overhead expense so far has been 
28 percent, which is higher than it ever has 
been, tut that is on account of the small volume 
of business transacted so far. Another feature, 
of course, which reduces the margin of profit is 
the large discount given on all bills of over 
$100, this discount being 10 percent. J. N. 
Parker, of the Queal Lumber Co., believes that 
retailers generally should know where they 
stand and suggests that now is a good time 
to investigate the subject. The following table 
shows the seventeen items selected at random 
by the Queal Lumber Co. and portrays graphi- 
cally the small percentage of profit being ob- 
tained: 

Selling price, 
list less 10% 
and 28% 


List price 

less 10% 

discount 
42.30 


56 
14.16 
.36 
BO 
.05 
05 


An Attractive Window Display 


CepaR Rapips, Iowa, May 23.—Innumerable 
methods and mediums have been employed by 
retailers thruout the country to bring their goods 
to the attention of prospective builders. A 
novel and effective plan has been adopted by the 
Tow: Euilders Supply Co., of this city, in con- 
nection with its yard at Garifer, by way of a 
window display exhibited in a furniture store 
there. It consists of a bungalow in miniature, 
completely furnished, three feet by six feet, 
built by the freshman manual training class of 
the public school at Garner, which fact of itself 
creates considerable local interest. In addition 
to this the draperies were made by the domes- 
tic science class, and the furniture made by a 
cabinet maker at Fayette, Iowa. The lighting 
fixtures and wiring were purchased locally. The 
house has five rooms, bath, vestibule and porches. 
It has oak floors, an outside chimney and a 
beautiful lawn. 

The most effective feature is the display of 
figures giving the cost of the construction 
of the bungalow, together with colored plates of 
other houses, on which the prices are also 
shown. This idea could be more generally 
used by retailers, as it makes it very clear to 
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the prospective builder just what he will get for 
his money. This company is also doing full 
page advertising in the local newspaper, show- 
ing cuts of two styles of houses, with com- 
plete description of the interior finish of each, 
beueath which is given the price, and the vari- 
ous materials used. The advertisement also 
shows floor plans of the houses described, and 


refers to the attractive window display already 
described. 

In addition to attracting prospective build- 
ers, and thereby creating the ‘‘own your home’’ 
spirit in the community, it is splendid evidence 
of what the schools are doing, thus swelling 
the citizens’ hearts with civic pride. This window 
display will be used at other yards of the com- 


pany in similar manner, and there is no doubt 
as to the profitable results that will accrue there- 
from, especially when backed by snappy news- 
paper advertisements like the one appearing 
in the Garner newsapers. 

MoRrE SHINGLES are made of western red cedar 
than of all other woods combined. 





SUGGESTED DESIGNS FOR RETAIL 


‘‘Why is it,’’? asked the inquiring citizen, 
‘‘that so very frequently lumber yards appear 
so unattractive? I have never been able to un- 
derstand why a lumberman feels free to approach 
any one in his community and preach attractive 
houses, better buildings and the like when he 
permits his retail yard to look shabby and down 
at the heels, the fences to rot and fall away 
before the eyes of the public. If he believes 
what he preaches why doesn’t he practise this 
belief??? 

Fences about some retail lumber yards cer- 
tainly do impress the impartial observer with 
the thought that a little effort, time, money and 
paint, as well as lumber, could be expended with 
most excellent results in providing practical, at- 
tractive fences. The fence stands between the 
lumberman and the world and to many of those 
who live in a community and yet never enter 
the lumber yard this fence stands for all that 
will be found within it. Make the fence attrac- 
tive, clean and inviting and the public is bound 
to have a better feeling toward the lumber yard. 
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In the above retail yard fence design the corner 
posts are supposed to beecapped with bird 
houses, while the intermediate posts are 


capped with flower boxes which in summer can 
be filled with flowering shrubs. 
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YARD FENCES 


Incidentally the construction of an attractive 
fence will lead to the sale of a lot of lumber for 
fences about residences. Then, too, many people 
like to enclose a space in the back yard with a 
wood fence so that the laundry may be hung out 
where it will not be flaunted in the public eye. 
Chicken runs, too, may be screened satisfactorily 
and permanently behind a wood fence. Indeed, 
if the retailer will once set about stimulating the 
construction of attractive wood fences he will 
be surprised at the amount of business devel- 
oped. 

The AMERICAN LUMBERMAN presents here- 
with some suggested designs for retail yard 
fences. Such fences on the whole are easy to 
build and can be made largely from material 
which ordinarily has a small market. Similar 
ones may easily be designed. If such fences are 
kept nicely painted and in repair they will add 
much to the appearance of the lumber yard and 
at the same time keep fresh in the public mind 
that the lumberman stands for making attrae- 
tive not only the house but all things which 
can be made of wood. 
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THE MATERIAL REQUIRED IN THESE DESIGNS IS CARRIED REGULARLY IN MOST RETAIL LUMBER YARDS 
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GETTING HUNDREDS OF BUILDING PROSPECTS 


Detroit, Micu., May ~24.—It is general 
knowledge that the automobile industry was 
one of those first hit in the industrial slump 
and, therefore, one might conclude that build- 
ing operations are slack in this city. In a way 
this statement is true but there are nevertheless 
hundreds of people who are considering build- 
ing and who will go ahead if properly urged. 
The truth of this statement was recently tested 
by the experience of the Strand Lumber & 
Woodwork Co., which had a very attractive 
display at the Detroit 
Builders Show held here 


from time to time that there is always a very 
considerable volume of business which can be 
obtained if the lumbermen will go out after it 
aggressively. The Strand Lumber & Woodwork 
Co. does not confine its sales attempt to houses 
alone but sells arbors, wood fences and any 
similar material. In its exhibit, as may be 
seen by the illustrations, particular stress was 
laid upon wood fences and pergolas, while model 
bungalows built according to plans in the pos- 
session of the company caused further inter- 





recently. On the front 
cover page of this issue 
of the AMERICAN LuUM- 
BERMAN will be seen an 
illustration of part of 
the exhibit of the com- 
pany and accompanying 
this article is a second il- 
lustration showing 
greater detail of the 
display. 

The Detroit Builders 
Show lasted a week and 
over 120,000 people at- 
tended it. The exhibit 
of the Strand Lumber & 
Woodwork Co. occa- 
sioned a great deal of 
favorable comment and, 
to quote C. A. Strand, 
‘*brought literally hun- 
dreds of actual live pros- 
pects to us, on return 
post cards which we gave 
out at the show to those 
interested.’’ Continu- 
ing, Mr. Strand said 
‘“we have been follow- 
ing up the live prospects 
and are still doing so 
and we consider the re- 
sults very satisfactory, 
and there is no ques- 
tion but that the returns 
will keep on coming in 
for some time.’’ 

When worms are scar- 
cest the hen scratches the 
hardest and when busi- 
ness is poorest those who 
really get the business 











est on the part of the visitors. Doors of vari- 
ous kinds were displayed, both interior and 
exterior, as well as windows, flower boxes and 
all the things that go not only to make a house 
attractive but to make a yard a place of beauty. 
Yards present many opportunities for sales. 

Of course, a building show is a good place to 
get prospects but a lumber company can if it so 
desires run a building show all of its own. In 
Chicago, for example, a furniture company has 
built a model house, plans of which were 
displayed at the Chi- 
eago Own Your Own 
Home Exposition. This 
model was put on 
display in its loop 
furniture store and the 
fact that it had on dis- 
play this model house 
was advertised for some 
days. Finally the com- 
pany had to quit ad- 
vertising it because so 
many people came to see 
it and wanted to know 
how they could get it 
built. Generally speak- 
ing, in a community a 
vacant store may be 
found in a proper loca- 
tion if the retailer’s own 
plant is not located in 
the best place for a dis- 
play, and there an indi- 
vidual Own Your Own 
Home Exposition may be 
put on. By judicious 
advertising a large num- 
ber of building prospects 
can be secured. 

In connection with the 
display of the Strand 
Lumber’ & Woodwork 
Co. there were a large 
number of attractive 
signs which emphasized 
the service of the com- 
pany and the desirabil- 
ity of attractive homes. 
For example, one poster 
said, ‘‘Strand Cozy 
Homes Make Happy 
People Happier,’’ while 
another asked, ‘‘ Have 


work the hardest. Ex- part of the display of model bungalows, wood fence material, arbors and general lumber products You A Home For Your 


perience has shown here 


which got “literally hundreds of actual live prospects” for the Strand Lumber & Woodwork Co. Little. Shaver?’’ 





~ COAST CONCERN TO BUILD LARGE MILL 


PoRTLAND, ORE., May 21.—Announcement 
has been made by the Peninsula Lumber Co. 
of its intention to begin work at an early date 
on a complete new mill, with independent dry 
kiln and planing mill capacity. The present 
plant will be utilized for the production of 
timbers for the domestic and off shore markets, 
it is announced. 

Actual work on the new plant will begin as 
soon as a fill now being made on the north side 
of the site has settled sufficiently. The new 
plant will cost approximately $750,000. When 
in full operation the payroll will reach 
$1,000,000 a year. 

The combined plant will produce all classes 
of material, from the finest grades of struc- 
tural and finishing fir lumber up to timbers 
40 by 40 inches, 120 feet in length. Provision 
will be made for the storage of enormous 
stocks, space being reserved on the tract for 
the air drying and cross piling of 70,000,0U0 
feet of lumber. 

The Peninsula company’s new enterprise will 
give a great impetus to the waterborne, com- 
merce of this State. Provision is made for 
additional berthing space to augment the 
1,000-foot dock now serving the first unit. 
The new mill also will have admirable facil- 
ities for increased railroad shipments. To- 
gether with its main mill and auxiliaries the 


second unit will render the Peninsula Lumber 
Co. distinctive among Coast mills. 

The new mill will be located just south of 
the east approach of the Spokane, Portland 
& Seattle Railroad Co’s. river bridge. Stretch- 
ing south from the property line of the rail- 
road the Peninsula interests now control 3,550 
feet of river frontage, and the tract extends 
landward to the Willamette boulevard, the 
boundary line being on such an angle that the 
frontage on the boulevard is about 3,000 feet. 
The average depth of the site between the 
river and the boulevard is 1,700 feet. 

On the south half of the company’s property 
are located the present mill and its various 
adjuncts. In front of the plant is the 1,000-foot 
dock, which with berthing space available on the 
inner side really represents: 2,000 feet for the 
accommodation of vessels. Extending from the 
main railroad track into the property to the 
dock is a standard gage track which serves 
not only for moving cargo into position for 
loading but provides means for discharging 
any character of cargo from inbound ships 
direct into cars for delivery inland. In connec- 
tion with plans for the second unit, provision 
is made for another dock at the north end of 
the track, which will add about 1,000 feet of 
berthing space. 

The new arrangement on the river side will 


provide space for the storage of 15,000,000 feet 
of logs, and as the first unit is upstream from 
the site of the second unit all logs found in 
the timber rafts that grade up to requirements 
for cutting in the new plant can be shifted into 
storage there, with assistance of the current. 

In constructing the new plant there will 
not be the slightest interference as regards 
the existing plant, since the various structures 
will be located toward the north end of the 
site with storage space between. 

The second unit will be in every respect a 
model lumber manufacturing plant. All 
machinery, as well as yard equipment for the 
expeditious handling of the product from one 
department to another, and for shipment, will 
be of the latest and most approved types. 

The Peninsula Lumber Co. is very favor- 
ably situated both with regard to the vast 
forests of Oregon and Washington and to the 
distribution of its manufactured products. 
President F. C. Knapp has complete confidence 
in the future of the west Coast lumber in- 
dustry. In connection with the announcement 
regarding the new plant he said: ‘‘ Possibly 
improvement may seem to develop slowly, yet 
it appears certain that business in general, and 
the lumber industry in particular, has ceased 
its downward tendency and must soon display 
a normal revival.’’ 
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Reports Concerning Building Operations Show 
Considerable Activity In Some Sections 


BUILDING PERMITS SHOW GOOD GAIN 


Building permits for April, 1921, issued in 
201 cities, as officially reported to The American 
Contractor, total $152,100,005. The increase 
in activity which has been apparent during each 
succeeding month of this year is visualized by 
a comparison of the above total with the Janu- 
uary total of $62,150,461 from 203 cities. This 
is a 144.7 percent gain, giving January the ad- 
vantage of two cities. February permits from 
196 cities totaled $96,493,229, and March statis- 
tices from 184 cities totaled $124,450,629. 

April, 1920, was the peak month of activity 
last year, and permits issued in the same 201 
cities as reported for this year totaled $200,- 
234,263, showing a 24 percent loss from last 
year’s fourth month activity. However, the 
number of permits issued during April of this 
year (54,162) is a substantial increase over 
the number issued during April, 1920 (46,785), 
thus showing a more widespread manifestation 
of activity for this year. It is probable that 
due to lessened cost of construction the 24 per- 
cent loss in dollar valuation for this year is 
overdrawn when converted to footage compari- 
son. 

Statistics from the fourteen cities* which 
furnish The American Contractor basis for 
long time comparisons, total $86,913,109 as 
against $69,444,662 for March, $61,872,467 for 
February, and $34,240,000 for January. Ac- 
cording to these figures the percentage of gain 
for February over January is 80.7; the gain of 
March over February is 10.5 percent, and the 
gain of April over March is 25.2 percent. The 
percentage of gain of April over January is 
153.9. 

Figures for these cities by months for 1919, 
1920, 1921 and the average for the six years 
from 1914 to 1919, inclusive, are as follows in 
millions of dollars (ciphers omitted) : 


Sia-year 

Month— 1921 1920 1919 average 
BO ee 34 72 13 29 
PeOruary ....... 62 64 18 28 
ee 69 85 31 42 
errr 87 118 ; 45 
SUA re ee ec meee 64 4 50 
0 RS reece 67 76 48 
See see 61 68 50 
pO Cee 63 90 43 
September ...... .. 49 77 38 
GROUSE ce cccccacs oe 46 79 41 
November ....... .. 40 77 37 
DOCOMDEP .occcce 2. 41 82 36 


The supernormal April, 1920, is the only 
month in the last eight years which has exceeded 
April, 1921, in money valuation of permits. 

The fate of the permits taken out in the 
early months of last year needs little comment 
because the deferring of all future action on 
the projects is a matter of general knowledge. 
With this in mind, the evidence of activity for 
this year leoks all the more encouraging be- 
cause present permits rest on a much more 
stable basis than did those of last. 

* The fourteen cities are Baltimore, Boston, Chi- 
cago, Cleveland, Detroit, Kansas City, Los Angeles, 
Minneapolis, New Orleans, New York (five bor- 


Ww 
oughs), Philadelphia, Pittsburgh, San Francisco 
and Seattle. 


RENT LAW DISCOURAGES BUILDING 


DENVER, COLO., May 23.—A so called ‘‘ lower 
rent’’ ordinance passed by the Denver city coun- 
cil and approved by the mayor, will seriously 
retard big building operations in Denver, in the 
opinion of various prominent local lumber deal- 
ers. 

The measure limits the gross return on unfur- 
nished residence property to 12 percent, and 
on furnished residence property to 18 percent. 
It is a copy of an ordinance recently enacted 
in Los Angeles, with the exception that the per- 
centage of gross return permitted to be realized 
is slightly larger. The constitutionality of the 
Los Angeles ordinance is now being fought 
out in the courts. 

‘The enactment of the ordinance already 
has caused the abandonment of several large 
apartment house projects,’’ declared I. M. 





Downer, secretary Hallack & Howard Lumber 
Co., who was one of a committee of prominent 
business men which waited upon the mayor to 
protest against the signing of the ordinance. 
‘¢We submitted Government statistics to the 
mayor to convince him that the percentage of 
return permitted by the ordinance would be 
ruinous to the building industry. There is, as 
yet, no definite move on foot that I know of 
to contest the validity of the measure.’’ 

The tendency of renters to build small frame 
homes of their own in Denver has become so 
pronounced that the city council has taken offi- 
cial cognizance by enacting an ordinance per- 
mitting the erection of frame dwellings in 
territory hitherto restricted to fireproof con- 
struction. 


WAGE DEFLATION BRIGHTENS OUTLOOK 


SPOKANE, WASH., May 21.—The building out- 
look continues to grow more promising. Prac- 
tically all of the six hundred or more members 
of the carpenters’ union are now employed at 
the new wage of $7 a day recently adopted by 
the union, according to W. H. Pazen, secretary. 
This means that all of these men are engaged 
in house construction and repair, for this is 
practically the only work now being done. 

Wage reductions by the building crafts as 
they now stand range from 10 to 20 percent. 
The bricklayers have dropped from $10 to $9, 
the carpenters from $8 to $7, the sheet metal 
workers from $8 to $7, the hod carriers from $7 
to $6, the building laborers from $6 to $5, the 
plasterers from $10 to $9 and the plumbers from 
$9 to $8. The painters are still working at their 
old seale of $8 a day. 

Lumbermen are much encouraged by these 
signs of reviving activity in building circles. 








BUILDING LIVELY AT WASHINGTON 


WASHINGTON, D. C., May 23.—Building ac- 
tivities continue on a large scale in Washing- 
ton, despite some adverse conditions reported 
in several of the eastern States. The home 
building drive is well under way here, with 
scores of residences partly completed and other 
scores just begun. 

While few important commercial projects 
have been launched, this is attributed by local 
construction men to the concentration of build- 
ers on the immediate problem of relieving the 
housing shortage. More than a score of small 
apartments likewise are under way, each provid- 
ing accommodations for four to six families, 
while several larger apartments will be ready for 
occupancy by fall. 


~ 


‘*OODLES’’ OF BUILDING UNDER WAY 


CHARLESTON, W. Va., May 23.—The real 
estate board has completed a survey of the 
Charleston district, between Kanawha City and 
Dunbar and St. Albans, to ascertain the num- 
ber of buildings now actually under construc- 
tion. It was found that there are now a total 
of 368 buildings being built in the territory 
covered. Of this number, 14 are apartments, 
309 dwellings, 5 garages, 33 business houses, 5 
churches, one is a Y. W. C. A. building and one 
a K. of P: hall. Conservatively estimated this 
building program amounts to over $3,150,000. 
It also was learned that almost all of the 
detached residences are being built by people 
who will live in them, and are being financed 
by the builders. 


‘BUILDING CRAFTSMEN RESUME WORK 


INDIANAPOLIS, IND., May 23.—Altho no con- 
tracts have been signed between the Marion 
County Building Trades Council and the Build- 
ing Contractors’ Association of Indianapolis, 
four thousand members of the building trades 
unions returned to work this morning, having 
been out on strike more than six weeks. Until 
the contracts are finally signed, tentative wage 
scales, showing reductions ranging from 8 to 
12% percent will be in effect. 


ACTIVITIES ALONG JERSEY COAST 


Newark, N. J., May 24.—The claim made in 
some quarters that building material dealers in 
the Jersey coast towns were asking higher prices 
than in this section, with the result that shore 
contractors were coming to this city and else- 
where to purchase, is not entirely borne out by 
facts gathered by news correspondents along the 
shore. Present prices of all grades of lumber 
in the coast resorts, compared with a year ago, 
show a falling off of more than 50 percent on 
the cheaper grades and about 35 percent on the 
better quality. 

Early in the spring, when the collapse of 
prices came, some western dealers and a few in 
the Metropolitan area who were caught with 
heavy stocks sent salesmen along the shore towns 
in an effort to dispose of their stocks at any 
price possible and this, the shore dealers say, 
may have given rise to the stories that lumber 
is being purchased here and in the vicinity and 
shipped to the resorts at prices below what it 
can be bought for in the coast towns. 

Spring Lake builders admitted going into the 
Newark market, declaring it was not thru any 
unfairness in the coast towns, but because there 
were no wholesalers along the shore who dealt 
with mills direct. A Point Pleasant builder, 
who retains an interest in a lumber business 
here, said prices along the eoast compared fa- 
vorably with those in Newark. 

Building in Asbury Park has been active this 
spring. Altho a few new houses and bunga- 
lows are under construction in Ocean Grove, 
building operations are confined principally to 
remodeling and altering old houses, transform- 
ing them into modern cottages, to meet the 
demand not only for summer homes but for all- 
year residences. Contractors there said build- 
ing material is being purchased at various places 
in Monmouth County and elsewhere, wherever 
it can be obtained in small lots at advantageous 
figures. Much of it, it is said, is coming from 
Jamesburg, altho the Ocean Grove Association 
bought the lumber for the boardwalk now being 
built from the Lewis Lumber Co., Asbury Park, 
the lowest bidder among more than a dozen 
firms in the State. 





BUILDING ACTIVITY INCREASES 
GRAND Rapips, Micu., May 24.—Building ac- 
tivity continues at an accelerated pace. Four- 
teen new residences, two factory additions, three 
new commercial structures and a new school 
building are included in construction activities 
initiated here during last week. 


nr nee 


LABOR TROUBLES HALT BUILDING 


San Francisco, Cauir., May 21.—The build- 
ing outlook for the near future is not reassuring 
but the decided stand taken by the San Fran- 
cisco Chamber of Commerce in backing up the 
action of the Builders’ Exchange in suspending 
construction work, is being followed up by simi- 
lar organizations in other cities, including Oak- 
land and Berkeley. Four counties around the 
Bay are now involved and 95 percent of the 
building work is said to be tied up. The em- 
ployers expect this movement to spread thru 
central and northern California until a reduc- 
tion in wages is effected. While this will affect 
the consumption of lumber for a time it will 
mean an increase in the volume of building op- 
erations after costs are reduced. Much new 
work is in plan. 

Local consumption of lumber has fallen off 
since the lockout in the building trades began 
two weeks ago. The San Francisco Retail Lum- 
ber Dealers’ Association has held a meeting, 
and while no official statement has been given 
out, it is intimated that the retail yards will be 
closed down May 23. Many yard men have been 
laid off. The situation grows out of the failure 
of the unions to accept the decision of the 
board of arbitration reducing wages 7% per- 
cent in a number of crafts. Deliveries of build- 
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ing materials to jobs have been almost sus- 
pended. A large number of building mechanics 
are now out of work in San Francisco and 
nearby territory, and more will be locked out 
next week if an agreement is not reached. 





LARGE BUILDING PROJECTS PLANNED 
BuFFALO, N. Y.,.May 25.—Some large proj- 
ects are in sight here, and builders are en- 
couraged over the outlook. Work started this 
week on the ‘demolition of some of the build- 
ings on the site of the new Hotel Statler, to be 
erected on Niagara Square, and to cover a 
whole block. This will be one of the most im- 
portant building undertakings ever carried out 
here, as the expenditure will be about $6,000,- 
000. Across the square it is planned to erect 
a new 9-story building for the Ellicott Club. 


~ 


HOLD CONFERENCE ON BUILDING 

Detroit, Micu., May 24.—Building costs re- 
duced 30 percent in the last year, and still leav- 
ing a dearth of building in Detroit, mean only 
one thing—the need for more building and loan 
associations for financing home building, John 
J. Comerford, president Detroit Lumber Co., 
told three hundred representatives of the build- 
ing industry here today. ~ 

The conference was called primarily to de- 
termine what is wrong with building in Detroit. 
A general investigation of costs of material en- 
tering into building construction was voted 
unanimously by the representatives, among 
whom more than fifty were directly or indirectly 
interested in the lumber business. 

After four hours and a half of informative 
talks by representatives of the building con- 
tractors, material dealers, architects, and en- 
gineers, a committee was named to ‘‘ dig into’’ 
the situation and to report in two weeks to 
a similar meeting. Mr. Comerford was chair- 
man of the meeting. He will call the second 
conference. 

Opinion was sharply divided as to whether 
building costs had reached rock bottom in De- 
troit, despite the fact that it is generally 
known the decline has been drastic. Mr. Comer- 
ford urged business men thruout the city to 
support the establishment of additional build- 
loan associations, Lumber dealers, plumbers, 
brick manufacturers and labor representatives 
strongly asserted that reductions in their fields 
could go no further without disastrous results. 

G. M. Thomas, head of a mortgage company, 
declared investors in building and loan associa- 
tions were not getting enough returns to at- 
tract further capital into the field. He said: 

Under the State laws banks are prohibited from 
investing their capital beyond a certain percentage 
in building operations. Outside money must be 
brought into Detroit. The big insurance companies 
have the money and they should be dealt with in 
any effort to obtain home building funds. The 
builders themselves should be content with reason- 
able profits. 

George Howensein, secretary Detroit Lum- 
ber Dealers’ Association, was one of the princi- 
pal speakers.. Said he: 

Detroit is the richest city of the middle West, 
and labor and capital in the building occupations 
are getting along better than in any other city of 
this size and yet building here for the last few 
months has been equal only to 50 percent of a 
corresponding period of last year. Waiting for 
assurances that prices will drop no further and 
insufficient financing for home building are the two 
things holding back building most seriously. 

B. F. Stephenson, real estate man, asked for 
an investigation of an agreement between the 
master plumbers and the wholesale plumbing 
houses which refuse to sell builders plumbing 
material unless a master plumber is employed. 

The following chart prepared by Walter 
Harkness, contractor, showing that prices have 
been reduced radically, was exhibited: 

March 1 Feb. 15 May 15 Defia- 








1920 1921 1921 tion 
Lumber & mill- 

: eee ae $ 3,441.00 $2,031.00 $1,670.00 51.5 
Mason work.. 2,390.00 2,065.00 1,948.00 18.5 
Painting labor 516.38 462.45 400.00 10.4 
Wall paper... 50.00 37.50 31.78 36.4 

. Plumbing.... 925.00 785.00 680.00 26.5 
Plastering ... 880.00 600.00 580.00 34.1 
Wiring ...... 110.00 135.00 80.00 27.3 
Hardware ... 137.98 131.09 124.54 9.7 
Carpenter la- 

ee , 947.94 753.30 753.00 20.5 
Incidentals .. 225.00 225.00 195.00 33.0 
Totals ..$10,527.06 $8,099.60 $7,284.89 30.8 


MUCH BUILDING IN NEW OIL TOWN 


SHREVEPORT, La., May 23.—A great deal of 
building activity is reported at Haynesville, La., 
the new oil town in Claiborne Parish, where a 
new bank, three supply houses, two furniture 
stores and two 2-story brick buildings are going 
up, and the location for a new hotel has been 
selected. Three gushers have been completed 
in this new field, and Haynesville seems to be 
destined to be the scene of much more building 
activity. 


TO CONSIDER TWO HOUSING MEASURES 

SHREVEPORT, La., May 23.—By unanimous 
vote the Stafford housing committee of the 
State constitutional convention has whipped into 
shape two ordinances for the convention’s at- 
tention, one creating a State housing commis- 
sion of seven members, and the other exempt- 
ing new homes from taxation. The housing 
ordinance, if written into the law of the State, 
will be the first in the Union, it is claimed, with 
constitutional recognition of the principle that 
housing is a necessary of life. The ordinance 
reads: 

Recognizing that the housing of population is a 
necessary of life, and is a fundamental factor in 
the social order and a matter of governmental con- 
rern, a State department of housing is hereby 
created, consisting of seven members, whose method 





and 5-room houses which might be constructed 
of brick, brick with stucco finish, frame with 
stucco over metal lath, or frame with wood 
siding or shingles, keeping in mind the climatic 
conditions and environment in this section. 
The designs and plans submitted, about thirty 
in all, will be incorporated in a book to be is- 
sued to prospective small home builders thru 
the Small House Service Bureau of the Colorado 
chapter. It is explained that it is not the pur- 
pose to compete, by means of the book, with 
architects who design small houses, but to en- 
courage the building of well planned homes. 


HANDBOOK OF BUILDING CONSTRUCTION 


The ‘‘Handbook of Building Construction’ ’ 
in two volumes has just been issued by the 
McGraw-Hill Book Co. The handbook was com 
piled by a staff of forty-six specialists, the edi- 
tors-in-chief being George A. Hool, consulting 
engineer, Madison, Wis., and professor of struc 
tural engineering, University of Wisconsin, and 
Nathan C. Johnson, consulting engineer, New 
York City, and was prepared to provide the 
architect, engineer and builder with a reference 
book covering thoroly the design and construe 
tion of the principal kinds of types of mod- 
ern buildings with their mechanical and elec- 

trical equipment. 
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The Handbook of 
Building Construction is 
well bound in flexible 
covers and, while it is 
truly a technical work, it 
nevertheless has many 
valuable and helpful fea- 
tures which will be ap- 
preciated by the average 
lumberman who has 
much to do with build 
ing. Every factor of de- 
sign and construction is 
considered in detail and 
there are numerous illus- 
trations and tables which 
will be found invalua- 
ble. An inspection of 
the book reveals that no 
favors have been played 
in the matter of mate- 
rials and all of the in- 
formation is straightfor- 
ward, cleancut and as. 
much to the point as the 
authors could make it. 
Considerable space is 
given to slow burning 
mill construction, wood 
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of selection, term of office, powers and duties shall 
be defined by the legislature. The legislature shall 
make adequate appropriations for necessary ex- 
penses of the commission. 


The measure to exempt new homes from taxa- 
tion covers building begun after the adoption 
of the new constitution and completed by Dec. 
31, 1924. It provides exemption of $5,000, and 
the exemption period runs to 1929. Hotels and 
apartment houses three stories high are not 
entitled to exemption. 


WILL BUILD 50 TO 75 HOMES 


MILWAUKEE, WIS., May 23.—A boom for the 
lumber industry is seen in the decision by the 
Garden Homes Co. to erect a community unit 
of sixty to seventy-five homes in Milwaukee, 
under the codperative plan provided by the 
State housing law. The Garden Homes Co. is 
incorporated for $500,000, half preferred and 
half common stock. The latter will be sub- 
scribed by those who occupy the homes and they 
will pay for it on the instalment plan. It is 
expected to break ground in about two weeks. 
The preferred issue is being taken by the city, 
county and business men and industries to 
finance the project. ; 


FOR BETTER PLANNED SMALL HOUSES 


DENVER, COoLo., May 23.—A home planning 
contest promoted by the Colorado chapter of the 
American Institute of Architects has just con- 
eluded. The contest was open to draftsmen in 
Colorado, Wyoming and New Mexico. Com- 
petitors were asked to submit designs for 3-, 4- 


trusses, wood beams and 
in general the subject of the use of wood in 
building operations is well treated. 

One of the most valuable features of the book 
is the profuse manner in which it is illustrated 
with clear, simple drawings. A very valuable 
feature of the work is the comprehensive way in 
which the design of general buildings is gone 
into. For example, all public buildings such as 
court houses, town halls, municipal buildings, 
public libraries, engine houses, hotels, club 
houses, convention halls, railway stations and 
the like are treated briefly but intelligently. A 
chapter is devoted to school planning and in 
addition there will be found data on desirable 
features of design which will be found ex- 
tremely helpful to lumbermen. There are also 
some typical church layouts given. 

Description of the various types of equip- 
ment used in building construction is very help- 
ful. Ventilating systems for barns are ex- 
plained in detail, for example, and the installa- 
tion of equipment may be very readily grasped 
from the illustrations. Lumbermen will be in- 
terested to note that in the table giving heat 
transmission of various types of construction 
the wood wall is given by far the best rating 
of any wall other than those supplemented by 
an insulating material. The handbook of build- 
ing construction will be found valuable and a 
distinct aid to any lumberman who, whether a 
technical builder or not, has much to do with 
building construction. The two volumes will 
be sent post paid for $10 and may be ordere¢ 
from the AMERICAN LUMBERMAN. 
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TESTIFY IN ST. LOUIS BUILDING PROBE 


JEFFERSON City, Mo., May 24.—A. Boeckeler, 
vice president Boeckeler Lumber Co. and presi- 
dent St. Louis Lumber Trade Exchange (Re- 
tailers), and R. S. Hoxie, manager of the ex- 
change, voluntarily approved and explained the 
workings of that organization at a hearing be- 
fore Special Commissioner Dorsey W. Shackle- 
ford in the general inquiry into building mate- 
rial prices being conducted by Attorney Gen- 
eral Barrett of Missouri. The brick manufac- 
turers were before the attorney general the 
previous day. 

Mr. Hoxie, the first on the stand, said that 
the exchange had twenty-three members, who 
handled 60 to 75 percent of the lumber used in 
St. Louis, and that there were thirteen other 
St. Louis dealers not members of the exchange. 
He testified that the 1920 income from dues was 
about $76,000 and that the expenses of the 
exchange were between $50,000 and $60,000. 
Over $20,000 was spent for advertising in 
newspapers and pamphlets showing uses of 
lumber, and substantial contributions were made 
to city, State, national and international in- 
dustrial and charitable organizations. 


Exchange Functions to Save Labor 


It was explained by Mr. Hoxie that each 
member bidding on a job was required to send 
to the exchange within twenty-four hours a 
earbon copy of the bid. After the mathematical 
ealeulations and grades of the bids had been 
checked, the bids were filed in a cabinet and 
no information to members was available until 
after the contract was let, and then only to 
dealers who had bid on same job. He, his as- 
sistant and one clerk had access to the file. 

Mr. Hoxie admitted that there was more 
or less uniformity in lumber prices in St. Louis, 
but this condition is due to the high competi- 
tion between members, which competition ‘‘is 
such as does not result in a great variation in 
bids for business. 

Mr. Hoxie said that the members were all 
subscribers to a local lumber publication and 
followed the wholesale market quotations 
printed in it, the changes in which were repro- 
duced weekly on standardized form by the ex- 
change and sent to the members as a labor 
saving device. 

The question of the service charge was 
brought up, and Mr. Hoxie and Mr. Boeckeler 
admitted that members are required under pen- 
alty of fine to figure a uniform service charge. 
The practice of making complaints before the 
arbitration board of the exchange against mem- 
bers who failed to do this had been abandoned 
in 1920, 


Organization Remedies Trade Abuses 


Testimony brought out that prior to the or- 
ganization of the exchange, complaints were 
being made by the lumber buying public that 
they were not receiving the grades of lumber 
which they purchased or the quantity. 

The lumber dealers were aware that these 
facts were true, but individually they were not 
in position to remedy the condition. For that 
reason the lumber dealers came together and 
diseussed the plan from which the association 
was formed in the name of the St. Louis Lum- 
ber Trade Exchange, with rules of such nature 
that abuses of the trade could be eliminated. 
Since the organization of the exchange, old 
trade abuses have all disappeared and the 
standard of the industry has been greatly 
raised. 

It was also brought out that prior to the or- 
ganization of the exchange very few of the 
members knew how much it cost them to han- 
dfé a thousand feet of lumber thru their yards 
to the customer and collect for the same. They 
were greatly surprised when the preliminary 
survey was made showing the actual cost. This 
comprehensive survey resulted in the establish- 
ment of a survey every three months covering a 
period of twelve months. The actual expenses 
were taken from the records of each of the 
individual yards, from actual disbursements 
made during the previous three months. 
After these expenses were tabulated, ten or more 
of the most efficient yards doing 75 percent or 


e 

more of all the business of the yards, were con- 
sidered as efficient yards and the average cost 
a thousand as determined by the results from 
these yards, was considered as a fair and equi- 
table cost of local distribution of lumber; 
that is, the cost of taking the lumber from 
the car on the switch, placing it in the pile, 
selling, delivering, billing and collecting there- 
for. 

Mr. Boeckeler said that the exchange was 
planned by Former Attorney General Boyle of 
Kansas and a firm of accountants in 1917. The 
uniform service charge plan was okehed by 
Attorney General McAllister of Missouri in 
1917 and again in 1918. It also was submitted 
to the Federal Trade Commission and Dr. 
Haney, chief economist, declared it ‘‘the most 
constructive piece of work ever submitted to 
him.’’ 

The admission fee into the exchange is $1,000, 
and the dues are $1 on each thousand feet of 
lumber sold by members. 


Freight and Labor Costs Determine Prices 


The members arrived at selling prices, he 
said, by adding the uniform service charge to 
the wholesale quotations as found in the local 
publication and to that added their individual 
profit, Mr. Boeckeler said. He said that St. 
Louis should have and has the lowest retail 
lumber prices in the country because it is a 
primary market and large quantities are 
dumped in there for sale by brokers. 

It was brought out in the testimony, also by 
a chart and by exhibits, that the market rose 
steadily from 1914 until the early part of 1920, 
at which time there was a sharp decline until 
the present date, and during that period mem- 
bers of the exchange followed the market, tak- 
ing their losses on the decline without excep- 
tion, and that the Government in June, 1918, 
established a maximum market basis. Altho 
there had been two increases in freight rates 
during the period referred to, it was shown the 
present selling price of lumber was not greatly 
in excess of that in 1914, but that such inereases 
as existed were due to the increased freight 
rates and additional expenses due to labor cost, 
labor being the largest element entering into 
the cost of operation of the yards. 


Millwork Secretary Testifies 


John P. Larson, secretary St. Louis Millmen’s 
Association, told of the service that organiza- 
tion rendered its members. He said the 
association was organized in 1915 and has sev- 
enteen members who do 50 to 75 percent of the 
millwork business in St. Louis. 

The expenses of the association were met 
from the payment by members of one-fifth of 
one percent of the cost of millwork manufac- 
tured by them, he said. This amounted to 
$13,009 in 1919 and $12,009 in 1920. The ex- 
penses in 1919 were $12,470 and $12,707 in 
1920. In two years, $7,827 had been spent for 
strike purposes and $2,972 for secret service. 


Cost Book Shows Only Method of Figuring 


Mr. Larson testified that in 1915 the associa- 
tion issued a cost guide for the information of 
its members, which was in the form of type- 
written sheets in a loose leaf binder, which 
has been revised from time to time. This cost 
guide is merely a method showing how costs 
were to be figured. Said he: 

Bids were never the same. No two members 
using our cost guide and listing bureau estimates 
could arrive at the same bid. There always is a 
variation ranging from 2 to 3 to 5 percent. The 
average variation probably is 5 percent. Some- 
times it is as high as 50 percent. 

Regarding millwork costs Secretary Larson 
introduced figures into the record. These 
showed that a contract executed in April, 1920, 
for $2,884 in May, 1921, would cost $2,017, a 
decrease of 30 percent, and that one executed 
in July, 1917, for $295 now would cost $558, an 
increase of 89 percent. 

He testified that while millwork prices now 
were from 40 to 50 percent lower than the high 
price peak of 1920, they were 54 to 89 percent 
higher than the 1917 prices. 


Prices never were discussed at meetings of 
the association. 


Deprecates Destructive Price Cutting 


Mr. Larson said he was in favor of the 
Golden Rule in business. ‘‘ Treat others as you 
have them treat you.’’ He expressed this 
opinion on price cutting: 

People will not buy on a falling market and will 
not buy as long as they think there will be further 
price reductions. A person has a perfect right 
to gamble with profits, but no right to cut below 
costs, and any man who undertakes to sell below 
cost is a fool. 


Shows Wages Have Increased 107 Percent 
The average increase in labor in the St. Louis 


planing mills from 1916 to 1921 have been 107 
percent, as follows in cents an hour: 


Bench Machine Common 
hands hands labor 
tL Pe eee, eee .32 -20 
rR ees peor AT 49 32 
Waa ass en nad dos -62 .66 41 
TO weccecacecexvus .63 67 42 


Tabulates Increase in Lumber Values 


A comparative statement showed an average 
advance in prices on lumber entering into the 
construction of millwork, of 96 percent, based 
on prices prevailing in February, 1917, and 
in May, 1921, as follows, comparisons being 
based on 1-inch C/2 in all eases: 


1917 1921 Increase 

Lumber prices prices percent 
Southern pine........... 28.00 40.00 43 
QO ao occa detddwtns 40.00 100.00 150 
Ee ee ee ee 35.00 65.00 86 
SN ve dewsdeaenecnad 35.00 72.50 107 
br gpcmal white pine..... 50.00 100.00 100 
TE sc rcadcenesaee a 8.00 45.00 61 
Soft Saots (log run). 30.00 70.00 133 
RM ceccaneaace ss 38.00 85.00 124 
SE ED nee ce cadaver 45.00 80.00 78 
Unselected birch......... 55.00 125.00 127 
BE Gaeaedescaadounwes 48.00 95.00 98 
CN dat dcsedecees 55.00 100.00 82 
ie By | See 58.00 100.00 72 
Plain white oak......... 58.00 105.00 81 
Pe SE ova c ccuweees 55.00 125.00 127 
0 a ee 52.00 130.00 150 
i. ee 60.00 150.006 150 
OS eee 65.00 110.00 69 
Get. white cak.......... 78.00 140.00 79 
Bik. Am. walnut........ 150.00 275.00 83 
Plain mahogany ........ 180.00 280.00 56 
Figured mahogany ...... 195.00 300.00 54 


Overhead Costs Increase 135 Percent 
Other principal items making up overhead 
in millwork showed an average increase of 135 
percent, as follows: 


PC. Ine. PC. Ine. 
CWP istcawieraee 208 Sandpaper ....... 75 
CME We eetee ease nue 144 i!” 150 
DE iigicedn daw 107 Newspaper ads.... 275 
i ere 84 Insurance ........ 97 
Gi eGawadaanmas 120 Sash pulleys...... 90 





LUMBER PRODUCTION BY SPECIES IN 1919 


The preliminary statistics of lumber produc- 
tion in 1919, aceording to the bureau of the 
census, are as follows, compared with figures for 
1909 

——19 19 
Per- 
cent 


1909 








Per- 
cent 


dis- dis- 
Quantity tribu- Quantity tribu- 





Kind of wood (Mft.BM) tion (Mft.BM) tion 
Southern pine...13,062,900 37.8 16,277,200 36.6 
Douglas fir....... 5,902,200 17.1 4, 856, 400 10.9 
CRN ads ccamaens 2,708,300 7.8° 4,414,500 9.9 
Western yellow 

ee 1,755,000 5.1 1,500,000 3.4 
Lo eee 1,755,000 5.1 3,051,400 6.9 
White pine...... 1,723,700 5.0 3,900,000 8.8 
on ee ee 80, 2.8 1,748,600 3.9 
ee 857,000 2.5 1,106,600 2.5 
i. FS 851,400 2.5 06,900 1.6 
Co ee 656,200 1.9 955,600 2.1 
DT eee 545,700 1.6 663,900 1.5 
All other species 3,754,200 10.8 5,328,700 11.9 

ONE a's wince 34,552,100 100.0 44,509,800 100.0 





CARPENTERS ACCEPT REDUCTION 


Lockport, N. Y., May 25.—The carpenters’ 
union has voted to accept the 10 percent re- 
duction in pay offered in April, retroactive to 
May 1. The men have been at work during the 
last two weeks pending settlement. 
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= “THERE'S NO PLACE LIKE HOME“ 





Teaching I Practical Building 


HE ART AND SCIENCE of building as 
T taught in the manual training classes 
nowadays is taking a new turn and a 
most practical one in rural consolidated schools. 
Indoor shop work in these big centralized coun- 
try schools which are so rapidly taking the place 
of the one-room schools, consists of about the 
same kind of building as in city manual train- 
ing departments. The boys make tables, cedar 
chests, tabourets, stands, book cases and similar 
articles requiring high grade lumber and fine 
work and finish. Besides these, however, in the 
most progressive consolidated schools the farm 
boys are engaged in practical outdor building 
which is connecting up with better farming in 
a splendid fashion. 

The individual home for sow and litter has 
come to be recognized as the best way to handle 
the mother hog and her pigs after farrowing 
and there is a growing demand for these ‘‘ hog 
cots’’ as they are called. 

The manual training boys of the Boxholm 
(Iowa) Rural Consolidated School have gone 
into the business of building hog 


thinkers and students should be devoted to the 
problem with a view to its solution. More at- 
tention should be given to the economic and 
social problems of farming. More accurate in- 
formation should be available on the cost of 
producing farm products, methods of distribu- 
tion, profits in farming, ways of increasing 
profits, and means of using them to make the 
social life of the farming community more at- 
tractive. When the economic and social prob- 
lems of farming are properly understood and 
intelligently corrected where at fault, then no 
apprehension need be felt because of any de- 
erease which may occur in rural population.’’ 
* * * 


REGARDING the Community Building of Kent- 
land, Ind., Arthur L. Smart, lumber dealer at 
that ’place, writes as follows: ‘‘The money for 
the construction of the building was raised by 
public subseription, and the building was erected 
in 1917. However, owing to the entry of the 
United States into the war, and the consequent 
demands for money for other purposes, some 
difficulty was experienced in obtaining the funds 


Community Building in Demand 
N THIS DEPARTMENT last week appeared 
| an item regarding the civic and social ac- 
tivities in the Community Building at Ken- 
dallville, Ind. Something further regarding that 
excellent institution is told in a letter from Rev. 
Franklin A. Le Master, who has been a moving 
spirit in securing and operating the community 
building. In his letter Mr. Le Master says: 
‘<The program has been in operation sinee 
Feb. 27, and the interest and codperation have 
been even beyond my anticipation for this time. 
The total attendance in the building during 
March was 5,420; the attendance during April 
was 5,610; and the indications for May are 
encouraging for a splendid increase, notwith- 
standing the closing weeks of our school activ- 
ities and the beginning of out-of-door programs. 
There is absolutely no question but that the 
building has already become the ‘Community 
Service Center.’ The departments into which 
the work has been divided are each developing 
a splendid constructive program, codrdinating 
in the finest fashion.’’ 
[The departments to which Mr. 





cots. They are making them after 
the most scientifically approved 
plan. After they are done they 
paint them carefully and then sell 
them to the farmers of the neigh- 
borhood at a profit to the manual 
training department. ‘‘The cots 
embody all the principles of build- 
ing construction on a small scale 
and are an instance of how we are 
trying to make our efforts as prac- 
tical as possible,’? says Superin- 
tendent King R. Palmer of the 
Boxholm school. The work is done 
out on the. school campus during 
the fair weather. 

The construction of the cots has 
practical value of several kinds. 
The boys are taught farm building, 
they become interested in hog- 
raising on uptodate lines; and the 
farmers of the vicinity are given 
an opportunity to procure the cots 
without the trouble of making them 
or hiring some one to do it. Further- 
more, with the boys making and 
selling the cots, the farmers are 
very apt to buy them whether they 
had previously been persuaded or 
not of their value; and so the man- 
ual training work is really acting 








Le Master refers are as follows: 
Athletics and Recreation; Plays 
and Pageants; Community Singing; 
Motion Pictures; Music and Art; 
Edueation; Agriculture; Public 
Health; Home Economics; Morals 
and Religion.—EDITor. } 
Continuing, Mr. Le Master says: 
‘*The following activities have 
been conducted in the building in 
the last sixty days: Weekly lunch- 
eon of the Rotary Club; Weekly 
meeting of the Hi-Y Club; Blue 
Triangle Girls; P. M. Club; Grade 
boys, numbering 110; Monthly 
meeting Public Health Department, 
with attendance of 700; Clinic by 
State Board of Health, for those 
who have a tendency toward tuber- 
culosis; Community Orchestra of 
thirty pieces in a splendid concert 
with a fine attendance; Fathers’ 





and Sons’ Banquet with an at- 
tendanece of 300; Good Roads 
meeting; Farmers’ meeting with 


the County Agent, using stereop- 
ticon illustrating some of the farm 
problems; Motion pictures—dem- 
onstration and presentation; Bay 
View Reading Club, celebrating its 
twenty-fifth anniversary with a 





as an incentive to better farming 
in the community. With a little 
experience and a study of local 
farm needs the boys will find other 
useful and therefore salable articles to make 
for the farmers. 

* * * 

In an address recently W. M. Jardine, presi- 
dent of the Kansas State Agricultural College, 
had the following to say about the decrease in 
rural population: 

“Census returns show county after county 
in Kansas and other leading agricultural States 
with fewer people living on farms than in 1910. 
The rural population of the country is decreas- 
ing. Is this decrease a result of the increased 
efficiency of farmers, thus making it possible 
for fewer farmers to produce the needed 
amounts of agricultural products? Is it be- 
cause farming is not so profitable as other busi- 
ness? Is it because social and living condi- 
tions on the farm and in country communities 
are not sufficiently attractive to induce the 
needed proportion of the population to remain 
there? Or is it the result of a combination of 
these and other causes? 

‘“Whatever the cause or causes, they should 
be known and understood. If the decrease. in 
population is desirable, well and. good. - If un- 
desirable, as many feel, the attention of leading 


Upper—Consolidated School at Boxholm, lowa. 


boys learning farm carpentry. 


to complete the building; and conditions have 
not been altogether favorable since the close of 
the war. These conditions have caused our 
people to defer building the stage, dressing 
rooms ete. that the original plans called for. 
However, we have already received a great deal 
of benefit from the building. It is used for 
community meetings, for basket ball in connec- 
tion with the school ete.; and when we are able 
to finish it as it should be, it will be of still 
greater benefit to the community. We are en- 
closing a rough sketch of the interior, giving 
the size of the building, and if this letter and 
the drawing will be of any use to you we shall 
be glad.’’ [The sketch enclosed by Mr. Smart 
shows the building to be 60x90 feet, with a bal- 
cony on three sides, and provision for the stage 
at one side, as well as for dressing room below 
the balcony at one end. The building is one- 


story.—EDiTOR. ] 
* * 


STEPS HAVE been taken at Xenia, Ohio, to call 
a meeting of officials of the chambers of com- 
merce in the various cities with a view of form- 
ing a Miami Valley Association. 


Lower—Manual training 


great banquet and followed by a 
splendid address by an out-of-town 
speaker, which was heard and en- 
joyed by the general public; many 
athletic events by clubs and groups of men and 
women, boys and girls, of all ages and sizes; 
local Rotarians and wives entertained seventy- 
eight Rotarians and wives from Angola in a 
great banquet and evening entertainment in 
song, readings, speeches and ‘stunts’; the first 
Mothers’ and Daughters’ banquet in this entire 
section, with 100 present and a fine program 
presented. 

‘¢The building is constantly in demand and 
the service rendered covers practically every 
field of social activity. A very earnest effort is 
made to safeguard the morale of the home, the 
school, the church and society in general, and 
time is indicating that the investment in life 
in this city is one of the finest investments ever 
made. The big problem is not one of either fi- 
nance or interest, in my judgment; it is the 
building of a program giving to the community 
at least 80 percent of what it really needs and 
wants, keeping in the middle of the road from 
the extreme narrow view of some and the ex- 
treme liberal view of others.’’ 

* * * 


You can do something for your community. 
Have you ever asked yourself what it is? 
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— Utilization of Hardwood Waste’ 





I know you have been fed up on statistics re- 
garding the amount of waste and the losses 
caused by it. If I didn’t think you knew this side 
of it even better than I, then I wouldn’t quite 
have the nerve for this attempt. It may perhaps 
crystallize your realization of the extent of waste 
when I tell you that two different authorities 
have figured that the wood wasted annually (not 
counting forest fires) reaches the enormous 
amount of 112,000,000 tons. 

I will venture to say that there is not a single 
man present that has not at some time looked at 
the waste he produced and speculated on the 
possible value it contained, and consciously de- 
plored the fact that he could make no profitable 
use of it. 

But enough of statistics for the present; we 
may come to some more later. Waste wood is 
our problem and its profitable use has double 
merit—the direct profit to be made, together with 
the saving of the present cost of its disposition; 
and the losses for which it is directly responsi- 
ble. There are two kinds of waste, that which 
is produced at the mill and that which is not 
taken out of the woods. 

In 1917 the Forest Products Laboratory of 
Madison, Wis., which devotes its whole work to 
benefiting you—for whatever benefits the forest 
helps the worker or user of wood down to the 
last stick—published a pamphlet called a ‘‘Wood 
Waste Symposium.”’ This listed in considerable 
detail the various uses for waste wood. The 
object of this pamphlet was to aid the producers 
of wood waste to find outlets and uses for it. A 
wood waste exchange, which is part of the Forest 
Service at Washington, distributes free of charge 
periodical lists of producers, possible users and 
various kinds and sizes of wood waste, and a 
very large amount of what was _ formerly 
thrown away is now finding markets for useful 
purposes, which is the most inspiring kind of 
economy. It is evident from reading over the 
various uses to which this waste finds its way 
that there is a very distinct limit to the amount 
of waste that can be disposed of in these various 
directions, and the ultimate result of intensive 
work in this direction would be the sale of waste 
in its various forms at as near as possible to the 
cost of production. 

Wood Waste as a Raw Material 

The industry which as a whole comes nearest 
to using waste wood for its raw material is the 
wood chemical industry. In this industry today 
there is an investment variously estimated at 
from $25,000,000 to $30,000,000. I am speaking 
now of the destructive distillation of hardwood. 
I have no figures on the destructive distillation 
of coniferous wood, but it runs into a high figure. 

When hardwood is distilled the principal prod- 
ucts are wood alcohol, acetate of lime, hardwood 
tar, charcoal and wood gas. You will see the 
significance of my particular mention of the 
wood chemical business as we proceed further. 

We will divide the waste into two forms—that 
which is produced at the mill, either where the 
log is sawed or where the finished lumber is 
manipulated, and the waste that is left in the 
woods when the timber is cut. 

It has long been recognized by the millman in 
whatever stage the lumber is worked that his 
waste was obviously a prime source of fuel, and 
he has made it a general practice to utilize it for 
that purpose as far as he has been able. In 
spite of this fact there are a very large propor- 
tion of mills whose fuel requirements are very 
much too small to utilize the total amount of 
their waste, and this is either piled or discarded 
without burning or is burned in piles or in burn- 
ers; in either case the fuel and chemical values 
of the wood are completely lost. As we realize 
the diminishing resources and the increasing 
value of wood in all its forms, the sight of this 
total destruction must always be a source of 
painful consideration to all millmen who witness 
it. * * s 

Annual Fuel Increment 

As I have said, the one value that has always 
been evident in waste wood has been its fuel 
value. This has been the natural use made of it 
from the earliest times and this use preceded all 
other uses—distillation and extraction, pulp, tan- 
ning extracts, dye extracts and mechanical and 
chemical uses. In view of the limited uses to 
which waste wood can be put in other directions 
this matter of fuel value still is the most im- 
portant use it has. The matter of grown fuel is 





* A paper read before the Appalachian Logging 
Congress, Cincinnati, Ohio, April 28. 





[By L. Wallis Gibbons] 


a very interesting thing and one about which 
we seldom stop to think. It is estimated that 
the increment of weight added to an acre of 
average wooded ground annually thru _ solar 
energy is about two tons, and the reason why 
all this potential energy is going to waste is that 
there has béen no way yet visualized or devised 
by which it can be handled economically. Don’t 
think that I aspire to solve this problem, but it 
is along this line that the greatest prospects lie. 

For years engineers’ reports have shown that 
we are utilizing only one heat unit out of every 
ten of coal that has been burned, for the reason 
that the trend of development was and has been 
toward methods of getting out more coal rather 
than perfecting methods for less wasteful burn- 
ing. But we have begun to realize the folly of 
that course and more and more attention is be- 
ing paid to economies of fuel consumption. Just 
so, but in a different way, it has been the prac- 
tice of the modern lumberman to get out more 
lumber, and his economies have been princi- 
pally economies of greater and cheaper produc- 
tion; altho the lumbermen are now and have been 
for a number of years coming more and more to 
a realization of the values contained in what 
they have formerly thrown away. 

The case is not quite parallel between coal 
and lumber. We have a nearer parallel in the 
case of the meat packers where the develop- 
ment of the byproducts has been an astounding 
feature of the industry. 

The potentialities of the development of the 
byproducts of waste wood are, to my mind, 
equally fascinating, and now you will see the 
reason for my particular reference to the wood 
distillation industry and to the fuel value of 
wood. The wood distillation industry with its 
yield of chemical byproducts is very well estab- 
lished. The fuel value of the wood I have en- 
deavored to point out. Now, can there be some 
way in which these two prime large values of 
wood can be obtained in combination? 

There seems no question but the best combi- 
nation for this purpose devised to date is the 
combination of a gas producer and condenser. 
In fact, such a gas producer, operating on a 
commercial scale at the present time, has the 
effect and results of a distillation plant and pro- 
duces all the products of a distillation plant with 
the exception of charcoal; and in place of the 
charcoal gas is produced. In other words, the 
charcoal is changed to a combustible gas. 


Fuel Gas Produced from Wood 


It has been found in gas producer practice 
that a ton of average wood run in a gas producer 
of the updraft suction type will produce about 
thirty thousand cubic feet of gas with a fuel 
value of about two hundred British thermal 
units per cubic foot. This gas without refine- 
ment is an ideal fuel and when scrubbed thru 
a simple scrubber is admirably suited for use in 
internal combustion -engines. It has also been 
found under proper conditions of operation and 
with the proper apparatus that the wood before 
it comes in contact with the actual fire is thoroly 
distilled and the products of distillation con- 
densed to give yields of wood: chemicals equal 
to if not better than yields obtained by what is 
known as retort or oven distillation. It has also 
been shown that economical use can be made of 
the gas as a fuel in refining these byproducts, 
thus making a completely self-contained propo- 
sition; provided, there is no better use for the 
fuel. 

The ordinary wood carbonizing plant requires 
a very considerable installation of steam boil- 
ers for the purposes of refining the chemical 
products. These boilers as a rule are run with 
coal fuel, and seldom does such a plant carry 
its chemical byproducts beyond the compara- 
tively. crude state; altho it can be demonstrated 
that with some changes in method and without 
the installation of expensive equipment more 
valuable and more fully refined wood chemical 
products can be obtained. 

The art of wood carbonization has from the 
earliest times been associated with the waste of 
the byproducts. At first charcoal was the main 
product, every other product being sacrificed. 
As the art progressed, one by one the byproducts 
began to be collected and commercialized and 
the progress of the art in the present day has 
brought the carbonization of wood up to a chem- 
ical appreciation of the value of the tar and the 
oils which have formerly, with the exception of 
the turpentine, had only a value as additional 
fuel. 


Possibilities of Hardwood Tar 


For many years coal tar was a despised article. 
Today no one has to be told of the wonders that 
have been worked with coal tar. Every chemist 
who knows anything of the subject will agree 
that the potentialities of hardwood tar are even 
greater and more fascinating than those of eoal 
tar. The line of research is very similar, and 
the Germans, to whom we are always accus- 
tomed to look for research, have thru custom in 
research realized to a greater extent than we 
appreciate the value of wood chemicals, including 
the tar. They are today taking wood from 
Russia in payment for many things. Our na- 
tional failure to conduct sufficient research on 
any chemical line has never been due to lack of 
ability, opportunity or money; but it has been 
largely due to the fact that the habit of research 
is so firmly fixed abroad that we have preferred 
to realize on our power to purchase the results 
of research from others to conducting the re- 
search ourselves. It has repeatedly happened 
that processes developed in this country by 
natives of this country have received their first 
and in some cases their only recognition at the 
hands of foreign nations. Our attitude in this 
respect is changing. Research with us is to be- 
come a more and more important factor. 

It is agreed by all financial authorities that we 
are entering a period of steadily declining prices 
and costs, and, paradoxical as it sounds, it is a 
fact that real prosperity can and does exist in 
such a period and that, as a matter of fact, a 
country prospers more when costs are low than 
when costs are high. 

We have just passed thru a period of specula- 
tion and of high and rising costs, where the 
easiest way to make money was cornering mar- 
kets, capitalizing equities and marking up prices 
rather than by producing. During all that time 
efficiency of production on the whole was bound 
to suffer. We all know what happened to effi- 
ciency of production during the war—it disap- 
peared. In the period we are entering the only 
sure road to success will lie in reducing costs by 
the elimination of wastes and in improving qual- 
ity. Who will say that these are not healthier 
conditions for the industrial, social and moral 
life of the country? 

We are facing a long period of competition 
and with sure and reasonable profits for the 
survivors of the present dark days. In days of 
competition every saving counts greatly, and as 
in the past we shall in saving discover unsus- 
pected sources of wealth. 


Wealth in Lumber Wastes 


It is useless to pretend that the problems of 
the times are to be overcome easily. No big 
rewards are easily won, but there is nowhere 
that the potentialities of wealth are greater than 
in the enormous wastes of the lumber industry. 

One of the reasons why more has not been 
accomplished in the utilization of our large in- 
dustrial wastes is that those who are responsible 
for them are so close to them and have been 
familiar with them for so long that they look 
upon them as more or less unavoidable. 

If we examine most of the methods which have 
been suggested for the utilization of wood waste 
we will find that they practically all involve 
either a large expenditure in equipment, a high 
degree of technical knowledge or the shipment 
and handling of the waste. The problem is, 
therefore, to find a method of use where the 
waste can be utilized at the mill with a com- 
paratively small investment and where the prod- 
ucts are readily disposed of. The combination 
of a gas producer yielding the byproducts of dis- 
tillation fits these conditions. 

There is always a certain amount of resist- 
ance in the mind of any man toward entering 
a field with which he is not familiar. The mill- 
man is selling lumber for furniture, automobile 
wheels or some other form of products, and in his 
particular field he understands thoroly the re- 
quirements of his market. He may hesitate at 
entering the field of the wood distiller, but how 
much did the packers hesitate to enter the soap 
business, the fertilizer business or the button 
business? 

As a matter of fact the wood distiller himself 
could operate such a producer with profit. In 
some sections of the country today the wood 
distiller is cutting wood from land which is to be 
cleared for agricultural purposes, where he could 
hog to advantage limbs, slash and stumps which 
are not suitable for charcoal.. In some instances 
he is operating largely on mill waste where there 
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is a quantity of small stuff that can not go to 
his charcoal retorts, and in all cases he could to 
advantage use only his best. wood for charcoal 
and run the rest for its byproducts and for addi- 
tional fuel for his plant. 


Products of Hardwood Distillation 


As I have said before, the principal products 
of hardwood distillation are charcoal, acetate of 
lime, wood alcohol and wood tar. In consider- 
ing the producer we eliminate charcoal, its han- 
dling and marketing. 

Acetate of lime is made by the neutralization, 
with slacked lime, of the pyroligneous acid (from 
which the heavy tar has been removed). Acetate 
of lime is the principal and practically the only 
source today of commercial acetic acid. It is 
also the cheapest source in general use today. 
Acetic acid is a big item in our industrial life. 

The pyroligneous acid as distilled from wood 
is a weak acetic acid which can not be trans- 
ported favorably on that account. Therefore, 
some method of fixation or concentration is 
necessary and lime naturally came to be used 
for this purpose on account of its general dis- 
tribution and availability. But this part of the 
art has been shown to be subject to improve- 
ment, development and change. There is noth- 
ing mysterious or highly technical about the 
manufacture of acetate of lime or any of the 
common or improved methods for the manufac- 
ture of commercial acetic acid. In fact it is one 
of the simplest chemical processes imaginable. 

In the development of technical chemical in- 
dustry now in prospect thruout the world acetic 
acid must play a larger part than ever before. 
As one instance of this trend cellulose acetate 
may be cited, which is another form of fixation 
analogous to acetate of lime. 

The weak pyroligneous liquor constitutes 
about one-half of the weight of the wood as 
distilled; which, translated in terms of actual 
100 percent acetic acid, means about 5 percent 
of the wood used. There need be no fear of a 
permanent overproduction of acetic acid and its 
products. 

Wood alcohol as made by the wood distiller 
should more properly be termed wood spirit be- 
cause of its composite nature; being composed 
chiefly of methyl or wood alcohol, acetone and 
methyl acetate. Figured as pure alcohol, the 
yield is about 2 to 4 percent of the weight of the 
wood used. Wood alcohol has very large indus- 
trial uses in spite of the fact that its social use 
is somewhat in disgrace. It was at first princi- 
pally used as a solvent, then in a further refined 
state as a defilement of grain alcohol. It has, as 
a refined product, a growing use in the manu- 
facture of colors, pharmaceuticals, flavoring ex- 
tracts and synthetic chemicals. This marks the 
transition of its appreciation from a substitute 
to that of a primary substance. Methyl alcohol 
will always occupy a commanding position as a 
source of methyl compounds, the value and use 
of which are being daily more clearly recognized 
in this country. The probabilities that wood 
alcohol will ever have to be sold for its fuel 
value are very remote. 

One of the components of crude wood alcohol 
is acetone. Acetone is chiefly produced by the 
destructive distillation of acetate of lime. Acetone 
is one of our most valuable solvents. 

In the common practice of wood distillation a 
certain amount of wood oils is obtained. A light 
acid oil is recovered from the distilled pyroligne- 
ous acid and a heavier almost neutral oil from 
the alcohol fraction of the acetate of lime solu- 
tion. The amounts, however, are comparatively 
small. These oils are of the same nature as the 
oils obtained by distillation of the tar; and the 
marketing of them may, perhaps, be best con- 
sidered if the tar is distilled. 

Varieties, Uses and Possibilities of Tar 


Wood tar is really the earliest of all tars 
made; it is the original tar, in spite of the fact 
that we usually think of coal tar when any men- 
tion is made of the word “tar.’’ If we think of 
acetic acid as pure acetic acid and alcohol as 
pure alcohol the tar is the principal portion of the 
liquid condensate in the distillation of wood. 

There are two distinct varieties of this tar, 
one which is known as settled tar and the other 
as soluble tar. This latter is the tar which is 
recovered on distillation of the pyroligneous acid. 
It has been the common practice among wood 
distillers to burn all the tar as fuel under the 
retorts or ovens, for it is a high grade fuel. Two 
of the more progressive wood chemical com- 
panies, however, are now distilling this tar, and 
their success has been so marked that the other 
wood carbonizing plants thru their national as- 
sociation have made an appropriation for re- 
search in regard to the products of the tar and 
oil. Practically all the work done so far has 
been on settled tar, altho the soluble tar is 
highly valuable for a somewhat different variety 
of products, and some extremely interesting 


commercial developments have already been se- 
cured from it. 

Of the two chemical companies who have en- 
tered the field one has been particularly active 
in research and development and has today no 
fewer than eight varieties of products for spe- 
cific purposes, with from three to ten stand- 
ardized articles of each variety. They have only 
scratched the surface of the possibilities of hard- 
wood tar. 

The products of distillation of this settled tar, 
in a general way, are semirefined pyroligneous 
acid high in acetic acid, light oils, heavier oils 
and pitch. The acetic acid recovered from the 
tar constitutes an additional yield of this im- 
portant product which is not usually secured 
by the wood carbonizer. The light oil is a source 
of additional methyl alcohol and valuable solvent 
oils. The heavier oils have use as flotation and 
wood preservation oils and have proved their 
value for these purposes beyond question. 


Wood Waste to Preserve Wood 


These last two uses consume large quantities 
of oils, and one of the-chief reasons why the 
wood oils have not been employed more largely 
for these purposes is that they never have been 
available in sufficient supply. The coal tar oils 
are extremely well entrenched in these fields. It 
is a particularly gratifying and inspiring thought 
that the preservation of wood, which is such an 
important measure of conservation, can be so 
greatly assured from the waste of the wood 
itself. 

The pitch of hardwood has qualities that give 
it a particular value. Wood tar pitch is not 
the same as coal tar pitch by any means. It is 








Local Lumber Prices 
Are Down! 


The erroneous impression prevails in 
some quarters that prices of lumber in 
Little Rock have not declined in keep- 
ing with those of other commodities. 


To correct this misunderstanding and 
aceurately inform the public regarding 
local prices on the more commonly used 
items, we list below the current market 
price, and for purposes of comparison, 
the figures prevailing one year ago. 

ALL PRICES PER THOUSAND 


May 2 Year 
1921. Ago. 


Edge Grain, BéB 
$150.00 


1x4” 


ng 38.00 
6-inch B&B Bevel Siding.. 
‘Drop Siding No 

“SSelect Inch Finish 
Ne —— os Case and 


n. 
/No. 3 Boards, 4 inches.. 
No. 3 Boards, 6 to 10 ins. : 22:00 
No. 2 Dimension, 2x4 to 
ee Sa acer osee 25.00 


Extra Star A Star Shingles 5.50 
Timbers, 10 to 16 feet 
Heavy Girders......$40.00- 45.00 93.00-97.00 
From these figures it will be seen 
that many items are down to pre-war 
levels. We believe that lumber values 
have reached bottom and that those who 
contemplate building may now do so to 
distinct advantage. 
We stand ready to give unexcelled 
service to contractors, home builders 
and all users of heavy piece stuff. 














Removing an erroneous impression as to present 
lumber prices 


very resistant to the solvent action of all min- 
eral oils, is low in free carbon and has high 
dielectric strength. These qualities have already’ 
found for it an important place for purposes for 
which no other material is so well suited and 
these uses are capable of great extension. 


I can not turn from the subject of wood tar 
without some further mention of its marvelous 
chemical possibilities. Without being too tech- 
nical, there are here alcohols and acids of value 
in great variety, aldehydes and ketones of dif- 
ferent sorts, and a very large range of phenolic 
bodies which have potentialities that are of such 
great interest and value that they would require 
a book for themselves alone. 


In closing let us compare briefly the producer 
with the ordinary charcoal oven, leaving aside 
such processes as have been devised for the car- 
bonization of comminuted wood. 

To start, I can make the positive statement 
that the yields of liquid condensate are at least 
equal, and, if anything, favor the producer, be- 
cause with the producer the thermal control is 
closer. The comparison then narrows down to 
the comparative value of the gas as against the 
net return on the charcoal produced. The work- 
ing up of the liquid condensate we can assume 
to be the same in both cases. 


As a general condition we can safely say that 
the great majority of wood chemical plants op- 
erate on cordwood. This predicates a certain 
selective class of wood and a considerable amount 
of waste which is not utilized. Cordwood in 
many cases means the cutting of timber that has 
not reached maturity—the cutting of timber that 
some day would furnish good merchantable lum- 
ber if left untouched. Such a wood charcoal 
plant for effective operation must air season its 
cordwood for at least six months or use some 
method of predrying, which means either exten- 
sive yard space or expensive drying equipment. 
Air seasoning is the.common practice. In any 
case considerable handling is necessary. The 
finished charcoal must be stored at least forty- 
eight hours before it can be shipped. Wood can 
not be carbonized with the gases produced by 
the oven. Additional fuel must be used. 

The cost of the carbonizing ovens, two sets 
of coolers, cars and charcoal storage is so much 
greater than the gas producer that it can not 
reasonably be compared with the cost of a gas 
producer plant to utilize the same weight of 
wood. The charcoal produced by the carboniza- 
tion of wood varies from 25 to 30 percent of the 
wood treated. Roughly speaking it is only un- 
der high market conditions that the charcoal 
produced will pay for the extra fuel required, 
the cost of the cordwood and the handling of 
the cordwood and charcoal. 

Wood used in the producer requires no season- 
ing or preliminary drying. It must, however, 
be comminuted. To offset the cost of handling 
and putting the wood thru the hog there is the 
additional yield of gas. 

To operate a wood carbonizing plant success- 
fully it must be run twenty-four hours a day. 
A producer running on wood can be run inter- 
mittently with very small losses over the stand- 
by periods. A producer has stood by for a week 
on about a 2 percent loss. 

From the standpoint of wood chemicals the 
producer has many advantages over the char- 
coal oven and no disadvantages. The net fuel 
value of the gas, when the item of labor is taken 
into consideration, should be as great as, if not 
greater than, that oapenee by burning the wood 
direct. 

There are probably no two cases where the 
problems connected with the utilization of the 
wood waste are exactly the same; but the waste 
is there, an ever present reminder of its value. 
Appreciation of the possibilities of saving that 
value and stopping that loss will grow and grow. 

You all have heard of the man who never fixed 
the leak in his roof because when it was clear 
weather he didn’t need to and when it rained he 
couldn’t. 

In times of high prices and big demand, when 
the business weather is all sunshine, this leak 
in the roof receives scant attention. Perhaps 
the weather is so bad now that it is hard to do 
any repairing; but it is a certainty, after sub- 
mitting to the effects of the destructive rains 
of competition, the provident operator will take 
advantage of the first break in the business sky 
to stop that leak. 

The thing that has power to charm us all is— 
Will it pay? Based on results obtained in the 
operation of a commercial unit, it has been 
demonstrated that a plant utilizing only ten tons 
of hardwood waste daily will return a net profit 
of at least $4 per ton, based solely on the proved 
chemical values. Under varying conditions of 
amount available, fuel necessities and chemical 
markets, this may easily run many times that 
figure. 
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PLAN BOOKS SELL WELL 


AMERICAN LUMBERMAN Plan Book No. 1, 
containing plans for twenty-five attractive 
homes of varying size, is arousing much interest 
among lumbermen. Furthermore it has already 
demonstrated where it will bring in business. 
One lumberman who called at the office of the 
AMERICAN LUMBERMAN recently felt that he 
simply had to take home one of the books to 
show a prospect who was considering construc- 
tion of a home. Until he saw this book the pros- 
pect was wavering but when he saw the number 
of attractive plans displayed, he could: resist 
no longer and the lumberman immediately made 
the sale of a bill of material to build a house. 
This sale was made without competition and 
stock will be employed which suits the retailer’s 
stock. This is one feature of the plans in 
AMERICAN LUMBERMAN Plan Book No. 1, the 
plans being prepared under the direction of a 
practical lumberman and making possible the 


use of stock material carried in the average 
retail yard. 

Each plan book contains photographs of 
twenty-five attractive houses and a small floor 
plan layout. Each photograph is mounted upon 
heavy linen backed cloth and has a glossy sur- 
face which defies dirt to catch upon it and hold. 
With each plan book there is supplied a set of 
blueprints for each house shown, so simple and 
so detailed that any carpenter can easily build 
the house from them. Besides the twenty-five 
photographs and twenty-five sets of blueprints, 
a general set of specifications is furnished. As 
one retailer put it who went over a set of blue- 
prints very carefully, ‘‘ Any carpenter who can 
not build a house from these blueprints is not a 
carpenter.’’ 

These plans were designed to make the sell- 
ing of homes easy and to help the retailer in- 
crease his business. Any further details de- 
sired will be supplied upon request. 


BLAZE THREATENS MICHIGAN PLANT 


GRAND Rapips, MicH., May 23.—The main 
factory and warehouse of the Marquette Lum- 
ber Co., one of the leading retailers of Grand’ 
Rapids, was saved from total destruction from 
a fire which Saturday morning threatened to 
raze the entire plant. The flames quickly 
spread thru the boiler room into the factory 
which the company uses in making sash, doors 
and interior trim. The damage to the building 
and contents will not greatly exceed $5,000, 
according to General Manager John Wood. 

The Marquette Lumber Co. suffered another 
fire loss in 1919 when a second of its Grand 
Rapids yards was partially destroyed. The 
company operates three yards in Grand Rapids 
and a fourth branch at Hartford, Mich. Be- 
eause of the rush of the season, concentrated 
effort will be made to place the factory into 
operation as early as practicable and it is ex- 
pected that production will again be under way 
early next week. 








Getting Fun Out of the 


Day’s Work 








The freak editor extends his thanks to the 
numerous readers of the World’s Greatest who 
have sent contributions for this department, as 
well as to those who have expressed their inter- 
est, and their anticipation of good things to come. 
A typical expression is that of Leslie Ashley, of 
the Santa Clara Lumber Co., Tupper Lake, N. 
Y., who writes: 

‘¢We are interested in what is in store for 
your readers in the new depart- 
ment conducted by the freak editor. 
The AMERICAN LUMBERMAN is al- 
ways interesting, but, as you say, a 
little fun will not hurt any of us.’’ 


Story of the Little Beaver 


What we started out to say, 
however, was that, thru the cour- 
tesy of Mr. Ashley, you are now 
about to enjoy the story of the 
little beaver, as told by Fred Le- 
Boeuf, woods superintendent of the 
Santa Clara company, as promised 
in this department recently. In 
justice to Mr. Leboeuf it should 
be said that, as Mr. Ashley ex- 
plains, this story really needs to be 
told by one who can use his arms 
and hands to illustrate the action. 
The first named gentleman being 
of French-Canadian extraction, he 
can carry out that part of the 
program to perfection, but in his 
absence the reader will have. to 
use his imagination to supply the 
omitted ‘‘action.’’ Here is the 
story about as Mr. LeBoeuf tells 
it: 

A number of people from New York 
were guests of Ferris Meigs, president 
of the company, at his Ampersand 
camp. In the party was a young lady 
who apparently had never been nearer 
the Adirondacks than Bronx Park, 
and to whom all the sights on the 
road and trail were new and wonder- 
ful. On the way to the camp the 
party. passed a beaver dam and Mr. 
LeBoeuf was called on to explain all 
about these intelligent little animals. 
He started in with the truth about 
their habits, but, seeing a look of in- 
credulity on the face of this young 
lady, his natural love of “kidding’’ 
got the better of his regard for truth 
and he finished his dissertation fancy 
free. Just imagine him acting it out, 
picking up the little beaver in his left 
hand, looking at its teeth, and reaching down to 
pick up a stone in his right hand and using it like 
a whetstone. 

“Yes, ma’am, that’s true. These beaver all work 
in-gangs. Bach gang has one old beaver for boss 
and they  wateh the work all the time. I was 
watching a bunch of them cutting down trees one 
day and noticed that in one gang there was a 
little beaver, off to one side who was not nae | 
much. He don’t make many chips and the ol 
beaver boss keep looking at him pretty sharp and 
seém pretty mad. Bimeby, he go over to the little 
beaver, ‘pick up some of the chips and look at them. 
then he pick up, that little beaver by the back of 
the neck, hold him close and examine his teeth, then 
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he reach down and pick up a stone and give that 
little beaver’s teeth a good sharpening and set him 
back to work. He make some good chips after that, 
you bet!” 


‘*Role Siding Tin’’ Stirs the Muse 


A clever contribution from Stanley Man- 
ness, lumber manufacturer of Scranton, Pa., was 
written by him in blank verse form—a la Walt 
Mason, but lest its fine points be overlooked by 


Sharpen Your Wits On This 


ith Shou bout 


the casual reader the freak editor. takes the 
liberty of dividing it into lines ending on 
the rhymed words: 


Please send me a copy of “role siding tin,” 
And advise how its author ever got in 
To share in the joys of the Free and the Glorious 
With a language so strikingly strange and up- 
roarious. 
I’ve searched thru the Greek, the Italian, the Dutch, 
And.-all of the Russias, but find no words such 
As appear in the order for “role siding tin,” 
No recognized language will let these words in; 
Tho -— phrases I’ve found, and words small and 
£, 


arene 20 Mba. “ame, 


af hale Aes 


Hod. Solo Moin 


This letter was ‘dead easy” for William Scharbach, sr., of Hobart, Ind., by 
whom it was received. What do you make of it? 
pretations. Mr. Scharbach’s solution will be printed in an early issue. 


Send in your inter- 


There’s no tongue on earth contains the word 
“tig.” 
While today all the wrecks who have weathered the 


Pounce upon orders regardless of form, 
Not even to get our good trade back agin 
Will we bow to the code of “role siding tin.” 


[Readers who do not catch the significance 
of ‘‘role siding tin’’ and ‘‘tig’’ are referred 
to page 59 of April 30 issue of the AMERICAN 

LUMBERMAN.—EDITOR. | 





A Chicago lumberman contributes 
this: 

Did you ever hear the story of 
the fellow who couldn’t sleep after 
daylight, because of the light shin- 
ing thru his bedroom windows and 
awakening him? Telling a friend 
about this difficulty the friend said 
he had been troubled the same way, 
but had found a remedy. He said 
he had painted the windows of his 
bedroom black, and thereafter slept 
like a top until time to get up. 
[his sounded good to the sleepless 
one, so that night he painted his 
windows black, and went to sleep. 
He slept fine, and awoke greatly 
refreshed, but was troubled to see 
that he had overslept a little, so 
when he got to the office he apolo- 
getically said to the boss: ‘‘ Sorry 
I am fifteen minutes late this morn- 
ing.’’ ‘‘Oh, that’s all right about 
this morning,’’ said the boss, ‘‘ bit 
where were you yesterday and the 
day before?’’ 





An appreciative—and appreciated 
reader of the AMERICAN LUMBER- 
MAN, George H. Thompson, of 
Kurz Bros. Co. of Arkansas, Helena, 
Ark., writes: 

‘<Tt was indeed a pleasure to read 
the various comments regarding the 
‘role paper’ order appearing in 
your issue of April 30. No doubt 
this is the beginning of a new éol- 
umm from which we will all gain 
a lot of fun. It has been my pleas- 
ure for a great many years to pe- 
ruse the pages of the AMERICAN 
LUMBERMAN. It is indeed a comforting and 
happy thought to belong to one of the finest 
collections of men that this old world has ever 
held—the lumbermen of the U. 8. A.’’ 








THE INTEREST on our national debt is nearly 
$1,000,000,000 a year, which is $250,000,000 
more than the total cost of administering the 
Government in 1907. It is estimated that dur- 
ing the next two years the Government must 
have about $7,300,000,000. : 
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RATES DECLARED PREJUDICIAL 


WASHINGTON, D. C., May 23.—The Interstate 
Commerce Commission following a rehearing 
has handed down a supplemental decision in 
Docket No. 10,083—-Whitewater Lumber Co. vs. 
Alabama Central railway, et al—holding that 
rates on pine lumber in carloads from Autauga- 
ville, Ala., to interstate destinations were not 
and are not unreasonable, but that it was, is 
and for the future will be unduly prejudicial to 
maintain higher rates from Autaugaville than 
the group rate from Booth, the junction point 
between the Alabama Central and the Mobile & 
Ohio. Reparation on past shipments is denied. 

In its original opinion the commission found 
rates on pine lumber from Autaugaville to in- 
terstate destinations were unreasonable ard un- 
duly prejudicial to the extent that they exceeded 
the group rates contemporaneously maintained 
from Booth, Ala., to the same destinations. In 
that opinion it prescribed rates from Autauga- 
ville no higher than those from Booth and 
awarded reparation on shipments made within 
that statutory period. 

The case was reopened upon petition by the 
American Short Line Railroad Association which 
intervened on behalf of defendants. It took 
the position that if the original opinion of the 
commission should prevail in other cases it 
would destroy the value of any independent short 
lines or deprive trunk lines of earnings to which 
they are lawfully entitled. No new evidence 
was offered by complainant on rehearing and 
that presented by defendants was largely cu- 
mulative. 

The commission’s supplemental opinion fol- 
lows its recent decision in Swift Lumber Co. vs. 
Fernwood, Alabama & Gulf, in which while hold- 
ing that the rates complained of were not unrea- 
sonable they were unduly prejudicial to the ex- 
tent that they exceeded the group rates. 

Commissioner Hall, who dissented from the 
majority opinion in the Swift Lumber Co. case, 


dissents from the supplemental decision in this - 


proceeding on the same grounds. He concurs 
in the finding that the rates from Autaugaville 
are not unreasonable and holds that they are 
not unduly prejudicial. Out of the rates, he 
observes, the Alabama Central has been ac- 
corded ton-mile earnings from twenty to thirty 
times as great as those of the Mobile & Ohio 
on the same shipments. Apparently, he says, 
this was done to keep the short line alive. With 
the joint rate brought down to the level of the 
group rate, he adds, the slender earnings of 
the Mobile & Ohio on this traffic will be still 
further reduced if the Alabama Central is to be 
kept alive, or else the group rate must be in- 
creased. Commissioner Potter joined in this 
dissent. Commissioner Daniels also announced 
his dissent, but filed no opinion. 


CHAMBER’S COMMITTEE REPORTS 


WASHINGTON, D. C., May 23.—A report pre- 
pared by the railroad committee of the Cham- 
ber of Commerce of the United States made 
publie last night makes some suggestions and 
recommendations for the rehabilitation of the 
country’s transportation system. 

The committee recommends that the railroads 
‘*adopt more economical methods of operation 
wherever changes in present practice promise 
to result in greater efficiency and economy.’’ 
The first step, the report reads, is in the ‘‘larger 
cooperation of the carriers with each other in 
the performance of their services.’’ In this 
the committee has in mind terminal organiza- 
tion and management especially. ~ 

But whatever economies may be effected other- 
wise, ‘‘there must inevitably be a reduction in 
the percentage which salaries and wages com- 
prise of the total operating revenue.’’ The need 
of new capital is pointed out, and the com- 
mittee directs attention. to the fact that the 
public must furnish it; but that it will not do so 
until the conduct of the railroads is such as to 
make reasonably secure a fair return upon in- 
vestments in their securities. 





So far as practicable the plan of voluntary 
consolidation should be earried out, the com- 
mittee urges; such grouping being necessary 
in order to maintain rate structures that are 
fair to the public and profitable to the carriers. 
‘*What the country needs is a railroad transpor- 
tation system strong and progressive in all its 
parts.’’ Connected with this grouping of the 
roads should be Federal incorporation, which 
will simplify the problems of regulation and will 
be in the interest of the public as a whole. 

The committee recommends no additional leg- 
islation at this time, believing it desirable to 
have further experience under the Transporta- 
tion Act of 1920, before considering amendments 
or additions to that law. The present situa- 
tion is deemed but temporary, and ‘‘ before an- 
other year is over it is possible that business 
conditions and railroad traffic and earnings will 
be more favorable.’’ 





CAIRO SWITCHING RATES MUST STAND 

WasHIneToN, D. C., May 23.—In a formal 
opinion Division 3 of the Interstate Commerce 
Commission has found that the Big Four has 
not justified its proposed cancelation of switch- 


COMPLAIN OF LOG RATE VARIATIONS 


CINCINNATI, OHIO, May 23.—W. H. Lock- 
wood, general manager of the Central Lumber 
Traffic Association, has filed with M. Todd, chair- 
man of the Cincinnati district committee of the 
Central Freight Association, a protest against 
the present tariffs covering rate on walnut and 
cherry logs in carloads. It appears that the 
Central Freight Association’s traffic bureau at 
Chicago in publishing tariffs for member lines 
provides the same rates on walnut and cherry 
logs as on other native woods; whereas, the roads 
in their own tariffs provide different classifica- 
tions and rates on logs of native woods. 

‘¢This is a discrimination which should be re- 
moved by carriers correcting all of their tariffs 
so as to apply the same rates on all logs of na- 
tive woods,’’ Mr. Lockwood said. ‘‘ There is no 
reason why walnut and cherry logs should take 
a higher level of rates than logs of oak, ash, 
hickory or other woods. It does not cost the 
carrier a penny more, to handle a straight car- 
load of walnut or cherry logs, than to handle 
a ear of logs of other native woods. Neither 
does it cost any more to handle them in mixed 
cars. 

‘“On account of the wide area in the Central 
Freight Association’s territory from which wal- 
nut and cherry logs must be drawn, and of the 
further fact that it is necessary to ship them 
in mixed carloads with other native woods, a 
revision of the rates on logs must be made so 

















“Cherry blossom time” at the home of Phillip Buehner, president of the Buehner Lumber Co., Port- 


land, Ore. 


This home stands on one of the oldest landmarks in the Pacific Northwest. 





ing charges at Cairo, Ill. The suspended sched- 
ules have been ordered canceled on or before 
June 18. The opinion points out that if that 
carrier were permitted to cancel switching 
charges applicable between its incline or river 
track and connecting lines’ track at Cairo, and 
from its track barge to connecting lines’ tracks, 
the class distance rates which would become 
applicable would mean a large increase. 

For example, respondent’s distance class rates 
for five miles and under range from 6.5 cents 
per 100 pounds on commodities rated class E 
to 32 cents on commodities rated first class. The 
charges on a carload of 50,000 pounds at the 
class E rate would be $32.50. 

It is pointed out that the Illinois Central 
maintains switching charges at Cairo similar to 
those of the Big Four and is not proposing to 
cancel them. It likewise is noted that the Big 
Four does not propose to cancel its charge for 
switching to industries on its own line. Its 
charge for. switching lumber and articles taking 
the lumber rates over the track barge to such 
industries is $1.50 per car. 


as to permit the shipment of all logs of native 
woods at the same rate.’’ 

An early hearing is asked for in the applica- 
tion made by Mr. Lockwood. 





MANIFEST SERVICE RESTORED BY C & O 

CincinNnaTI, OHIO., May 25.—The Chesa- 
peake & Ohio lines have just announced thru 
R. H. Vaughan, assistant general freight 
agent in charge of thru traffic, that effective 
at once it will restore its Blue Ridge Despatch 
manifest service and passing notices from 
various junction points covering all carload 
shipments of lumber and other forest prod- 
ucts. The same announcement conveys the 
information that similar service will be given 
on traffic ‘over the Kanawha Dispatch and 
Clinchfield routes. 

The Chesapeake & Ohio issued in connec- 
tion with the notice referred to a map jillus- 
trating its system of passing notices, which 
enables the road to: keep a daily check on the 
movement of traffic, and this information is 
gladly furnished to shippers and consignees 
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upon request, including notice of bad order 
cars where delayed for repairs and transfer. 

Attention is called to the fact that this 
road was the pioneer in prewar days in estab- 
lishing junction passing reports and manifest 
service for the benefit of lumber shippers and 
the company desires shippers and consignees 
to take full advantage of it now that it has 
been reinstated. 





TO IMPROVE WEIGHING METHODS 


MEMPHIS, TENN., May 24.—J. S. Thompson, man- 
ager Louisville effices of the Southern Hardwood 
Traffic Association, has been appointed member of 
a committee, representing shippers and carriers, to 
consider weights and tolerances on lumber and to 
devise rules in connection therewith. It is stated 
by the association that the date for the proposed 
conference will doubtless be fixed in the next thirty 
days. This is regarded as a very important ques- 
tion in determining actual transportation costs and 
the conference is designed to prevent “careless, ir- 
responsible or improper’ methods of weighing. The 
association therefore suggests that members com- 
municate to Mr. Thompson any specific instances 
of improper weighing of lumber in order that he 
may have this information available when rules 
and regulations are being formulated. 





INTERSTATE COMMISSION NOTES 


The commission has suspended from May 27 to 
Sept. 24 all schedules published in the following 
tariffs: Oregon-Washington R. & N. Co., I. C. C. 
No. 686; S. J. Henry, agent; supplement No. 5 to 
z.. ©. €. Nex a6 I. C.-C. Ne SF... -: 

The suspended schedules provide increased min- 
imum weights and increased class and commodity 
rates between points in Oregon, Washington and 
British Columbia to the level of the rates in the 
same general territory not affected by water com- 
petition. 





‘I'he commission has issued a fourth section order 
on application of F. L. Speiden, agent, for and on 
behalf of the Illinois Central and other parties to 
I. C. C. 365 and 336, authorizing the establishment 
on lumber (other than pine, mahogany and foreign 
woods of value) and articles taking the same rates 
or arbitraries from stations on the Fernwood, Co- 
lumbia & Gulf; Kentwood & Eastern; Kentwood, 
Greensburg & Southwestern ; Liberty White ; Loran- 
ger, Louisiana & Northwestern; Natchez, Columbia 
& Mobile, and New Orleans, Natalbany & Natchez 
railroads, when routed via the Illinois Central to 
points of destination in the tariffs named, the same 
as contemporaneously in effect on pine lumber and 
articles taking the same rates, without observing the 
long-and-short-haul clauses of. the Act to regulate 
commerce, 





The Foxley Stave & Lumber Co. has filed with 
the commission a complaint against the Louisville 
& Nashville, attacking rates of demurrage on car- 
load shipments of forest products at New Orleans 
when shipper fails to give notice wtihin forty- 
eight hours of arrival that shipments are for ex- 
port. 


The Buckeye Veneer Co., West Helena, Ark., has 
filed a complaint with the commission, attacking 
reasonableness of switching rates on carload ship- 
ments between Helena and West Helena, both in 
one switching district on the Missouri Pacific sys- 
tem. Complainant contends that rates charged 
were in excess of those provided in tariffs and 
reparation is asked. 





The Rosin & Turpentine Export Co. has filed a 
complaint against the Atlantic Coast Line; New 
York, Philadelphia & Norfolk, and Pennsylvania 
railroads, asking $2,499.85 reparation on shipments 
of rosin from Savannah, Ga., to South Amboy, 
N. J. A rate of 56% cents per 100 pounds was 
applied, as published in Agent J. H. Glenn’s tariff, 
I. C. C. No. A-241. A reasonable rate, it is al- 
leged, would have been 30 cents. 





Roads Ordered to Connect 


LADYSMITH, Wis., May 24.—Local industries 
have received copy of an order of the Wisconsin 
Railroad Commission requiring the Soo Line and 
the Omaha road to make a physical connection of 
the two roads at Lemington, Sawyer County, about 
twenty-five miles northwest of Ladysmith. Local 
manufacturers have been contending for this con- 
nection for months. The Menasha Woodenware 
Co., which has 100,000,000 feet of timber tributary 
to these roads, will be saved $250,000 alone, it is 
claimed. The Great Western Paper Co., the John 
Hein Lumber Co., and other concerns will also be 
saved large sums by the connection. 








DECISION AFFECTS EXCESS PROFITS 

WasHINGTON, D. C., May 23.—The decision 
handed down by the Supreme Court last Mon- 
day in the La Belle Iron Works case had to 
do primarily with the determination of what 
constitutes invested capital for the purpose of 
ascertaining the amount of the excess profits 


tax. Justice Pitney’s decision means that the 
increased value of property or natural resources 
held by corporations at the time the excess 
profits tax law was enacted in 1917 was not to 
be considered as ‘‘invested capital’’ for tax 
purposes. The court held that the purpose of 
the law in arriving at the excess profits was 
to look rather to the initial outlay than to the 
value of such property at the time of the in- 
cidence of the act. 

The excess profits law provided, however, that 
appreciation in value of such assets up to Jan. 
1, 1914, could be included in ‘‘invested 
capital,’’? provided the invested capital thus 
arrived at did not exceed the par value of 
the stock originally issued for such assets. 

The par value of the stock of the La Belle 
Iron Works originally issued was $9,915,400. 
The company took up the original stock and 
issued new stock, two shares for one, or a total 
of $19,830,800, and contended in presenting 
its case that it was entitled to include the entire 
amount as invested capital. The Government 
contended that only the original $9,915,400 of 
old stock could be carried as invested capital 
under the law. 

By this decision the company lost about 
$1,000,000 in excess profits taxes which other- 
wise Uncle Sam would have been compelled 
to refund. Since many corporations are simi- 
larly situated, it is estimated that this decision 
means hundreds of millions of dollars to the 
Government. ‘ 

Timber owners were especially interested in 
this case because many of them had purchased 
long prior to 1917 large tracts of timber at 
low prices, which timber at the time of excess 
profits tax was passed had greatly increased 
in value. It would have meant an enormous 
saving in taxes if all this increased value could 
have been included in invested capital for the 
purpose of arriving at the income subject to 
the excess profits tax. The situation improves 
for the timber owner only as the appreciated 
timber holdings are cut over from year to year 
and the money realized therefrom goes into 
the business. 

This has to do, however, only with the excess 
profits tax, and does not affect the income tax 
proper. 

Secretary of the Treasury Mellon has strongly 
urged the repeal of the excess profits tax, as 
did his predecessor, and Congress appears dis- 
posed to repeal it in the forthcoming revision 
of-the internal revenue laws. 





CONGRESS PASSES EMERGENCY TARIFF 


WASHINGTON, D. C., May 23.—The House of 
Representatives today adopted by a vote of 
245 to 97 the conference report on the emer- 
gency tariff bill. The Senate had previously 
adopted the conference report, and the bill 
now goes to President Harding for his signature 
and will be a law within a few days. 

While primarily intended to protect Amer- 
ican agricultural products from foreign competi- 
tion and to stabilize that industry, the bill con- 
tains important provisions to protect American 
industry in general from the dumping in this 
country at low prices any merchandise or com- 
modities produced abroad. The antidumping 
provisions are intended to serve as a stop gap 
until the passage of the general tariff law, but 
undoubtedly. will be retained permanently or 
strengthened: Republican leaders simply do 
not propose that the United States shall be 
made the dumping ground for cheap produets 
sold at even lower prices than the foreign market 
value in order to cut under American competi- 
tors. 








Chairman Fordney of the ways and means 
committee informed the House that his com- 
mittee will include in the general tariff bill a 
provision for the American valuation of im- 
ports. For this reason the House conferees 
made no particular fight to retain such a pro- 
vision in the emergency tariff measure. 


TRADE ENVOYS NEED CREDENTIALS 


WASHINGTON, D. C., May 23.—The Depart- 
ment of Commerce last night issued a warn- 
ing from Julean Arnold, American commercial 
attache at Peking, China, who states that Amer- 
ican business men planning commercial trips to 
China ought to be made to appreciate the im- 
portance of providing themselves with proper 
credentials. 

A properly executed power of attorney from 
the principals of the concern represented, a letter 
from the bank of the firm’s community, a let- 
ter from the local chamber of commerce, a brief 


. financial statement of the company and literature 


illustrating the plant or offices of the business 
involved, would facilitate the service the Govern- 
ment official can rightfully give. 


Sala ae eed 


WOOD DISTILLATION INDUSTRY 


WasuinetTon, D. C., May 23.—A preliminary 
statement of the general results of the 1919 
census of manufacturers with reference to the 
wood distillation industry has been made by 
W. M. Steuart, director of the census. The 
statement shows in detail the quantities and 
values of the various products manufactured 
and was prepared under the direction of E. F. 
Hartley, chief statistician for manufactures. 

Reports were received from 116 establish- 
ments engaged in the distillation of wood, and 
their products for the year were valued at 
$32,635,000. At the census of 1914 there were 
101 establishments with products valued at 
$10,530,000. The value of annual production 
has therefore increased $22,105,000 or 209.9 
percent. : 

In 1919, 44 establishments were located in 
Pennsylvania, 21 in New York, 16 in Michigan, 
7 in Georgia, 6 in Florida, 4 in Alabama, 4 in 
Louisiana, 3 in Wisconsin, 2 in Mississippi, 2 in 
North Carolina, and 1 each in Connecticut, Ken- 
tucky, Missouri, New Jersey, Tennessee, Texas, 
and West Virginia. - 

The statistics for 1919 and 1914 are sum- 
marized in the following table. These figures 
are preliminary and subject to such change and 
eorrection as may be necessary from a further 
examination of the original reports: 














ad 1919 1914 
Number of 
establishments' ..... 1 101 
Value of products' ....$ 32,635,000 $ 10,530,000 
Wood alcohol, (for sale) : 
Crags, Gal ...-«-; 6,981,000 7,197,000 
MA iaten cease $5,593,500 $1,605,900 
Refined, galls. ...... 6,985,000 6,235,000 
eee $8, ,800 $2,709,400 
Acetate of lime, Ibs.... 152,064,000 163,522, 
Mi wdcurgaw acs 2,682,200 $2,138,900 
Turpentine, wood, galls. 1,521,000 575,600 
ED d<cseeceaes $1,207,700 $194,200 
Rosin, wood, bbls. (280 
DRE in ad + caceasedss 34, 1,800 
SO $2,742,600 $198,200 
Charcoal. bush. ....... 499, 44,828,000 
WN cacévacaeee $8,231,400 829,600 
Other wood products and 
derivatives ......... $3,243,000° $626,300 
All other products..... $552,700 $227,500 
MATERIALS 
Weeds. COMO ce ccnges SEO ccc ccusnens 
Hardwoods, cords ... 1,019,500 970,300 
Pine, cords ........ 255,700 72,2 


Crude wood alcohol pur- 
chased, galls. ...... 5,665,000 
CUE a swcddeacdec $5,898,000 $1,408,000 


1—Includes 1 establishment in 1919 and 6 in 1914 
engaged primarily in other industries; subsidiary 
products in 1086. 505s. 

2—Includes 12, bbis. reclaimed from gum rosin 


ross. 

8—Includes for 1919: tar ofl, 803,440 galls., $240,- 
805; tar, 2,143,157 galls., $481,820; wood creosote, 
1,152,655 lbs., $31,957; methyl acetone 930,253 Ibs, 
$134,166; ketone; 269,984 Ibs., $52,141; and formal~ 
dehyde, acetone and acetone oil, each the product 
of 2 establishments, and acetic aeid and acetate of 
soda, each 1 establishment. 
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New Methods in Handling Our Forest Products’ 





Various methods of transportation have been 
employed from time to time in the handling of our 
forest products; but in the last few years lumber- 
men in general have displayed a keenness for in- 
quiry and observation that has resulted in the 
development of many new devices intended to save 
both time and money for lumber producers. This, 
of course, has opened a wide field for motor trans- 
portation, 


Determining Transportation Method 


Whether a lumberman, after disposing of his 
mules and horses, can operate a motor truck or fleet 
of trucks successfully, depends, of course, on the 
location of the standing timber he is cutting, the 
condition of the roads in the vicinity and the aver- 
age length of the hauls. The relative distance of 
a tract of timber from established transportation 
almost always determines the type of equipment 
which could be used most profitably in bringing the 
logs to the shipping point. 

Mule teams, tractors, horses and yarding engines 
have been found very effective in the logging of 
tracts situated near a railroad or running stream. 
We would not advise the installation of a motor 
truck where these methods are better suited ; but 
when timber must be hauled many miles thru for- 
est paths or over rough country roads to a rail- 
road or navigable river, it is certain. that a motor 
truck will be found the most satisfactory unit of 
transportation. 


The Fundamental Needs 


Every producer, regardless of how extensive his 
operations are, is confronted with the problem of 
keeping his sawmill busy. This means rapid, con- 
tinuous transportation, for every hour wasted in 
moving raw material to the mill means a corre- 
sponding waste of dollars and cents when the mill 
is forced to close or when its operation is partly 
curtailed because of a shortage of logs. 

In this connection, the importance of keeping 
every unit in the whole transportation scheme in 
constant motion can not be too highly emphasized. 
While a motor truck is running it is earning money 
for the owner, but if allowed to stand idle, or is 
worked at only half capacity, it becomes an ex- 
pense. 

Truck’s Place in Lumberdom 


Various parts of logging can be standardized. 
Every operation, however, has its individual char- 
acteristics and unusual conditions. The successful 
coébrdination thereof requires careful analysis, 
great skill and experience. It would be unwise to 
attempt the logging of a large tract of timber a 
long distance from transportation with a yarding 
engine and horse team. Equally erratic would be 
the construction of an expensive railroad many 
miles for one claim of timber. Possibly the old 
fashioned bull team still has its place. Most cer- 
tainly the railroads and modern equipment are in- 
dispensable in the successful maintenance and eco- 
nomical handling of large operations, and it is 
equally true and certain that the 


experience, improper roads, insufficient capital, be 
cause of having made contracts for hauling at far 
too small a figure; some because logs were: not 
furnished regularly for loading and hauling, it 
developing that the operation was not properly 
balanced. Many others are meeting with pro- 
nounced success with this kind of equipment. Four 
years ago this system was virtually unknown. At 








Type of truck logging road found successful on 
the Pacific coast. A good road is essential to 
cheap logging 


present it is estimated that we have in the North- 
west, where the timber is large and formerly con- 
sidered too heavy for such conveyors, nearly five 
hundred trucks and trailers hauling all sizes and 
lengths of material, successfully in some places 
for distances of six or seven miles. 


Will a Truck Save Money? 


It has been demonstrated that a 5-ton truck 
with an 8%-ton double bunk trailer, can carry an 
average of four thousand feet per load. Many 
loads of five thousand and sometimes six thousand 
feet are transported on this equipment over good 
private roads, as officials are, usually, wisely ex- 
acting as to the weight of loads that may be hauled 





on publicly constructed rights of way. This calls 
attention to the advisability of securing as light 
equipment as is consistent with safety in maximum 
loads, the weight of equipment being considered 
part of a road load. A truck and trailer will 
carry an average load of four thousand feet, can 
be loaded in ten to fifteen minutes, will travel one 
mile in ten minutes, unload in ten minutes; there- 
fore, it is not difficult for one of experience in 
logging to analyze his particular operation, secure 
the proper logging and hauling equipment and 
have it all well balanced and associated. 

It doesn’t require any special knowledge of math- 
ematics to determine exactly what the saving 
should be in individual cases after all the condi 
tions are known. If one truck does the work of 
five teams for the cost of three teams, the saving 
is obvious. Ten dollars per day per truck is equiv- 
alent to $3,000 per year per truck, and some saw- 
mill owners have found the saving of motor trucks 
to represent a large percentage of the profits of 
their business at the end of a year. 

The above cost analysis is extremely fair to the 
horse. There is no reason why trucks hauling twice 
the capacity of a team and equipped with special 
loader can. not effect a saving far greater than 
indicated above. Many trucks so equipped are 
daily demonstrating this fact. 

The Most Satisfactory Trailer 

The size, type and equipment of the trailer have 
also formed the basis for much discussion. One 
of the problems which heretofore confronted lum- 
bermen in the use of trailers was the difficulty in 
making the trailer track with the truck, or to 
follow the road without cutting off at the turns. 

One of the types worked out in the Northwest 
was a 4-wheeled trailer built in Seattle. The truck 
with which the trailer was used was equipped 
with the usual bunk or bolster with adjustable 
squeeze block carried over the rear axle. The 
trailer consisted of a short-coupled frame sup- 
ported by four springs carried on the two axles, 
mounted by a bunk or bolster with an adjustable 
squeeze block. The most ingenious part of the 
trailer was the steering apparatus, which afforded 
a proper steering of both pairs of wheels, so that 
the trailer tracked perfectly with the truck. The 
wheels were of unusual proportion, the front wheels 
being 44 inches in diameter and the rear wheels 
46 inches, with a ten-inch steel tire all around. 

The trailer was fastened to the truck by means 
of a long pipe coupling. Theoretically this equip- 
ment was satisfactory, but the extremely heavy 
weight of the trailer, the miserable conditions of 
the road and the natural result of overloading, 
which is usual in the case of logging operations, 
resulted in more or less dissatisfaction. __ 

The ideal trailer which seems to haye been 
worked out is a 2-wheeled rubber tired trailer with 
wheels 40 to 44 inches in diameter. Steel tires 
have not proved successful for logging ilers. 
Roads which theoretically required th 
steel tires for ironing out the ruts sho 
be planked or hardsurfaced, 








fundamentals are well established in 
motor truck and trailer logging. 


Analyze Conditions Before Buying 


It is human for men to.be in- 
fluenced by the success or failure of 
others. Unfortunately the control- 
ling conditions which determine suc- 
cess or failure are not always care- 
fully analyzed and men boldly enter, 
or timidly retire, without giving 
their individual operations the: neces-. - 
sary analytical thought; and if ‘they 
are unskilled and inexperienced, they 
neglect to secure expert advice from 
those possessing practical knowledge. 
Numerous novices in the logging and 
trucking business have been inno- 
cently misled and induced into haul- 
ing. logs with motor trucks by well 
motived but overzealous truck sales- 
men who have observed and compiled 
statistics upon good, successful opera- 
tions; leading the novice to the gen- 
eral assumption that all cases are 
Similar and -possess equal merit. 
Some have failed because of lack of 











*Lecture delivered by F, W. Fenn, 
secretary national motor truck com- 
mittee, National Automobile Cham- 








ber of Commerce, at. the University This illustrates the size of logs. which 
especially in the far west 


of Michigan. 


motor truck should attemp¥, 
over them. 


Experiments With Reaches 


Several different types of reaches 
have been used. For a while the 
long, hollow pipe reach found favor 
with the lumbering industry, but after 
awhile reports began to come in that 
these reaches bent very easily and 
were then of no use. Then a wood 
pin was placed inthe pipe reach, 
which while an improvement did not 
materially lessen the former dissatis- 
faction. 

The present tendency is toward the 
wood reach, in some cases supported 
by iron brackets or bits and in other 
cases by no support at all. When 
the reach breaks it does not cost 
much to get another and the tendency 
toward breaking is much less than in 
any other form of reach. 


Importance of Proper Care 


Many lumbermen fail to appreciate 
the fact that no matter how well 








is, a certain amount of care and at- 
tention is required to keep it operat- 
ing at the highest point of efficiency. 





are ‘successfully hauled by trucks, © 


They have also overlooked the neces- 
sity of supervision of motor equip~ 


_ built or how capable a lumber truck 
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ment in their anxiety to clear the tract on contract 
time. The one big idea seems to be to make the 
truck do the work, operating costs and possible 
repair bills notwithstanding. 

Aside from the abuses already mentioned, most 
of the trouble found in motor trucks engaged in 
the logging industry results from improper meth- 
ods of loading, overloading and careless driving. 
The fact that a motor truck during the working 
period—which ranges from six to nine months in 
some lumber districts and even a shorter period 
in others because of unfavorable weather condi- 
tions—must make up in earning capacity for the 
intervals of inactivity, accounts, perhaps, for the 
prevalence of abuse thru overloading. 

‘Some lumbermen say it is impossible, at least 
impractical to give their trucks the same atten- 
tion that owners do who operate them. under more 
favorable conditions. This belief is perhaps due 
to the fact that the majority of lumber producers 
and logging contractors have no real, scientific 
method of judging truck performance, because they 
have never attempted to reduce cost or increase 
efficiency thru proper driving or careful routing. 


DISCUSS PLACE OF WHOLESALER 

SEATTLE, WASH., May 21.—Harry I. Worth, 
manager of the J. E. Pinkham Lumber Co., 
presided at Thursday’s session of Seattle whole- 
salers. At his suggestion the meeting recom- 
mended to the Pacific Coast Shippers’ Associa- 
tion the appointment of a _ representative 
committee to prepare data setting forth the 
value of the services rendered by wholesalers in 
the marketing of forest products, and to present 
the facts to the manufacturing branch of the 
industry. The discussion centered on a re- 
mark attributed to a manufacturer that a 
commission of 5 percent was ample pay for a 
wholesaler in handling lumber. 

This: query was propounded: ‘‘Is a mill 
wrong in shipping S2S common boards, when 
S1S is ordered?’’ On a show of hands, the 
wholesalers took the ground that if the mill 
changes the order, it should be held respon- 
sible for any claim arising on that account. It 
was shown, however, that custom had given the 
manufacturer considerable latitude. 

Charles C. Hone, of Krauss Bros.’ Lumber 
Co., introduced F. B. LeCrone, of the Baker 
White Pine Lumber Co., Baker, Ore., who gave 
a brief talk on manufacturing conditions in 
his territory, touching upon labor, logs and 
stocks. He expressed the opinion that, while 
the industry is now at a standstill, there would 
be a fairly good market for pine next fall. 


A NO. 1, HIGH GRADE ROMANCE 


SEATTLE, WASH., May 21.—Speaking of Don 
and Mildred, nobody would have thought it of 
them. But it’s fixed, all right. It’s a No. 1 
lumber romance, highest grade; and they’re to 
be married in August. 

If the retailers’ convention at Fresno April 
25 did nothing else of importance, it certainly 
brought these two kindred souls together; and 
Old Mother Nature. or fate, or destiny, or what- 
ever you call it, did the rest. Donald H. Clark 
went there to make one of his able speeches, 
as representative of the shingle branch, West 
Coast Lumbermen’s Association; and Miss 
Mildred Margaret Taylor, of Spokane, went 
there just because she is known far and wide 
as the prime favorite of the retailers, and has 
the habit of showing up at all of their conven- 
tions. Don talks for fun—he’s a shingle mis- 
sionary. Mildred talks because there’s money 
in it—for doesn’t everybody salute her as the 
secretary and sales manager of the National 
Builders’ Bureau! When F. H. Beckman, man- 
ager of the bureau, and A. L. Porter, of the 
Western Retail association, took notice that 
their trusted associate was going to Fresno, 
they did not have the slightest idea of losing 
her. But that’s what they are facing now; 
and be it said to their credit, they are both 
game. In fact, there was not much doing at 
Fresno, so far as our hero and heroine were 
concerned, until some one suggested an excur- 
sion or something, to Yosemite. Don said he 
didn’t care to go; then he glimpsed Mildred 
in the offing, and went—and here they are. 
Pretty fast work; and pretty good work, too. 

Everybody in the shingle world knows Don 
Clark—quiet, courteous, genteel, able and ag- 








gressive. And everybody in retail lumber cir- 
cles of the West knows Miss Taylor. She is yet 
in her early twenties; began her business 
career with the Western Union Life Insurance 
Co., Spokane; was with it two years, and 
then went as stenographer to the builders’ 
bureau; began selling contracts, and rapidly 
advanced to the responsible position of sales 
manager and secretary. 

So, they’re to be married. Best of all, they 
both speak the lumber language, which sure will 
be one of the blessed ties that bind. 


NEW SHINGLE BRANCH SECRETARY 


SEATTLE, WASH., May 21.—R. S. Whiting will 
arrive in Seattle Wednesday to take charge of 
the shingle branch of the West Coast Lumber- 
men’s Association: Since the resignation of 
former Secretary J. S. Williams, the shingle 
braneh has been in charge of Assistant Sec- 
retary Donald H. Clark. Mr. Whiting comes 
to the shingle association from the National 
Lumber Manufacturers’ Association, where he 
has had charge of building code work thruout the 
country and in which capacity he was very 





R. S. WHITING, SEATTLE, 
Who Has Been Appointed Secretary of the Shingle 
Branch, West Coast Lumbermen’s Association 


WASH. : 


familiar with problems confronting the red 
cedar shingle industry. Mr. Whiting made a 
splendid record while with the National as- 
sociation, especially in connection with the prep- 
aration of building codes, which have been 
adopted in many cities of the country and which 
are favorable to the use of wood. 





WEST COAST ASSOCIATION ACTIVITIES 


SEATTLE, WASH, May 21.—At the headquar- 
ters of the West Coast Lumbermen’s Associa- 
tion arrangements are being perfected for a 
joint meeting of the directors of the National 
Lumber Manufacturers’ Association and the 
West Coast association the first or second week 
in July, at Tacoma. The date has not yet 
been fixed. A full day will be given over to 
the meeting of the National directors, tu be 
followed by a general meeting of the industry, 
culminating in a banquet. This midsummer 


gathering of lumbermen will close with a week- 


end assemblage on Mount Rainier. 

Chester J. Hogue, of the West Coast Forest 
Products Bureau, has mailed samples of fir 
2x4s used in-the Atlantic City board walk to 
President R. W. Vinnedge, of the West Coast 
association. This material was laid in 1918. 
The specimens have been added to the assucia- 
tion’s collection. 

Robert B. Allen, secretary-manager of the 
West Coast association, will leave tomorrow for 
New York City, where he will attend a meeting 
of the publicity committee of the National 
Lumber Manufacturers’ Association, to be held 
May .27. 


WASHINGTON CEDAR FOR BEEHIVES 


SEATTLE, WaAsH., May 21.—‘‘ Washington 
cedar is the best lumber in all the world for 
beehives,’’ said Roy Powers, president of the 
Washington Bee Farms, in a speech Thursday 
before the Women’s Commercial Club. Mr. 
Powers explained that cedar was preéminent 
because when exposed to the heat of the sun 
or to heavy rains it would not warp or check 
but held its fiber, so that robber bees could not 
enter the hives. Hives soon become worthless 
if the wrong kind of lumber is used. Wash- 
ington spruce does not shrink or warp, and is 
an excellent material. He explained that honey 
has a property thru which it seems to react 
chemically on certain kinds of wood. While 
California is the largest honey-producing State 
in the entire west Coast region, the bee supply 
of the world comes from Ohio and Wisconsin. 

As to potential supplies of hive material, Mr. 
Powers directed attention to 16,000,000,000 
feet of cypress, 60,000,000,000 feet of pine, and 
100,000,000,000 feet of cedar and spruce in 
the west Coast country, making for superior 
hive construction. 

The audience was composed entirely of 
women. Mrs. Jesse M. Rightfoot, president of 
the Women’s Commercial Club, conducted the 
meeting. At the conclusion of the address, 
Mr. Powers presented each with a half-pint jar 
of honey taken from the cedar hives of the 
Washington Bee Farms, which are located at 
Lake City just north of Seattle, reminding his 
auditors that the bee industry on Puget Sound 
is in its infancy, and in his judgment is destined 
to expand to a leading place among the vast 
enterprises of the Pacifie Northwest. 





“FOUR L” CUTS WAGE SCALE 


PORTLAND, ORE., May 21.—Decision to cut 
the wage scale in mills affiliated with the Loyal 
Legion of Loggers & Lumbermen was reached 
at the closing session of the general board of 
directors held here on May 17. Under the re--. 
vision, the minimum wage is reduced from 
$3.60 to $3 a day, effective June 1. The cut, 
moreover, affects all grades of the scale, not 
merely the minimum, which applies to only a 
comparatively small proportion of the entire 
number of men employed in the industry. While 
the minimum scale may not be put into effect 
in all districts, it will undoubtedly go into ef- 
feet in the Puget Sound and the Coos Bay 
regions, members of the board say. It will be 
effective in both the Inland Empire and the 
Coast divisions. 





PORTLAND, ORE., May 21.—The close of the 
conference of delegates of the Loyal Legion of 
Loggers & Lumbermen who met here last week 
brought out the fact that in addition to wage 
reductions, a very united effort is being made 
to induce the storekeepers and retail dealers 
in their respective cities and those in which the: 
legion operates to reduce the prices of their 
commodities, which in turn will benefit members 
of the Four L’s. 

A conference was held at Tacoma, Wash., 
May 19 between lumber operators, millworkers 
and retail food dealers, at which it was charged 
that retailers were not trying to reduce their 
prices as low as they might. This statement 
was refuted by the dealers, and after a heated 
diseussion the retailers agreed to codperate 
with the lumbermen and it was also decided to 
try to enlist in the campaign all of the various 
industries which have any bearing on the cost 
of living. A committee was appointed to work 
out a program of action. 

George B. Sypher, in charge of the Seattle 
Loyal Legion, has declared that workers in the 
lumber district of the Pacific Northwest are 
doing their share toward bringing conditions 
back to normal. He reported that at the meet- 
ing of the organization’s directors held May 
18 a voluntary reduction in wages, to become 
effective June 1, places a minimum of $3 a 
dav for common labor, with a differential for 
skilled classifications above that figure. 

From British Columbia it was reported that 
a further reduction of 25 percent in wages will 
take effect in the logging camps in that ter- 
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ritory. This will put the common laborer at a 
minimum of $2.63 a day. 

The Loyal Legion field man for the north 
Puget Sound district has reported to head- 
quarters here that the Four L store at Stand- 
wood, Wash., is flourishing. It is doing a good 
business, he says, and is paying cash for its 
stock. This store was founded a year ago by 
joint action of the employer and employee 
members of the Four L local of the Wisconsin 
Timber Co., of Stanwood. It is strictly a 
codperative proposition, selling its goods at 
invoice cost plus 10 percent. 

The Four L organization at Aberdeen and 
Hoquiam, Wash., has reduced the working day 
of firemen at the National mill and the Bay 
City mill from twelve to eight hours. 

The Edward Rutledge Timber Co., at Coeur 
d’Alene, Idaho, reported that for some time its 
conference committee of the Four L has been 
holding regular weekly meetings with the man- 
agement to discuss questions of general interest 
and that there has been a pronounced gain in 
contentment and efficiency since the practice 
was inaugurated. 

At Winchester, Idaho, the Four L local of 
the Craig Mountain Lumber Co. recently held 
two conferences with the local merchants which 
resulted in a material reduction in the cost of 
living. 


SOUTHERN MILLWORKERS’ QUARTERLY 


ATLANTA, Ga., May 23.—Eight States were 
represented in the well attended quarterly meet- 
ing of the Southern Sash, Door & Millwork Man- 
ufacturers’ Association, held at the Piedmont 
Hotel on May 18 and 19. The board of direc- 
tors met prior to the opening of the convention, 
8. J. Pattillo, of Atlanta, presiding. 

President P. F. Conway being unavoidably 
prevented from attending, E. M. Oettinger, vice 
president, Greensboro, N. C., and K. E. Mack, 
vice president, Thomasville, Ga., presided on the 
first and second days, respectively, of the 
meeting. 

Secretary C. B. Harman, as usual, made an 
extended and very interesting report, which, 
however, contained no new features, Mr. Har- 





man having devoted all his efforts during the 
last. few months to matters in process of develop- 
ment. 

H. R. Isherwood, St. Louis, Mo., secretary- 
treasurer Hoo-Hoo, who came to Atlanta to at- 
tend a concatenation, made a very interesting 
talk on general conditions, based on his observa- 
tions on recent extended trips thruout the 
country. 

The most interesting feature of the meeting 
was short talks by members on market condi- 
tions, wage demands, freight rates, volume of 
business ete. By a rising vote about one half 
of those present reported business as ‘‘fair,’’ 
the other half reporting ‘‘poor.’’? One or two 
members, however, said that business was good 
with them, while a few reported that it was 
worse than ‘‘poor.’’ It was the consensus that 
conditions are improving and that fall will bring 
considerable activity. It was further felt that 
by the beginning of next year business will be 
on a stable basis. All present reported that 
they are operating on the open shop plan, and 
— themselves as being opposed to any 
other. ; 

A movement toward organizing a mutual fire 
insurance company among members of the mill- 
work and lumber industry was initiated. 

A resolution was adopted petitioning the 
President and Congress to repeal laws restrict- 
ing the carriers from ‘‘making such wage agree- 
ments as are in keeping with those of other 
businesses, and that, pending such legislation 
the President urge the Labor Board to abro- 
gate the so called national agreements which 
are now retarding readjustment.’’ 

Other resolutions tendered the codperation of 
the association to all governmental bodies with 
a view to bringing about closer relations be- 
tween industry and government; expressed the 
interest of the association in the industrial work, 
particularly as relates to the millwork industry, 
being fostered by educational institutions in the 
South; and endorsed the program of legislation 
asked by the American Legion looking to more 
effective relief of disabled service men. 

The summer meeting will be held at Richmond, 
Va., Aug. 17 and 18, with the two following 
days for an outing on the Virginia coast. 


CLUB SECURES FINE NEW: QUARTERS 


New Orueans, La., May 24.—At the Lum- 
bermen’s Club luncheon today, President Lanier 
announced that a deal for the club’s new quar- 
ters had been virtually closed. The new home 
will oceupy the second floor of a building at 
Union and Carondelet, and will have all club 
equipment and daily luncheon service from a 
restaurant on the first floor. The quarters will 
be renovated and to some extent remodeled. 
Already the house committee and volunteers 
are canvassing for contributions and today the 
Missouri Land & Lumber Exchange agreed to 
donate, thru Guy H. Mallam, sufficient edge 
grain flooring to refloor the main clubroom. 
An enthusiastic vote of thanks was tendered 
the donors. 

Chairman Anderson, of the membership com- 
mittee, announced that, with the club’s hous- 
ing problem solved, the membership campaign 
would go into high. 

Mr. McCloskey, of the Columbia Building & 
Loan Association, delivered the ‘‘feature’’ 
talk, discussing the relation of the homestead 
associations to the housing movement. The 
lumbermen might, he thought, find a perfectly 
safe investment for their surplus funds and at 
the same time aid the building drive by invest- 
ing money with the homesteads. 

Mr. Krauss made a brief talk on the annual 
meeting of the American Wholesale Lumber 
Association in Chicago. Mr. Mallam, whe also 
attended the Chicago meeting, discussed briefly 
some phases of it. 

Mr. Robinson brought up the matter of th 
increased charge imposed by the railroads for 
handling lumber from car to wharf over the 
railway-operated port terminals in New Or- 
leans. Managing Director C. E. Dobson, of 
the Southern Lumber Exporters’ Association, 
explained the status of the case and suggested 
that it might be a little late to start anything. 
It was informally decided to submit the matter 
at the annual meeing, to be held next month. 
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THERE ARE FOURTEEN KINDS OF CEDAR in the 


United States, half of which have no commercial 
importance. 





ENGINEERS 


On Thursday morning the forest products 
division of the American Society of Mechanical 
Engineers met and turned the temporary organ- 
ization of the section into a permanent one. 
R. B. Wolf, of New York, a vice president of the 
society and a consulting pulp and paper en- 
gineer, presided. The first deliberation was 
upon the future organization of the section and 
after considerable discussion it was determined 
to go ahead with work upon broad lines which 
will be of benefit to the entire lumber industry 
as well as to the engineering profession. The 
following executive committee was then ap- 
pointed: 

Grant B. Shipley, wood preservation ; C. E. Paul, 
lumber; Thomas D. Perry, veneers, plywood and 
furniture; Carle M. Biglow, engineering manage- 
ment; R. B. Wolf, pulp and paper; Sern Madsen, 
manufacturing ; O. H. Wernicke, distillate and by- 
products. 

At a meeting of the committee members 
present, Thomas D. Perry was later appointed 
chairman and authorized to appoint a secre- 
tary. 

Thomas D. Perry explained the growth of 
the section and its importance to the various 
industries with which mechanical engineers 
come in contact. The industries need the en- 
gineers and to the practical men engineers 
should prove that they can and will help solve 
such problems as utilization of waste. At pres- 
ent the section has about one hundred sixty 
members. 

Following this a general discussion of the 
forestry situation was indulged in, and after 
considerable study a committee consisting of 
Messrs. Paul, Murray and Craig was appointed 
to draw up the following suggested resolution, 
which after presentation to the meeting was 
accepted: 


WHEREAS, The engineers of the country realize 
that an ample supply of wood and timber is neces- 


CONSIDER FOREST POLICY 


sary to the comfort, safety and prosperity of this 
nation; that the products of the forest are neces- 
sary to the pursuit of agriculture, the maintenance 
and operation of railroads, mines and a long list 
of woodworking industries; and 

WHEREAS, The engineering profession has ob- 
served with concern the unsatisfactory condition of 
our eastern, northern and southern forests; of the 
enormous depletion of these forests and the shrink- 
ing supply which is now largely located in the 
West, thereby involving heavy expense for trans- 
portation to the consumer ; and 

WHEREAS, Recently the engineers of this country 
have come to realize that the present growth of 
timber is equal to but one-fourth the amount annu- 
ally consumed ; and, further, that the present meth- 
= of harvesting timber are in need of refinement ; 
an 

WHEREAS, It is estimated that within sixty years 
at the present rate of consumption the country will 
face a most extraordinary and disastrous situation, 
when timber of proper size and quality can no 
longer be supplied by our forests unless adequate 
corrective methods are applied ; be it 

Resolved, That the forest products division of the 
American Society of Mechanical Engineers recom- 
mend to the council for ratification by the society 
that the United States adopt, at as early a date as 
possible, a systematic forest policy which will sub- 
stitute for indifference and the disconnected at- 
tention hitherto given to the perpetuation of 
necessary forests by agencies both public and pri- 
vate, definite and concerted plans by which, thru co- 
operation of public and private agencies, a prompt 
and adequate solution may be found for taking care 
of this important public problem. 


A general discussion of utilization problems 
then took place. Sern Madsen, of the Curtis 
Companies, told something of the experience of 
that organization in marketing wood waste. 
For example, the.sawdust from the sanders is 
now sorted out and is sold readily. He under- 
stands that this wood flour is used as the base 
for a soap cleaner and also for the manufac- 
ture of some insulating material. At present 
about $7.50 a ton is being realized from this 
source. : 

In answer to a question, R. B. Wolf said 


that, by making use of the soda process, mixed 
woods blocks, such as a sash and door manu- 
facturer produces, may be used in making pa- 
per. This is now being done in several places in 
this country, the big problem being to get ma- 
terial free from dirt. Sawdust is not usable 
for this purpose, but shavings can be utilized. 
Wood used must be free of knots. Mr. Wolf 
then went on to say that the greatest waste to- 
day is not physical waste, but is mental waste. 
That is, manufacturers are not making use of 
the brains’ of their employees. In this connec- 
tion he cited a remarkable incident of a paper 
manufacturer considerably reducing costs and 
bettering the output by simply assisting the 
employees to think and to take an interest in 
their work. 

A paper dealing generally with the paper 
industry and prepared by Hugh P. Baker was 
then read, Mr. Baker not being able to be 
present. Following this the meeting adjourned 
and the members of the executive committee 
present then met and discussed tentatively plans 
for the next meeting, and steps to be taken to 
broaden the work and interest of the section 
were considered. Thursday afternoon was spent 
in an inspection of the fiber and wood box 
plants of the Chicago Mill & Lumber Co. 





NATIONAL FIRE PROTECTION DATE 


Boston, Mass., May 23.—Announcement has 
been made that the twenty-fifth annual meet- 
ing of the National Fire Protection Association 
will be held in San Francisco, Calif., at the 
Fairmont Hotel on June 14, 15 and 16. The 
three days’ sessions will be devoted mainly to 
the reports of officers and the various commit- 
tees. A program of entertainment and special 
demonstrations will ‘be given Wednesday after- 
noon. 
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NATIONAL WHOLESALE COMMITTEES 


New York, May 24.—Announcement is made 
of the personnel of the standing committees by 
J. W. McOlure, president of the National Whole- 
sale Lumber Dealers’ Association. 

The bureau of information of the association 
has for chairman, A. L. Stone, of Cleveland, 
whose ability in supervising that phase of as- 
sociation activity has already been demon- 
strated; the work of the bureau constantly ex- 
panding to meet the enlarged needs of the mem- 
bership. The files of the bureau contain 35,000 
uptodate reports available to members. 

Railroad and transportation matters will be in 
the hands of a very strong committee, with B. C. 
Currie, of Philadelphia, as chairman. While 
due consideration has been given to the inter- 
ests of the various woods in naming the mem- 
bers of the committee, the importance of get- 
ting them together quickly on occasion has not 
been overlooked. 

To J. B. Montgomery, chairman of the com- 
mittee on arbitration, is attributed the honor of 
originating the idea of interassociation arbitra- 
tion; and it is to be expected that under his 
direction that enlightened method of settling 
trade disputes will be promoted effectively. The 
policy of the association has been to adhere to 
the principle of arbitration, it being among the 
earliest to adopt the compulsory feature. It 
has accordingly developed to a high degree its 
facilities for adjusting trade disputes. 

The terms of sale and trade ethics commit- 
tee, under. the leadership of F. S. Underhill, of 
Philadelphia, has given much consideration to 
the sabjects properly coming within its sphere 
of activity; having attended numerous confer- 
ences and conventions in the interest of the 
members. While recognizing the difficulties in 
the way of securing a form of order blank ac- 
ceptable to all parties, the committee hopes to 
arrive at an agreement that will obviate many 
disputes between buyers and sellers. 

In view of the increasing interest of its mem- 
bership in legislative matters, the legislative 
committee has been selected with special con- 
sideration for its fitness to handle the work al- 
lotted to it. CO. V. McCreight, of Pittsburgh, 
Pa., chairman, expects the committee to be even 
more active than during last year. 

An abundance of work is laid out for the 
workmen’s compensation committee, under the 
direction of M. E. Preisch, chairman; the mem- 
bership of the committee being fully aware of 
the relation between compensation laws and 
the prosperity of the lumber industry. 

Trade relations are under the direction of a 
strong committee, with O. E. Yeager, of Buffalo, 
as chairman. Questions arising from recom- 
mendations made by the Federal Trade Com- 
mission as they affect the lumber industry will 
be referred to this committee, which expects 
also some activity in the way of codperation 
thru the committee on distribution of the Cham- 
ber of Commerce of the United States. 

Perhaps one of the most important .subjects 
for the consideration of lumbermen just now is 
that of forestry, especially in connection with 
proposed legislation. The present chairman of 
the forestry committee, J. R. Williams, jr., of 
Philadelphia, has worked on that committee for 
some time and other members are well qualified 
to consider problems of forestry in an enlight- 
ened and forward looking manner. 

On the whole, the departmental work of the 
National Wholesale Lumber Dealers’ Associa- 
tion is in strong and competent hands. The 
personnel of the various committees is shown 
below: 

EXxeEcuTIvE—J. W. McClure, president Bellgrade 
Lumber Co., Memphis, Tenn. ; H. F. Taylor, Taylor 
& Crate, Buffalo, N. ¥.; W.'H. Schuette, William 
Schuette & Co. (Inc.), Pittsburgh, Pa.; H. W. Me- 


Donough, Cypress Lumber Co., Boston, "Mass. ; Dan 
McLachlin, McLachlin Bros. (Ltd.), Arnprior Ont. 

MANAGERS INFORMATION BurREAU—A. L. Stone, 
Nicola, Stone & Myers Co., Cleveland, Ohio, chair- 
man; H. A. Batchelor, Tennessee Oak Flooring Co., 
Nashville, Tenn.; R. B. Rayner, Rayner & Parker, 
a Pa.; H. M. Bickford, H. M. Bickford 

Co., Boston, Mass. ; <4" G. Power, Power Lumber 
Co. St. Pacome, Que. ; A. B. Clark, J. S. H. Clark 
Lumber Co., Charlotte, N. C. 


AUDIT AND Finance—A. E. Lane, A. E. Lane 


Lumber Corp., New York, N. Y., chairman; A. C. 
Crombie, W. M. Crombie & Co., New York, N. Y.; 
Cc. E. Kennedy, New York, N. Y. 


RAILROAD AND TRANSPORTATION—B. Cc. Currie, 
Currie & Campbell, Philadelphia, Pa., chairman ; 
G. W. Stone, Stone Lumber Co., 50 Congress St., 
Boston, Mass.; S. M. Nickey, Green River Lumber 
Co. (Ine.), Memphis, Tenn. ; . <a Langgans, 
Pickett, Hyde & Langgans ys Johnstown, Pa.; 
G. M. Stevens, Stevens-Eaton Co., 1 Madison Ave., 
New York, N. ¥.; Rg. Cc. Angell, Willapa Lumber EC. 
96 Wall St., New York, N. Y.; Frank A. Niles, R a: 
Sizer & Co., 15 William St., New York, N. Y.; F. A. 
Dudley, Sterling Lumber €o., 1106 Finance Bldg. 
Philadelphia, Pa. 

ARBITRATION—J. B. Montgomery, J. B. Mont- 

gomery & Co., Pittsburgh, Pa., chairman; E. H. 
Stoner, West ‘Penn Lumber Co., Pittsburgh, ag ; 
J. I. Coulbourn, Coulbourn Bros., Philadelphia, P: 
H. M. Bickford, H. M. Bickford Co., Boston, Ticen.: 
Thomas Whitmarsh, RY Ferguson Lumber Co., 
St. Louis, Mo.; . Coppock, S. P. Coppock & 
Sons Lumber dor Ft Wayne, Ind.; J. D. Elliott, 
J. D. Elliott & Co., Detroit, Mich. ; B. L. Tim, 
Hirsch Lumber Co., 2 West 45th St, New York, 
Mm Sse Se Defaut, Lake Independence Lumber 
Co.. Chicago, Ill. 

TERMS OF SALE AND TRADE EtHics—F. S. Under- 
hill, Wistar, Underhill & Nixon, Philadelphia, Pa., 


chairman; E. K. Harroun, J. B. Harroun & Son, s 











FLY SPECKS 
“Ten little flies 
All in a line; 

One got a swat! 


Spend 
Then there were— 


Nine little flies a 


Grimly sedate ; 

Licking their chops: | 
Swatless 

Summer 


Swat! Then there 
Make Your Home 


were— 
Fight little flies 
Fly-Proof 


Raising some more. 

Swat, swat! Swat, 
swat! 

Then there were— 


Four little flies 
Colored green-blue, 
Swat, Swat ! (Ain’t it 
easy ?) 
Then there were— 


Two little flies 
Dodged the civil- 
ian— 
Early next day It’s Easy—Phone 1130 
There were a mil- Today—Our Screen 
lion !” Men Do the Rest with 
Hawkeye Zinked 
Wire Screens. 


HAWKEYE LBR. & 
COAL CO. 


Don’t Swat!—Screen 


Hawkeye Screen 
Week 


May 16th to 23rd West End Cedar Dam 




















Announcing a special screen week is a practical 
idea adopted by this retailer 





Watertown, N. Y. H. Hershey, Stone & Hershey, 

1221 Essex Bidz, See mat em MM, —. 
R. T. Jones Lumber Co., North Tonawanda, N. Y.: 
J. W. oe, W. M. Ritter Lumber Co., Chanean 
Ohio: J. Wylie, Hotchkiss Bros. Co., Torrington, 
Conn. A G. Leonard, McGowiu Lumber & Export 
Co., 1170 Broadway, New York, N. Y.; H. W. Baker, 
jr., Baker-Matthews Lumber Co., Memphis, Tenn. 

LEGISLATION—C, V. McCreight, Ricks-McCreight 
Lumber Co., Pittsburgh, Pa., chairman ; J. W. Coles, 
Perry Bldg., Philadelphia, Pa.; H. D. Billmeyer, 
Billmeyer Lumber Co., Cumberland, Md.; L. C. 
Blades. Foreman, Blades Lumber Co., Elizabeth 
Ch 1 c; & Cantrell, Germain Co., 405 Lex- 
ington Ave., New York, N. ¥.; Edw. Eiler, Edward 
Eiler Lumber Co., Pittsburgh, Pa.; B. L. Tim, 
aes ee Co., 2 West 45th St., New York, 

Garrettson, Garrettson-Ellis Lumber 
oo., a, Mass. 

WORKMEN’S COMPENSATION—M. - 
Haines Lumber Co., North Tonawanda, ¥., chair- 
man; R. G. Brownell, Central Pennoni Lum- 
ber Co., Williamsport, Pa.; L. R. F. Preysz, Raine 
Andrews Lumber Co., Evenwood, W. Va.; G. L. 
Hume, Montgomery Lumber Co., Suffolk, Va.; M. A 
a Woodstock Lumber Co., Boston, Mass. ; 

. N. Hutton, Hutton & Bourbonnais Co., Hickory, 

C.: F. L. Brown, Crandall & Brown, Chicago, 
Ill. : W. A. Holt, Holt Lumber Co., Oconto, on: 
K. E. Bennett, Munger & Bennett, Camden, 1 Be: AE 
S. B. Anderson, Anderson-Tully Co., Memphis. 
Tenn.; Dan McLachlin, McLachlin Bros. (Ltd.), 
Arnprior, Ont.; C. L. Smith, Robinson-Edwards Co., 
Burlington, Vt. 

OcEAN MARINE—F. R. Gilbert, southern Pine 
Sales Corp., New York, N. Y., chairman; Frank RB. 
Haviland, 29 Broadway, New York, N. ¥.; H. W. 
Blanchard, Blanchard Lumber Co., Boston, Mass. ; 
Ira Johnson, Greenleaf, Johnson Lumber Co., Balti- 
more, Md.; Frank Brown, Davison Lumber Co. 


Preisch, 


(Ltd.), Bridgewater, Angus 
Bathurst Lumber Co. (Lt.), Baathuree N. 
LAKE MARINE—A. H. Hempstead, lira ‘Raay, 
Parker Co., Saginaw, Mich., chairman; B. P. 
Whedon, W. D. Young & Co., Bay City, Mich. ; 
M. J. Fox, Von Platen Lumber Co., [ron Mountain, 
Mich. ; ; A. J. Brady, nae Bros., North Tonawanda, 
N. Y.; Fred Sullivan, Sullivan & Co., Buffalo, 


ae. 


Fire INSURANCE—Edgar Burgess, Burgess Bros. 
Co. (Inc.), Brooklyn, N. Y., chairman; J. L. Camp, 
Camp Manufacturing Co., Franklin, Va.: J. C. 
Campbell, Birch Valley Lumber Co., Tioga, W. Va. ; 
J. Tn Kaul, Kaul Lumber Co., Birmingham, Ala. 
ce. Prescott, Saginaw Bay €o., Cleveland, Ohio: 
a Lai dlaw, R. Laidlaw Lumber Co., Toronto, 

n 

TRADE RELATIONS—O. E. Yeager, Yeager Lumber 
Co., Buffalo, N. Y., chairman; J. C. Donges, J. C. 
Donges Lumber Co. Pittsburgh, Pa.; @. E. Li 
cott, 537 Land Title a —_— Pa. ; 
Bm. H. Stoner, West Penn — Co., Farmers’ 
Bank Bldg., Pittsburgh, Pa. ; ” wchunee, M. B. 
Farrin Lumber Co., Cincinnati Obio. W. F. Brown, 
Brown, Bledsoe Lumber Co., Baltimore, Md. 

Forestry—J. R. Williams, jr., J. R. Williams Co., 
pe meng pe Paz chairman ; . L. Sykes, Em- 
porium Lumber Co., Utica, N. Y.; F. L. Andrews, 
Raine-Andrews Lumber Co., New Bethlehem, Pa. ; 


¥; nes Cc. C. Kellogg & Sons Co., Utica; 
\ & & hd e Gillies, Gillies Bros. (Ltd.), Braeside, 
Ont., “R. HL Burnside, Willapa Lumber Co., 


Portland, ‘re. 


ADVISORY TO AMERICAN FORESTRY ASSOCIATION 
—D. O. Anderson, YF Lumber Corp., Marion, 
S. C., chairman ; . Clyde Sykes. Emporium Lum- 
ber Co., Conifer, ‘N . ¥.; R. G. Brownell, Central 
Pennsylvania Lumber Co., Williamsport, Pa. 


CHAMBER OF COMMERCE OF UNITED States—F. R. 
Babcock. national councillor, Frick Bldg., Pitts- 
burgh, Pa. 


SOUTHERN AND WESTERN CONCATENATIONS 


Sr. Louis, Mo., May 24.—H. R. Isherwood, 
secretary-treasurer of the Concatenated Order 
of Hoo-Hoo, has returned to headquarters here 
from Atlanta, Ga., where on May 18 a econeat- 
enation was held in connection with the meet- 
ing of the Southern Sash, Door & Millwork 
Manufacturers’ Association. Secretary Har- 
mon, of the millwork association, told of the 
coneatenation held at Macon on May 7, and H. 
J. West, of the advisory board of Hoo-Hoo, told 
of activities in his district. Vicegerent Snark 
MacEwen, of. Macon, said that they were plan- 
ning to initiate another class soon. M. Mack 
Evans, of Atlanta, carried off the honors of the 
meeting by getting the largest number of candi- 
dates. The Atlanta concatenation was in charge 
of the following officers: G. W. West, H. L. 
Whitman, R. C. Morrison, W. B. Willingham, 
jr., C. B. Harmon, E. Willingham Smith, R. 
Sanders, C. A. Matthews and H. Mack Evans. 

The candidates were A. H. Baukston, Macon, 
Ga.; James L. Bond, Decatur, Ga.; M. C. 
Cauthen, Atlanta; Joseph S. Gatewood, Atlanta; 
L. Kendrick, Atlanta; John B. Leek, Atlanta; 
Kent E. Mack, Thomasville; Charles McGraw, 
jr., Atlanta; William E. Wimberly, Rome. 








Str. Louris, Mo., May 24.—A report has been 
received at Hoo-Hoo headquarters here of the 
concatenation and lumbermen’s meeting held 
at Trinidad, Colo., by the southern Colorado 
and New Mexico members of the Mountain 
States Lumber Dealers’ Association, under the 
direction of R. D. Mundell, secretary of the 
association. It was the first concatenation 
ever held in Colorado except at an annual 
meeting of the association. Vicegerent Snark 

W. Berger, of Trinidad, was in charge of 
the concatenation, which followed the dinner 
at the Commercial Club. 

The officers in charge of the ceremonies 
were H. W. Berger, O. O. Russell, A. S. Chap- 
pell, E. B. Humphreys, J. L. Downer, E. C. 
Bailey, J. T. Brown, J. A. Laughlin, and 
S. E. Pelphrey. 

The candidates were Raymond G. Andrews, 
Trinidad; R. C. Cottingham, Springer, N. H.; 
William L. Crouch, Trinidad; Gilmore Sherwin 
Davis, Trinidad; Charles A. Laughlin, Aguilar,. 
Colo.; Roy G. Lockhart, Aguilar, Colo.; A. E. 
Messer, Trinidad; Wilbert D. Reading, Denver. 





IF you HAVE built castles in the air your work 
need not be lost; put foundations under them. 
—Thoreau. 
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PORTLAND, ORE., “May 21.—The -Willamette 
Valley Lumbermen’s ‘Association held its an- 
nual meeting and luncheon today at noon at 
the Portland Hotel, heard the report of Secre- 
tary-Treasurer F. G. Donaldson and _ elected 
officers, as follows: 

President—C. N. Huggins. 

Vice President—W. F. Johnson. 

Directors—R . A. Cowden, R. H. Mills and George 
B. McLeod. 

Retiring president. R. H. Mills presided and 
called upon F. W. Leadbetter, of the Charles K. 
Spaulding Logging Co.; O. M. Clark, of the 
Clark & Wilson Lumber Co. and the Willamette 
Valley Lumber Co.; J. N. Teal, Portland at- 
torney, and M. L. Euphrat, of the Wendling 
Nathan Co., of San Francisco, for short talks. 

Mr. Leadbetter said he had just returned from 
California and is optimistic over the outlook, for 
wherever one goes in California one beholds 
great activity in the building line. The marine 
strike, he said, had caused many export mills to 
close down and had thrown business to mills 
of the Willamette Valley. and he expects this 


condition to continue for some time even tho 
the strike may be. settled shortly. ° 

In this connection it was mentioned from 
various sources at the luncheon that after the 
strike is over the export mills will go on an 
$18 or $19 base, which means $5 more than the 
price charged for fir before the strike became 
effective. Announcement to this effect is said 
to have come first from the Grays Harbor dis- 
trict. 

Mr. Clark said he was not quite as optimistic 
as Mr. Leadbetter but he had seen many ups 
and downs in the lumber business and altho the 
industry is at present struggling with one of the 
downs, he has reason to look for improvement 
soon. 

Mr. Euphrat declared outright and enthuias- 
tically that he is an optimist thru and thru 
and could sense a big wave of prosperity ap- 
proaching. He felt certain this wave is coming 
and that times are going to be better than ever 
before in the history of the country. 

Mr. Teal spoke of transportation problems in 


--a general way and predicted that the time would 


“WILLAMETTE VALLEY LUMBERMEN’S ANNUAL 


come, when the Willamette Valley: mills would 
figure as much on water transportation as rail 
facilities, for eventually, he said, water facili: 
ties will be the controlling factor in transporta- 
tion. He thinks the present rate structure is 


so wrong that it will correct itself. The railroads 


in establishing the present rates, he held, vio- 
lated every rule ever established. ‘‘When you 
stop to think, however, how much is invested 
in the railroads, you can easily understand that 
things will have to be settled in such.a way 
that it will be possible to do business,’’ he said. 

In regard to the situation in the Willamette 
Valley he thought the relationship between the 
mills and shippers and the railroads much bet- 
ter than some years ago, and concluded by saying 
that if all do their part the sun will eventually 
pierce the clouds. 

Secretary Donaldson then read his report, the 
most important feature of which was that the 
Southern Pacific had just granted privileges 
of shipping lumber from other than its dock in 
Portland for export under the rate by which 
valley mills have had access to water rates. : 





SHINGLE MAKERS DISCUSS SQUARE PACK 


SEATTLE, WaAsH., May 21.—Leading shingle 
manufacturers were guests Wednesday at a 
luncheon given by Seattle wholesalers for a dis- 
cussion of the square pack. While no concerted 
action was taken, the meeting brought out a 
constructive endorsement of the square as the 
approved marketing plan; it demonstrated that 
red cedar shingles could be laid more cheaply 
than any competitive roofing material; it car- 
ried a tentative recommendation for the placing 
of well informed shingle men on the road in 
retail territory so that they might educate the 
consumers as to the convineing and irrefutable 
arguments in support of the wooden shingle as 
the best and cheapest roofing material; and it 
strongly emphasized the point that the Rite-Grade 
stamp is not a trade mark or a brand but a 
mark of inspection backed by a guaranty that 
the square of shingles so marked will meet all 
requirements as to grade and will cover 100 
square feet of roofing space. The session, which 
was of the nature of an experience meeting, 
was perhaps the most largely attended of any 
gathering of local wholesalers. It was tempestu- 
ous and fiery in spots, for the manufacturers 
spoke frankly and with feeling; and at least 
once it required all the skill and acumen of the 
presiding officer to hold the participants in 
bounds. 

A. J. Wartes, head of the shingle department 
of the J. E. Morris Lumber Co., occupied the 
chair, and set the oratorical pace by declaring 
that he stood for the square, even at considerable 
temporary loss, for he was convinced that that 
was the logical plan of marketing red cedar 
shingles. He insited that the time had come 
when shingle men ought no longer to be ‘‘ fools’’ 
thru a policy of manufacturing and marketing 
the red cedar product at practically no margin 
of profit. 

Donald H. Clark, of the shingle branch West 
Coast Lumbermen’s Association, branded as 
false a rumor that mills had decided to aban- 
don the square and return to the thousand unit. 
He stated that he had painstakingly traced this 
damaging report to its source, and had found 
it in a trade publication. He gave the name 
of the reputed author of the misstatement and 
the name of the publication, and said the pres- 
ence of reputable and influential shingle manu- 
faeturers at the luncheon had been brought 
about in order to give the final refutation to 
what he stated bluntly was a ‘‘lie.’’ He made 
a positive statement that the Rite-Grade move- 
ment was becoming stronger, and that rumors 
to the contrary were merely propaganda by 
certain destructive agencies. 

George A. Bergstrom, of the Pacific Timber 
Co., Everett, the C. B. Lumber & Shingle Co., 
Everett, and the Mukilteo Shingle Co., Mukilteo, 
said his concerns had adhered to the square pack 


ever since the adoption of that unit, with the 
exception of a single car of 6-2 perfects which 
had been packed by the thousand. 

‘“There is a rumor in eastern territory that 
you have gone to the thousand pack,’’ said Mr. 
Case. 

“*Did you see any of them there?’’ retorted 
Mr. Bergstrom. 

W. C. McMaster, vice president of the John 
McMaster Shingle Co., stated that the MeMas- 
ter mill at Kenmore had been packing the square 
unit from the start, and would not change; and 
that the Marysville plant had been packing by 
the thousand. 

Neil C. Jamison, of the Jamison Lumber & 
Shingle Co., Everett, stated that his concern 
was just as strong for the square unit as it had 
ever been, and he believed that the square was 
the only system to go by. He continued: 

Our mill is down at present, but we expect to 
start soon. In the past when we couldn’t sell the 
new pack and grade to advantage we shut down. 
When we were down I heard that Mr. Bergstrom 
was cutting by the thousand, that Mr. Case was 
cutting by the thousand, and that our staunch as- 
sociate, B. R. Lewis, was cutting by the thousand. 
It cost us money, because we quit when we couldn’t 
sell the square pack. We’re going to start in a 
few days, and then we’ll do just what the rest are 
doing. We are going to try to sell our entire out- 
put by the square; but if we can’t sell it by the 
square we propose to go back to the old Jamison 
pack. We have never run our mills to entire 
capacity since they were built. Now we're going 
out to get enough business to run them, and we 
hope to run them on the 20-20 pack. 

Mr. Jamison stated that out of fairness to 
everyone he ought to say that perhaps he himself 
was responsible to some extent for the rumor 
about the square pack, for he had said that the 
Jamison Lumber & Shingle Co. ‘‘would cut 
whatever we could sell to the best advantage. ’’ 


Says ‘‘Only Consistent and Logical Method’’ 


The most extended remarks at the luncheon 
were made by E. E. Case, of the Case Shingle & 
Lumber Co., Raymond, who reviewed experiences 
and impressions gained an absence of two months 
and a tour of ten thousand miles, during which 
he traveled nights and worked daytime. He 
laughingly referred to the ‘‘thousand’’ senti- 
ment in Kansas City territory, where he said 
they wanted to ‘‘hang Jamison,’’ and to Minne- 
apolis territory, in which the thousand pack was 
in demand practically to the exclusion of the 
square. Mr. Case said repeatedly that the square 
unit was the only consistent and logical method, 
declaring: 

As shingle manufacturers and shingle wholesal- 
ers, there is one thing we are going to do, all of 
us. We are going to sell shingles by the square, 
or we are going to get out of business. I do not 
mean the Case Shingle & Lumber Co. alone, but all 
firms making and handling red cedar shingles. 
Present conditions necessitate this method of mer- 
chandising. Practically all dealers east of the 
Mississippi River are in favor of it. The more I 
investigated the East, where you can travel a hun- 


dred miles and not see one shingled roof, the more 
I am convinced that the square is the sane method. 
The first thing we have to do is to depend on the 
retailer as the man who will sell our product, and 
in order to secure the proper result it is necessary 
for us to obtain his good will. If not, we will be 
out of it. The majority of the yards prefer to sell 
shingles, for they find patent roofing on sale in 
every hardware store. There is a possibility of 
doubling our output, but we can’t just sit down 
and ship our shingles. ‘The dealers where the com- 
petition is the hardest say this square pack of ours 
is the most forward step they have seen, for the 
square affords the basis for the only intelligent way 
in which you can talk to a prospective customer. 
In answering objections to our method of packing 
I _ said plainly, ‘‘We’ll tie our shingles with silk 
ribbons, if you want them that way,” but I made 
it clear to the retailers wherever I met them that 
in backing the square pack we were trying to do 
something for them, and that they would be asking 
us to put up shingles in the right way. After my 
experiences with retailers there is no question in 
my mind that the square is the most advanced mode 
and the greatest move for marketing we have yet 
seen. Notwithstanding the attitude of Kansas City 
and Minneapolis, I am convinced that we are going 
to the square. In fact, we must go to the square, 
or you and I and all of us will quit business. 


Mr. Case told of the astonishing results of 
his demonstration of comparative costs of laying 
red cedar shingles and patent roofing. He sub- 
mitted a table showing the comparative costs 


. down to the last nail. He continued: 


When you tell the average retailer that the best 
grades of red cedar shingles can be laid for less 
than ‘the lowest grades of prepared roofing, his 
usual answer is that you must be mistaken—that 
such a thing can not possibly be true. My method 
of handling such a prospect is to say “You can 
figure, can’t you?’ and then I give him the data 
on which the demonstration can be made absolutely. 
In Kansas City territory, for example, the cheap- 
est one-ply patent roofing costs $14.42 per square 
for laying, while we can put on a roof of Royal 
shingles in that territory for $13.86 per square. 
The actual difference in favor of Royals as against 
patent roofing is about 80 cents per square. When 
I have made this demonstration, as anyone can 
make it who will take the trouble to figure the 
thing out, they have told me “This is the greatest 
selling argument in favor of shingles packed by 
the square that we have ever seen.””’ But we must 


do something. We must educate the consumer to: 


the value of our output. If we were to spend 
$500,000 a year for two years our investment in 
preper publicity would bring us back $3,000,000, 
and we would double the production of red cedar 
shingles. 

E. L. Conner, representing Conner & Bailey 
and the Clough-Hartley Shingle Co., of Everett, 
spoke pointedly on the square as compared with 
the thousand pack, telling how his firms had 
stood back of the square, selling 95 percent on 
that basis, and how also they had sold squares 
in Kansas City and Minneapolis. He referred 
to the premium paid for the thousand pack 
when the demand became keen. 

W. H. Oliver, sales manager of the Seattle 
Cedar Lumber Manufacturing Co., stated that 
his concern had been packing by the thousand 
but stood ready to go on the square basis as 


soon as there was a demand for it. He referred: 


to the -Rite-Grade mark, and said he believed 
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publicity ought to deal with the wooden shingle 
as such and not with any especial brand of 
wooden shingle. This remark drew from Mr. 
Clark a pointed statement that the Rite-Grade 
mark was simply an inspection mark, and that 
the association advertising was 95 percent 
wooden shingles and only 5 percent Rite-Grade. 


8S. L. Johnson, manager of the Washington 
Cedar & Fir Products Co., made an argument 
for unity of action among manufacturers, say- 
ing that course would redound to the advantage 
of the industry. 

A specimen sheet circulated by Mr. Case, 
who had contracted for the only shingle adver- 


- tisement in the Michigan Plan Book, attracted 
a great deal of favorable comment. 
Chairman Wartes, prior to adjournment, re- 
iterated his forceful argument that manufactur- 
ers and wholesalers alike get solidly behind the 
square pack, for, he said, ‘‘We have all been 
fools long enough.’’ 








June 8—National Lumber Exporters’ 
Bellevue-Stratford Hotel, 


Association, 

Philadelphia, Pa. 
Semiannual. 

June 7-8—Lumber Trade Golf Association, Shawnee- 
on-Delaware, Pa. Annual. 

June 9-10—National Hardwood Lumber Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 

June 14—Long Island Dealers’ 
water Inn, Sayville, L, I. A 

June_14-16—National Fire Protection Association, 
Fairmont Hotel, San Francisco, Calif. Annual. 

June 20-24—American Society for Testing Mate- 
rials, New Monterey Hotel, Asbury Park, N. J. 
Annual, 

June 21—Lumbermen’s Club of New Orleans, New 
Orleans, La, nnual, 

June 21—Lumbermen’s Golf peo of Chicago, 
Beverly Country Club. Annu 

June 2i—Alexandria District Tanitniante Ex- 
change, New Orleans, La. Monthly meeting. 

Aug. 17-18—Southern Sash, Door & Millwork Manu- 


Association, Tide- 
nnual, 


facturers’ Association, Richmond, Va. Summer 
meeting. 
Oct, 19-21—National Retail Lumber Dealers’ Asso- 


ciation, Congress Hotel, Chicago. Annual. 





NATIONAL WHOLESALERS’ TRUSTEES 

NEw York, May 23.—A meeting of the board 
of trustees of the National Wholesale Lumber 
Dealers’ Association will be held at the Belle- 
vue-Stratford Hoted, Philadelphia, on Tuesday, 
June 7, at 10. a. m. President McClure is 
assured of a large attendance, many of the 
trustees being available at that time for a meet- 
ing in Philadelphia because of their attendance 
at the hardwood convention. 

This will be the first meeting of the board 
since the annual convention in Chicago in 
March, and Secretary W. W. Schupner states 
that there are a number of matters of interest to. 
the members to be discussed at that time inelud- 
ing recommendations from several important 
committees, 


DATE CAROLINA BOX QUARTERLY 

BALTIMORE, Mp., May 23.—Next Wednesday 
will be an occasion of exceptional interest for 
the members of the North Carolina Pine Box 
& Shook Manufacturers’ Association, its quar- 
terly meeting having been called for that date 
at the Emerson Hotel, this city. Men of na- 
tional reputation will make addresses on topics 
of special concern to the box men, and business 
conditions generally will be discussed by per- 
sons who have given them close study. 

The social features will include a_ buffet 
luncheon between’ the morning and afternoon 
sessions and a steamer trip around the Balti- 
more harbor, with points of interest along the 
water front as objectives in the late afternoon, 
the day’s proceedings concluding with a sea 
food dinner at Riverview, a waterfront resort. 








ATR DRIED PINE ASSOCIATION MEETS 


RateieH, N. C., May 25.—Raleigh was se- 
lected as the next place of meeting by the North 
Carolina Air Dried Pine Association, and it will 
convene here during June, exact date to be 
announced later. A one-day meeting of the 
association, just held at Charlotte, was attended 
by about a hundred members, 

During the morning the visitors were the 
guests of the J. 8S. H. Clark Lumber Co., of 
Charlotte, and were entertained at luncheon and 
given drives over the city and nearby lumber 
establishments. 

Among the speakers at the Country Club 
luncheon and the business meetings, afternoon 
and evening, were President Kirkpatrick, of the 
Chamber of Commerce, and G. L. Hume, of Suf- 
folk, Va., president of the North Carolina Pine 
Association, the latter speaking on ‘‘ What Re- 
sults Will Acerue Thru Closer Codperation of 
the Pine Manufacturers.’’ 

Another speaker of distinction was H. M. 





Victor, director of the United States Chamber 
of Commerce, who discussed ‘‘ Banking Pitfalls 
to Be Avoided by Lumbermen.’’ T. B. Love- 
lace, president of the Roofer Manufacturers’ 
Club of Macon, Ga.; J. T. Walker, Z. W. White- 
head and J. L. Hibbs were also among the 
speakers. 

The meeting to be held in Raleigh in June is 
looked forward to with interest by lumbermen 
generally in this section as matters of much 
importance will be taken deol 


MOUNTAIN STATES “DEALERS CONFER 


DENVER, COLO., May 23.—A very successful 
district conference of the Mountain States Lum- 
ber Dealers’ Association was held in Trinidad, 
Colo., Saturday, May 14. About twenty-five 
members from points in southern Colorado and 
northern New Mexico were in attendance. 
Robert D. Mundell, secretary, went down from 
Denver for the occasion. 

After a business meeting in the afternoon, 
at which trade conditions were discussed, the 
dealers were taken by automobile to the new 
country home of the Trinidad Dealers’ Club, 
five miles from the city, where dinner was 
served. 

Returning to the city, the lumbermen held a 
Hoo-Hoo concatenation at which eight kittens 
were ‘‘victims.’’ 

‘Most of the dealers at the conference 
seemed optimistic for a good volume of business 
during ensuing months,’’ declared Secretary 
Mundell upon his return to Denver. 


AR arm 


MICHIGAN SALESMEN MEET 

Detroit, Micu., May 23.—The monthly 
meeting of the Michigan Association of Travel- 
ing Lumber & Sash & Door Salesmen, held in 
Grand Rapids, May 14, was marked by an un- 
usually large attendance of Detroiters. 

There was a splendid talk by State Repre- 
sentative George W. Welsh, of Grand Rapids, 
on ‘‘The Newer Conception of Politics and Its 
Relation to Business.’’ When he had finished 
many of his hearers had an altogether new con- 
ception of the meaning of the word ‘‘politics.’’ 

W. J. Barclay, secretary of the Michigan 
Retail Lumber Dealers’ Association, explained 
how the salesmen’s association could codperate 
most effectively and profitably with the organi- 
zation which he represented, and outlined a 
suggestive course of action looking toward that 


end. 

Charles C. Stanton, of Grand Rapids, who 
was about to leave for Seattle to make his home 
in the far West, was called on for a farewell 
talk, and extended to the members of the asso- 
ciation an invitation to visit him if they are 
ever in the Northwest. 

Fred W. Holland, secretary of the association, 
told a dozen reasons why the salesmen and the 
Michigan Retail Lumber Dealers’ Association 
should codperate for their mutual good. 


DETROIT DEALERS ACTIVE 


Detroit, Micu., May 23.—These are busy 
days for the Detroit Lumber Dealers’ Associa- 
tion. During the last few days two meetings of 
importance have been held, and the club’s an- 
nual program of outings, including golf matches, 
river and lake cruises, and picnics, is under way. 

E. R. Tyrell, secretary of the Detroit Society 
for Savings, spoke on home building before the 
eredit club of the association last Thursday 
night. The meeting, which was held in the 
Hotel Fort Shelby, was well attended, and there 
were an unusually large number of questions 
asked of the speaker when he finished his talk. 


The club plans another meeting in a short time 
when credits as they relate to the lumber busi- 
ness will be discussed by a prominent man in 
this line. 

J. V. O’Brien, for nearly twenty years secre- 
tary of the Cleveland Board of Lumber Dealers, 
was the speaker at the last monthly meeting of 
the Detroit Lumber Dealers’ Association. ‘‘ Con- 
ditions in the building industry today are espe- 
cially favorable to the investor,’’ he told the 
lumbermen, who gathered in the Hotel Wolver- 
ine. ‘‘The cost of the lumber items used in the 
construction of a small 6-room house in Cleve- 
land has been reduced from $2,025 in 1920 to 
$1,235 on the present market.’’ He admitted 
that building costs in Detroit were somewhat 
less than in Cleveland. 

‘*Detroit is to be congratulated on occupying 
the unique position of being one of the few 
cities in the country that has successfully 
worked out the problem of relations with build- 
ing labor,’’ he said. ‘‘ Now, do the right thing 
by labor—give the men work.’’ 





SECRETARY GETS LONG LEAVE 


Kansas City, Mo., May 24.—The executive 
committee of the Southwestern Lumbermen’s 
Association today voted four months’ leave of 
absence on full pay to J. R. Moorehead, sec- 
retary-manager. Mr. Moorehead has been in 
poor physical condition since early spring. He 
spent a month in the Research Hospital here 
and had improved somewhat. Since May 1 
he has been at his home in Lexington, Mo. His 
condition has not improved as steadily as his 
friends had hoped and doctors have advised that 
a change of climate would be of great benefit. 
It is probable that Mr. Moorehead and Mrs. 
Moorehead will go to Seattle to spend the sum- 
mer and early fall. In informing Mr. Moore- 
head of the committee’s action, J. A. Bowman, 
chairman, expressed the hope that he would re- 
turn in the fall fully recovered to take up his 
work. 


JACKSONVILLE WHOLESALE ANNUAL 


JACKSONVILLE, Fua., May 23.—The annual 
meeting of the Jacksonville Wholesale Lum- 
bermen’s Association was held last week at the 
Mason Hotel headquarters. President T. M. 
Griffin, of the Georgia-Florida Pine Co., pre- 
sided, and after listening to the minutes and 
various reports, suspended current business to 
make way for the annual election of officers. 
Nominations had been made at the April meet- 
ing, as follows: 

President—Clyde Taylor, Hirsch Lumber Co. 

by president—P. M. Ulsch, Robert R. Sizer 

Treasurer—G. D. Gay, E. G. Phinney Co. 
ww A. Jackson, F. D. Shore Lum- 

Board of directors—L. A. Warren, chairman 
for three years; C. J. Williamson and M. J. Roess, 
for two years, and A. D. Holley and Cecil Willis, 
one year, 

Election of these officers was unanimous and 
President Griffin immediately escorted Mr. Tay- 
lor to the rostrum and installed him in the office, 
then gracefully stepping down into the ranks. 
Each of the newly elected officers was called 
on for a speech and each responded with a short, 
snappy talk, all to the effect that this is no time 
for gloom and calamity howling but a season 
for hard work and constructive thinking. The 
keynote of the meeting in fact was expressed 
in the word ‘‘Back to brass tacks and busi- 
ness. ’” 

Following the election and installation of 
officers, business was resumed and further re- 
ports were heard. Treasurer Gay read a detailed 
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report of the financial situation of the associa- 
tion, showing it to be entiely free from debt 
and with a nice balance on hand. Secretary 
Jackson gave a resumé of the various activities 
during the last year, showing that much work 
had been done and great progress made. He 
also outlined some of the work ahead. 

Traffic Manager G. L. Moore reported on 
the work of his bureau for the last year, show- 
ing it to be in flourishing condition and work- 
ing smoothly. This bureau has been an un- 
doubted financial success. 

The meeting then discussed whether the as- 
sociation would hold its annual jubilee this year, 
and what form it should take. After con- 
siderable argument the matter was placed en- 
tirely in the. hands of the entertainment com- 
mittee composed of T. M. Keller, chairman; 
F. D. Shore and D. W. Travis. As this trio 
is famous for activity in this line the mem- 
bership is looking forward with delightful an- 
ticipation to what they are sure to pull off 
in the way of good things. The meeting then 
adjourned. 


STATE TRADE BODY BOOSTS WOOD 


San Francisco, Cauir., May 21.—A big 
‘“boost’’ for the use of lumber was given at 
the weekly luncheon of the California Industries 
Association at the Palace Hotel in San Fran- 
cisco, May 19. An interesting program was pre- 
pared by a committee, headed by M. A. Harris. 
The other members were: Herman Freese, of 
the Acme Lumber Co.; R. F. Hammatt, of the 
California Redwood Association; C. Stowell 
Smith, of the California White & Sugar Pine 
Manufacturers’ Association; S. W. Towle, of 
Sudden & Christenson, and Charles Van Damme, 
of Olson & Mahony. 

Matthew A. Harris, president of the San 
Francisco Retail Lumber Dealers’ Association, 
spoke on ‘‘California Woods from Tree to Con- 
sumer.’’?’ He explained the manufacturing, 
shipping, wholesaling and retailing methods re- 
quired to supply lumber for building and indus- 
trial purposes. White and sugar pine and red- 
wood were described. 

R. A. Hiscox, manager retail department 
Hart-Wood Lumber Co., gave an interesting 
talk on ‘‘The Woods of Oregon and Washing- 
ton.’’ He told of the widespread uses of Doug- 
las fir and spruce. <A very instructive feature 
was @ moving picture film illustrating the red- 
wood lumber industry. The beautiful virgin 
timber was shown in the woods; logging opera- 
tions with transportation to the mill; mills in 
operation, and the loading.of lumber on _ ves- 
sels for transportation to the markets of the 
world. Mrs. James E. Wilkins, California’s 
lumberwoman, explained the film, which was 
taken at Caspar, where is located the mill which 
she inherited from her father, John Jackson. 








NORTH CAROLINA PINERS MEET 

Macon, Ga., May 23.—The North Carolina 
Pine Association held its regular monthly meet- 
ing in Dempsey Hotel, this ‘city, May 19, at 
10 a. m. This is the first time the association 
met in Georgia. There was an attendance of 
about fifty, including many members of the 
Georgia Roofer Club who are also members of 
the association. There was not much business 
to be transacted, the main purpose being to 
allow the new members in Georgia and Alabama 
to get acquainted with the other members. 
President G. L. Hume called the meeting to 
order and cordially welcomed the members of 
the Georgia Roofer Club. He expressed the 
hope that by active codperation the two bodies 
could do good work for their respective con- 
stituents. 

Wilson Compton, secretary-manager National 
Lumber Manufacturers Association, gave an 
interesting account of the activities of his as- 
sociation and the work it has in mind for the 
future. He asked for the continued hearty 
support of the National. 

Secretary Vaughan Camp then explained the 
work that is now being carried on, in the mat- 
ter of aiding members to ascertain their manu- 
facturing costs and the issuance of monthly cost 
and value reports. The meeting instructed the 
president to appoint a committee of three 
to codperate with the Georgia-Alabama mills 


in the matter of manufacturing costs and values. 

The following concerns were unanimously 
elected to membership: 

Alexander Bros., Ellerslie, Ga. 

Alexander & Bland, Lumpkin, Ga. 

Bland-Cook Lumber Co., Bleeker, Ala. 

Carolina Lumber Co., Bishopville, Ga. 

Doggett Lumber Co., Cottonton, Ala. 

Alexander & Burgin, Buena Vista, Ga. 

John M. Gibbs, chairman inspection commit- 
tee, gave a brief review of its work and the 
inspection service rendered by the association. 

He urged the necessity for careful mill in- 
spection to eliminate complaints. His com- 
mittee and the association would be glad to aid 
the Georgia and Alabama members in any way 
they can along this line. 

Chas. Hill, general salesmanager Southern 
Pine Sales Corporation, New York City, stated 
that the demand had been larger since May 1, 
but that as yet prices had not stabilized altho 
there is a tendency on the part of ‘‘short’’ 
items to stiffen. 

After the meeting, the members were enter- 
tained at a luncheon by the Georgia Roofers 
Club, which was very much enjoyed. Quite a 
few immediately left for Charlotte to attend 
the meeting of the Air Dried Pine Association 
to be held in that city. 





GETS NEW APPOINTMENT 
Detroit, Micu., May 23.—Charles A. Bowen, 
who for eight years was secretary of the De- 
troit Builders’ & Traders’ Exchange, and for 





CHARLES A. BOWEN, DETROIT, MICH. ; 
Elected Secretary Associated Building Employers 


four years—until April 21, 1921—-secretary of 
the National Retail Lumber Dealers’ Associa- 
tion, has been elected secretary of the As- 
sociated Building Employers of Detroit. Mr. 
Bowen left the lumbermens’ association be- 
cause he did not wish to remove to Chicago, 
when the headquarters was removed to that city 
from Detroit. 


JAX CLUBMEN DIP INTO POLITICS 

JACKSONVILLE, FLA., May 23.—The regular 
social luncheon of the Lumbermen’s Club of 
Jacksonville took place on Thursday, May 19, 
at the Seminole Club, and for once the lum- 
bermen turned their attention to city politics. 
The municipal election takes place on Tues- 
day, and four of the candidates for vacancies 
in the city commission talked to the club. In 
the absence of President D. G. Coit, of the 
Cummer Lumber Co., Vice President C. C. 
Jones, of the Jones Lumber Oo., presided, ably 
assisted by Secretary Roland D. Baldwin. The 
lumbermen as a rule avoid politics in their meet- 
ings, but in the present campaign in Jackson- 
ville they have wide interest in the election to 
the city commission because that body controls 
the Jacksonville municipal docks. This is of 
importance to the lumbermen of this section be- 
cause of the question of equitable wharfage and 
storage rate at this port. The present so called 





uniform tariff is considered unreasonable. There- 
fore it was with great interest that the club 
listened to four of the candidates for commis- 
sionerships, three of which are vacant. These 
were Frank Owen, T. C. Imeson, George Brown 
and Doctor Herlong, who made it apparent 
that if any three of them should be elected, 
lumbermen would be assured of fair treatment 
by the commission. There was a good at- 
tendance and it was the feeling of all that 
these get-together meetings can not come too 
frequently. The Lumbermen’s Club seems to 
have taken on new life with the new regime, 
particularly since the able secretary, best known 
as ‘‘Pete’’ Baldwin, has taken hold, and it 
seems to be the unanimous opinion that h« 
will keep things going at a lively pace. 





OPPOSED TO TARIFF 


New HAvEN, ConNn., May 23.—The board 
of directors of the Lumber Dealers’ Associa- 
tion of Connecticut at a recent meeting went 
on record as being unqualifiedly opposed to 
the proposed tariff on Canadian lumber. The 
directors declared such a tariff to be detri- 
mental to the best interests of and against 
public policy and sentiment, as well as 
economically unsound. 

They further assert that such a levy would 
jeopardize the pleasant business relations 
now existing between this country and the 
Dominion—our best customer—and would 
call for strenuous retaliation on the part of 
Canadians as regards pulp, pulpwood and other 
produets. The proposed tariff furthermore was 
declared not essential to the American mill 
as a protective measure and that its effect 
would be negligible as a revenue producer and 
would mean an additional burden on the con 
suming public. 

The directors also passed a_ resolution 
favoring the enactment of the so-called Snell 
bill, relative to forestation. Copies of bath 
resolutions have been sent to all Connecticut 
statesmen at Washington and to other lumber 
associations. The tone of the meeting indicates 
the directors are in the fight to remain until 
the issues, especially the tariff question, have 
been settled definitely. 

In discussing the proposed interassociation 
arbitration agreement, the board of directors 
voted that the matter be tabled until it could 
be discussed by the members. This action 
was considered desirable, particularly in view 
of the fact that the association, at present, 
has a trade relations committee. 


~~ 


CANADIANS DISCUSS SALES TAX 


ToroNTO, CAN., May 24.—The Wholesale Lum- 
ber Dealers’ Association (Inc.) held its monthly 
meeting at the Albany Club here, on May 20, 
A. E. Eckardt presided and there was a splen- 
did attendance. The chief item of business was 
discussion of the new sales tax. A. C. Manbert 
and Mr. Eckardt had spent two days in Ottawa, 
interviewing the minister of finance, and the 
customs board regarding the tax and they re- 
ported the results of their journey. The only 
information they had been able to secure was 
that there was to be a sales tax of 3 percent on 
the product of a sawmill, including lumber, lath 
and shingles. Flooring and trim were to be 
included as ‘‘lumber,’’ and upon them and lum- 
ber there was to be no further tax when resold. 
Doors and sash, or other products of a planing 
mill which are sold by the piece were to be sub: 
ject to an additional 3 percent tax when sold to 
a contractor or consumer and 144 percent when 
sold to a wholesaler or other party for resale. 
The Government had not yet made up its mind 
as to whether the manufacturer should pay the 
tax out of his own pocket or add it to his invoice. 

There was a long discussion of the subject 
and a resolution was carried approving of the 
tax but asking the Government to require the 
manufacturer to absorb it. This resolution was 
wired to the minister of finance. 

Brig. Gen. Gunn of Gunn’s (Ltd.), Toronto, 
was a guest at the meeting and delivered an 
interesting address upon the packing industry, 
in the course of which he dwelt to considerable 
extent upon the connection of the packing in- 
dustry with the lumber industry. 

The association accepted an invitation from 
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the Lake Shore Country Club to hold its June 
meeting at the club’s quarters about sixteen 
miles west of Toronto. 





MASTER BUILDERS ORGANIZE 

CoLtumBIA, 8. C., May 23.—The Master Build- 
ers Association, an organization within the 
Columbia Builders’ Exchange, has been formed 
in this city and the following officers have been 
elected: 

President—W. B. eons 

Vice president—J. C. 

Secretary and 0 MM ne °C Dibble. 

(he body is composed of general contractors 
oniv. 





SUGGESTS SIDE TRIPS 


{n a special letter sent to the members and 
expected guests who will attend the annual con- 
vention of the National Hardwood Lumber 
Association at Philadelphia on June 9 and 10, 
Secretary F. F. Fish has called attention to 
the fare-and-one-half privilege which has been 
granted by the railroads and suggests that all 
those going take advantage of this. He also 
suggests that while in the East members and 
guests should take advantage of the oppor- 
tunity, after the close of the convention, to 
pay a visit to nearby Atlantic City and perhaps 
New York City. He states that excellent hotel 
facilities can be had in both cities at the Hotels 
Ambassador, which are prepared to take excel- 
lent eare of their lumbermen guests. 


FOREST CLUB DINNER ENDS SEASON 


New York, May 25.—The New York City 
foresters are planning to end their season of 
monthly luncheons by a dinner, to which will 
be invited many New Yorkers interested in 
problems of the forest tho not technical for- 
esters. The dinner will be the end of the sea- 
son for a club without a name, and without 
officers, and without anything except a chance 
for the members to buy their own luncheons 
every month. The meetings have been held the 
first Tuesday of each month during this year, 
and the final dinner will be held probably early 
in June, depending on the convenience of the 
speaker chosen to feature the evening. It has 
been found that there are nearly thirty pro- 
fessional foresters with headquarters in New 
York City and vicinity, and the monthly lunch- 
eons have taken up such problems as forest 
policies, State and national, forestry education 
and other such topics, but always informal. 
Nelson C. Brown, 30 Church Street, is handling 
the plans for the final dinner. 








FORWARD STEPS IN LUMBERDOM 


WASHINGTON, D. C., May 23.—The National 
Lumber Manufacturers’ Association will fur- 
nish the material for a series of column tests 
which will cover a period of four years, to be 

made at the Forest Products Laboratory by 
J. A. Newlin, in charge of timber tests of the 
laboratory, and D. F. Holtman, construction 
engineer, of the association. The tests are for 
the purpose of obtaining data on the effect of 
density and defects, such as knots, checks, cross 
grain ete., on the strength of structural columns 
of southern pine and Douglas fir, and it is 
estimated 160 pieces of 12”x12”x24’ timber will 
be used. 

Reports of the tests carried on at the Forest 
Products Laboratory last year on laminated 
—— are now ready for distribution by the 

National association. Continuation of these 
te ‘sts will begin before June 30. 

The association also has ready for distribu- 
tion bulletins on basement floors, roofs and roof 
coverings and floor beam charts for mill -con- 
struction design, and also some pamphlets 
giving information on maximum joist and 
rafter spans for conditions met with in ordinary 
construction. 

All information and data relating to the 
patenting of the reinforced concrete column cap 
that was used successfully in recent column 
tests, have been turned over by the association 
to Mr. Ingberg, of the bureau of standards, 
and a patent probably will be granted soon and 
assigned to the public. 

The National association is also distributing 


printed copies of the conditions in the $1,000 
contest being staged by the utilization ‘and 
waste prevention committee of that association, 
and the prize is offered for the best new method, 
machine or device which in practical applica- 
tion will result in the saving of labor, time, 
material and expense when applied to present 
manufacturing processes of the lumber indus- 
try. The purpose is to promote the reduction 
and elimination of preventable waste in the pro- 
duction of lumber, and to develop efficient 
utilization of waste. 


MONTANA CUT AND SHIPMENTS 
KALISPELL, Mont., May 23.—The Montana 
Lumber Manufacturers’ Association has just 
issued a report of the cut and shipments of its 
members for May, 1921 (to date of May 20), 
giving figures for the corresponding period of 
last year, as follows: 
Cars 1921 Feet 
202,50: 





Cars 1920 Feet 
2 16 





Local retail ..... be y are 58,3 
po a ee eee ee 197 5,283,129 
Montana ....... 62 1,557,928 263 6,776,862 
=e See 3 82,614 19 476,798 
North Dakota .. © ~¢*eeeeen 19 489,487 
South Dakota ... 181,864 30 826,241 
Minnesota ...... 8 49 14 372,596 
Wisconsin ...... 11 309,141 73 1,853,232 
PE. oc aKawewes 348,146 48 1,173,595 
Illinois .... 565,660 74 1,785,011 
Kansas 1,200 30 753,947 
Nebraska .. 864,816 2 580,856 
Missouri ... 320,730 20 553,640 
Colorado 223,980 133,36 
Wyoming .... 217,600 10 244,680 
i Seer Co Brea ere 
— 101,626 11 268,168 
EE rer 479 2 52,6 
Indian na 82,211 4 102,264 
Atlantic Coast * 
a er 28 711,331 41 1,059,012 
Other Bendis 
rae 1 30,063 28 710,827 
Canada, railroad 
(not ties) Gov- 
ernment ...... aie ou eeeewe 4 60,400 
yo) ere 252 6,770,291 915 23,815,085 
Cut for month...... 3,350,896 26,315,584 
Stock on hand .... 75,700,368 140,010,333 
— exceeding 
a SER 3,419,395 tack ties 
cut. — ship- 
Lemme eReKe came mand 2,500,499 





QUESTIONS PINE SIZE CHANGES 


NEWARK, 
ter under-date of May 11 from the New Jersey 
Lumbermen’s Association to the Southern Pine 
Association, is being sent by the New Jersey 
association to all retail lumber associations, 
with the recommendation that if it conforms to 
their views they might find similar action ad- 
visable: 


SOUTHERN PINE ASSOCIATION, 
New Orleans, La. 

GENTLEMEN: Our attention has been brought to 
the matter of changes in the finished sizes of south- 
ern pine, recommended and adopted by your asso- 
ciation in a recent meeting. 

As we understand it, the changes suggested are 
as follows: 

14,- — —_ to be 1,,-inch in thickness in- 

stead of 1 

ja -inch finish “to be 1,,-inch instead of 1%- 


n 
, eee finish to be 15¢-inch instead of 1%- 


nch. . 
83-inch tongue and groove flooring to be 2%- 
inch instead of 2%4-inch and 2%-inch. 
6-inch shiplap drop siding to be 54-inch face 
with %-inch lap. 

The retail lumberman is the buffer between the 
pane and the lumber manufacturer. He receives 
all of the complaints and criticisms directed at the 
lumber industry and he knows that this constant 
reduction in size, which gives the public ultimately 
less for its money, and makes lumber in comparison 
with other materials constantly fight a harder bat- 
tle, is not, on the face, a good business le ge 

It seems that lumber, manufactured from the 
same trees on which your previous grading rules 
operated and with the same machinery, would make 
it possible to still finish 14-inch thick material 
1%-inch instead of 17;-inch, and so on thru. 

The New Jersey Lumbermen’s Association feels 
that it is its duty to the retail lumber industry at 
large to protest emphatically against this suggested 
change. 

It is, and has been, possible for the lumber deal- 
ers in New Jersey to buy 2%-inch face southern 
= flooring cut from 3-inch stock, and if this has 

een done it is still possible and should be for the 
retailer to supply this width to his trade. 

The manufacturer should be guided by the inter- 
ests of the retailer in manufacturing his product, 
because it is thru the retailer only that he can 
sense public opinion. In this particular instance 
we doubt that the consensus among retailers is in 
favor of the changes you recommend. 

Very truly yours, 
New Jersey LUMBERMEN’S ASSOCIATION. 








Every foot 
guaranteed 
for quality 
and milling. 





ANY Time | 


E. BARTHOLOMEW, 


3622-3628 SOUTH MORGAN ST., 


Buy Your Oak, Maple, Beech, Birch 


Hardwood Flooring 


Direct from our Chicago Warehouse 







Our big warehouse at 3622-3628 So. Morgan St. 


STORAGE FOR DRESSED 
LUMBER AND FLOORING 


“HARDWODD-FLODRING 
| ee “OO 


TEL. BOULEVARD 830 


All 36" Oak 











names ? 


Sure on Collections too, 


CHICAGO 


Who's uncertain in the lumber business 
and related lines? What list has all the 
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Install It Yourself 
At Any Time! 


No Inventory is necessary— 
a Trial Balance is all that is 
required to open the 


BOYCE UNIFORM 


LUMBER 


Accounting 
SYSTEM 


Its nominal initial cost is returned 
many times over by reducing the 
time and cost of your accounting 
work and in showing the way to in- 
creased profits and lower operat- 
Its maintenance 


ing expenses. 
cost is less. 
Let us send the System to you on ap- 
proval. Write today for full particu- 
lars about our liberal trail offer. 


Lumber Systems Department. 


A. E. Boyce Company 
Accounting Systems Engineers 


waimices Muncie, Ind. 


Building, 











Interior Woodwork Company 
519 Park Street, 
We do 


Milwaukee, Wisconsin 
Custom Kiln Drying 


Equipped to Handle Car Lots 




















Lumber Dealers 


Make Money. 


and broaden their 
acquaintance with 
farmers by acting as 
our agents and dem- 
onstrating the 


Monarch Meal and Feed Mill 


This mill will grind oats, corn, rye, buck- 
wheat, etc., and do it in a way which induces 
farmers to buy one outright. You'll find it 
a good trade builder for your lumber business 
and a money maker. 





Send for catalog today. 





| Sprout, Waldron& Co., muncy.PA. ) 


The Woods 


Every sentence an essay 
on.lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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WABASH VALLEY CLUB REORGANIZES 


VINCENNES, IND., May 23.—Recently there 
was held here a ‘‘ Know Your Neighbor’’ meet- 


ing of local lumber dealers who gathered at the 


Knox Gun Club for the first time in several 
years. The local lumbermen had organized a 
club several years ago, but had discontinued 
meeting during the world war. G. F. Osterhage, 
of the G. F. Osterhage Lumber Co., and presi- 
dent of the Retail Lumber Dealers’ Associa- 
tion of Indiana, called the meeting. He also 
acted as toastmaster at the dinner that was 
served, making the address of welcome. Ad- 
dresses were also made by Walter H. Crim, 
former president of the Retail Lumber Deal- 
ers’ Association of Indiana; by Charles Wolfin, 
director of the retailers’ organization and Willis 
Dye, of Kokomo, vice president of the retailers’ 
organization. Toasts were made by John A. 
Cox, wholesale lumberman; by Mr. Murphy, of 
Indianapolis; by John A. Klemeyer, of the 
Knox County Lumber Co.; by Frank Cox of 
Princeton; Dale Ford, of Princeton, and others. 
Each speaker was full of optimism, and ex- 
pressed the thought that a big building boom 
all over the country is in sight, and that the 
lumber dealer’s prospects are extraordinarily 
good. 

The club was reorganized as the Wabash Val- 
ley Lumber Club, and the following officers 
were elected for the ensuing year: 

President—G. F. Osterhage. 

Secretary—Mr. Poor, of the Simpson Lumber Co. 

Treasurer—Herman Hoke. 

Vice presidents for each of the counties rep- 
resented in the club were also elected. 


DISCUSS LIVING COSTS AND WAGES 


TacoMA, WASH., May 21.,—Some relief from 
the tax burden borne by the lumber manufac- 
turers of Pierce County has been promised by 
the county assessor, who asked the Lumbermen’s 
Club of Tacoma to name a committee to confer 
with his office on the method of making inven- 
tories and valuing stocks in preparing the tax 
lists for the current year. This announcement 
was made at the regular meeting of the club 
May 18 by President Paul H. Johns. On the 
motion of W. Yale Henry, of the Clear Fir 
Lumber Co., it was decided to appoint a com- 
mittee of four. President Johns named Mr. 
Henry; T. Y. 8. Ballantyne, of the Tidewater 
Mill Co.,; Alex Martin, of the Pacific National 
Lumber Co., and J. G. Newbegin, of the Foster 
Newbegin Lumber Co., Mr. Henry and Mr. 
Ballantyne will represent the city tidewater 
mills while Mr. Martin and Mr. Newbegin ‘will 
take care of the interests of the out-of-town 
plants. 

President Johns called for a report from the 
committee which is working on a plan to 
reduce the cost of living in Tacoma. Mr. 
Henry, reporting for the committee, stated 
that a meeting has been arranged between the 
retail grocers, butchers and bakers and lum- 


- bermen for the foliowing evening. 


George Rasmussen, vice president and general 
manager Nebraska Bridge & Supply Co., of 
Omaha, was a guest. He told the lumbermen 
they could never hope to compete with the 
southern pine manufacturers while cost re- 
mained on its present basis. 

J. C. Buchanan, president North End Lum- 
ber Co. and a trustee from Tacoma on the board 
of the Loyal Legion, was called on to tell of the 
recent Four L meeting at Portland at which 
the minimum wage was reduced from $3.60 to 
$3. In discussing this matter Mr. Buchanan 
declared that the West should never think of 
going back to a low wage scale such as prevails 
in the South and that southern pine competition 
affected only 20 percent of the output of west 
Coast mills. 

Mr. Johns announced that the three lumber 
mills of Puyallup have joined with the Tacoma 
plants in maintaining the safety department 
under which the mills are brought up to the 


safety standards required by the State law. 
The three mills which have joined are the Brew 
Manufacturing Co., the Columbia Box & 
Veneer Co., and the Sundown Lumber Co. Tic 
Foster-Newbegin Co. plant has also recently 
joined the association. 


VISITORS INVITED TO CLUB QUARTERS 

New York, May 24.—The executive commit- 
tee of the New York Lumber Trade Association 
has discontinued weekly meetings, which have 
been held each Tuesday since the association 
moved into its new quarters in the Larrimore 
Building for the summer months. The weekly 
gatherings have been found highly profitable 
and they will be resumed in September. 

Since taking over the new uptown quarters 
shortly after Jan. 1, the association has received 
more guests than at any other period in its his- 
tory and it is planned to attract even more 
visitors in future. An invitation to all lumber- 
men to make the association rooms their hea‘- 
quarters while in New York has resulted in 
many acceptances, with the result the organi- 
zation has been able to keep in closer touch with 
conditions thruout the country. 


JACKSON LUMBERMEN’S CLUB 


JACKSON, Miss., May 23.—One of the most 
interesting meetings of the Lumbermen’s 
Club of this city that has been held for some 
time took place last Thursday, at the Edwards 
Hotel, with T. K. Currie acting as chairman. 
The features of the meeting were talks by 
Carl Faust, of the Faust Bros. Lumber Co., 
and B. C. Godwin, on ‘‘How I Came to Be 
in the Lumber Business.’’ Both of them gave 
some very interesting details of their early 
struggles in the business. 

H. F. Stanley discussed the universal order 
blank, which has been adopted by the Amer- 
ican Wholesale Lumber Association and other 
lumber trade organizations. On motion it was 
decided that the subject would be taken up fully 
at the next meeting. J. K. Kennedy, and J. J. 
Grambling, of the Grambling-Kennedy Lumber 
Co., were selected to be the speakers for the 
next meeting, the subject to be ‘‘How I Came 
to Be in the Lumber Business.’’ 


ELCAD ELCO HAS A HIGH TIME 

SPOKANE, WASH., May 21.—‘‘Watch Us 
Grow’’ should be the motto of Elead Eleo, the 
thriving lumbermen’s club of the Inland Em- 
pire. It was started about the first of the year, 
and at the meeting last Thursday night, Secre 
tary R. L. Bayne announced that it now has 
over two hundred and fifty members, or better 
than quadruple the number with which it started 
four months ago. Among the new members 
present at the Thursday meeting was J. P. Aus 
tin, western representative AMERICAN LUMBER- 
MAN, successor to the late Fred H. Gilman, its 
genial and well beloved western representative 
for many years. 

Mr. Austin found numerous old friends pres- 
ent and laid the foundation for many more in 
the future by his direct, frank and cordial bear- 
ing. He was on his return to Seattle from 
Chicago where he had been arranging to take 
up the work laid down by Mr. Gilman. Stop- 
ping in Spokane for a day, he learned of the 
club meeting on Thursday and decided to stay 
over .to attend. When he saw what a good 
thing the club is he forthwith joined. 

F. H. Beckman, one of the club live wires, 
vice president and general manager National 
Builders Bureau, gave an interesting exhibition 
of his versatility of accomplishment. Thirty 
lines on a blackboard were numbered from 1 
to 30. Mr. Beckman was blindfolded and mem- 
bers called out names of objects and the line 
number on which they should be written, Sec- 
retary Bayne writing the names. Mr. Beckman 
repeated with but one error (calling a launch 
a boat) the entire list in rotation from 1 to 30, 
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whereas they had been put down in the most 
erratic fashion; then repeated it from 30 to 1, 
and gave at will either the number correspond- 
ing to the object or the object corresponding to 
the number. The club voted him a perfect score 
and gave hearty applause. 

“he rest of the entertainment consisted of 
feats of legerdemain performed by Mr. Guy 
Scehrist, of the Culbertson Grote Rankin store, 
whose deftness of technique might well be the 
envy of a professional. Andrew MacCuaig, 
president of the club, acted as presiding officer 
but Seeretary Bayne carried out the special 
features. 


PHILADELPHIA EXCHANGE ELECTS 


PHILADELPHIA, Pa., May 23.—A stated meet- 
ing of the Lumbermen’s Exchange of the City 
ot Philadelphia was held last Tuesday after- 
noon, with the new president, Amos Y. Lesher, 
in the chair, and about thirty members present. 
Frank K, Gillingham, chairman office and enter- 
tainment committee, reported arrangements for 
a couple of biweekly luncheons, June 2 and 16. 
The president announced that these would not 
cost over $1 a plate and would be open to any- 
one interested in lumber. If they are successful 
they will be continued. During the summer 
they will help prevent members from drifting 
apart. The annual outing and baseball game 
between the retailers and wholesalers will be 
held June 30, to be followed by a dinner, and 


Membership.—William C. MacBride, chairman; 
J. Elmer Troth, J. Carnwath, C. C. Coolbaugh, 
Ralph Souder. 

Credit Bureau.—Thomas R. Marshall, chairman; 
Edward A. J. Evans, Edward B. Humphreys, A. D. 
Kennedy, 3rd, Herbert E. Weitzel. 

Bylaws and Rules.—Henry B. Coles, chairman; 
F. W. Aszmann, Joseph J. Arbelo. 

Finance.—Herbert P. Robinson, chairman; Isaac 
N. Troth, Frank X. Diebold. 

Forester.—George E. Lippincott, chairman; J. 
Randall Williams jr., Edwin D. Glauser. 


ALEXANDRIA DISTRICT EXCHANGE 


ALEXANDRIA, La., May 23.—The regular 
monthly meeting of the Alexandria District 


Lumbermen’s Exchange was held here May 17: | 


at the Hotel Bentley. Chairman T. F. Terzia 
called the meeting to order, and the program 
which had been previously arranged was carried 
out. O. N. Cloud, of the Peavy-Byrnes Lum- 
ber Co., Shreveport, talked on ‘‘General Condi- 
tions in Northern and Eastern Consuming Ter- 
ritories.’? Charles Monday, of Lock-Moore & 
Co., Westlake, discussed ‘‘General Conditions 
in Middle Western and Southwestern Consum- 
ing Territories.’’ ‘‘The Retail Situation’’ was 
the subject of an address by J. F. Oldham, of 
the Crowell & Spencer Lumber Co., Longleaf. 
‘¢ Agriculture’’ was discussed by F. J. Hortig, 
of the Alexandria Lumber Co., Alexandria. 
R. N. Campbell, of the J. A. Bentley Lumber 
Co., diseussed ‘‘Bridge and Track Material.’’ 
D. O. Smith talked on ‘‘Conditions Existing 
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Getting ready for the Dempsey-Carpentier contest for the world’s heavy-weight pugilistic cham- 


pionship. 


This illustration shows the start of work onthe big wooden oval at Jersey City, N. J., 


where the fight will be held July 2. Just another instance of using wood where wood is best. 





then Victor Herbert’s orchestra, dancing and 
amusements; the benefits to be distributed to 
children’s charities, as heretofore. 

The temporary committee on waterways re- 
ported in favor of free passage of the Panama 
Canal for American vessels, but after some 
discussion the association disapproved the sug- 
gestion. 

President Lesher finished his report on the 
meeting of the Chamber of Commerce of the 
United States. He had secured copies of the 
summary of the proceedings and urged all to 
read it. 

The directors reported themselves as having 
gone on record as approving voluntary inter- 
associational arbitration, and the exchange ap- 
vroved their stand. 

George E. Lippincott offered a resolution 
‘isapproving imposition of a duty on Canadian 
lumber which was unanimously adopted. 

It was announced that the following arbi- 
tration committee had been elected by the di- 
‘ectors, and the new committees appointed by 
ihe president as follows: 

Arbitration.—Wilson H. Lear, chairman, repre- 
enting the retailers ; Frederic A. Benson, represent- 
og the sash and door manufacturers; George F. 
raig, representing the manufacturers; George S. 


\ugler, representing the box makers, and George E. 
Lippincott, representing the wholesalers. 

Legislation.—Franklin A. Smith, jr., chairman ; 
David Baird, jr., R. Wyatt Wistar, Charles B. Pear- 
son, Frederick W. Rockwell. 

Railroads and Transportation.—Edwin D. Wood, 
-hairman; Thomas Philip Hammer, George Kyle, 
William N. Lawton, James A. Richardson. 

Office and Entertainment.—Frank K. Gillingham, 
chairman; Wood Robinson, Frederic A. Benson, 
J. A, Finley, Joseph P. Comegys. 


Among the Small Mills.’’ H. D. Foote told 
of conditions as he found them in his recent 
trip thru the North and East. 

The secretary was instructed, on motion, 
that a special consolidation of all sales of mold- 
ing be reported. He was also instructed to 
communicate with the United States Depart- 
ment of Agriculture and the various agricul- 
tural departments of the States and request 
them to place each of the representatives of the 
exchange membership on the mailing list to re- 
ceive the various publications from the several 
departments. 

R. N. Campbell was unanimously elected 
junior committeeman succeeding Mr. Terzia, 
who retired. The next regular meeting will be 
held at New Orleans on June 21. 


PHOENIX BUILDERS HEAR TALKS 

PHOENIX, ARIz., May 23.—At a recent meet- 
ing of the Phoenix Builders Exchange two in- 
structive addresses were delivered, one by Judge 
Frank D. Smith who discussed the lien law of 
Arizona, telling of its practical application and 
how it affects the Phoenix building contrac- 
tors; and the other by J. G. O’Malley, of the 
O’Malley Lumber Co., who told of the present 
status of production and the cost of lumber, 
giving the comparative figures for the last few 
years. 

At the close of Mr. O’Malley’s address, a 
short talk was made by W. R. Seavey, who was 
instrumental in inaugurating the open shop 
movement in Phoenix and in the organization of 
the Builders’ Exchange. The meeting closed 
with the serving of a buffet lunch. 





THE UNITED TIMBER 
ano MERCANTILE CO. 


406 Maison Blanche Annex 
NEW ORLEANS, LA. 


Supplying Manufacturers with 


STANDING TIMBER 


in Southern and Pacific 
Coast Territories. 


Also Timber Financing. 


Every detail is 
“Quality Service” 


NITEpH 


T&M C0 


HARDWOOD 
AND CYPRESS 
LUMBER 








OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex., 2 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight con- 
tracts and effecting quickest dispatch from seaboard. We 


handle all classes of cargo and have Special Department 
handling Export Lumber Shipments. 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 











TIMBER ESTIMATORS 





Jasper Lemieux Frederick Lemieux F. H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
cea Wetes, Cae, Sts. NEW ORLEANS 











Timberland Service 
ESTIMATES MAPS GRAPHIC METHODS 
JAMES W. SEWALL, Forest Engineer 

Old Town, Sanford, Munsey Building, 
aine Florida Washington, D.C. 


Largest Cruising House in America. 
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Write for free booklet—Some Comments 
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OREIGN 


Brokers - Agents 











Ebony, Mangrove-bark 
Coprah and Gum Copal 


Direct shipments solicited to U. S. 


Ebony comes in logs 7’ to 11’ long with aver- 


age wt. of 500 k. g. and over. Agents wanted. 
jy. N Gorontalo (Celebes) 
’ 


DUTCH EAST INDIES 








Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 











R. L. Withnell & Co. 


TIMBER BROKERS & AGENTS for sale of all kinds of 


American and Canadian Hardwoods 
In the United Kingdom. 
17 Gracechurch Street, LONDON, E. C. 3. 
CABLES: WITHNELL, LONDON. 
Codes: Western Union (Five-Letter and Universal Ed.) and A.B C. Sth Ed. 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,”” Glasgow. Cable 
Address: ‘“‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


SINGLETON, DUNN & COMPANY 
Agents for the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 

London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. 5th Ed. A. 1. Telecode Liebers 








J. F. MULLER & SON CO. 
Estab. 1795 WOOD BROKERS inc. 1916 
Hamburg 27 


Cable Address: Holzmuellep Hamburg 





G. A. SANGUETTOLA 
Hardwood Broker 


Cable Address, MILANO, ITALY. 
Sanguettola. Milano Via Boccaccio 15 





Leading Lumber 


EXxPorRTER 








Pickrel Walnut Co. 


Manufacturers 
Walnut Logs, Lumber 
ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,”’ St. Louis 


HARDWOODS 
‘VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U, S. A. 

















Lumbermen Play Golf and Ball 


LUMBER NINES PLAY FAST BALL 


D’Lo, Miss., May 23.—The D’Lo baseball 
team of the Finkbine Lumber Co. was defeated 
by the Collins team, by a score of 2 to 0, ina 
game played here on May 20. The Collins team 
was assisted by (‘‘Little’’) Joe Edwards, 
Mississippi College star pitcher; G. Ramsey, 
of the University of Mississippi, at second; 
Hubert, of Brookhaven, at short; and L. Craw- 
ford, of the Mississippi School for the Dumb, 
at third. It was the pitching of Edwards and 
the 2-base and home run hits of Cranford that 
won for the visitors. Among the other stars 
was Lyles, of the locals, who pitched a wonder- 
ful game, allowing only four hits, while O’Neill 
at third was a fielding wonder. 

In a fast but ragged game played at Sum- 
rall on May 16 the D’Lo team was defeated by 
the Sumrall sawmill team, known as the Sum- 
rall Sluggers, by a score of 7 to 6. Sherley 
was on the mound for the Sluggers and pitened 


The two who were tied settled their respective 
positions with a toss. 

By virtue of the amendment for increasing 
the membership, passed at the last meeting, the 
following had been taken from the waiting list 
and made members: Henry B. Coles, of C. B. 
Coles & Sons Co., Camden, N. J.; Charles B 
Fritz, jr., of the Boone Fork Lumber Co.; F. A 
Stamler and A. J. Williams, of the W. M. Ritte: 
Lumber Co.; Harry D. Howden, of the R. 7. 
Jones Lumber Co.; L. A. Amsler, of the U. § 
Spruce Lumber Co.; James I. M. Wilson, of 
the Paramount Lumber Co., and Porter Payne, 
of the J. Anderson Ross Co. 





— 


WEATHER SMILES ON KNOT GOLFERS 

New York, May 24.—G. F. Herdling turned 
in the low score at the May tournament of tle 
Knot Golfers, held last Tuesday over the beauti- 
ful course of the Richmond County Country 
Club at Dongan Hills, Staten Island. Twenty- 
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Polo matches in England are of as great interest to the general public as are championship prize 


fights in the United States. 


10,000 people. 


This illustration shows British workmen, mostly ex-service men, 
erecting the wooden grandstands at Hurlingham, 
international polo matches between the United States and England. 


England, where soon will be played the 
These stands will seat 





a splendid game, allowing but six hits, and 
striking out ten men. The Finkbine team piled 
up 9 errors, 7 of them being on first base. 
Morgan pitched for the Finkbine team, giving 
Sumrall 11 hits, but kept them well scattered. 
Hubert of the Sluggers led with the bat. 





PHILADELPHIANS GOLF AND DINE 


PHILADELPHIA, Pa., May 23.—The regular 
monthly tournament and meeting of the Phila- 
delphia Lumbermen’s Golf Club was held last 
Tuesday on the course of the Old York Road 
Country Club, just north of this city. The five 
members of both clubs acted as hosts: Amos 
Y. Lesher, Charles F. Felin, William R. Nichol- 
son, jr., Thomas H. Marshall and Stuart Buck. 
There were forty-five players in the tourna- 
ment. The weather was fine, and the course in 
excellent condition, and the lowest average 
scores of a long time were made by the lumber- 
men. Twenty-nine attended the dinner and 
meeting, at which it was announced that first 
prize for the day had been won by Frank E. 
Schofield, 82-15-67; second by Fred. A. Benson, 
89-19-70; third by Harry G. Parker, 101-30-71, 
and fourth by Samuel B. Vrooman, jr., 97-26-71. 





seven players turned out. The weather was 


ideal. 

W. 8S. Van Clief, captain of the Knot Golfers, 
was the host of the occasion and the verdict 
of all was that it was one of the biggest days 
the lumbermen ever had on the links. 


The scores follow: 
Gross H'd’cap Net 





G. F. Herdling 9 7 
. V.. Meeks 18 79 
ee eee 18 82 
TERE WEES. vsce000%0 21 82 
James Crowell 18 2 
Guy E. Robinson 14 83 
Vs eH AE fe s cre tbecienetnaete 10 83 
eS ae re re 101 18 83 
. 20 83 
7 84 

22 84 

24 86 

21 89 

14 90 

26 90 

12 * 92 

18 92 

18 93 

18 93 

18 94 

15 95 

25 100 

40 108 

24 108 

26 108 

40 119 
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MEMORIAL DAY 


There is a cadence in the march of men, 
There is a rhythm in the beat of drums, 
That, on this day, sweep over us again, 
When down the street the blaring bugle comes. 
And then we turn to learning and to sums, 
Pursuing fame, adventuring in debt; 
Returning care our leaping pulse benumbs— 
We leave the open window, and forget. 


I would we might remember, might recall, 
Not only this, the panoply of war, 
But trench and field, the prison pen, and all— 
Remember longer and remember more. 
At night we close the window, lock the door, 
And seek some cot in quiet peace concealed 
That they who once the starry banner bore 
Bequeathed to us upon some gory field. 


We need reconsecration, need to feel 
Not just this moment’s thrill of martial pride 
But all the year the faith as strong as steel 
For which the soldier fought, for which he died. 
By night, by day, and here, the country wide, 
The soldier’s spirit must abide again, 
» in war our guard, in days of peace our guide— 
In war the soldier, peace the citizen! 





BETWEEN TRAINS 

VAN WERT, OH10.—The men of this town, or 
a lot of them at least, are crazy over the same 
amusement. No, it isn’t poker, or baseball, or 
golf. It’s flowers—flowers, and birds thrown 
in. There is a friendly but none the less spir- 
ited rivalry to produce a better peony or iris 
or gladiolus than one’s neighbor has, or to at- 
tempt to attract to one’s garden a more beau- 
tiful songster. 

The leading department store owner took us 
around and showed us some of these gardens. 
In one we found the leading millinery mer- 
chant preparing the way for a great gladiolus 
patch. 

Then we ran into the president of an insur- 
ance company. ‘‘Come over here,’’ he said to 
us all, ‘‘and I’ll show you something.’’ It 
was a flicker that had enlarged a hole in a tele- 
phone pole and taken up its abode therein. 

The insurance man joined the party and we 
went from garden to garden. Can you imagine 
a plot with 800 varieties of peonies and 500 
kinds of iris? Yet such does our department 
store man possess. Van Wert is famous for its 
peonies, and he is president of the American 
Peony Society, and he is only one of many. 
Another man devotes himself to something else, 
perhaps gladioli. And speaking of gladioli, Van 
Wert reverses the usual process. We are taught 
in Rome to do as the Romans do. Van Wert, 
being the Rome of floriculture, does as its vis- 
itors do. If you look tailormade and college- 
bred they give the word ‘‘ gladiolus’’ the proper 
pronunciation. If otherwise they accent the 
third syllable. And, until they have a line on 
you, they call them ‘‘ glads.’’ 

Needless to say, Van Wert is a beautiful city, 
for it has not only gardens but green lawns, 
trees, and other verdure. And everybody calls 
everybody else by his front name. Tonight the 
men of the town took off their overalls and laid 
away their hoes and we gathered at the Trew- 
nav Club. For, after all, there is nothing quite 
as likely to promote fellowship as comradeship 
in Nature. 





Decatur, INp.—This is the site of the North- 
ern Indiana Fair—and it is some sight. Years 
ago, no one seems to know why, Willard Steele, 
a quaint local character with hermit habits, 
planted on a 115-acre tract long avenues of 
trees and thereby created one of the beauty 
spots of America. 

Then along came Col. Fred Reppert, the auc- 
tioneer. (All auctioneers seem to be colonels.) 
He had made a lot of money in the last five years 
erying cattle in the ring, and, to give the money 
employment, he acquired the spot, and 600 or 
700 acres more adjoining, and re-created the 





Northern Indiana Fair, which held forth for 
the first time under his auspices last year. 

Was it a success? Well, Decatur has a popu- 
lation of 5,000—and the attendance on one day 
alone was over 40,000 paid admissions. Of 
course the automobile did it. Bellmont Park, 
for so it is called, has better parking facilities 
than any fair grounds on earth—and they are 
free. 

You Indiana retailers will recall J. O. Selle- 
meyer, who used to be a regular attendant at 
the Indianapolis meetings when he was in the 
lumber business here in Decatur. Now he is 
business manager of the Reppert interests, which 
include not only the fair but numerous farms 
and a school of auctioneering. 





Avrora, InL.—While the Chamber of Com- 
merce forum tonight was interesting, the most 
interesting thing in Aurora right now is the 
effort being made to create a Northern Illinois 
Fair. Aurora is sufficiently an agricultural cen- 
ter to make it feasible, and its proximity to 
Chicago is an added factor of importance. It 
would seem that ~what Decatur has done in 
Indiana Aurora can do in Dlinois. 


BETWEEN TOWNS 
While we were at Waupun a young man came 
into the Loomans-Rossman Co.’s office and asked 
for a board three feet and 20 inches long. It is 
obvious how he happened to ask it that way, 
isn’t it? 





We wouldn’t mind the full crew law and the 
brakeman’s wages quite so much if the brake- 
man would only not pronounce Nadeau, Mich., 
‘*Naydoo,’’ as they do on the Chicago & North- 
western. 





RANDOM 

Uncle Sam now seems inclined to make a 
frantic effort to lock the barn after the Berg- 
doll is stolen. 

It cost the Government $1,200,000,000 to 
operate the railroads, and that ain’t all: 
Think what it cost the railroads and us. 

As it costs an American ship of 6,000 tons 
$7,200 to get thru an American canal it seems 
that the celebrated canal had a comparatively 
easy job. 

Those Omaha surgeons who grafted ears on 
an infant may think they are smart, but they 
ought to see some of the grafting that is going 
on in Chicago. 

An Ohio boy who was smoking a cigarette 
touched off some dynamite in his pocket. ’Tis 
sad; but the cigarettes would have gotten 
him in time anyway. 





Selling Points 
to Spare 


easier, quicker, cheaper to 
lay; more beautiful, more dur- 
able finish, warp proof—these 
are but a few advantages of 


Cromar 


FINISHED 
Oak Flooring 


the patented product that is filled, 
varnished and waxed at the factory. 
Cromar dealers not only sell the 
regular trade. They have a big, 
new market besides, among those 
owners of occupied houses, who 
will not install ordinary oak floor- 
ing on account of the inconven- 
ience, Cromar can be layed in a 
day to a room. 


Write for le 


The Crooks- 
Dittmar Co. 


Williamsport, 
Penn. : 
Heart of the Eastern Territory. 




















PLAN Stk HOME NOW 
Send for Stillwell Building 

Books with Economy Plans 

of new California Styles suitable for any 

ite. Famous for comfort and beauty. 

‘Representative Cal. Homes” 

51 Plans—6 to 10 Rooms—$31. 

“*The New Colonials’’ 

60 Plans—5 to 12 Rooms—$1. 
“* West Coast Bungalows” 

60 one-story 5 to7 Rooms—$1. 

SPECIAL OFFER: Send $2.50 for all 3 above books FREE 
and get book of 80 Special Plans, also Garage folder 

EXTRA—43“Little Bungalows’’ 3 to 6 Rooms—50c. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 522 Calif. Bidg., Los Angeles 










Farley &Loetscher Mfg. Go. 


QUALITYBILT MILLWORK 


Straight | Open Sash and 
or Mixed Glazed Windows 
Cars a Panel Doors 
Specialty + Sash Doors 

| Colonial Columns 


Screen Doors 


Garage Doors 


Combination Sereen 
and Storny Doors 
Veneered> Doors 
Stock Colonnades 


Unexceiled 


Facilities 


Over 15 Acres Floor Space 


DUBUQUE, IOWA 








An Interesting exposition 


The Cost of Growing Ti of facts and figures, 


By R. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 
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If it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager . 
General Sales Office, 512-13 Pennsylvania Bldg., 
Phone, Spruce 1593. Philadelphia, Pa. 
Chicago _ St. Louis — 
James N. Woodbury, 
11 S. La Salle St. 
Chicago, Ill. 
Phone, State 9022. 


The Largest Poplar Mill in the World. 


New England 


J. J. Bertholet 
30 Hemming St. 
Boston, Mass. 





Wm. Dings 
Railway Exchange, 
St. Louis, Mo. 














20,000,000 Feet Annually 


Arkansas 
Pine and 


Hardwoods 


Straight or Mixed Cars, 
Try our Service and Grades. 
Lumber 


Loutre Gmpzy 


CARGILE, ARKANSAS 
Teleg. Office, El Dorado, Ark. 

















Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 


Manufacturers BRISTOL, VA. 











- 
Northern 


oe Hardwoods 


or Mahogany 


We have a large stock of dry lumber piled in 
our yard and our Band Mill here is running 
continuously. Let us quote you on anything 
you may be needing in the above woods. 


Warren Ross LumberGo. 
a JAMESTOWN, N. Y. 





J 








Buuce Oak FLoorinc 


THE Best: Oak dooung | 











MAP LE For Quick Sale:— 


200 M ft. 5-4 No. 1 and 2 Com. 
200 M ft. 12-4 No. 2 Com. & Bir, 
40 M ft. 14-4 No. 2 Com. & Bir. 
40 M ft. 16-4 No. 2 Com. & Btr 


100 M ft. of G ft. Grain Door Lumber 
100 M ft. of 7 ft. Grain Deor Lumber 





Von Platen-Fox Co.,™'" Iron Mountain, Mich. 








Lumbermen Endorse Plan of Commerce Secretary for 
Compilation of Statistics on Lumber Industry 


(Continued from page 46) 


He said that the information the Southern 
Pine Association compiles is given to the pub- 
lic as far as its officers can get the public to 
take it. Copies are furnished the press in 
general, including associations, but frequently 
the latter do not find it of sufficient news 
value to disseminate it widely. 

‘*T know that the Southern Pine Associa- 
tion is prepared to go the limit in furnishing 
the statistics now gathered,’’ said Mr. 
Rhodes. 


Association Data Covers 50 Percent Output 


He said that between eight thousand and 
ten thousand mills are eutting southern pine 
timber, while about two hundred fifty mills 
are members of the Southern Pine Associa- 
tion. The eight thousand to ten thousand 
mills included those which are members of the 
North Carolina Pine Association and the 
Georgia-Florida Saw Mill Association, he said. 
In the particular southern pine belt, the num- 
ber of mills is six thousand to eight thousand. 

Mr. Hoover desired to know what propor- 
tion of southern pine is manufactured by mills 
in some association. Mr. Rhodes said it was 
about 50 percent. 

Mr. Stark said about 25 percent of hard- 
wood is manufactured by mills in his associa- 
tion, a large number of small hardwood mills 
not being members. 

Secretary Hoover said that in the event the 
project was launched, Wm. M. Steuart, director 
of the census, would handle it for the Depart- 
ment of Commerce. He then excused himself 
to attend another conference, leaving Assistant 
Secretary Houston and Mr. Steuart in charge 
of the gathering. 


Speeding Up of Publication Desirable 


Mr. Houston, himself a business man, a lum- 
ber and furniture manufacturer, asked the lum- 
bermen how promptly reports should be got 
out to be of real value. The consensus ap- 
peared to be that if possible the reports should 
be available for a given month by the middle of 
the succeeding month. Attorney Boyle said 
that reports on production and stocks are pre- 
pared by associations monthly, and those on 
past sales at more frequent intervals. 

Mr. Houston said it was Secretary Hoover’s 
idea to procure reports for perhaps ten or 
fifteen industries. For example, he thought the 
lumbermen would be interested in the business 
trend in other lines not directly connected with 
the lumber industry. 

He wanted to know how soon after the end 
of the month the associations could furnish 
the data to go into the proposed reports. Mr. 
Rhodes glanced at some of the southern pine 
reports. He said the one he held in his hand 
was dated the 21st, and that usually the data 
could be had by the 15th or 20th. He said 
there were physical limitations, lack of clerical 
assistance at the mills ete. He thought this 
work probably could be speeded up a bit with 
Uncle Sam actively interested in it. A request 
for the information from a department of the 
Government naturally, would add to its impor- 
tance, he thought. 

Mr. Houston said it was possible for the 
Government to enforce the filing of reports but 
that Secretary Hoover is not disposed to do so, 
not believing it would be of real benefit to the 
industry. 

Coast Leaders Promise Full Codperation 


Dr. Wilson Compton told Mr. Houston that 
the lumbermen were fortunate in having pres- 
ent J. J. Donovan, representing the West 
Coast Lumbermen’s Association, and F. K. 
McFarlan, representing the California Redwood 
Association. He said that a larger proportion 
of mills on the west Coast are in the associa- 
tions. Mr. McFarlan said that most of the 
mills not association members are large and just 
as able and as willing to codperate with the 
Government as the association mills. 

Mr. Donovan declared that the West Coast 
Lumbermen’s Association was ready to codp- 
erate 100 percent. 


Labor Inflation Holds Up Building 


He spoke at some length concerning condi- 
tions in the industry in his part of the ocuntry 
and concerning deflation in general. He said: 

The lumber manufacturer already has deflated. 
On the west Coast we have more than deflated and 
right nuw are selling lumber at less than cost. But 
we can not keep this up indefinitely. The average 
price, all classes of lumber, is around $18 a thou- 
sand feet, and common lumber is as low as $9. Of 
course, these prices are impossible. . 

The retailer must deflate and labor must deflate 
and other factors entering into building before we 
get construction going the way it should. I have 
been greatly impressed recently in visiting cities in 
many States. verywhere I heard complaints of 
high rents and scarcity of homes. It was universal. 
The shortage extends to commercial buildings as 
well as homes. 

Mr. Donovan referred to a reply he read in 
a New York newspaper to published comment 
concerning the lack of building. He mentioned 
the situation which has been disclosed in the 
building trades there, and said that whoever 
wrote the little item hit the nail squarely on 
the head when he said that failure of labor to 
realize that it must deflate along with other 
factors was the chief obstacle. With building 
trades employees refusing to work for less than 
$1 or $1.25 an hour, he said, building is not 
going forward. He added that in many in- 
stances where there is a lot of discussion of 
building booms he found they were mostly in 
architects’ offices and not actually constructing 
buildings and houses. The officials and lum- 
bermen were much impressed with what Mr. 
Donovan said. 

Mr. Houston again suggested that the lum- 
bermen divide themselves into two groups, he 
to sit with one and Mr. Steuart with the other. 


Active Association Codoperation Is Essential 


He asked Mr. Steuart to say a few words, 
remarking that he had been sitting there say- 
ing nothing but thinking much. The director 
of the census spoke of the census work in con- 
nection with lumber, saying that when all re- 
turns are in, the report for 1919, giving details 
of production etc. will be of interest and some 
value, but of no consequence in connection with 
the instant project. Unless the associations 
took hold of the work actively, Mr. Steuart said, 
it would be impossible for the department to 
go ahead with it, since it could not possibly 
collect and analyze the figures and distribute 
them in time-to be of any immediate value to 
the trade, the industry or the public. He was 
heartily assured that the associations were pre- 
pared to do their part. 

Georgia-Florida President Relies on Regionals 


W. C. Sherman, president Georgia-Florida 
Saw Mill Association, said he doubted that it 
was necessary to carry the discussion any fur- 
ther or to divide into two groups, since it was 
apparent at the luncheon of the lumbermen 
this noon and from the discussion in the con- 
ference up to this point, that everybody was 
prepared to codperate, and it was simply a mat- 
ter of determining what was to be done and 
how. 

So far as his association was concerned, Mr. 
Sherman said that he could pledge the closest 
support. He said in reply to Mr. Steuart’s 
suggestion that he thought each regional asso- 
ciation should be responsible for gathering the 
data in its particular region. This met with 
general approval. 


Stock Data Important to Hardwood Men 


Mr. Stark said that the hardwood men natu- 
rally were most largely interested in stocks on 
hand and were prepared to furnish this data. 
He referred to the fact that hardwood mills are 
required to carry much larger stocks on account 
of the longer time required for drying ete. 


Endorsed by Hardwood and Softwoods Groups 


After some more general discussion the hard- 
wood men met in a group by themselves while 
the softwood men got together and went over 
the problem. The result was the adoption, of a 
resolution declaring it to be the sense of the 
conference that Mr. Hoover’s project be en- 
dorsed and that the actual work of codperation 
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be arranged, thru the National Lumber Manu- 
facturers’ Association. 


A list of those in attendance follows: 


Gilbert L. Hume, president North Carolina Pine 
Association, Suffolk, Va., representing Montgomery 
Lumber Co.; Ellwood C. Harrell, secretary-manager 
Georgia-Florida Saw Mill Association, Jacksonville, 
Fla.; James BE. Stark, chairman executive commit- 
tee American Hardwood Manufacturers’ Associa- 
tion, James E. Stark & Co., Memphis, Tenn.; J. H. 
Townshend, secretary-manager Southern Hardwood 
Traffic Association, Memphis, Tenn.; Fred Arn, 
Chattanooga, Tenn.; J. M. Pritchard, secretary- 
manager American Hardwood Manufacturers’ Asso- 
ciation, Memphis, Tenn. ; Donald D. Conn, Shevelin- 
Carpenter-Clarke interests, Minneapolis, Minn., rep- 
resenting the Western Pine Manufacturers’ Asso- 
ciation; George N. Lamb, secretary American Wal- 
nut Manufacturers’ Association, Chicago, Ill.; C. A. 
Bigelow, representing Michigan Hardwood Manu- 
facturers’ Association, Kneeland-Bigelow Co., Bay 
City, Mich T. Swan, secretary-manager North- 
ern Hemlock & Hardwood Manufacturers’ Associa- 
tion, Oshkosh, Wis. ; John E. Rhodes, secretary-man- 
ager Southern Pine Association, New Orleans, La. ; 
Vaughn Camp, secretary-treasurer North Carolina 
Pine Association, Norfolk, Va.; W. C. Sherman, 
president Georgia- Florida Saw Mill Association, St. 
Andrews Bay Lumber Co., Millville, Fla.; F. R. 
Gadd, manager statistical department American 
Hardwood Manufacturers’ Association, Memphis, 
Tenn. ; George E. Watson, secretary-manager South- 
ern Cypress Manufacturers’ Association, New Or- 
leans, La. ; George W. Ward, representing the Amer- 
ican Hardwood Manufacturers’ Association, Mem- 
phis, Tenn.; J. Ross McNeal, Norfolk, Va.; Theo- 
dore L. Bristol, secretary Lumber Manufacturers’ 
Association of Southern New England, Ansonia, 
Conn.; Thomas W. Fry, St. Louis, Mo., Charles F. 
Luehrman Hardwood Lumber Co.; W. L. Saunders, 
president Michigan Hardwood Manufacturers’ Asso- 
ciation, Cadillac, Mich.; J. C. Knox, secretary-man- 
ager Michigan Hardwood Manufacturers’ Associa- 
tion, Cadillac, Mich.; J. J. Donovan, Bloedel Dono- 
van Lumber Mills, Bellingham, Wash., representing 
the West Coast Lumbermen’s Association; L. C. 
Moschel, president American Walnut Manufactur- 
ers’ Association, Chicago, Ill.; F. K. McFarlan, rep- 
resenting the California Redwood Association, San 
Francisco, Calif.; Dr. Wilson Compton, secretary- 
manager National Lumber Manufacturers’ Associa- 
tion, Washington, D. C.: Franklin H. Smith, assis- 
tant secretary National Lumber Manufacturers’ As- 
sociation, Washington, D. C.; Harvey M. Dickson, 
secretary National Lumber Exporters’ Association, 
Baltimore, Md. 


NEW TYPE OF LUMBER CAR 
Durr, TENN., May 24.—The accompanying 
illustration shows a lumber car that is now 
being used by the Vestal Lumber Co. in its 
operations near here. This car is a roller bear- 








SASH, DOORS and MILLWORK 











FORMER EXECUTIVE WITHDRAWS 


PITTSBURGH, Pa., May 24.—J. M. Hastings, for- 
mer president of the Commercial Sash & Door Co., 
Pittsburgh, has disposed of his interests in that 
concern and is no longer connected therewith in 
any way. The present officers are as follows: 
A. K. Rabe, president and treasurer; D. L. Gilles- 


pie, vice president; P. H. Schweizer, secretary ; 
S. Keiser, assistant secretary and superin- 
tendent. 


TO INCREASE WINDOW GLASS OUTPUT 
SHREVEPORT, LA., May 24.—Window glass pro- 
duction in the United States will be enormously 
increased when the new plant of the United States 
Window Glass Co., begun last week, gets into 
operation. This plant is being built at Jewells, 
a suburb of Shreveport. It is claimed that this 
will be the largest window glass plant in the coun- 
try. Its construction will represent an invest- 
ment of over $2,000,000. When in operation the 
working force will exceed one thousand men. 


Minneapolis and St. Paul millwork plants are 
getting a fair run of small orders, largely for 
special work, but yards are not laying in much 
regular stock. Business has shown enough im- 
provement so that several of the plants have ex- 
tended their hours of work. 

Kansas City (Mo.) plants are getting a fair 
volume of special work from the country, but city 
figuring is light. The demand for yard stock also 
has fallen off slightly. Some of the plants are 
running only part time while others are said to 
have barely enough to keep going full time. There 
is keen competition for all the business offered 
and prices are down to bedrock on practically 
everything. 

There is a fairly good demand for mill work, 
doors and sash in Columbus (Ohio) territory but 
there is no zip to the demand. The market is 
spotty with a fairly good run of orders for a few 
days and then quiet for the remainder of the week. 
Building operations, as far as new projects are 
concerned are not as numerous as formerly. Prac- 
tically all of the mills are operated with a fair 
force of men but no steps are being taken to in- 
crease the output. Practically all of the orders 
placed are the result of a good deal of figuring 
in which margins are being cut in order to get 
the business? 





Type of roller bearing car used for lumber hauling by the Vestal Lumber Co. 


ing type and is a new development in construc- 
tion, according to the opinion of many lumber- 
men in this section, including E. M. Vestal and 
T. Sunderland, secretary Appal: achian Logging 
Congress. The Vestal Lumber Co. hauls lumber 
five miles over a 36-inch gage railway on this 
ear. At some points the grade is in excess of 7 
percent. Motive power is supplied by an 8-ton 
gasoline motor. While this car is used only for 
the hauling of lumber, it is the consensus that a 
heavier type of car can be built for logging 
purposes and that equipped with heavier and 
longer bunks the equipment would prove very 
satisfactory for hauling logs. It moves very 
easily and is proving entirely satisfactory. The 
specifications are as follows: 


Car has eight wheels 18 inches diameter with 
roller bearings in the wheels and boxings on the 
outside of wheels. Track gage, 36 inches. Size 
of axles, 3 inches round. Size of truck sills, length- 
wise 6x6 inches, crosswise 4x6 inches; center sills, 
6x8 inches. Wheelbase of each truck, 40 inches. 
Length of main sills of car over all, 20 feet; size 
of main sill, 4x8 inches. Length of top cross tim- 
ber, 5 feet 6 inches; size, 7x8 inches. Distance cen- 
ter to center of trucks, 10 feet. Height from rail 
to top cross timbers, 27% inches. Brake operating 
on all eight wheels with equalizing device. Ship- 
ping weight of car, 4.550 pounds, 


The door and millwork trade in Buffalo, N. Y., 
has shown recent improvement, altho a large part 
of the orders received are small and an unusually 
keen competition prevails. 

Nothing has occurred in Baltimore, Md., to 
reduce the activity in the sash and door trade. 
On the contrary, construction work proceeds on a 
larger scale and the requirements in the way of 
millwork are correspondingly greater. Many 
orders also continue to come in from out of town, 
so that the sash and door jobbers here are kept 
relatively busy. The range of prices is practically 
unchanged. 


TO TEACH LUMBERING BY MILL TRIP 


SyracusE, N. Y., May 25.—Junior students 
of the New York State College of Forestry at 
Syracuse will be taught lumbering by an inten- 
sive trip during the middle of the college year 
to lumbering and mill operations. The course, 
which will take the period between the fall 
and spring semester, will not be a joy ride, but 
will take the students on a hard working trip, 
studying mill conditions as they are in typical 
plants. The trip will last ten days to two 
weeks, and will be part of the course in forest 
utilization. 





Oak Flooring 


appeals to build- 
ers who want high 
grade flooring at 
a nominal cost. 


Dealers, who have 





sol onglife™ 
Oak Flooring for 
years, t us it 


Clinches 
Repeat 
Orders 


““Longlife™ Oak 
Flooring is a 100% 
merican pro- 
duct, made by 
Americans from 
Old Growth 
American Oak. 
Investigate its 
trade - building 
qualities today. 








American 
Hardwood 
Flooring 
Company 
Nashville, 


Tennessee 


Plant: - 
Glen Mary, Tenn. 






















Rotary Cut 
Northern 
Veneers 





RNITURE manufacturers and factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 


We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ti in straight cars and cargoes or mixed with 
our ““Peerless Brand’’ Rock Maple, Beech or Birch 


ing 
Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


VENEERS 


PANELS 


Birch 
Oak 
Brown Ash 
Grey Elm 
Maple 
Basswood 





Wisconsin Veneer Co. 


Manu 


facturers 


Rhinelander, Wis. 
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Retailers! 
Advertise 
Profitably 


Few dealer advertising me- 
diums get as good results 
at small cost as our 


Carpenters Aprons 


They keep your name and phone number 
constantly before the eyes of carpenters, 
contractors, etc., who exercise consider- 
able influence with builders. Our aprons 
are guaranteed to wear well. Write for 
catalog and prices. 


Anton-AckermanCo., en: 














YELLOW 
PINE 


Timbers 


Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 


Tims B. Quinn, Ackerman, 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Lucas E. Moore Stave Co. 





Manufacturers of all kinds 
Hardwood [umber 


Sales Office, 
MOBILE, ALA. NEW ORLEANS, LA. 




















Manufacturers 


Short Leaf Pine and Hardwoods } 














/" LONG LEAF YELLOW PINE » 


Yard Stock 


Poitevent & Favre DIMENSION 
uatwin Lamber Co, OO 
\ Branch Office, NEW ORLEANS, 606-7 L. & L. G. Bldg. 











ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 








Opdenweyer-Alcus 
Manufacturers Cypress Co. 
Louisiana 


Sorrento, - - ~ 








BUSINESS CHANGES 


ALABAMA. Reform—Marshall Lumber & 
Mill Co. moving general office to Montgomery. 

CALIFORNIA. El Centro—Hayward Lumber 
be Investment Co. sold yard to Sones Lumber 
Jo. 

Livermore—H. Arendt & Co. succeed Horton 
& Kennedy. 

Los Angeles—Magnet Lumber Co. sold to 
Lounsberry & Harris. 

IDAHO. Kellogg—Kellogg Lumber, Feed & 
Fuel Co. sold to Smith & McIntosh. 

INDIANA. Churubusco—Spangler & Grouleff 
Lumber Co. succeeded by Spangier & Grouleff. 

Columbia City—Builders’ Supply Co. suc- 
ceeds Edward Kessler. 

Martinsville—W. J. Steele Lumber Co. chang- 
ing name to Davis Lumber Co. 

Otterbein—Washburn & Greenwood succeed 
Earl Van Natta. 

Vincennes—Reel-Osterhage Lumber Co. chang- 
ing name to F. Osterhage Lumber Co.; Mr. 
Reel sold interest in company and the first 
3 the year organized the Reel-Blue Lumber 

fo) 


KANSAS. Severy—Tolman & Mallinger sold 
to John F. Hayes. 

Washington—W. H. Boyd Lumber Co.; 
C. L. Tubbs buys interest. 

KENTUCKY. Owensboro—Electric Planing 
Mill Co., succeeded by Hayden Planing Mill Co. 


MINNESOTA. Forest Lake—Anderson Yard 
Co. succeeded by J. B. Weisser. 

McGregor—Central Lumber Co. sold to A. M. 
Hayes. 

Sebeka—Dower Lumber Co. purchased lumber 
business of J. Borgerding & Co. and Sebeka 
Lumber Co. and consolidated under name of 
Dower Lumber Co. 

MISSOURI. Cole Camp—George Kieffer suc- 
ceeded by Home Lumber Co.. 

MONTANA. Coffee Creek—Basin Lumber Co. 
succeeded by F. A. Green. 

NEW YORK. Seneca Falls—Malone Bros. 
succeed Albert P. Haney in lumber business. 

NORTH CAROLINA. New Bern—John L. 
Roper Lumber Co. succeeded Rowland Lumber 
Co.; headquarters Norfolk, Va. 

NORTH DAKOTA. Lisbon—Equity Elevator 
& Trading Co. sold to Thompson Yards (Inc.) 

Milnor—Equity Elevator & Trading Co. sold 
to Thompson Yards (Inc.) 

OHIO. Mt. Gilead—V. W. Peck sells one 
half interest in lumber yards to A. C. Clem 
& Son; to operate under name of Mt. Gilead 
Lumber Co. 

PENNSYLVANIA. Sunbury—Mantz__ Bros. 
Succeeded by Sunbury Planing Mill & Lumber 


0. 

Pittsburgh—J. M. Hastings sells interests in 
Commercial Sash & Door Co. 

TENNESSEE. Chattanooga — Chattanooga 
Sash & Door Co. succeeded by Chattanooga 
Sash & Millwork Co. 

Murfreesboro—Essex Lumber Co. succeeds 
American Lead Pencil Co. 

WISCONSIN. Ashland—Penokee Lumber Co. 
moving here from Mellen. 

Park Falls—Blackwell-Kaiser Lumber’ Co. 
succeeded by. A. E. Kaiser. 


INCORPORATIONS 


ARKANSAS. Hot Springs—Missouri Lumber 
Co., incorporated; capital, $75,000. 

CALIFORNIA. San Diego—Dixie Lumber & 
Supply Co., incorporated; capital, $50,000. 

ILLINOIS. Chicago—Commercial Sash & Door 
Co., increasing capital from $30,000 to $150,000. 

cago—D. S. Pate Lumber Co., increasing 
capital to $150,000. 

Lenzburg—Lenzburg Farmers’ Co., incorpor- 
ated; capital, $40,000; building materials, grain, 
etc. 

MASSACHUSETTS. Lynn—Bruyere ‘Wood 
Heel Co., incorporated; capital, $10,000. 

MINNESOTA. Forest Lake—J. B. Weisser 
Lumber Co., incorporated. 

MONTANA. Superior—Superior Lumber Co., 
incorporated; capital, $25,000. 

NEW JERSEY. West Hoboken—Jersey Build- 
ing Supply Co., incorporated; capital, $100,000. 

NEW YORK. Batavia—Batavia & New York 
Woodworking Co., increasing capital from $50,000 
to $100,000. 

New York—American Wood Products, incor- 
porated; capital, $100,000; sawmill, lumber and 
timber business. 

Syracuse—J. L. Shultz Sons Co., incorporated; 
capital, $60,000. 


NORTH CAROLINA. Burnsville—Taware 


Lumber Co., incorporated; capital, $75,000. 
OHIO. Cardington—McKenzie & Smith Co., 
incorporated; capital, $10,000; to deal in lum- 
ber and timber. 
Cleveland—Up-To-Date Woodworking Co., in- 


corporated; to manufacture doors, sash and in- 
terior le 

Dayton—W. P. Hughes Co., incorporated; cap- 
ital, $10, 000; to manufacture ventilators, screens 
and sash. 

ed ge yg Lumber Co., incorporated; 
capital, $25,0 

Ticiie-dintee Sy ial Supply Co., incor- 
porated; capital, ,000. 

Newcomerstown—Newcomerstown Lumber Co., 
incorporated. 

at a Lumber Co., incorpor- 
ated; capital, $40,000. 

OKLAHOMA. Tulsa—Veneer Cabinet Manu- 
facturing Co., incorporated; capital, $20,000. 

OREGON. Coquille—Myrtle Creek Logging 
Co., incorporated; capital $25,000. 

Eugene—Gibson- oo Lumber Co., in- 
corporated; capital, 

Hillsborg—ttlisbore: Sash & Door Factory, in- 
corporated; capital, $25,000. 

Klamath Falls—Langell Lumber Co., incorpor- 
ated; capital, $75,000. 

TENNESSEE. Paris—Paris Veneer Co., in- 
corporated; capital, $20,000. 

TEXAS. LaGrange—Farmers’ Lumber Co. in- 
creasing capital from $16,000 to $32,000. 

oo Le Fincastle—Kim Mining & Lumber 

» incorporated; capital, $15,000. 

ig ccc ocd Olympia—Olympia Fir Lum- 
ber Co., incorporated; capital, $40,000. 

WEST VIRGINIA. Huntington—Hollands- 
iy A Planing Mill Co., incorporated, capital, 


NEW MILLS and EQUIPMENT 


ILLINOIS. Monmouth—Diffenbaugh Lumber, 
Coal & Ice Co. purchased tract adjoining pres- 
ent location and will erect lumber shed. 

KENTUCKY. Whitesburg—Hazard Lumber 
& Supply Co. building addition to lumber yards 
and also office building. 

MAINE. Machias—Machias Lumber Co. will 
build cut-up plant. 

MARYLAND. Baltimore—Joseph Thomas & 
Sons, millwork manufacturers, whose plant was 
burned recently, have obtained permit to rebuild. 
The new plant will cost about $200,000 and will 
include main building, 113x118 feet; planing and 
flooring mill, 38x155 feet; lumber shed, 40x125 
feet; dry kiln, 20x93 feet. It is planned to be 
in readiness by August 1. William T. Lawton 
is secretary and treasurer. 

MISSOURI. Cameron—Cousins Lumber Co. 
will erect yard. 

OHIO. Columbus—North Columbus Lumber 
Co. sustained loss by fire caused by lightning, of 
$25,000; planing mill and machinery total loss; 
steps for rebuilding mill and purchasing new 
machinery were taken at once; Leo Koons, man- 
ager. 

WEST VIRGINIA. Bluefield—Bailey Lumber 
Co. making improvements costing about $75,000; 
four story addition being erected; to be used for 
workshop and to be equipped with modern 
woodworking machinery; yards being graded and 
new driveways made. 


NEW VENTURES 


ARKANSAS. Fort Smith—Clem & Son open- 
ing lumber yard. 

ILLINOIS. Chicago—Lunow & McDonnell re- 
cently opened wholesale and commission office 
at 17 N. La Salle Street. 

Chicago—Union Lumber Co., of San Fran- 
cisco, recently opened office at 1707 McCormick 
building. 

Perry—Albert L. Lipeamon has opened a lum- 
ber and building material business. 

INDIANA. Princeton—Reel Lumber Co. will 
open. 

KENTUCKY. Covington—Lang & Otting 
Lumber Co. recently began; retail. 

Owensboro—H. N. & L. H. Robertson will open 
a lumber business, 

MICHIGAN. Saginaw—Ruggles Truck Co. re- 
cently began. 

MISSOURI. St. Louis—E. O. Beyers Lumber 
Co. recently began commission business at 1089 
Arcade. 

OHIO. eee nee County Lumber & 
Coal Co. to open 

Cincinnati—R. Smith Lumber Co. recently 
began; wholesale gy 

OKLAHOMA. Kingfisher—William A. Ash & 
Son recently began; retail. 

OREGON. Springfield—National Products Co. 
will open. 

PENNSYLVANIA. Philadelphia—Charles J. 
Olsen recently began wholesale and commission 
lumber business at 540 Penry building 

Philadelphia—George M. Hoban recently be- 
gan; wholesale; 1538 Diamond street. 

TENNESSEE. Murfreesboro—Essex Lumber 
Co. recently began. 
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TEXAS. Dallas—McCleery Bros. recently be- 
gan commission lumber business. 
Wichita—Miller Lumber Co. recently began. 


WASHINGTON. Dixie—Williams & Olinger 
La Co. recently began; headquarters, Mil- 
ton, Ore. 

Seattle—C. M. Post Box & Lumber Co., re- 


cently began. 
CASUALTIES 


CALIFORNIA. Diamond Springs—California 
(oor Co., loss by fire. 

GEORGIA. Camilla—Sawmill of B. F. Hudson, 
jocated on the Mayo property near Flint River, 
destroyed by fire; loss, $5,000. 

INDIANA. Borden—Waggoner & Sons, loss 
by fire, $8,000. 

—_ Wayne—Coppock & Sons Co., loss by fire 
‘Indianapolis—Allen A. Wilkinson Lumber Co., 
$31 East Michigan Street, loss by fire in ga- 
rage; two trucks damaged; loss about $2,000. 

LOUISIANA. Plaquemine—Schwing Lumber 
& Shingle Co., loss by fire in sawmill, $75,000; 
covered by insurance. 

MASSACHUSETTS. Lee—Knox Lumber 
Yards damaged by fire; loss, $40,000. 

South Vernon—Blanchard, Gates & Wood- 
worth sawmill destroyed by fire. 

NEBRASKA. Hastings—Byers Lumber Co. 
loss by storm. 

NEW YORK. Catskill—Catskill Supply Co.’s 
planing mill destroyed by fire; loss, $12,000. 

NORTH CAROLINA. Elkin—Elkin Furniture 
eo loss by fire, $100,000; plant will be re- 
puilt. 

OHIO. Cleveland—Koontz Lumber Co.’s saw- 
mill on the Richards-McGinnis farm in Union 
township destroyed by fire. 

Columbus—North Columbus Lumber Co.’s 
planing mill struck by lightning; loss, $25,000. 

Napoleon—Napoleon Lumber & Handle Co., 
loss by fire. 

Youngstown—Parish Bros. Lumber Co. yards 
destroyed by fire. 

P TEXAS. Paris—Lamar Lumber Co., loss by 
ire, 

WASHINGTON. 
Co., loss by fire. 
_ Everett—Golden West Shingle Co., loss by 


Anacortes—Western Cedar 


fire. 

Stella—Entire town destroyed by fire; lumber 
yards and warehouse of the Stockmeyer Logging 
& Lumber Co., and a block of wharves belonging 
to that company, burned. 

WISCONSIN. Dancy—Sawmill owned by Au- 
gust Buelow and located a mile from Dancy 
burned; no insurance. 
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HYMENEAL 


HURDMAN-BELEY. G. C. Hurdman, of the 
Hurdman Lumber Co. (Ltd.), of Ottawa, Canada, 
and former member of the provincial legislature, 
and Miss B. Beley, private secretary to the 
Hon. B. Bowman, minister of lands and forests, 
will be married in the near future and will 
make their home in Ottawa. The romance is 
the outgrowth of the recent “Timber probe” un- 
dertaken by the Ontario government in which 
Mr. Hurdman took a part. 


BARTHOLOMEW-McNEEL—The wedding of 
Miss Lida Wallace McNeel and George B. Bar- 
tholomew, secretary-treasurer of the Bartholo- 
mew Lumber Co., of Hillsboro, W. V: 


a., took 
place in that city recently. The couple left for 
a western trip. 





TROUBLE AND LITIGATION 


LitTLe Rock, ARK., May 23.—An involuntary 
petition in bankruptcy was filed against the 
Fourche River Lumber Co., of Bigelow, Perry 
psanoy os Arkansas, in the United States district 
court by the B. D. Bedwell Coal Co., C. C. Turnip- 
seed and the Arkansas Foundry Co. The petition 
alleges that the Fourche River Lumber Co. is in- 
solvent and that it caused to be filed in the dis- 
trict court on April 6 a petition asking the ap- 
pointment of a receiver, admitting the allegations 
of the petition and consenting to the appointment 
of a receiver, to which office Charles S. McCain has 
been appointed. The petition of the creditors 
claims that the appointment of a receiver amounts 
to a general assignment for the benefit of creditors. 





BaLTIMORE, Mp., May 23.—John L. Alcock & Co., 
hardwood exporters of this city, obtained a verdict 
for $9,091 with interest for full time involved, in 
the court at Wheeling in the firm’s suit against 
the West Virginia Aircraft Co., of Wheeling. Dur- 
ing the war John L. Alcock & Co. shipped four cars 
of spruce to the aircraft company, the lumber hav- 
ing been requisitioned by the Government. When 
the company was asked for payment it set up the 
contention that the shipment had not met require- 
ments. Asked to produce some of the lumber in 
order to substantiate the claim that it could not be 
used, the defendant alleged that not less than 70 
percent had been so bad that it was burned to get 
it out of the way. The court pointed out that this 
was a peculiar proceeding as in this way the chief 


evidence was destroyed, and declared that under 
the circumstances the jury before which the case 
was tried could not do otherwise than find for the 
plaintiff for the full value of the lumber with in- 
terest. 
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TIMBER LAND SALES 


WHITESBURG, Ky., May 25.—The South East Coal 
Co., in order to manufacture its own mining tim- 
bers, has purchased timber lands near La Viers in 
Letcher County, Kentucky. Mills will be installed 
at once on this property. The Elkhorn Coal Cor- 
poration at Yount’s Fork closed deals on a tract 
of hardwood. In the Beaver Creek valley two tim- 
ber tracts were purchased by J. R. and William 
Hall and R. H. Jones. 





ELKINS, W. VA., May 23.—Joe M. Woodford & 
Co. have purchased the Virginia-Collitt land and 
timber on Cheneworth Creek and will install a 
twenty horse power circular mill. 
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P. J. SALSCHEIDER, mill architect and su- 
perintendent of construction on the present plant 
of the St. Paul & Tacoma Lumber Co., Tacoma, 
Wash., died at his home in that city on May 16, 
at the age of 87. Mr. Salscheider was said to 
have been the oldest mill architect in the United 
States. More than 500 mills in all parts of the 
country have been designed and constructed un- 
der his supervision. He was born in Germany, 
but went to Tacoma thirty-five years ago with 
the late Col. C. W. Griggs. Because his work 
took him to all parts of the United States, the 
builder of mills was widely known among lum- 
bermen and greatly beloved for his kindly and 
charitable disposition. Tho in failing health 
for several years, Mr. Salscheider would not 
give up his active work until forced to two 
years ago. He is survived by three sons, two 
daughters and seven grand-children. 


IRA T. McALLISTER, pioneer Colorado lum- 
berman and founder of the McAllister Lumber 
& Hardware Co., of Boulder, Colo., died at his 
home in that place on Saturday evening, May 
21, at the age of 78. Mr. McAllister had re- 
tained active charge of his properties until 
about a year ago when failing health forced 
him to give it up. He was a native of New 
Hampshire and went to Colorado in 1877, found- 
ing soon after his arrival the business which 
bears his name. The company now has lumber 
and hardware stores and yards in Louisville 
and Lafayette. He is survived by four sons, 
Daniel, manager of the lumber yard at Boulder; 
William, in charge of the hardware stores; Milo, 
in charge of lumber yards at Louisville and La- 
=" and Ray, proprietor of a Boulder music 
store. 





MRS. THEODORE M. HICKS, mother of W. 
T. Hicks, manager of the Chicago office of the 
Peavy Byrnes Lumber Co., died on Friday, May 
20, at her home near Rolling Prairie, Ind., where 
she had made her home with a daughter. Mrs. 
Hicks had been in declining health for a long 
time and Mr. Hicks had made frequent trips to 
visit his mother. During the last two weeks, 
when her illness had become serious, he re- 
mained at her side. The funeral took place 
Sunday, May 22, with burial at New Carlisle 
cemetery. <A sad coincidence in this connec- 
tion is that a beloved aunt of Mr. Hicks passed 
away two hours preceding the death of his 
mother. This aunt, Mrs. Ellen Grover, living on 
a farm only a quarter of a mile away from his 
=" home, dropped dead without previous 
illness. 


AMOS K. HOLLOWELL, president of the In- 
diana Lumber & Veneer Co., of Indianapolis, 
Ind., died at his home in that city on May 15 
at the age of 76. Mr. Hollowell was born at 
Paoli, Ind., and after graduation from Bloom- 
ingdale Academy started in the mercantile bus- 
iness in Wayne county. In 1875 he entered the 
employ of Nordyke & Marmon, then at Rich- 
mond, manufacturing flour milling machinery, 
and a year later moved to Indianapolis with 
the company of which he was treasurer until 1895 
when he sold his interest. He organized the 
Indiana Lumber & Veneer Co. in 1892. 


GEORGE F. KRETSCHMER, president of the 
Southern Veneer Manufacturing Co., of Louis- 
ville, Ky., died on May 19 at the age of 60. He 
established the veneer business there in 1907. A 
son, George Kretschmer, Jr., who is active man- 
ager of the business, survives with three other 
sons, two daughters and a widow. 


CHARLES R. COLEMAN, one of the oldest 
lumbermen of Baltimore, Md., died at St. Agnes 
Hospital in that city on May 19. He was for- 
merly connected with the firm of Miller & Cole- 
man, now out of business. A widow, one son 
and a daughter survive. 


J. A. ACTESON, founder of the Hoquiam Sash 
& Door Co., Hoquiam, Wash., died at his home 
there on May 4. Mr. Acteson had been a resi- 
dent of that part of the state since 1883. A 
widow, two daughters and two sons survive. 








Capitalize 
June Brides 


and get them all talking about 
you by telling them of the labor 
saving features of 


Acorn Brand 


<< America’s Best Oak Flooring”’ 


Not only are oak floors easy to keep 
clean but they vastly improve the appear- 
ance of a home. You'll find that these 
factors carry real weight with builders and 
home owners in making sales. 


“Acorn” Brand Flooring is 
absolutely guaranteed for 
quality and millwork. 


Nashville Hardwood 
Maine” = Flooring Co. 
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For Prompt Shipment. 
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Sargent Lumber Company 
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All Grades 
How much do you need? 


CHAS. GILL LUMBER CO. 
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Yoax LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - - = sig Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - Plattsburg, N.Y. 
SHORT & WALLS LUMBER Co., . Middletown, Del. 
PICKETT, HYDE & LANGGANS Co., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








-A BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 


4 Flooring, Ceili: 
N. C. Pine "ay oe 
bone 224 Yellow Pine "outhand 
Car and Cargo Shipments. 


Ellington & Guy,Inc. 


Times Dispatch Building, RICHMOND, VA. \ 








A. T. Baker, Pres. and Treas. R. G. White, Sales Mgr. 
age Branning Manufacturing Co. 


Manufacturers of 


N.C. PINE || CYPRESS 
LUMBER and 


Kiln Dried, Dressed G U M 
and Rough 

Wellington & Powellsville R. R. Co., Windsor, N. C. Edene 

“= Planing ag oan, " 000 per nai Saw Mills:— 
lenton, N. C., mbia, N. C., Ahos' N. C. Cap. 

ia 000 per day. 


y Ancartneee Office, en. N.C. 














Good 
Stock 


And fast in filling orders for 
pent Stock Long Leaf 
R. R. Timbers © 
and Ties in Yellow Pine 


In Business Since 1877 


Nona Mills Co., Ltd., ®f2z2"" 


























LOUISIANA RED CYPRESS fe 





 uctieed & Moore 
| Cypress Lumber Co. 


LUTCHER, LA, , 


Manufacturers of 


Band Sawed Louisiana Red 


| CYPRESS 


LUMBER, LATH AND _ SHINGLES | 








Cc. R. BROWNELL 
President 
Cc. H. BROWNELL 
Vice-Pres. 
GUS, DREWS 
Sec’y and Treas. 


Brownell-Drews 


Lumber Co., Ltd. 


MORGAN CITY, LA. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 

















The West Coast Export Situation 


-San Francisco, Cauir., May 21.—The export 
situation is unchanged, with a small volume of 
orders for Douglas fir reported: here during the 
week. The tying up of American steamers by the 
maritime strike has a tendency to discourage buy- 
ing, as there is a good deal of uncertainty as to 
arrivals of vessels to take out cargoes. However, 
foreign vessels and United States Shipping Board 
steamers can handle a great deal of lumber. There 
is some demand for Douglas fir in China and Japan, 
with prospects for this business to continue thru- 
out the year. 

The Redwood Export Co., of this city, is taking 
on some parcel business right along, but there is 
not much doing yet on full cargoes. 





Canadian Imports from U. S. 


OrTawa, ONT., May 23.—During the fiscal year 
ended March 31, 1921, Canada imported from the 
United States wood and wood, products as follows: 

RovucH LUMBER— 

Fence posts anu railway ties, valued at.$ 1,749,192 
Cherry, chestnut, cannes hickory and 
iwhitewood Se 






Pitch MO cA keene ssc sas 
Lumber dressed one side only. ‘ 
ea eee 
Unmanufactured or partly manufactured 


WEDGE BOUUG vs.ciseis os cones ceeseees 3,656,373 
Woop MANUFACTURED— 
CN RR eet 1,080,746 
Corkwood manufactures ............. 309,332 
Turned and carved wood.............. 767,311 
No a OE Ree pers tee 2 ,667,005 
Other wood manufactures............. 5,304,148 
ERMUMIAE Woisiincs' 3s 5 Nip h Now kis ook Moree eis e tate $52,360,362 


During the same period Canada exported to the 
United States wood products valued as below: 


Woop, UNMANUFACTURED— 


Ts0g8 and PouNnG TMDdE?..... 06:5. oss ows $ 3,526,152 
Saw and planing mill products, planks, 

oil hyo, IE ae Caneel y CREAR 45,107,422 
Be RINE 65 5/6/s aes avg ds weeks 163,166 
es ree en 136,241 
SS ees ier re ee eae ae 3,636,924 
RUNNIN csi yavas'o ora\aie clwuslonse iliac lei ie ates 9,058,127 
NI ns ia hore nra te thale oie honcaiehee Sa shark 90,262 
Other saw and planing products....... 571,969 
i. fee ae 21,513,594 
Other unmanufactured woods......... 153,481 

MANUFACPURED Woops— 
ES a ee a err ae eee 166,891 
Chemical wood pulp.............. s+. 46,449,938 
Mechanical wood pulp 11,516,607 


OCReF MANUFACTUTES .......0055 0000 








Operating in Spite of Strike 

ORANGE, TEX., May 23.—It is rather hard to con- 
vince the visitor to the Orange municipal docks that 
there is a seamen’s strike on. Except for the ab- 
sence of sailors on the decks of the vessels in the 
municipal slip, there is nothing to indicate that 
uch a state of affairs exists except the presence 
of a few armed guards watching the city property 
and the shipping board and privately owned vessels 
in port. 

Longshoremen swarm in the holds and on the 
decks of the vessels, on rafts of sawn timber along- 
side and on the loading apron of the docks. Dock 
Superintendent Ed W. Smith, of the Ward Line, 
met the emergency brought about by the strike in 
the manner such executives always do. The strike 
of engineers left the big Ward Liner Lake Flora 
Vista without steam for her loading derricks. Two 
pile driver barges were moored at the fore and aft 
hatches of the vessel on the slip side and a railroad 
derrick rig “spotted”? alongside the vessel on the 
dock track. Steam hose were led from these rigs 
to the vessel’s derricks and loading at all four 
hatches has been in progress since the day after 
she moored here. As a result, despite the strike, 
this vessel will be ready to clear Tuesday with 650 
tons of general cargo and 1,450,000 feet of lumber 
for the Orange Forwarding Co.’s Tampico and Vera 
Cruz customers. The same plan will be used in 
loading the big 5-masted schooner W. H. Marston, 
while the lumber cargo for the schooner Blakely is 
being hand-stowed at the Lutcher & Moore private 
dock across the slip from the municipal dock. The 
schooners Mapleficld and Charles R. Wiebe are 
loading at the Lutcher & Moore Lumber Co.’s upper 
mill. A shipment of 600,000 feet of lumber from a 
Nacogdoches firm has been received by the Orange 
Forwarding Co. and will be loaded on the schooner 
Albert Meyer of Mobile. 

Four days after the seamen’s strike began there 
were no less than.169 cars of lumber and mis- 








>» 


cellaneous cargo at the city slip and the congestio: 
looked hopeless to a layman. By careful work in 
unloading cars into the big warehouse at first an.j 
then directly into the Flora Vista when steam wis 
finally connected with her derricks, Supt. Smiih 
and Stevedore Charles H. Austin have relieved the 
congestion, unloaded the bulk of the cars and ke)t 
the tracks free for rapid handling of freight. They 
have accomplished a task which looked hopeless :t 
first and, incidentally, have kept a large number 
of longshoremen employed who would otherwise 
have been thrown out of work by the seamen's 
strike. 


Exports Thirty-three cacibie Cargoes 


MILLVILLE, Fua., May 23.—From Jan. 1 to May 
21, 1921, the St. Andrews Bay Lumber Co. has sent 
from the port of St. Andrews thirty-three vessels 
carrying an aggregate amount of 13,422,000 feet 
of lumber. F. M. Turner, sales manager of ihe 
company, reports that practieally all of this lumber 
was shipped to the West India Islands. The *<t, 
Andrews Bay Lumber Co. is splendidly located for 
handling export business and has devoted much 
attention to this branch of the trade. 

The list of the vessels loaded within the time 
abové specified and the amount carried by each is 
as follows: 


Name Feet carricd 





Schooner Canadian Maid.......+.+.... 240,000 
NN EI ic 5-0 0b 4. ob. 910-4:5 0.0.80. 208,000 
Schooner Billie Martin.......ccecccees 445,000 
Schooner Carrie Bucknam.........++++ 213,000 
oe aera yrrs ee 305,000 
Schooner Chamberlain ......cccccccves 200,000 


Schooner Gertrude Parsons............ 267,000 


Schooner St. Clair Theriault........... 242,000 
a et 6, a eee ee ee 301,000 
MIE CEP ONUONE is. bie crc6 6 o 660 50 wo ee ele's 704,000 
Schooner Lady Marian..........eee08. 372,000 
Schooner Esther Melbourne............ 648,000 
Schooner Vincent A. White............ 470,000 
Schooner Albert Meyer. ..ccvccvscccves 473,000 
PIECRINOE PICAVENGS 6c cc ceive ete eccees 406,000 


Schooner Rebecca R. Douglass.......... 94,000 
OCR IIIA 5-4. 6.0.6 Wrae0:b:8 a Clececereie ee ¥s 304,000 


eee fe ,  , CEe 306,000 
BCHOOMC? BUFRCIONE cc occ cceccscccwsve 549,000 
oR Sr ere 377,000 


Schooner Horace M. Bickford.......... 382,000 
NON fi EID 6. 00's 6.0.6.6, 08 66.6 wie’ 6-0 581,000 


Schooner Vanlear BiaGdk......sccccces 400,000 
Schooner? ©... TACKY .<.00c cc vaccesies 182,000 
BCROORC? BUEGN Boo os vccsele vwsevsess 407,000 
EE ED 0 oc oa cd cceaethecnenass 886,000 
OE COME (5. «5:5. 0:0 bia 06.6. 4c0'0 sraceletele 815,000 


BLCnMOr PUIG icc ccctscees esses 1,679,000 





MONOODE? CHMO GIVE. 6 cc cccveseucscuss 879,000 
RODE CUORNON 65 6.6 sve cee scicceces 262,000 
BCHOONGD COMINTIAGS oie ccccccccvcccews 202,000 
Schooner Fannie € Fay... ..cccseceses 223,000 
MRE SUTIN ois ose. .8:006.0-4 bol 9 5c is ae 900,000 
NE 66 ccdasbdeweuehurieseeucees 13,422,000 
Review of the Vessel Market 


A fair amount of steamer chartering was con- 
cluded during the week, principally for coal car 
riers to transatlantic destinations, and additiona! 
freights of the kind are fairly plentiful, say Lun 
ham & Moore, New York ocean freight brokers, i! 
their bulletin for May 21. In the grain, lumber ani 
all other trades the requirements of shippers wer: 
limited. Rates advanced in the transatlantic trades 
and are firmly sustained at the new basis, whil: 
outward rates to east coast of South America ports 
show material declines. Tonnage offers in sufficient 
quantities for all needs. 

The sailing vessel market continued quiet, with 
what little trading there was confined to West 
India and coasting business. The demand for ad 
ditional tonnage in the coastwise and nearby for- 
eign trades is moderate, but there is very little 
inquiry in any of the longer voyage trades. 


Export Shipments from Mobile 


MOBILE, ALA., May 23.—Exports during the week 
amounted to almost 3,000,000 feet of lumber and 
timber, England, Belgium and New York taking the 
entire shipments. The Shipping Board steamer 
Maiden Creek, sailing for Liverpool, England, car- 
ried 19,000 feet of gum lumber and 106,000 feet 
of mahogany logs; the Shipping Board steamer 
Oskaloosa had on board when she departed for 
Antwerp, Belgium, 372 bags of wooden billets, 
1,373,000 feet of pitch pine lumber, 300,000 feet of 
soft longleaf pine lumber, 16,000 feet of gum lum- 
ber, 52,000 feet of kiln dried pitch pine lumber, 
56,000 feet of longleaf pitch pine deals and 152,000 
feet of yellow pine lumber. The American schooner 
Elizabeth Ruth, destined for New York, took 173,- 
652 feet of sawn pitch pine timber, 480,375 feet of 
gum lumber and 13,189 feet of ash lumber. 
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EVANSVILLE, IND. 


May 23.—There has been some improvement in 
the situation with the hardwood lumber manufac- 
turers of Evansville and southern Indiana, both 
orders and inquiries having increased somewhat 
altho most of the large hardwood mills in this sec- 
tion are still closed down. Furniture factories are 
in the market for more lumber, especially gum and 
quartered white oak, and it is believed that both 
these items will advance soon. The furniture fac- 
tories are gradually lengthening their running 
hours. The retail lumber trade is increasing along 
with the wholesale, and sash and door men and 
planing mill owners report better business. 

John C. Greer, head of the J. C. Greer Lumber 
Co., and president Evansville Lumbermen’s Club, 
has been elected president of the Evansville Rotary 
Club to serve the coming year. Mr. Greer was one 
of the charter members of the Evansville Rotary 
Club and for the last year was its vice president. 


CLEVELAND, OHIO 


May 23.—While business is slack due to the 
building strike, the lumber trade is busy taking 
care of various matters. Plans are maturing 
rapidly for the new bureau of lumber inspection 
for the convenience and protection of the con- 
sumers of lumber. In the past many controversies 
have arisen because lumber consumers, both manu- 
facturing interests and contractors, have failed to 
check over shipments on arrival. The new bureau 
will be available for the purpose of checking over 
both the tally and the grades of all shipments. It 
is being organized with the codperation of the 
Cleveland Board of Lumber Dealers, and contractors 
and manufacturers are anxious to see it made a 
success, 

John R. Caunter, well known sawdust and kin- 
dling man, is chairman of the transportation com- 
mittee for the international Kiwanis convention to 
be held in Cleveland the week of June 20. Mr. 
Caunter has made a place for himself in the industry 
by handling the waste products of Cleveland plan- 
ing mills for the last quarter century. 

J. V. O’Brien, secretary Cleveland Board of 
Lumber Dealers, has just returned from a visit 
to the lumbermen of Toledo and Detroit. 


LOUISVILLE, KY. 


May 23.—<As a result of fine weather there is 
some improvement in local contracting circles, but 
demand for building lumber continues rather quiet. 
Several manufacturers of poplar siding, however, 
report a better demand, while box shooks are also 
more active. Hardwood flooring is slightly more 
active. 

In the general hardwood market it appears as if 
the demand for common is improving, but general 
demand is quiet. The best movement just now 
appears to be to the East, the Chicago district 
feeling the effect of the building strike, while the 
furniture sections, especially Grand Rapids, are 
not buying at all well, being fairly well stocked. 

Frank R. Buck, chief inspector National Hard- 
wood Lumber Association, was recently in Louis- 
ville, where he talked before the Louisville Hard- 
wood Club at the weekly dinner, coming as a guest 
of George Wilcox, of the I. B. Wilcox Lumber Co. 

Leroy Olcott, of W. P. Brown & Sons Lumber 
Co., has gone to Arkansas for a few days, to look 
into some matters for the company in connection 
with some proposed taxation measures of the legis- 


lature. 
COLUMBUS, OHIO 


May 23.—A better feeling is gradually developing 
in the hardwood market in central Ohio territory. 
With the mills running on a 50 percent basis, more 
strength is appearing and the wide range in quo- 
tations is passing away. Retailers are replacing 
broken stocks, while furniture, automobile and box 
factories are buying rather freely. 

The southern pine trade is rather quiet and the 
spurt of several weeks ago is subsiding. Retailers 
are still playing a waiting game. Prices show a 
wide range. 

F. B.-Pryor, sales manager W. M. Ritter Lumber 
Co:, said,. “Trade is just about the same as the 
previous week, with a good run of inquiries and a 
fair volume of orders. Inquiries for hardwood 
flooring are especially strong. Other items are 
moving quite well. Prices are holding steady. The 
W. M. Ritter Co., has put all of its flooring mills 
into operation and the output is now in excess of 
70. percent of capacity.” W. M. Ritter, president 
of the company, was in Columbus last week. 

RE. M. Stark, vice president and treasurer Ameri- 
can Column & Lumber Co., reports a better volume 


of inquiries, especially from retailers, during last 
week. Prices are holding up. Mr. Stark has re 
turned from a trip to the mills at Stark, W. Va., 
which are being operated on about a 50 percent 
basis. 

F. P. Rogers, of the Buckeye Lumber Exchange, 
reports a rather quiet trade. But there is a fair 
run of orders and prospects are rather bright. 


MERRILL, WIS. 


May 23.—Owing to the great expense of getting 
out logs, estimated in the hardwoods at $10 to $12 
more than can be realized at present prices, lumber- 
men are reluctant to continue operations until 
the labor and rail conditions are rectified. Accord- 
ing to one lumberman engaged in the hardwood 
line, the cost of production is $41.50 and the aver- 
age realized is $34 a thousand. Pine and hemlock 
manufacturers are at a much greater disadvantage. 
According to this manufacturer, 30 percent of the 
log cut goes at $15, 30 percent at $20, 25 percent 
at $40 and 15 percent at $90. The cost of produc- 
tion is estimated as follows: Logging, $17 ; freight, 
$3 ; loading, $1.50; manufacturing, $7.50; shipping, 
$1.50; selling, $2; taxes, $5, and overhead, $4. In 
many instances the cost has exceeded this amount. 

There are prices far below those quoted by some 
mills. Unselected FAS are selling at $100 to $110 
at some mills, but the tendency is to hold on to the 
better grades and devote every effort in selling the 
lower grades, which are very hard to move. Some 
mills are obliged to sell their better grades to get 
ready money, but others are holding back on these 
except where $110 to $120 is assured. The lower 
grades are being sold at great sacrifices and below 
mill quotations. Commons sell at about $15 for No. 
3, $25 for No. 2, $40 to $50 for No. 1. 


DETROIT, MICH. 


May 23.—There has been a decided stiffening in 
the market during the last two weeks, chiefly on 
account of the broken assortment of stocks at the 
mills. Upper grades seem to have reached rock 
bottom, and lowers are tending to increase in price. 
While there are still some very attractive bargains 
offered in straight cars, each day sees the with- 
drawal of more of the extremely low quotations. 
Detroit has not been so much bothered by labor 
troubles as some other cities, but notwithstanding 
this fact, building is not going ahead very rapidly, 
on account of the inability of prospective builders 
to secure loans. Weakened hemlock prices will 
probably increase the volume of sales in that wood, 
especially as southern pine dimension is scarce. 


MARINETTE, WIS. 


May 23.—The announcement during the week 
that lumbering operations may be suspended at 
the local mills, unless the railroads cut the exorbi- 
tant rate for transporting logs, caused some agita- 
tion and uneasiness here. So far the mills are in 
daily operation and it is profoundly hoped that an 
agreement will be speedily reached and that work 
here will not be interrupted. 

From Escanaba, Mich., a report reached here 
that an overstocked lumber market and a shortage 
of storage room caused the Bay De Noquet 
Co.’s mill at Nahma to suspend indefinitely. F. W. 
Good is superintendent of the company. 

Announcement was made at Rapid River, Mich., 
near Escanaba, that the Collins Bros. Lumber Co. 
will start operations on Monday to work both 
day and night shifts. The Rapid River mill is the 
first in this territory to announce plans for increas- 
ing its daily output and it is considered one of the 
most favorable indications in several months of a 
return to normal. 

The industrial situation in Manistique, Mich., 
will be partly relieved in a short time when the 
Consolidated Fuel & Lumber Co. starts its sawmill 
about June 10. Enough timber has been purchased 
to make possible a continuous run until fall. The 
mill has been closed since last fall. 


LANSING, MICH. 


May 23.—The footage being sold in Lansing and 
vicinity is much larger than that of a year ago, 
according to dealers, altho the cash receipts may 
not show this, due to the drop in some prices. The 
overhead expenses show somewhat of an increase 
also, according to Manager Frank Benedict, of the 
Rikerd Lumber Co. Thousands of repair and re- 
modeling jobs are being done, additions made and 
garages built, and delivering in small lots increases 
costs.. The construction: of new homes is expected 
to receive an impetus by the announcement that the 
big assembling plant of the new Durant Motors 


KLOUISIANA RED CYPRESS| 


Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
holesalers 


Cypress 


—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit 


a saint lta 


Alexandria Cooperage & 


Lumber Company 
ALEXANDRIA, LA, 


























Manufacturers 


Louisiana Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo—- Hardwoods 
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Excelsior Cypress Co. 
TIMBERTON, LA. 


Manufacturers of 


Louisiana 


Red Cypress 


LUMBER, LATH 
AND SHINGLES 


CYPRESS | 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


AlsoTupelo Lumber, and have Complete 
Planing Mill Facilities. 


_ Dibert, Stark & Brown Cypress Co.,Ltd. 


| Manufacturers DONNER, LOUISIANA 


Riba LUN 
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The Planters Lumber Co. 

JEANERETTE, LA.. Limited 
BAND SAWED 


ouisiana 


_4RedGypress 
AND TUPELO LUMBER 


Special Attention to Railroad’Orders. 


Lath, Pickets, Siding, Flooring, 
® Geiling and Mouldings. i 
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Planing Mills 


Weare getting repeat orders 
right along from our old 


2 iy 
customers for— eS 





Steam K. D. Rough 
1x6 to 12 - 10 to 20’ B & Bir. 


& 
5: 12-10 20 Bar. Y ll P 
eas6 tn 12. 10 to 20° BEBU. e OW ine 


This is very superior stock and it will pay you to 
try a car. 

We are also well equipped to furnish all items of 
yard and shed stock in long or shortleaf Yellow 
Pine for the Retail Trade. 


Keff A. Smith 


MEMPHIS, TENN. Lumber Co. 








KOSCIUSKO 


Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM: 


AND OTHER SOUTHERN HARDWOODS 











ALABAMA 





Long and Short Leaf Yellow 


Pine Lumber and Timber 


NADAWAH SALES CO. 


Birmingham, Ala. 


Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 








—— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 
og and will be pleased to do so. 


=> Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 














Mr. Wholesaler—Our Specialty Is 


4 and 3g CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CO. 


Crichton Lumber Co. Mobile, Ala. 

















Hempstead Planing 
MOBILE, ALA. Mill Co. 

%” and 34" Ceiling and Bevel Siding from 

Southern Yellow Pine 


Grades you may depend on. 


> 








Sold Exclusively Through Wholesalers. 





Corporation will be located in Lansing. This fac- 
tory is to cost $3,000,000, employ three thousand 
men, and to start production by Jan. 1, 1922. 

_ At a meeting of the new Michigan State com- 
mission on conservation a report was made on the 
forest fire conditions. Conferences with railroad 
officials looking toward a reduction of the fire 
danger from locomotive sparks were planned, and 
game wardens are to be instructed to pay special 
attention to hunters and fishermen in timbered ter- 
ritories who might carelessly start conflagrations. 
The commission decided to make an auto tour of 
the State in the near future, inspecting all forest 
preserves and State parks. 


INDIANAPOLIS, IND. 


May 23.—The building trades strike has been 


- gettled not only here but in several other cities of 


the State, but as this is the first day of work under 
the new scale of wages, the demand for hardweod 
has not increased. The retailers believe that as a 
whole this summer will not equal last but they 
are expecting a normal demand. Prices on upper 
grades are steady, but there continues to be some 
weakness in the lower grades. The industrials 
report business fair. ‘There is more confidence 
among the industrials than there has been for 
months. The box manufacturers report many in- 


quiries. 
BAY CITY, MICH. 


May 23.—Demand continues fair, being princi- 
pally for higher grades, and FAS stocks are being 
diminished. While the supply of the lower grades 
is relatively much greater, production is consider- 
ably less than sales. ‘The tendency for several 
months will be further curtailment in production 
with all logging operations practically at a stand- 
still and a short supply of logs on hand. 

Maple flooring manufacturers feel greatly en- 
couraged over the increased demand for their prod- 
uct and report an actual shortage of some items in 
high grade stock. Production is still considerably 
below normal in this industry. 


MILWAUKEE, WIS. 


May 24.—Improvement in the tone of the local 
hardwood market continues on a limited scale. A 
gradual increase in building has helped demand. 
Industrial revival is improving demand from box 
makers. Requirements for car building remain at 
a minimum, while automobile requirements here 
are also limited. 

May permits amounted to nearly $2,000,000 as 
compared to only slightly more than $750,000 for 
May, 1920. For the year to date the figures are 
$8,201,866, represented by 10,337 permits; com- 
pared with $7,752,456 and 8,880 permits a year 


ago. : 
MEMPHIS, TENN. 


May 24.—The hardwood market continues rather 
quiet but the undertone is good and orders are 
coming in at a fair rate. The tendency of the 
higher grades to advance is noticeable. The fact 
that owners are showing no disposition to press 
the higher grades on the market is also another 
factor contributing to their strength and general 
firmness. The “spread” as between the higher 
grades and the lower, including No. 1 common, is 
pronounced and is bringing about increasing in- 
quiry for the latter. This is especially true in 
connection with No. 1 common red gum, plain oak 
and ash. The movement of No. 2 common and 
lower is slow, which is attributed largely to the 
fact that freight rates are out of line to consum- 
ing territory. Domestic interests are taking the 
bulk of the lumber sold at Memphis and elsewhere 
in this territory. There is not, so far as can be 
learned, any appreciable business in progress with 
Europe. In fact, leading exporters here state that 
foreign demand is conspicuous for its absence. 
Shipments are exceeding current production and 
the tendency of stocks is downward. There is 
more No. 2 and No. 3 common than can be sold 
for a very long time on the present sort of market. 
There is a reasonably large supply of No. 1 com- 
mon, except in the items already specifically men- 
tioned 

It is practically impossible to secure any infor- 
mation tending to show that there is to be resump- 
tion of manufacturing operations any time soon. 
Inquiry among the most prominent members of 
the trade here discloses complete lack of interest 
in this particular subject. The indifference on their 
part finds striking reflection in absence of logging 
operations. The firms attempting to get out logs, 
other than those involved in timber contracts 
which must be taken care of during the current 
year, may be counted on -the fingers of one hand, 
so far as the immediate Memphis territory is con- 
cerned, and information in hand leads to the con- 
clusion that an equally small percentage of manu- 
facturers is conducting logging operations in the 
lower valley territory. 


BUFFALO, N. Y. 


May 25.—Some of local lumbermen with ready 
money are looking after lumber in the South for 
future operations. They find that they can buy 
it at prices which they believe are quite at the 
bottom. One of them said this week that he knew 
of mills that would sell their stock for less than 
the cost of manufacturing, even when placing 
wages at their lowest. This means that the enter- 
prising capitalist can lay in a big stock of lumber 
and wait until building and other lumber-using 
conditions demand it. 

There is a better trade in some departments of 
the lumber business, tho it is not general yet. 
Some of the most wideawake local dealers are 
looking to the country, rather than to the city, 
for business. The stir is mostly in small houses, 
and the villages, which probably do not have to 
pay union labor wages always, have gone to 
building. 

James C. Chambers, formerly with the T. C. 
Clanton Lumber Co., Shreveport, La., is now rep- 
resenting C. W. Bodge & Co. in New York State. 

The Dohn & Fischer Co.’s new mill is progressing 
rapidly and will be a much larger and more com- 
plete one than the plant recently destroyed by 
fire. It will be equipped with two dry kilns and 
is expected to be running in about two months. 

Graves, Manbert & George moved last week from 
their Black Rock yard to new quarters at 907-911 
White Building, where they will handle a wide 
variety of lumber at wholesale. 

The Buffalo Lumber Exchange has voted not to 
hold any further regular meetings for three 
months, but the weekly get-together affairs will 
be continued right along. The exchange will hold 
two outings this year, and Chairman W. P. Betts 
will call the outing committee together soon to 
plan arrangements for the first outing. 


MANUFACTURER and DEALER 














SHEET METAL SHOP AND EXHAUST 
PIPING 


Much valuable information about pneumatic col- 
lecting and conveying systems is contained in En- 
gineering Bulletin 261 just issued by the B. F. 
Sturtevant Co., of Boston, Mass. The data con- 
tained in the bulletin are designed to aid those 
who specify or operate fans for such systems, and 
the pictures that accompany the data illustrate 
the methods of connecting with the various kinds 
of machines and industrial equipments. The pic- 
tures alone indicate in a general way the arrange- 
ment of the outfits for various purposes, and dia- 
grams show the advantages of different piping con- 
structions and the proper method of connecting 
branches to insure good service. 

This literature in the hands of interested per- 
sons will do much to make sure that proper in- 
stallation is secured; and in addition the company 
supplies an information blank that enables those 
desiring assistance to explain in detail in answer 
to specific questions the conditions to be met so 
that the company can give the aid desired. Copies 
of the bulletin will be sent on request. 





GREAT LUMBER TRIUMVIRATE 


Under the caption, “A Well Known Trio in Lum- 
ber Circles,” a recent number of ‘The Lufkin Line,” 
published by the Lufkin Foundry & Machine Co., 
of Lufkin, Tex., contains a very interesting sketch 
of A. J. Peavy, president; R. J. Wilson, vice presi- 
dent and general manager, and J. S. Welsh, secre- 
tary and treasurer, of the Peavy lumber interests, 
which include the Peavy-Wilson Lumber Co., of 
Peason, La.; the Peavy-Byrnes Lumber Co., Emad, 
La., and the Peavy-Moore Lumber Co., Deweyville, 
Tex. Portraits of those gentlemen and a picture 
of the big mill at Peason are shown in connection 
with the sketch. The Lufkin Line includes also sev- 
eral other interesting and instructive articles. 





SHOVEL ATTACHMENT FOR CRANE 


Announcement is made by the Pawling & Harn- 
ischfeger Co., Milwaukee, Wis., that it now sup- 
plies a shovel attachment for use with standard 
P. & H. types 205 and 206 excavator cranes. The 
machine is shown in Pamphlet SX, just published 
by that concern; illustrating the economy of being 
able to use either the 30-foot crane boom or the 
shovel boom. It is pointed out that with only 
the expense of the shovel attachment the number 
of applications of this material handling and dig- 
ging machine is increased. 

With the new attachment one machine may be 
used for shovel excavating, drag line excavating, 
back filling and all around material handling; be- 
ing able, it is said, to do the work of any steam 
shovel of equal weight. Copies of the bulletin 
referred to will be sent on request. 
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DENVER, COLO. | 


‘May 23.—Forest Protection Week was observed 
‘hruout Colorado, with sermons in numerous 
hurehes, lectures to school children and before 
various civic and social organizations, and the dis- 
laying of slides of an educational nature in motion 
picture theaters. Newspapers of the State, large 
and small, gave generous coéperation in the work 
of spreading the gospel of forest protection. 

Members of the Mountain States Lumber Dealers’ 
Association are congratulating R. D. Mundell, secre- 
tary, on the part he played in the capture at 
Sterling, Colo., recently, of J. E. Van Noyd, alias 
Arthur P. Galloway, who is alleged to have de- 
frauded lumber companies in various parts of the 
country by means of fictitious checks. When he 
learned the fellow was operating in this part of 
the country, Mr. Mundell got out a circular letter, 
warning dealers to be on the lookout for him. 
Manager Lewis, of the Sterling Lumber Co., re- 
ceived one of the letters and when the suspect 
showed up in that locality he telephoned Mr. 
Mundell at his Denver office. Mr. Mundell in- 
structed him to have the sherif€ take the fellow into 
custody, and then communicated with the Burns 
Detective Agency, which had been working to ap- 
prehend him. 

Reports reaching Denver from Montrose, Colo., 
are to the effect that western slope lumbermen are 
considering the advisability of establishing a big 
paper mill in that locality, to be furnished with 
raw material from sawmills in the nearby hills, 


tributary thereto, is progressing in fine shape and 
already operations have been started. Muriatic 
acid is being made from the larch butts which are 
being purchased from the P. L. Howe Lumber Mills, 
of that place. 

The Northern Montana Forestry Association, 
with headquarters here, recently held a meeting to 
decide upon plans for the fire season which has just 
started. Owing to recent rains no fires have as yet 
been reported, however. 


SAN FRANCISCO, CALIF. 


May 21.—The lumber market in San Francisco 
is in an abnormal condition owing to the tying up 
of the steam schooners engaged in the coastwise 
lumber trade. These vessels are being laid up as 
rapidly as they complete their voyages and it is 
expected that by the end of this week the suspension 
of water shipments will be complete. In negotia- 
tions for settling the strike, the Pacific coast ship 
owners are acting in unison with those in the 
East. 

Prices of Douglas fir have advanced and redwood 
is very firm as a result of the reduced quantity of 
lumber that is being shipped to San Francisco and 
other California points. 

Rail shipments are increasing to California points 
but the total volume of lumber receipts is con- 
siderably less than usual. The tie-up of building 
operations in San Francisco and the decrease of 
construction work in Oakland mean that less lumber 
will be needed. With a normal demand here, 
stocks of dimension lum- 
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EVERVTHING IN BUuILOING MATERIALS. 


Des Moines,lowa. 


April 27, 1921. 


Anecican Lumbermas, 
Miicago, Ill. 


Dear Sirs: 


Enclosed please find check for $4.00, renewal of subscription. I have read 
the Averican Lumberman and ite predecessors for forty-eight years. When I wish to recall 
tae day I started in the lumber business I look to see when the Northwest Lumb 
was started, 1873, ae nearly my firet act wae to order the Lumberman. When the Timberman the 
was started in 1886 I subscribed to that and when they were consolidated I subscribed for 


tae Averican Lumberman. Couldn't keep house without it. 
Yours 





ber would soon be very 

short, as the yards had 

not been buying heavily 
Lumeer for some time. 

SASH & COORS San Francisco whole- 

sian canes salers are “up in the air,” 
CEMENT PLASTER with many inquiries for 
ROOFINGS lumber, but conditions are 
such that it is hard to fill 
orders. Many of the fir 
mills in the Northwest are 
loaded up with orders and 
others are affected by the 
maritime strike so that 
they are not desirous of 
taking on much business 
for future delivery, and 
stocks are badly broken. 
There has been a lot of 
speculative buying by 
brokers here who intend 
to rush rail shipments to 
southern California to 
prevent a shortage. 

The Hammond Lumber 
Co., this city, is operating 
redwood mill at 
Eureka as usual with one 
shift and no effort is be- 
ing made to curtail pro- 
duction on account of the 
sailors’ strike, altho ship- 
ments to the southern 
California yards by water 
have been stopped. All of 
the company’s steam 
schooners are tied up. 
The chartered steamer 
Santa Alicia will com- 
Plete its trip this week 
with 2,250,000 feet of 








operated by power from the mountain streams, 
The project is not expected to develop immediately, 
however. There is an abundance of mountain 
spruce in the locality, which is said to compare 
favorably with the Adirondack spruce and which, 
it is believed, would be excellent for pulp, as it is 
fine grained and white. 


KALISPELL, MONT. 


May 23.—General market conditions in Montana 
seem to be more encouraging than they have been 
for the last three or four months and a number of 
the sawmills have begun operations for 1921. The 
Somers Lumber Co.’s plant at Somers started up 
Monday, May 15. The Baird-Harper Lumber Co.’s 
mill at Warland is running, as is the J. Neils Lum- 
ber Co.’s mill at Libby. The P. L. Howe Lumber 
Co.’s mill at Eureka expects to start operating 
very soon. 

Considerable lumber is being shipped to the oil 
flelds in the eastern part of the State, but it is ex- 
pected that as prices stabilize much more business 
will be forthcoming. 

Construction of the new chemical plant at 
Rureka, which will use all the waste from sawmills 





Douglas fir from the Ham- 
mond mill at Astoria, Ore., for southern California 
delivery. 

The Union Lumber Co., this city, is running as 
usual at Fort Bragg, with a good output of red- 
wood and making rail shipments while the steamers 
are tied up. There is a fair demand for redwood 
of all grades. The mills at Glen Blair and Mendo- 
cino are in operation. 


Charles R. McCormick & Co., this city, who did 
a very large business last year, have done a good 
volume of California business thus far this year. 
Their steamers are all tied up at present but they 
are increasing their rail shipments. They have a 
good volume of fir business on the books. Three 
of the four McCormick mills at St. Helens, Qre., 
have closed down, but the St. Helens Lumber Co.’s 
mill is operating. 

The E. K. Wood Lumber Co., this city, has tied 
up all of its steamers but expects to be able to 
handle without difficulty the business at its Cali- 
fornia yards for the next month or six weeks. The 
rail shipments of Douglas fir from the mills at 
Bellingham and Hoquiam, Wash., have been in- 
creased. 

The Coos Bay Lumber Co.’s boats are tied up 
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IS WORTH TRYING NOW 








Buyers who pride OUR 
themselves on quality | SPECIALTIES: 
products should get | Bridge 
in touch with us for | Timbers, 
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Yellow Pine and 
Hardwood Lumber 


Our service will equal your 
requirements at ail times. 


The Beaumont Wirunrere 
Beaumont, Texas. Lumber Co. 
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Long and Shortleaf 


Yellow Pine 
Flooring, Ceiling, Siding 
and Dimension. 


We cater to the needs of the Retailer. 


Marathon Lumber Co. 


Perki 
P. ine Building, Tallahassee, Fla. 

















| Cummer Cypress Co. i 





Mills: Jacksonville and Sumner, Fla. 


Gypreendeesten 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 











Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 
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Let’s get together 
on your future 
orders for 





Northern Hardwoods 
and Hemlock 


Whether you need Hardwood 
factory stock or Hemlock for retail 
yard sale we can interest you. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


Manufacturers 














The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
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Hemlock *, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








REMEMBER 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Sooclalize in Bnet Cars of WHITE PINE and 
eg tei D Lumber, Siding, Ceiling, Flooring, 
Doors, Blinds, Window i Mouldings 

~) + Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 











All Lumbermen 
make their head- 
quarters at the 


Radisson 
Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
$2.00 per day, 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 














The Cost of Growing Timber 47,!n\sreeting exposition 
By B, &. Kellogg and E. A. Ziegler.. 25 cents, postpaid. - 
AMERICAN LUMBERMAN, 431 So, Dearbora St. 


but rail shipments of fir are being made to the 
California market. The company’s large mill at 
Marshfield is operating with an output of about 
300,000 feet a day. 

The Pacific Lumber Co., this city, has practically 
completed the equipping of Mill “A” at Scotia, 
ready for electrical operation thruout, about June 1. 
Mill “B” has been in steady operation, but the 
output has not been sufficient to permit of ac- 
cumulating a full assortment. 

The Little River Redwood Co.’s mill at Bulwinkel 
is making a good showing with one band cutting 
nearly 70,000 feet a day with one shift. H. W. 
Cole, the general manager, is installing two dry 
kilns, which will enable the company to make 
prompt shipments to the eastern market. 

M. K. Lauden, San Francisco sales representative 
of the Metropolitan Redwood Lumber Co., reports 
a good demand. The planing mill is in operation 
and shipments are being made from old stock. The 
sawmill, at Metropolitan, Humboldt County, will 
start up about June 1, with prospects for a steady 
run. 

The Weed Lumber Co.’s big sawmill, which had 
been closed down since last November, resumed 
operations May 15 with one shift. A night shift 
will be put on shortly. When operating full with 
two shifts the plant has a capacity of 400,000 feet 
a day. The door factory, planing mill and box 
factory are running but not at full capacity. The 
working forces are increased or decreased according 
to the demand. 4 

A. W. Heavenrich, manager Madera Sugar Pine 
Co., who has arrived here from Madera, states that 
the sawmill at Sugar Pine started up for the season 
May 10. A cut of about 275,000 a day is being 
made with two shifts. Logging is being carried in 
the best belt of timber the company has ever 
operated in. The timber is 70 percent sugar and 
white pine. A good clean-up has been made—not 
more than 1,000,000 feet of last year’s lumber re- 
maining on hand. It will take sixty days to ob- 
tain a stock of new dry lumber for shipment. The 
factories at Madera, sixty miles from the mill, are 
in operation. 

The Northwestern Redwood Co., this city, has 
put on a night shift at the mill at Willits and is 
increasing its output of redwood to meet the de- 
mand for rail shipments. 

F. B. Hutchens, general manager Fruit Growers’ 
Supply Co., who has arrived from Susanville, re- 
ports the sawmill doing very well for a new plant. 
A cut of about 150,000 feet a day is being made 
with two band saws, and a resaw will soon be 
started. It is the intention to cut 30,000,000 feet 
of white and sugar pine this season, of which more 
than 40 percent will go into box shook. The box 
factory will start up July 1 and will furnish citrus 
shook for the California Fruit Growers’ Exchange. 
Other grades of shook will be sold in the market. 
Mr. Hutchens states that water shipments of Cali- 
fornia fruits are large and increasing. There is 
urgent necessity for a reduction in rail freight rates 
to the East. 

The Sugar Pine Lumber Co., which was organ- 
ized by EB. H. Cox, A. H. Fleming and their as- 
sociates, is proceeding with its plans for operat- 
ing on the tract of timber purchased a few months 
ago from the White and Friant interests. It con- 
tains one of the finest stands of virgin sugar pine 
timber in California. A survey has been completed 
for a railroad fifty-two miles in length extending 
from the mill site at Friant into the timber. Plans 
are being prepared for a sawmill capable of cutting 
65,000,000 feet of lumber during an average season. 

Hunter Savidge, of the Macomber Savidge Lum- 
ber Co., this city, states that there has been quite 
an increase in orders for white and sugar pine 
during the last ten days. The company is starting 
to ship straight cars of 6/4 No. 1 and 2 shop. 
Stocks are being reduced and, as the mills are mak- 
ing small cuts this season, there will probably be 
little shop on hand next winter. White and sugar 
pine clears are scarce, and stocks at the mills are 
badly broken. Prices are getting to be more stable. 
A good demand around August or September can 
be reasonably expected. Bart Macomber, the son 
of F. B. Macomber, of this firm, is making good as 
a lumber salesman, and finds quite a little local 
and California demand. 

J. S. Kent, representing the Germain Co., of 
Pittsburgh, Pa., with offices in this city, who has 
returned from a trip to Klamath Falls, states that 
the white and sugar pine manufacturers in that 
region were rather conservative about operations 
for the new season and a heavy cut is not expected. 

F. H. Lambert, general manager McCloud River 
Lumber Co., is in the city. The sawmill at McCloud 
is operating with one shift and making a fair out- 
put. Stocks of lumber carried over from last year 
are getting low and it will take some time to obtain 
an assortment of new dry stock. 

W. A. Pickering, vice president and general 
manager W. R. Pickering Lumber Co., of Kansas 
City, is here on business connected with the 
Standard Lumber Co., which is owned by the 
Pickering interests. The plant at Standard is in 


operation and making a good cut of white pine, 
with a total force of one thousand men in mills 
and woods. 

The National Redwood Co., V. W. Long, general 
manager, has removed its San Francisco office to 
810 Santa Marina Building. The band mill at 
Gualala is in operation. The new electrically 
operated mill at the same point is partly completed. 

Among the lumbermen in the city as visitors 
during the week are: W.G. Kahman, of McCloud; 
George Laus, of Portola; A. M. Mortensen, of 
Blairsden ; N. P. Sorensen, of Seattle; G. A. Krause, 
of the Klamath Lumber & Box Co., Klamath Falls; 
E. W. King, of Bakersfield. Edwin W. Tibbetts. 
secretary of the Brockway-Smith Corporation, of 
Boston, wholesale dealer in sash and doors, has 
been looking over the manufacturing situation here. 


CENTRALIA, WASH. 


_ May 21.—About 80 percent of the mills are run- 
ning, with production about the same. A number 
resumed operations this month, but their starting 
up did not seem to affect the volume of business 
placed. The railroads, however, are off the mar- 
ket, but rail mills here find the lack of demand 
from this source more than offset by the California 
demand created by the marine strike, the cargo 
mills being forced to close, so there is a slight 
strengthening of the market. With eastern de- 
mand better and the middlewestern yards asking 
for fillers, the lumber outlook is much improved. 
Shingles are in good demand and most mills are 
running. Shingle prices are off, but with the de- 
cline in logs and wages the shingle men are able 
to run at a profit. Lath demand is greater than 
the supply. In the last sixty days the price for 
green lath has about doubled. Logs are due for 
another drop. As June 30 is the end of the fiscal 
year for the railroads, it is predicted that they 
will be in the market stronger than ever after 
July 1. 

The Barr Shingle Co., of Kelso, resumed opera- 
tions the first of the week. The Columbia Shingle 
Co., of the same place, started the last of the 


week 
“EVERETT, WASH. 


May 21.—A week of uninterrupted operation by 
all the lumber and shingle plants of Everett, the 
first in many, many months, has been recorded. 
Talks with a few local millmen reveal an optimism 
and a confidence in continued operation that was 
almost entirely lacking only a few weeks ago. 

The gradual return of the market from the ex- 
treme low ebb flow is considered generally here to 
have a character of permanence, with the prospect 
of betterment. While some building operations in 
this section of large magnitude are being held back 
in hope of lower costs, the advent of settled weather 
has loosened many pursestrings and money is being 
invested in materials for homes and other utilities, 
especially: by the ranchers, with some degree of 
small home building in the cities and towns. 

This activity among the larger industrial plants 
of the section has reacted upon the operators of the 
small shingle and lumber plants scattered about 
the Puget Sound territory, and reports from these 
outlying communities almost daily tell of resump- 
tion of operations by some minor logging or lumber- 
ing or shingle making company, and in the aggre- 
gate these detached plants add a considerable factor 
to the total of production and the sectional pay- 
roll. 

Continuance of the shipping strike operated 
against exports of lumber not only here but at 
other Sound points. 


BELLINGHAM, WASH. 


May 21.—The song of the sawmill and the 
shingle mill is growing in volume in northwestern 
Washington. Nearly every mill plant is now run- 
ning, the last large operator to resume activity 
being the Clear Lake Lumber Co., which this week 
started up its shingle and lumber departments and 
its logging camps, giving work to about eight hun- 
dred men. President B. R. Lewis says the low 
water mark on prices has been reached and that 
production costs are still dropping, making it possi- 
ble for the company to operate, tho not with any 
hope of profit for some months, It is the company’s 
purpose to put on a night shift in the near future. 

Some other mills that have resumed are those 
of the Grandy Lake Shingle Co., the Baker River 
Lumber ‘Co. and the Van Horn Shingle Co. The 
Forest and Sauk plants are also active and the 
Faber Logging Co. is running full blast. 

Cargo shipments are likely to be affected here by 
the marine strike, tho perhaps not seriously. At 
least one vessel due here soon is held in port by the 
strike, the schooner Fred J. Wood, of the E. K. 
Wood Lumber Co.’s fleet, now at San Francisco. 
There was one arrival this week, the schooner 
Helene, which is loading 1,150,000 feet of lumber | 
at the Bloedel Donovan docks for Honolulu. 

The manufacture of jitneys for use in lumber 
yards will be undertaken this summer, possibly - 
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about August, by the Bellingham Perfecto Differen- 
tial Gear Co., says President Al. Lobe. The com- 
pany built one jitney as an experiment and it has 
been operated successfully by the Bloedel Donovan 
Lumber Mills for some time. One of the stock- 
holders of the gear company is J. A. Loggie, man- 
ager Whatcom Falls Mills Co. The company claims 
that its gear, now being produced in Oakland, gives 
increased power and speed. It is known as the 2- 
speed axle. 

The Western Cedar Co., of Anacortes, will at once 
rebuild the dry kiln recently destroyed by fire. The 
plant will then resume operation. 

Dan D. Wilder, Anacortes sawmill expert, is now 
installing a sawmill at Craig, New Zealand, and 
writes that he hopes to reach home by July 4. 


PORTLAND, ORE. 


May 21.—Unusual high water in the Columbia 
River is threatening to prevent the operation of a 
number of mills both on the lower Columbia and on 
the lower Willamette which is backing up as a 
result of the rise in the Columbia. The rise is due 
to a sudden rise in temperature in the Inland 
Empire and the melting of snow in the mountains 
and heavy rains in the lower altitudes. 

The Long-Bell Lumber Co. is making extensive 
preparation at Kelso on the lower Columbia River 
and in that district in connection with the large 
sawmill that the company is to erect there. 

Cc. S. Chapman, of the Western Forestry & Con- 
servation Association, left here Friday for Bend, 
Ore., to attend a meeting in regard to forest pro- 
tection work. J. S. Kimball, of Klamath Falls, 
and State Forester F. A. Elliott will also attend 
the meeting. 

R. A. Cowden, of the Silverton Lumber Co., 
stated today that the mill at Silverton will re- 
sume operations next Monday after a long shut: 
down. 

According to E. J. Hanzlik, forest examiner, 
arrangements are being made for disposal of a 
lot of merchantable timber in the Row River coun- 
try east of Cottage Grove. Mr. Hanzik is now in 
the Umpqua forest examining the timber and 
arranging for the sale. 


TACOMA, WASH. 


May 21.—Forest protection week will be ob- 
served in Tacoma by a vigorous campaign in the 
schools and business districts, according to plans 
made by the local forestry officials. Talks will 
be made at the principal civic organizations at the 
regular .weekly meetings, window displays and 
posters shown in the downtown business district 
and prizes offered for the best essays on forest 
protection written by school pupils. The success 
of last year’s campaign for fire prevention in the 
forests has convinced the local lumbermen and 
the forestry officials of the value of the work. 

The Union Pacific railway system has bought 
more than $2,000,000 worth of lumber from south- 
west Washington mills during the last six months 
of 1920 according to a report made public here by 
William Carruthers, district freight and passenger 
agent for the road. Of this sum Tacoma mills se- 
cured $266,751 worth of the business. Other lum- 
ber centers which benefited from the lumber busi- 
ness of the road were Olympia, $52,988; Union 
Mills, $26}375; Nisqually, $11,502; Dupont, $63,- 
316; McCormick, $786; La Center, $986; Van- 
couver, $399,166; Ridgefield, $23,046; Woodland, 
$28,832; Kelso, $109,458; Ostrander, $4,018; 
Carrolls, $5,131; Vader, $29,182; Winlock, $9,252 ; 
Napavine, $2,366; Onalaska, $103,337; Chehalis, 
$46,990; Centralia, $110,773; Bucoda, $41,785; 
Tenino, $27,453; Chambers Prairie, $4,431, and 
Grays Harbor, $581,453. The lumber consisted 
principally of ties, bridge timbers and car repair 
material. 

The tie up of shipping resulting from the strike 
of marine workers against the reduction of wages 
recently announced by the United States Shipping 
Board has already been the cause of the closing 
of two of Tacoma’s largest mills and indications 
are that others will be affected unless the strike 
is called off soon. The Defiance Lumber Co., which 
has been operating continuously for most of last 
winter, closed May 18 and the Tidewater Mill Co. 
will shut down May 21. 

Only five of the waterfront mills at Tacoma are 
operating at the present time and most of these 
are running on reduced schedules. The North End 
Lumber Co., and the Puget Sound Lumber Co. are 
still at work but expect to close shortly. The 
other plants that are operating are Ernest Dolge 
(Ine.), the St. Paul & Tacoma Lumber Co., (one 
mill) and the Buffelen Lumber & Manufacturing 
Co. (one mill). The Clear Fir Lumber Co. resumed 
operation May 20 after being shut down for a week 
following an accident to the engine room at the 
plant. 

The annual meeting of the stockholders of the 
Weyerhaeuser Timber Co. will be held at the com- 
pany’s office in Tacoma June 16. Some of the 
most important lumber manufacturers and timber 


owners of the east and middle West are expected 
to attend the ‘meeting. 

M. B. Nelson, of Kansas City, second vice presi- 
dent ,of the Long-Bell Lumber Co., visited Tacoma 
May 14 on his way to inspect the company’s 
recently acquired property in the Cowlitz Valley. 
Mr. Nelson remained in Tacoma but a short time. 


COEUR D’ALENE, IDAHO 


May 21.—A new lumberjack arrived in the city 
Wednesday morning. He weighs seven pounds; 
his last name is Rosenberry, his first, not yet 
chosen. However, he is “Rosenberry the Fifth,” 
being one of five boys, the sons of Mr. and Mrs. 
W. S. Rosenberry. The man _.to see about dis- 
tributing the cigars, W. S. Rosenberry, is manager 
Rose Lake Lumber Co. (Ltd.), Rose Lake, Idaho, 
the Winton Lumber Co., Gibbs, Idaho, and the 
Winton-Rosenberry Co., St. Joe, Idaho, which main- 
tain a central selling organization at Gibbs, known 
as the Winton Rose-Lake Sales Office. 

These three big mills are all operating day shifts 
only, which means 50 percent of normal output. 
Their product is 90 percent Idaho white pine, and 
Mr. Rosenberry states that they are moving their 
cut, in fact have reduced their stock since the first 
of the year, altho operating their plants. He was 
very much pleased with press dispatches regarding 
the decision of the railroad wage board that rail- 
road wages would be reduced and thought that 
this was the starting point in a general evening 
up of costs and prices thruout the country. 

Dave Winton, son of C. J. Winton. president 
Winton Lumber Co., Gibbs, has recently become a 
resident of Coeur d’Alene and a member of the 
Winton Lumber Co. staff. Altho he has previously 
worked in the mills and the woods of the West, this 
is his first connection with the Winton Lumber 
Co.’s sawmill operations. 


SPOKANE, WASH. 


May 21.—Altho there is little difference in the 
amount of orders being received, there is a some- 
what better feeling in lumber circles, due to the 
increasing amount of home construction together 
with the generally better conditions in other lines. 

This coming week, May 22 to 29, has been set 
aside as Forest Protection Week by President 
Harding and is to be faithfully observed in Spo- 
kane. The program contemplates reaching school 
children, the Boy Scouts and thru them their 
parents and in fact every person who uses or is 
interested in the forests, public and private. 

L. 8. Case, general manager Weyerhaeuser Sales 
Co., with Mrs. Case leaves tomorrow for New York. 
From New York they are to sail for Gibraltar on 
the steamship Providence, June 4. They will be 
accompanied by Mr. Case’s sister, Mrs. Thomas C. 
Munger, of Lincoln, Neb., and her husband, Judge 
Thomas C. Munger, of the United States district 
court. They will make the Mediterranean trip and 
land at Naples, and will visit Rome, Venice, Flor- 
ence, Milan and other famous cities of Italy. 
They will then travel thru Switzerland to France. 
In France they will visit the principal cities and 
the battlefields, and likewise in Belgium. Holland 
is also to be visited, after which the party will 
proceed to England and tour England and Scot- 
land. Returning, they will sail from Glasgow, 
Scotland, on the Cameronia, the new Cunarder 
which is said to be the last word in ship construc- 
tion. Mr. and Mrs. Case will be back in Spokane 
about Sept. 1, according to present plans. 

High water in the Coeur d’ Alene River has 
flooded the office of the Export Lumber Co. at 
Harrison, Idaho. The plant is shut down. The 
mill will start again as soon as the water recedes 
sufficiently and will operate continuously thru the 
season. <A steam power plant for the planer is to 
be installed early next week, when it will start 
work. 

The prospect of a large apple crop this year is 
eausing satisfaction to apple box manufacturers, 
who expect a good fall business. Boxes will be 
about 30 percent lower this year than last. cost- 
ing now about 17 cents each as against 25 cents 
last year. 

The Hagenbuch Lumber Co., a wholesaler here, 
has under construction a planing mill at Coleville, 
Wash., about eighty-five miles north of Spokane 
on the Great Northern, as an adjunct to its busi- 
ness and will buy stock from small sawmills in 
the vicinity. It is expected to have the mill in 
operation about July 1. R. B. Canfield, secretary- 
treasurer and sales manager, while dissatisfied 
with returns so far this year, is looking forward 
to a gradual improvement and states that this 
improvement has already begun as evidenced. 

The Duffy-Lewis Lumber Co., is the latest addi- 
tion to the Spokane fraternity. The company will 
open offices here June 1. It has been incorporated 
for $35,000 by G. W: Duffy and Frank W. Lewis. 
Messrs. Duffy and Lewis both have an enviable 
reputation among the manufacturers as well as the 
trade. Mr. Duffy has sold his interest in the firm 
of West & Duffy to his partner, Bert R. West, who 
will probably continue the business under the name 
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and is now generally used in the more 
pretentious public buildings as well as in 
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Past experience has taught the compe- 
tent wood finisher that Birch is the ideal 
foundation for enamel finish and is the only 
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truly the Peer of Woods for Interior Finish 
for it can be stained to imitate the more 
expensive woods. 


With some of the most particular archi- |; 
tects and builders choosing Birch for use 
throughout homes and public buildings, it's 
a pretty safe bet that 


Every Dealer Can Sell Birch 


In fact, dealers everywhere are realizing that the 
one way to hold trade at home is to be alive to 
builders’ demands and supply them with wood that 
is nationally advertised. 
Every week and — ss = 
your customers are being 7’ Doautifut 
told, through magazines aa yi h 
of national circulation, 11KfC 
the many advantages a” 
and economy offered in — 
the use of Birch. Put in 
a stock of it now and get your share of the orders 
that will come from this advertising. 


Hotel, Yellowstone 






A. 





Any of the firms below will be glad to 
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of the Bert R. West Lumber Co. Mr. Lewis has 
resigned as sales manager for the Blackwell Lum- 
ber Co., of Coeur d’ Alene, and will leave that 
concern on June 1. He was formerly for about 
six years. sales manager Blackwell-Panhandle 
Sales Co., and when that organization was dis- 
solved he remained as sales manager for the Black- 
well Lumber Co. The new company will wholesale 
Inland Empire lumber products of all kinds. 

W. C. Ramshaw, manager Pine Zone Lumber 
Co., this city, states that while none of its mills 
is operating they all have fair stocks and, follow- 
ing the improvement reported in southern pine, 
he expects it will be able to move its stocks to 
better advantage than during the last few months. 

J. P. McGoldrick, president and general manager 
McGoldrick Lumber Co., this city, states that while 
the mills in the territory are mostly operating on 
about a 50 percent basis, they are cutting up logs 
which had been put in before the market went 
off. He says that there is practically no logging 
going on in the Spokane district, and this will 
mean a very heavy curtailment of western pine 
production. Mr. McGoldrick is one of those who 
believe that indications are very hopeful and that 
conditions are gradually being worked out to level 
up production costs and living costs, and that the 
time is not far distant when industry will be more 
nearly normal. He calls attention to the credit 
which the Loyal Legion deserves and particularly 
the employer members during this period of recon- 
struction. Not only are these manufacturers con- 
ducting their business in trying times, but are 
attempting to maintain the 8-hour day and the 
higher standard of living for the employees 
reached in the last few years. They are doing this 
in competition with other districts running much 
longer hours, and also with other producers in the 
same district who have cut below the Four L 
minimum. 

“The slower the business the harder we work,” 
was the statement of Morton Macartney, secretary- 
treasurer Northern Cedar Co., this city. Mr. 
Macartney stated that business was just as bad 
in the cedar post as in any other branch of the 
lumber industry, but that he and the staff all felt 
better when they were busy and that extra efforts 
brought enough results to warrant them. G. D. 
Linn, president Northern Cedar Co., took a cheer- 
ful view of the situation, regardless of the fact 
that both posts and poles are said to be selling 
below production cost. He felt that the general 
situation is clearing up so that the users of poles 
will be able to finance their purchases, and would 
then immediately come into the market, as their 
needs are great. 


SEATTLE, WASH. 


May 21.—The two brightest spots in the fir busi- 
ness are East Coast business by way of the Panama 
Canal and the California trade. The first-named 
feature has been steadily developing, and seems 
to be going forward but little hampered by the 
seamen’s strike, while the trade with California 
has received an unexpected impetus by rail. The 
strike apparently is no nearer settlement than 
was the case a week ago, altho steps have been 
taken to hale business agents and others into the 
Federal courts for alleged interference with the 
United States Shipping Board. The ships are sail- 
ing, nevertheless, and the lumber trade is but 
slightly affected, if at all. The rail trade to the 
middle West and to the East is in direct contrast 
with the situation in the two quarters noted, and 
is probably as far in the dumps as at any other 
time since the first of the year. 

The market is soft and listless. Manufacturers 
report a semblance of demand, while wholesalers 
as a rule report that there is practically no busi- 
ness. The entire industry continues to put for- 
ward an encouraging note, based on the prospect 
of better times by-and-by. Production, as shown 
by the current association lumber review, is 
steadily increasing, having’ been 28 percent below 
normal, or 59,879,194 feet at 115 mills for the 
week ended May 14. New business totaled 64,698,- 
311 feet, and shipments 58,192,307 feet. New 
business for rail delivery included 1,667 cars, and 
rail shipments 1,604 cars, making the unshipped 
balance 3,650 cars. Local business aggregated 
3,939,882 feet. In the cargo trade domestic orders 
totaled 6,847,429 feet, and export 3,901,000 feet. 
Coastwise and intercoastal cargo shipments to- 
taled 4,723,794 feet, and export shipments 1,408,- 
631 feet. 

If there is any variation from previous reports 
the fir market as a whole is a trifle slower. 

E. C. Miller, president of the shingle branch, 
West Coast Lumbermen’s Association, has left for 
the East, where he will remain for about six 
weeks. Mr. Miller will devote considerable time 
to visiting retail dealers in New York State. 

Cc. W. Eshom, manager of the Seattle offices of 
the John D. Mershon Lumber Co., left last night 
for Kansas City, where he will Join the organiza- 
tion of the Krauss Bros. Lumber Co. The Seattle 


.# offices of the John D. Mershon Lumber Co. will be 


entrusted to F. B. Stockwell, who will soon reach 
this city from Saginaw, Mich. 

P. H. Olwell, sales manager of the Jamison 
Lumber & Shingle Co., Everett, is on a campaign 
of education in the East, in the interest of his 
concern. 

Roy A. Johnson, assistant secretary of the 
Pacific Coast Shippers’ Association, is recejving 
congratulations on the birth of a daughter, whom 
he and Mrs. Johnson have christened Viola Louise. 

The Clear Lake Lumber Co., B. R. Lewis, gen- 
eral manager, has resumed operations, employing 
about 800 men in the sawmill and shingle mill at 
Clear Lake and in the logging operations near that 
center. The Clear Lake company will put on a 
night shift in the near future, increasing the force 
to 1,200 men. 

Pankratz Bros. have bought eight acres of land 
on the Duwamish waterway, Seattle, and will at 
once put up a sawmill of moderate capacity. 
Later they expect to add a shingle mill, planing 
mill and other equipment,-and to increase the cut- 
ting capacity of the sawmill as conditions warrant. 
The mill will be modern, with all the machinery 
on one floor. 

The project of the Metropolitan Building Co., 
Maj. J. F. Douglas, secretary and manager, for 
a new hotel to cost $3,200,000, has received the 
approval of the Chamber of Commerce, and will 
now go befor the regents of the University of 
Washington for an extension of the lease on the 
university tract held by the Metropolitan Build- 
ing Co. 


ABERDEEN—HOQUIAM, WASH. 


May 21.—The barkentine Forest Friend has 
been chartered by the Slade Lumber Co., of San 
Francisco, and will start loading fer San Pedro 
at the National and A. J. West mills here Wednes- 
day next, following an idleness of five months. 
Approximately 6,000,000 feet of lumber cleared 
from Aberdeen and Hoquiam last week on the 
steamers Oolin H. Livingstone, Willsolo and 
Artigas. All will go to the East Coast. 

The immediate need of a bar dredge to deepen 
the entrance bar channel of Grays Harbor so that 
a minimum depth of 26 feet prevails, permitting 
the arrival and departure of sea-going vessels of 
deep draft, was one of the principal subjects dis- 
cussed at the regular meeting of the Commercial 
Club of Hoquiam. Local mills are losing business 
because large lumber carriers can not take more 
eargo from this port, it was argued, than they 
would be able to move over the bar. A wire was 
sent to Congressman Johnson asking his aid in 
securing either a dredge or an appropriation for 
one. 

The Carlisle shingle mill opened with nine ma- 
chines Thursday morning giving employment to 
approximately twenty-five men. It is rumored that 
by June 1 the lumber mill will be running with a 
full crew as will the three logging camps. The 
mill has been closed for a year. 

Homer P. Brown, of the Humptulips Logging 
Co., has been asked to take the place of J. M. 
Phillips who recently resigned as Aberdeen repre- 
sentative of the Grays Harbor commission. It is 
unofficially understood that Mr. Brown will accept. 

Cc. F. Fettis, George Eshom and W. W. Gould, 
officials of the San Carlos Timber & Development 
Co., whose headquarters are in this city, are ex- 
pected to leave for Costa Rica between June 1 and 
15 to inspect the company’s hardwood timber hold- 
ings. Mr. Fettis, president of the company and 
for the last fifteen years superintendent for the 
National Lumber Co., will cruise the 1,500 acres 
of timber land owned by the company as well as 
make plans and estimates of the logging costs. 
The men also plan to charter a steam schooner to 
be used as a carrier for the company, and are also 
considering the purchase of an additional tract 
of land. They will be away three months. 


ORANGE, TEX. 


May 23.—A continual increase in the number of 
interior orders and an upward trend in prices for 
“short” items marked the local lumber market last 
week. Since prices touched bottom last fall there 
has been a gradual increase in inquiries and orders, 
and prices have advanced on dimension and 1-inch 
common, items not in stock at many southern 
mills. 

Despite the seamen’s strike, Orange is loading 
considerable export lumber and it is altogether 
likely this month’s exports will total in the 
neighborhood of 5,000,000 feet. There are five 
vessels loading in the harbor now, another is ex- 
pected any day and three have already cleared this 
month, two for Tampico and one for New York. 

Oil field orders for rig material and house build- 
ing lumber continue and a building boom which 
means a good many thousand dollars to local manu- 
facturers is on at the new oil town which has been 
informally christened “Orangefield.” 

Much interest is manifested in the bond issue for 
$250,000 for doubling the capacity of the municipal 
docks, to be voted on June 14. Every indication 
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points to the carrying of the election, as the com- 
pletion of the proposed improvements will mean 
that the payroll and ship expenditures will be in- 
creased from $50,000 to $125,000 a month. 


DE RIDDER, LA. 


May 23.—Orders for pine are fairly plentiful and 
most mills are operating full capacity or preparing 
to. It is believed that shipments will exceed pro- 
duction by possibly 20 percent this month. 

In view of the steady improvement in demand, 
many mills have advanced prices or contemplate 
doing so, especially on staple items which are most 
in demand, such as No. 1 dimension, No. 2 dimen- 
sion in the longer lengths, No. 2 boards in the 
wider widths, also B&better flooring in both 24%- 
and 24-inch face. Millmen generally are feeling 
encouraged over the increased demand for shed 
stock, such as flooring, drop siding, ceiling, casing, 
base and jambs in the upper grades, which is 
enabling them to show a Slight margin of profit 
over cost of production. The demand for timbers 
has shown a marked improvement recently, and 
orders for oil field material and for construction 
purposes are fairly plentiful, enabling the mills to 
increase their production and reduce operating 


expenses, 
LITTLE ROCK, ARK. 


May 23.—Practically all lumber mills in the 
De Witt section have closed down on account of 
lack of orders. A carload of stave bolts stacked 
along the Cotton Belt tracks here is being used 
as stovewood, as the owners could get no bid on 
it. Laborers at the various mills are finding em- 
ployment on the highways and on farms. 


MOBILE, ALA. 


May 23.—At the beginning of last week lumber 
took a small spurt but toward the end of the week 
it dropped back into a listless condition. There 
was some movement at prices a little above quota- 
tions of the previous week. 

Lecal demand is fairly good, retailers say, with 
prospects of improvement early in the summer. 
More dwellings are under construction in Mobile 
than in any other period for two or three years. 

Some mills now idle, it is stated, will be started 
up in the next week or two, but to offset these 
rumors are current of others to shut down, the 
one just about balancing the other. Cuba is taking 
more lumber than for a year or more and as the 
larger proportion of exports from Mobile go there, 
a ray of hope is seen in that quarter. 


NORFOLK, VA. 


May 23.—The North Carolina pine manufacturers 
have enjoyed another brisk week and a more hope- 
ful spirit prevails. The volume of inquiries re- 
ceived during the week has been very large and 
called for a great variety of rough and dressed 
items. The sales would have been much heavier 
had not the demand been more or less centered on 
items oversold. More orders are being received for 
dressed lumber than for rough, so mills having 
planers have been Able to move a good part of their 
low grade stock and are now booked up for four to 
eight weeks. While reports from consuming cen- 
ters are still far from optimistic, the millmen be- 
lieve the tide has turned for the better. Many 
yards have been forced to buy, judging from the 
great number of rush orders. Actual production 
of fifty-seven kiln drying pine mills for the week 
ended May 14 was 38 percent of normal, while 
orders totaled more than either shipments or pro- 
duction the first time this year. The southern pine 
mills are still selling more than they are producing 
and orders have been coming for North Carolina 
pine from sections which have heretofore not paid 
any attention to this wood. 

There has been a very brisk demand for 4/4 edge 
No. 2 and better not only from the North and East 
but also from the Virginia and North Carolina 
districts. Prices about ten days ago showed a 
tendency to weaken, but under the impetus of a 
better demand have now stiffened perceptibly. There 
is also a better demand from yards for 4/4 edge 
No. 3, as they are having more calls for No. 3 floor- 
ing and other stock. No. 2 and better stock widths 
are still good sellers, altho some mills persist in 
selling these, with their edge at a slightly better 
price than edge, notwithstanding they are worth 
much more. No. 2 and better bark strips are mov- 
ing more freely, as well as 10-inch No. 8 and 4/4 
Nos. 1, 2 and 3 rips. 

There has been no change for the better in the 
demand for 4/4 edge box, altho inquiries for this 
item, dressed and resawn, are more frequent. Box 
makers are Still out of the market and being offered 
stock at very low prices. There is good demand for 
stock box, but mostly for dressed or worked into 
roofers. Many mills are oversold on all widths and 
have stiffened on their prices. There is also a little 
better demand for dunnage boards, but prices have 
gone off a great deal. Box barks are moving slowly 


notwithstanding further concessions. Stock widths 
of No. 2 box are in brisk demand, with quite a num- 
ber of mills oversold on 6- and 8-inch and a rapidly 
depleting surplus of 10- and 12-inch. Edge is not 
moving so fast. 

There is still a good demand for dressed items 
of all kinds and many inquiries are being returned 
for certain widths of flooring, thin ceiling and par- 
tition because mills are now sold up on these. 
Roofers are still active, with buyers trying to load 
up. Some low prices are encountered, due largely 
to lack of information on the market. Building 
prospects are brightening and labor conditions in 
the East are much better. The improvement is 
gradual and this is taken to mean it will be healthy 
and continued. 


’ WARREN, ARK. 


May 23.—Demand this week has not been quite 
as strong. Prices have held rather well and will no 
doubt stay at present levels unless the slackness is 
of too long duration. Quite a few less cars were 
booked this week, the price average remaining about 
the same. Dealers still have quite a bit of trouble 
in getting badly mixed orders placed. Retail in- 
quiry is improving. Each order carries instructions 
to ship immediately. Some dealers who had orders 
on file for future delivery are asking for shipment 
immediately. ‘Some dealers are holding off buying, 
believing that rates will soon be reduced. Labor 
controversies in the large cities retard demand quite 
a bit. 

The weather has been dry and no mills in this 
section have lost any time. There is still an 
abundance of labor and cars are very plentiful. 

The hardwood market is showing continued 
strength both in prices and demand. Some manu- 
facturers are asking a price and holding for it. 
Uppers still bring a good price, but common stock 
has not strengthened much. The production this 
week has been good. 


SHREVEPORT, LA. 


May 23.—About the only thing of special inter- 
est noted in connection with the market the last 
week was the receipt of price lists showing 
advances by a number of the mills on No. 1 dimen- 
sion items, amounting to $1 a thousand, and some 
slight advances on finish and boards where the 
stocks are searce. From the standpoint of demand, 
the strikes in different localities seem to be having 
some little effect; however, no reductions of con- 
sequence have been reported. The continued high 
freight rates cause most of the buying to be for 
immediate requirements. Stocks at mills continue 
low, and a big increase in demand could not be 
taken care of promptly, owing to the curtailment 
of output. The mills as a rule, continue to cut 
just about enough to “get by” with. 

The lumber fraternity last Friday was paid a 
high compliment when the Shreveport Rotary 
Club, by unanimous vote, elected E. A. Frost presi- 
dent for the ensuing year. Mr. Frost is head of 
the Frost Johnson Lumber Co. and is recognized 
as a leader in civic activities. 


NEW ORLEANS, LA. 


May 23.—In response to Secretary Hoover's call 
to a conference of the lumber industry, Secretary 
George E. Watson, of the Southern Cypress Manu- 
facturers’ Association, left last night for Wash- 
ington. After attending the conference Mr. Wat- 
son will proceed to New York to attend a meeting 
of the advertising committee of the National Lum- 
ber Manufacturers’ Association. 

Secretary Hoover’s invitation to the conference 
found Secretary-manager J. E. Rhodes, of the 
Southern Pine Association, in Chicago, where he 
went several days ago to look after association 
matters. Mr. Rhodes notified the association head- 
quarters here that he would go to Washington for 
the conference with Mr. Hoover. Before returning 
home he, too, will attend the National association’s 
advertising conference in New York. 

General Manager J. F. Wigginton, of the Louis- 
jana Red Cypress Co., left last Saturday for 
Seattle, Wash., to visit the company’s western 
branch office. Enroute he expected to stop over in 
Chicago, and during his stay on the west Coast 
he probably will visit San Francisco and other 
market centers. He is expected to return home 
about June 15. 

Advices from Ponchatoula, La., state that mem- 
bers of the Schwing Lumber & Shingle Co., of 
Plaquemine, visited Ponchatoula the other day to 
inspect the two modern cypress mills there, one 
built and operated by the Williams Lumber Co. 
and the other by the Rathborne Cypress Co. The 
Schwing company’s sawmill was destroyed by fire 
week before last and its representatives visited 
Ponchatoula’s new mills for the purpose of getting 
a line on the newest things in construction and 
equipment. It was rumored in Ponchatoula that 
the Schwing interests would not rebuild their 
plant on the former site, but at some other point 
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PACIFIC COAST 








Just a Reminder 
to Order Your 


FIR 


Timbers, Bridge, 
Track and 

Car Material, 
Dimension, ' 


Shiplap, Boards. 


We can make prompt 
shipment of anything 
you need. The high 
quality of products in- 
sure satisfaction. 


Newbegin Lumber Co. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 
Des Moines—Shops Bldg. 
J. A. Adair, Mgr. 





We also want 
orders for 


Spruce 


Plank 





1052 Pacific Ave. 
TACOMA, WASH. 








| REDWOOD 


| FINISH SHOP TIES 
SIDING TANK STOCK TIMBERS 
CEILING SILO STOCK TANKS 
FLOORING SQUARES PICKETS 
PATTERN FLITCHES MILL WORK 


and other Redwood products. 


Manufactured by 


UNION LUMBER CO. 


FORT BRAGG, CALIF. 





New York Office: 
2850 Grand Central Terminal 


Chicago Office: 
1707 McCormick Building 











Factory Buyers 


Buy your lumber from a 
specialist in factory stock 


(CALIFORNIA i 





White Pine 
Box, Shop and Clears 


are a specialty at our mills. 
Tell us your needs today. 


CLOVER VALLEY LUMBER CO. 











mill at Loyalton, California RENO, NEVADA 





Sawmill, box factory and planing General Office: 
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anBIG TIMBERS 


ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


MILLS. 
Granite 
Falls, 
Wash. 


YARDS:  —« HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 











on the Teche better suited to their logging opera- 
tions. 

George T. Wayne, manager of the George 
Dendinger Lumber Co., returned a few days ago. 
from Cuba, where he spent several weeks studying 
business conditions and prospects. Invited to re- 
port on his trip at the Lumbermen’s Club luncheon 
last Tuesday, Mr. Wayne said that the financial 
stringency on the island made the immediate out- 
look for the lumber market uncertain. Some of 
the best known importers had large sums owing 
them from their island customers and _ probably 
would buy sparingly until the outstanding ac- 
counts had been squared up. In spite of the tight 
money situation reported by Cuban bankers and 
business men, Mr. Wayne said that the people 
seemed to have plenty of money to spend on re- 
freshments and amusements. 


Chief Inspector J. E. Jones, of the Southern 
Pine Association, returned last Friday from Cuba, 
where he went several weeks ago to inspect a lum- 
ber shipment on which a claim had developed. 
Mr. Jones hit upon an unfortunate—as he con- 
Siders it, but what some of the envious stay-at- 
homes consider a highly fortunate—time for his 
visit. He sailed from New Orleans about May 1 
on a vessel bound for Cienfuegos, selecting that 
port of entry as closest ta the point where the 
lumber was awaiting inspection. Arriving there, 
he found it was necessary to proceed to Havana 
to take train for his destination. But just as he 
reached Havana, a strike tied up the railroad over 
which he expected to travel, holding him in the 
Cuban capital for some time. Returning there 
after completing his mission he found that a 
second strike had been called on him—this time 
the marine strike, the Havana-New Orleans boats 
being temporarily sewed up in the New Orleans 
harbor. Just as he was persuading himself to 
take the airplane route to Key West the Key West- 
Havana ferry resumed service. He completed the 
journey home via rail from the Florida port with- 
out having a third strike called on him. Mr. Jones 
confirms the reports about the financial stringency 
in Cuba and adds that there is a good deal of 
unemployment there at present. 


TUSCALOOSA, ALA. 


May 23.—Inquiries last week were heavier than 
for any period during 1921 and prices on practi- 
cally all items have advanced $1 to $2. High grade 
finish and flooring show the greatest strength, altho 
common boards and No. 1 dimension are also strong. 
There has been some inquiry for railroad material. 
Production is showing a slight increase, altho most 
small mills are still down. It is expected that 
many of them will start up soon if they are able 
to move stock on hand. The weather favors 
operations. More orders have been placed and 
they come from a considerably larger territory than 
heretofore. 


MERIDIAN, MISS. 


May 23.—The lumber market thruout this sec- 
tion has not been as active last week as it was 
the preceding week. A good many mixed orders 
being offered are hard to place except at a pre- 
mium and it is becoming very hard to get quick 
shipment. It is still difficult to get placed any 
mixed dimension orders carrying 2x4’s and lengths 
longer than 16 feet; or calling for straight No. 1 
grades, as mills claim they can get enough orders 
for this class of stock, as No. 2 and better, to keep 
them busy. Very few mills will accept business 
for shipment over thirty days ahead. Two by fours 
are becoming scarce and command good prices. 

Mills appear to be fairly well booked with orders 
and prices as a whole are more firm than they 
have been at any time within the last ninety days. 


HATTIESBURG, MISS. 


May 24.—While the demand last week did not 
show any increase the advances on lower grade 
shed and yard stock held, and orders for high 
grade stock that have been held up for several 
months at the request of the buyer are now moving 
at the prices first made, which leads the operators 
to believe that the higher grades are more active. 
Fresh cutting orders are being received in better 
volume, with the demand for car material stronger. 
Production is running along about the same as for 
the last several months; some mills increasing, 
others reducing their output. Mills in position to 
remain idle evidently expect to remain down until 
the demand is sufficient to enable them to cut 
strictly to order. 

J. M. Griffin, at Blodgett, Miss., has placed a 
75,000-foot capacity bill mill in operation after 
having had it closed down for the last month, 
making needed repairs. 

The Batson McGehee Co., Millard, Miss., has 
closed its mill for the present but will resume later 
in the summer. ° 


JACKSONVILLE, FLA. 


May 24.—Business in Jacksonville and vicinity 
is very quiet but the general tone is optimistic. 
There is some inquiry but no great amount of 
orders. Dimension is stagnant but there is a little 
movement in building stock with a stiffening in 
price on No. 1 common and up. Lower grades are 
stationary. 

The BE. G. Phinney Co., of this place, has opened 
an office in Chicago with T. W. Lehmann in charge, 
to look after the western end of the business. The 
company members are by no means pessimists. 
They believe that good times are coming and are 
preparing for them. Mr. Lehmann is located in 
the Majestic Theater Building, 22 West Monroe 
Street. 

Hoban, Hunter & Feitner have opened offices on 
the third floor of the Atlantic National Bank 
Building in this city, with Mr. Hunter in charge. 


BALTIMORE, MD. 


May 23.—Representative of the widely known 
Antwerp timber firm of De Beukalaer & De Jonge, 
Mr. De Jonge was a visitor here about a week 
ago, having stopped over on his way to New York, 
where he intended to take a steamer for Europe. 
He had just completed a tour of the producing and 
distributing markets of the area east from Missis- 
sippi and Arkansas, and was going home to put 
the knowledge he had gained to use in the business. 
He not merely got information regarding the 
purely commercial aspects of the business, but did 
actual work in such plants as that of a veneer 
company at Batesville, Miss., and in a sawmill 
in West Virginia in order to gain first hand knowl- 
edge of the conditions under which lumber is manu- 
factured in the United States. To this work he 
had devoted months. While here he called upon 
John L, Alcock, of John L. Alcock & Co. 

Thomas A, Charshee, of Thomas A. Charshee & 
Co., wholesale lumber dealers, is back from a trip 
south, which extended as far as Mississippi, Ala- 
bama, Florida and Georgia. In Mississippi Mr. 
Charshee arranged for the handling of the entire 
output of the three sawmills and one planing mill 
operated by the Lisbon Manufacturing Co. at 
Lisbon, amounting to about 11,000,000 feet a 


year. 
PITTSBURGH, PA. 


May 24.—The lumber market continues fairly 
dull here, with the interest of many lumbermen 
centered on the labor situation. A considerable 
volume of building is in progress, despite the fact 
that no wage settlement has been reached with 
the skilled mechanics. Industrial demand is fairly 
brisk, especially from the coal companies, but the 
steel mills are not doing much at present. Whole- 
salers profess to see a slight improvement in the 
market during the last week. 

Today’s outstanding development was a state- 
ment made this afternoon by E. M. Tate, secretary 
of the Pittsburgh Builders’ Exchange, that the 
builders of this city will be operating not later 
than June 1 on an open shop basis in all but one 
of the seventeen building tradeS here. The lone 
exception is with the painters, with whom a wage 
agreement was reached in April, contingent upon 
acceptance of a wage cut by some of the other 
skilled trades. This agreement likely will remain 


in. force. 
PHILADELPHIA, PA. 


May 23.—Little change developed here during 
last week. A fair volume of business is being done 
by wholesalers, largely with out of town retailers. 
The city retailers are doing a large business in 
small lots. It is stated that building mechanics on 
strike are soliciting jobbing work as individuals and 
at a wage that they refuse to work for if paid by 
the builders. Warnings have been published that 
owners of buildings employing such men are re- 
sponsible under the liability laws, but a good many 
are employing them. Building in the surrounding 
country and suburbs is going ahead nicely, with 
local yards doing a fine business. Strike conditions 
are not serious now except in this city. The rail- 


roads and larger industrials buy only for the most 


pressing needs. Planing mills are fairly busy. 
Furniture manufacturers are doing little. Box 
makers are mostly dull. The big builders are almost 
at a standstill. In the near future there will be 
quite a lot of public work. The spirit of optimism 
prevails. There is less price cutting reported. It 
is apparent that lumber at the mills serving here is 
becoming scarcer, as the stock lists are more broken 
and mill quotations are generally higher. 
Hardwood wholesalers report steady but small 
demand for nearly all items, but at low prices. 
Hardwood floorings, oak, maple, birch, beech, ash, 
basswood, chestnut, poplar, gum, hickory, cherry, 
walnut and mahogany are all being sold constantly 
for immediate consumption and in small quantities. 
White pine is scarce in some items, but much of 
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Spruce is inactive but holds 
price fai well, as there is apparently a limited 
supply. «femlock still remains inactive, even at 
reduced prices. Cypress is offered freely at fairly 
low prices and there is an encouraging quantity 
Southern pine in timbers and flooring is 
quite firm and a good volume is being sold, but roof- 
ers and the smaller sizes are not strong. The 
North Carolina market is at least no weaker and by 
many reported as a little stronger. Lath are plen- 
tiful. Shingles are selling well to the suburban 
trade and prices are fairly firm. 

Samuel Roberts, president Grater-Bodey Co., of 
Norristown, an ex president of the Lumbermen’s 
Exchange of the City of Philadelphia and one of the 
foremost lumbermen of his section, has been elected 
president Montgomery County Manufacturers’ Asso- 
ciation. 


NORTH TONAWANDA, N. Y. 


May 24.—Letters protesting against the pro- 
posed tariff on lumber from Canada, especially rough 
stock, are being sent to the representatives of this 
district ‘in Congress by dealers. Planing mill op- 
erators are especially opposed to the rough lumber 
tax. Thru the importation of undressed stock they 
will be able to continue operation and give employ- 
ment to many laborers, but the imposing of the 
tariff, they say, will make it inadvisable to keep 
going. 

Fred R. Large, for many years treasurer W. G. 
Palmer Lumber Co., has takeh over the manage- 
ment of the Palmer- Marcy Co.’s plant at Rochester, 
N.- Y., succeeding Henry Marcy. The removal of 
Mr. Large from the Tonawandas caused him to re 
sign the presidency of the Rotary Club, to which he 
was recently elected. 


MINNEAPOLIS, MINN. 


May 25.—W. A. Ellinger, secretary Northern 
Pine Manufacturers’ Association, has gone for a 
short visit to relatives in Wisconsin. 

D. H. MacMullen and Guy W. Winnor, both well 
known in this lumber market, have organized the 
Mill Owners Sales Co., to handle the products of 
western mills in this territory. Mr. MacMullen 
is sales manager and Mr. Winnor assistant, in ac- 
tive charge. 

Harry L. Bratnober, sales manager Central Ware- 
house Lumber Co., is back from a short business 
trip, which included visits to the company *s branch 
offices in Spokane and Seattle. 

Charles B. Floyd, secretary Pacific Coast Ship- 
pers’ Association, paid some of the local whole- 
salers a visit on his way to the American Whole- 
sale Lumber Association meeting. Another visitor 
brought east by this meeting was Graham A. Gris- 
wold, of the Griswold-Sand Lumber Co., Portland, 
Ore., who called on his friends here en route. 

S. P. Wood, local wholesaler of western lumber 
stocks, is back from an extended visit to mills on 
the Coast and in the Inland Empire. 

C. W. Lea, of the Des Chutes River Lumber Co., 
Tacoma, visited here last week with Mrs. Lea, on 
their way home from the East, where they have a 
daughter in school. ~ 

G. L. Flynn, general superintendent Bloedel 
Donovan Lumber Mills, Bellingham, Wash., was 
here a short time last week on his way east. 

Fred Campbell has succeeded O. A. Conner as 
assistant sales manager here for the Jamison Lum- 
ber & Shingle Co. 

H. W. Fullerton, with the Bradley Lumber Co., 
Warren, Ark., was here calling on hardwood cus- 
tomers last week, the first salesman of that line 
seen here in some time. 


KANSAS CITY, MO. 


May 24,.—While the lumber trade here, outside 
of southern pine, is rather spotty, sales managers 
say that each week sees a little increase in business 
and most of them are optimistic. With the wage 
level falling all over the country, the general ex- 
pectation is that there will be more building this 
fall than was started in the spring. The situation 
in the lumber consuming industries, however, is 
not good. Sash and door plants in this section are 
fighting for what business there is, with the result 
that prices have gone to pieces. The box factories 
are buying only for immediate requirements and 
many of them are running intermittently. The 
railroads are buying very little and furniture and 
fixture manufacturers are doing very little. Most 
of the industrial inquiry for lumber appears to 
come from the East. 

H. H. Hayward, managee hardwood sales Long- 
Bell Lumber Co. since 1915, has resigned effective 
June 1 and will later reénter the lumber business. 
Cc. Arthur Rugg, of the Rugg Bros. Lumber Co., of 
Jamestown, N. Y., has been appointed to Mr. Hay- 
ward's place and now is familiarizing himself with 
the job. Mr. Rugg was for several years eastern 
representative of the Babcock Lumber Co., of Pitts- 
burgh, and later was eastern representative for the 
E. Sondheimer Co., of Memphis. Ted Becker, also 
in the Long-Bell sales department several years, 


other itéuasis on offer. 


has resigned to become city salesman for the 
W. R. Pickering Lumber Co. 

The Long-Bell yard at Wichita, Kan., recently 
entirely remodeled, was formally opened Saturday 
and a large number of visitors inspected the fine 
display room added to the facilities of the yard, 
which is managed by C. B. Sleeper. The yard at 
Hannibal, Mo., also has been remodeled and a dis- 
play room added there. B. B. Street is the manager 
of the Hannibal yard. 

M. B. Nelson, vice president, and R. W. Smith, 
comptroller Long-Bell Lumber Co., have returned 
from Kelso, Wash., the headquarters of the new 
Long-Bell operations in the West. They report the 
preliminary work for the development of the big 
timber tract near Kelso progressing very favorably. 
Surveying and mapping parties are in the timber 
and several small tracts needed to round out the 
manufacturing site have been purchased. Mr. 
Nelson, Mr. Stith, Earl Kenyon, manager of the 
sash and door department, and J. D. Tennant also 
visited the plant at Weed, Calif. 


DULUTH, MINN. 


May 25.—Tho no new cargo lot business has been 
put thru during the last few days, fresh eastern 
inquiry was received this week and leads jobbers to 
count upon the booking shortly of a fair aggregate 
of orders for mixed white pine. A cargo was 
cleared for Lake Erie ports last week and two 
others are scheduled to load before the end of this 
week. They are upon orders booked recently. 

An improved demand from the city retail trade 
and from yards over the country has been noted 
lately. That is attributed to stocks being worked 
down as a result of a pick-up in house building. 

Interior finish plants and planing mills report 
a decided up-turn in trade in their lines since the 
beginning of this month, and confidence was ex- 
pressed that a marked gain might reasonably be 
counted upon within the next thirty days. More 
housing projects, with industrial companies and 
building and loan associations as the backers, are 
in sight now than at any other time in two years. 
In that connection the Duluth, Missabe & Northern 
Railroad let contracts last week for thirty houses 
to be built at Proctor, Minn., at an estimated cost 
of $180,000. 

Quotations in northern white pine lumber are be- 
ing firmly held on the basis announced by the Clo- 
quet Lumber Co. and the Virginia & Rainy Lake Co. 
two weeks ago. As they conform closely to prices 
being made by western operators, jobbers are hope- 
ful of attracting eastern business on a more gener- 
ous scale. 

An aggregate of 500,000,000 feet of timber is 
estimated to have been stripped thru a bush fire 
that overran a heavily wooded forest twenty miles 
long and seven miles wide on the Wales branch of 
the northeastern Minnesota forest reserve at the 
end of last week. It burnt over 2,500 acres before 
it was extinguished by a heavy rainfall. Several 
small lumber camps, together with considerable 
piled up forest products, were caught in the fire. 

Lumbermen at points in this territory are now 
engaging common labor at their mills at a basis 
$3 a day. This is in distinct contrast to labor 
conditions as they were at this time last year. 


TORONTO, ONT. 


May 24.—The minister of finance has announced 
an amendment to the sales tax in reference to lum- 
ber. The tax of 3 percent has been reduced to 2 
percent. All manufacturers are to show the tax 
as a separate item on their invoices, to the extent 
of at least 1%4 percent. The import sales tax on 
lumber is to be 3 percent instead of 4 percent as at 
first announced. 

The Consumers’ Lumber Co., Hamilton, Ont., has 
opened an office at 109 King Street, West, Hamil- 
ton, where it carries a full supply of samples from 
which to take orders for its other yards. 


BIRMINGHAM, ALA. 


May 23.—Announcement has been made by V. P. 
Childress, sales manager Lathrop Lumber Co., that 
in order to keep in closer touch with the stock and 
to serve the patrons of that company better the 
sales office on June 1 will be moved to Lathrop, 
Ala., where the sawmill is located and the trade 
generally is asked to address all communications 
for the company to that point after that date. 
The telegraph office that will serve this company 
is located at Reform, Ala. 





A PENCIL SLAT FACTORY 


A factory for making cedar pencil slats used 
in the manufacture of lead pencils is expected 
to be in operation soon at Redmond, Ore. West- 
ern juniper will supply the raw material. This 
tree is much like the Tennessee red cedar, which 
has long been regarded as the best wood for 
pencils. 
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& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Good lumber, prompt service 
and dependable values are as- 
sured all buyers who put their 
requirements up to us. 
can’t sidestep responsibility for 
quality, millwork or grading, 
because we log our own timber, 
own and operate a large saw; 
mill and planing mill. 


We solicit inquiries 
and orders from 


Retail Yards, Factories and 
Industrial Plants 
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Prompt Shipments 


W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Office, QUINCY, ILLINOIS 





Bevel Siding, 
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Shingles. 
jWren ry eg an ft. annually of Idaho and Wes-- 
ern Pine at Dalkena, ‘Weshir. Send us your inquiries. 
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Noble Fir 
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West Coast 
Products 


Specialized 
Service 


in the woods shown 
opposite is what we 
offer Eastern buyers. 
We are wholesalers 
and directly repre- 
sent mills having a 
combined capacity of 


| 500,000 Feet Daily 


Write us about your future needs in 
West Coast Woods. 


Gerlinger-Anderson Co. 
~~ Portland, Ore. 


ing, 
Louis Gerlinger, Jr. Geo. T. Gerlinger 





H. J. Anderson 
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Allen - Murphy 
Geo Lumber Co. 
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WHOLESALERS — MANUFACTURERS 


Douglas Fir 


Timber 

Ties . Spruce 

Yard Stoc 

Mine Timbers Hemlock 
Railroad Red Cedar 
Material Pore Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 








1400 Yeon Building, PORTLAND, ORE. 
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"PORTLAND, OREGON a 
Lumbermens Building 


We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 


Send us your inquiries 
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FROM COAST TO — 


SHIPMENTS VIA 
TRANSCONTINENTAL ‘ROUTES 


The Woods 


Every sentence an essay 
on lumber and life, flashing 

with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 




















WARREN AXE & TOOL CO. 


WARREN, PA. 
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honors Panama-Pacrie GRAND PRIZE 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


International Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity as00 Axes & Tools 





A. W. Pinger, wholesaler of lumber and box 
shook in Minneapolis, Minn., called on the local 
trade during the week. . 


C. W. Kennedy, who early this year opened sales 
offices in Chicago for the Forest Lumber Co., of 
Clanton, Ala., has resigned his position with that 
company and removed to Kansas City, Mo. 


Cc. P. Curran, of Curran Bros., Pomona, Calif., 
called on the Chicago trade this week. Curran 
Bros. are retailers, operating a chain of country 
yards in the southern part of the State of Sun- 
shine. 


Ed Skeel, formerly in the lumber business in 
Chicago and well known to the local trade, now 
living at Beaver Dam, Wis., spent a few days in 
the city this week, and called on some of his many 
friends in the trade. 


Fred Larkins, assistant secretary American 
Wholesale Lumber Association, this week attended 
the convention of the National Industrial Traffic 
League, held at Cleveland, Ohio. He is a member 
of the car demurrage and storage committee of that 
organization. 


G. C. Hall, of Holbrook, Ariz., operator of a 
planing mill and retail lumber yard, spent a few 
days of this week in this city. Among other south- 
ern lumbermen who were here were J. L. Milner, 
wholesaler at Grenada, Miss., and A. E, Schuppan, 
of Cape Girardeau, Mo. 


Among lumbermen from west of here who visited 
Chicago during the last few days are noted J. H. 
Jacobs, of Jacobs & Van de Vanter, sawmill oper- 
ators at Union, Ore.; E. Jacobs, of the Jacobs 
Lumber Co., retailer at Rexburg, Idaho; G. W. Fay, 
of Fay & Co., wholesalers and retailers at Cedar 
Rapids, Iowa, and B. H. Ward. of Fairmont, Minn. 


R. A. Smith, Hardwood Mills Lumber Co., re- 
turned recently from a business trip to Louisville, 
Ky. He reports that there is a better tone to the 
market in that section and that business is fairly 
good—better than for several months. The fac- 
tories are running nearer to normal and are buy- 
ing some lumber after a prolonged absence from 
the market. 


John D. Collins, of the John D. Collins Lumber 
Co., Seattle, Wash., spent a few days in Chicago 
this week on his return to the Coast from Phila- 
delphia, Pa., and other eastern trade centers. He 
reports that the outlook in the East for the imme- 
diate future is very poor, with work held up almost 
everywhere by labor troubles arising from wage 
controversies. 


Cc. W. Bliss, general manager Hall Lumber Co., 
Lansing, Mich., was in Chicago during the week. 
He reports a quite nice volume of business being 
transacted in his section. The Durant Motor Co. 
is to erect a new automobile assembly plant at 
Lansing to give employment to about two thousand 
men, and Mr. Bliss was here to figure on material 
for this construction job. 


Frank Spangler, of Frank Spangler & Co., Kos- 
ciusko, Miss., spent a few days in the city the lat- 
ter part of last week. His company manufactures 
and wholesales hardwood lumber, and he reported 
a very perceptible strengthening of the hardwood 
market of late. From here Mr. Spangler went to 
Toledo, Ohio, where he was located for many years 
before going to the South. 


I. N. Bushong and Jack Staples, president and 
secretary-manager respectively of the Northwestern 
Cooperage & Lumber Co., Gladstone, Mich., were 
among the northern lumbermen who transacted busi- 
ness in Chicago this week. They reported that tho 
business conditions in their section, as elsewhere, 
are much below normal, they are enjoying a fair 
volume of trade and believe that “things are on 
the mend.” 


A. A. Dimmick, sales manager Hart-Wood Lum- 
ber Co., Portland, Ore., was in Chicago this week 
on a business trip. Tho he expects a gradual im- 
provement in the lumber market from now on, he 
believes that the difficulties with labor in many of 
the eastern and middle western cities have delayed 
construction work so long that even if early settle- 
ment is reached*not much new work will be begun 
this season. 


John H. Kirby and B. F. Bonner, president and 
vice president respectively of the Kirby-Bonner 
Lumber Co., Houston, Tex., were in Chicago during 
the week on a business visit. Mr. Bonner in dis- 
cussing the current market conditions expressed his 
belief that the worst of the business depression is 
over and that a gradual improvement will from now 


on be evident, which might lead to unusually good 
business by the end of the year, or certainly next 
spring. 


George J. Pope, D. S. Pate Lumber Co., left last 
Wednesday for the South, where he will spend some 
weeks looking into mill conditions. Mr. Pope plans 
to get back to Chicago in time for the annual 
tournament of the Lumbermen’s Golf Association 
of Chicago, which will be held at the Beverly Coun- 
try Club on Tuesday, June 21. He is one of the 
best golfers in the association, and he says that 
if he possibly can be will be here to carry off one 
of the choice prizes. 


Robert Starrs, well known to lumbermen and buy- 
ers thruout this territory, has returned from Cali- 
fornia and is now associated with G. S. Stegarth 
in representing the Central Warehouse Lumber Co., 
of Minnesota Transfer, Minn., in this city, with 
offices at 1415 Young Men’s Christian Association 
Building. Mr. Starrs for seventeen years was Chi- 
cago sales manager for the Weyerhaeuser Timber 
Co., and has spent the last year in southern Cali- 
fornia for his health. 


G. and R. M. Scoular, of Scoular & Bishop, Su- 
perior, Neb., were in the city during the week. 
Their company operates a line of country yards in 
Nebraska and Kansas, and they report that tho 
the farmers felt “pretty bad’ for a while as a 
result of the great decline in prices for farm prod- 
ucts, the outlook for farm trade in the middle West 
is not altogether dark, there being a fair volume of 
building construction and repair work in prospect 
when the farmers have been released from field 
work. 


A. L. Black, advertising manager of the Pacific 
Lumber Co. of Illinois, and the office personnel of 
that company are beginning to feel very much at 
home in their new headquarters at 2060 McCormick 
Building on Michigan Avenue. The rapid growth of 





If any reader of the AMERICAN 
LUMBERMAN can spare from his files 
a copy of the issue of Nov. 24, 1917, he 
will confer a great favor by mailing 
such copy to the AMERICAN LUMBEB- 
MAN, 431 South Dearborn Street, Chi- 
cago, Ill. 











the eastern business of the company in addition to 
the space required for its new advertising depart- 
ment made necessary this removal to larger quar- 
ters and a cordial invitation is extended to its 
friends and visiting lumbermen generally to call 
at these new offices when they are in Chicago. 


William F. Coale, for the last three years assis- 
tant general manager of sales of the C. A. Good- 
year Lumber Co., Chicago, has connected himself 
with the Union Lumber Co. and will be assistant 
to Harold A. Knapp, manager of the eastern sales 
organization of the latter concern headquartered in 
this city. It will be remembered from an article 
published in the AMERICAN LUMBERMAN for May 14 
that the C. A. Goodyear Lumber Co. discontinued 
its sales organization and it was taken over in its 
entirety by the Union Lumber Co., of San Fran- 
cisco, Calif. Mr. Knapp was general manager of 
sales for the Goodyear concern and Mr. Coale his 
assistant. When Mr. Knapp entered the employ 
of the Union Lumber Co. Mr. Coale remained with 
the Goodyear concern in order to assist in winding 
up its affairs, and, this matter being completed, he 
has now joined the Union organization under Mr. 
Knapp. 


an 


CHICAGO HOO-HOO CONCATENATE 


Nine kittens were taken into the folds of Hoo- 
Hoo and two reinstatements made at the concatena- 
tion held May 17 at the rooms of the Lumbermen’s 
Association of Chicago. The following are the kit- 
tens: W. W. Sine, William Sterling Maxwell, S. 
F. D. Meffley, Frank Henry Pfeiffer, Fred Biel 
Weideman, Thomas John Beyenka and Otis Lee 
Appleton, all of Chicago; Walter Monroe Pyle, of 
Oak Park, Ill., and Walter Robert Fifer, of Seat- 
tle, Wash. 

The reinstatements were those of L. C. Forrest, 
* ——— and George C. Goss, of Indianapolis, 





"The following made up the team which officiated : 
Snark, C. F. Smith; Senior Hoo-Hoo, J. A. Gorman ; 
Junior Hoo-Hoo, L. J. Pomeroy; Bojum, G. A. 
Vangsness ; Scrivenoter, Ferd de Anguera; Jabber- 
wock, A. H. Ruth; Custocatian, F. M. (Fuzzy 
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Maltese) Baker; Arcanoper, Tom Moore; Gurdon, 
N. J. Clears. 

There was a good attendance at the concatena- 
tion, which was preceded by an enjoyable dinner 
and entertainment arranged by L. J. Pomeroy. 





TWO SOUTHERN LUMBERMEN HERE 


Among the southern lumbermen visiting Chicago 
this week were F. T. Turner and H. D. Love, presi- 
dent and vice president respectively of the Darnell- 
Love Lumber Co. and the Leland Stave & Lumber 
Co., of Leland, Miss. 

Mr. Love passed thru Chicago accompanied by 
his bride of four weeks on their return to Missis- 
sippi from the East, where they have been honey- 
mooning. The bride was Miss Esther Archer, of 
Greenville, Miss. Mr. and Mrs. Love visited Wash- 
ington, D. C.; New York City; Boston, Mass., and 
other of the principal eastern cities. While in 
Chicago Mr. Love conferred with C. W. Parham, 
who represents the Leland Stave & Lumber Co. in 
northern territory. Mr. Love, who tho on his 
honeymoon trip found time to transact considera- 
ble business while in the East, reports that busi- 
ness there is picking up and that prospects are 
very encouraging. 

Mr. Turner, also accompanied by his wife, passed 
thru the city later in the week, on their way to 
New York and abroad. Mr. Turner has been 
chosen a delegate of the Memphis and Green- 
ville (Miss.) Rotary clubs to the annual meet- 
ing of the International Rotary Clubs at Edinburgh, 
Scotland, next month, and will sail from New York 
on the Cameronian June 1. While abroad Mr. 
Turner will also devote some time to the study of 
foreign market conditions. 


“~<a 


CAMPAIGN FOR 250 NEW MEMBERS 


S. F. D. Meffley, secretary-manager Lumbermen’s 
Association of Chicago, this week embarked on a 
campaign for 250 new members for the association, 
and in order to reach this goal has worked out a 
unique campaigning method. The list of prospects 
contains nearly four hundred names. Mr. Meffley 
has chosen thirty prominent members of the asso- 
ciation for his campaign committee and organized 
these into six divisions of five members each. The 
members of each division are given the names of 
five prospects each day, to whom they send a letter 
soliciting their membership in the association. That 
means that each prospect will receive such letters 
from five different prominent concerns; and if these 

_bring no result the same list is passed on to the 
next division, so that if the prospect “holds out,” 
within a few weeks he will receive thirty letters 
on the subject from as many different concerns, and 
in addition the follow-up letters that Mr. Meffley 
himself is planning to write. 

Mr. Meffley’s campaign includes not only lumber- 
men but all the closely allied interests. If the 
campaign has the expected results several new 
divisions of the association will be created, to be 
comprised of cabinet makers, millwork wholesalers, 
veneer dealers, desk manufacturers, stair makers 
and second-hand barrel dealers, 


HEAR CRIME COMMISSIONERS 


The Lumbermen’s Association of Chicago last 
Friday, May 20, was host at luncheon to Edward 
W. Sims, Henry Barret Chamberlain and Calvin 
Fentress, president, managing director and director 
respectively of the Chicago crime commission, and 
to Judge Kickham Scanlan, of the circuit court, 
who addressed an extraordinarily large assemblage 
of local lumbermen on crime conditions in Chicago 
and the work of the commission. N. C. Mather, 
president of the association, presided. 

Mr. Sims told how the Chicago Association of 
Commerce, aroused by a reign of lawlessness in the 
city which endangered life and property, two years 
ago created the Chicago crime commission, which, 
financially supported by the banks and various 
large business interests, has since then proved a 
power in the suppression of crime, principally thru 
acting as the “public’s watchman” of the police 
department, the courts and the State pardon and 
parole boards. Mr. Sims then spoke of the value of 
loyal and earnest public servants on the benches 
and in other offices charged with the prosecution 
and prevention of crime, and of the necessity of 
their having the full support of all honest citizens. 
To improve crime conditions, he said, it is not 
enough to criticise, but the public must get squarely 
back of their faithful servants on the bench and in 
the public office and aid them with their moral sup- 
port and retain those of proved worth in their 
offices at election time. It is not enough to oust 
those that are weak or corrupt and replace them 
with good men, but these must be given support 
thruout their term, for even a good man can not 
accomplish much without backing. “If Chicago is 
to be a safe place for you to live in and to transact 
business in,” he said, “it is up to you business men 
to support your good officials and the organizations 
working for your protection.” 


Judge Scanlan in his eloquent speech on civic 
duties and responsibilities severely censured the 
business men of the city for being “outrageous 
slackers.” Among other things he referred to the 
difficulty of getting a business man for jury service. 
The business man is always complaining about 
crime conditions and speaks of the laxity of the 
courts, but when called upon to perform important 
service as a juror he does not stop at anything 
to get out of it. Judge Scanlan recalled a graft 
case tried by him some years ago, when twenty-five 
hundred men had to be examined, requiring six 
weeks’ time, before a jury of twelve men could be 
made up, and the jury finally impaneled contained 
not a single business man. “If you want improve- 
ment you must contribute thereto,” declared the 
judge. He further accused the business men of 
having forgot the good old American habit of vot- 
ing. It takes a presidential election to get them 
to the polls when at nearly every local election 
there are almost equally important decisions for 
them to make. Thru this neglect of duty machine 
politics often win, to the detriment of the business 
men themselves, and then they confine themselves 
to criticism. 

Calvin Fentress, of Baker, Fentress & Co., then 
spoke on the work of the Chicago crime commis- 
sion and solicited financial support from all busi- 
ness men to enable this organization to continue 
and enlarge the invaluable services to the public 
which it has developed. 





MADE ASSISTANT GENERAL MANAGER 


The appointment of Walter Robison, of the Robi- 
son-Baxter Lumber Co., Chicago, to the position of 
assistant general manager W. R. Pickering Lumber 
Co., Kansas City, Mo., was announced this week. 
The appointment takes effect June 1, and as Mr. 





WALTER ROBISON, KANSAS CITY, MO.; 


Assistant General Manager, W. R. Pickering 
Lumber Co. 


Robison will be headquartered in Kansas City, he 
is now preparing to withdraw from the Robison- 
Baxter Lumber Co. 

Mr. Robison has previously been connected with 
the Pickering concern, and for five years out of the 
nine during which he was in its service he was its 
sales manager. On Jan. 1, 1914, he resigned this 
position to enter the retail lumber business at 
Waco, Tex., under the name of the South Side Lum- 
ber Co. It was in the early part of 1919 that Mr. 
Robison came to Chicago and entered the commis- 
sion business in partnership with Charles L. Baxter. 

The withdrawal of Mr. Robison will mean a re- 
organization of the Robison-Baxter Lumber Co., 
which hereafter will do business under the name of 
the Chas. L. Baxter Lumber Co. Associated with 
Mr. Baxter in this firm will be J. E. Johnson, jr., 
at present sales manager Alexander Gilmer Lumber 
Co., Remlig, Tex., who is expected to arrive in 
Chicago about June 15. The Chas. L. Baxter 
Lumber Co. will continue to handle southern pine 
and west Coast products on a commission basis. 

Mr. Johnson is the son of one of the best known 
old time lumber salesmen in Texas, J. E. Johnson, 
sr., of Waca, Tex., and from boyhood has had prac- 
tical experience in every phase of the lumber busi- 
ness. Before his present connection with the Alex- 
ander Gilmer Lumber Co., he was employed in 
various capacities by several of the large southern 
pine producers, among them the Meridian Lumber 
Co., Meridian, La., and the Kirby Lumber Co., 
Houston, Tex, 


THE ANNUAL GOLF TOURNAMENT 


Minor E. Botts, secretary-treasurer Lumbermen’s 
Golf Association of Chicago, this week circulated 
the following letter to the membership, anent the 
annual tournament which will be held next month: 

The fifteenth annual tournament of our associa- 
tion will be held at Beverly Country Club, Tues- 
7, June 21, 1921, rain or shine. 

lease make your plans to be present on that 
day. We want to make this one of our greatest 
tournaments. Remember, if you miss this meeting 
it will be a year until the next. 

Our list of prizes will contain as many as last 
year. Every prize is well worth having. You can 
play all day—have luncheon at the club—and at 
night a big dinner and entertainment will be given, 
followed by the awarding of the prizes, which is 
the best part. The dinner and entertainment are 
free to our members. A complete program of the 
golf contests will be mailed you later. 

In the meantime—right now, please—send the 
treasurer your check for $3 for 1921 dues. He 
needs it. Make checks payable to the “Lum- 
bermen’s Golf Association.”” Thank you. 

There will not be any drive for new members, 
but if you have a friend, or friends that ought to 
belong, don’t hesitate to send to the secretary for 
pong age blanks. Entrance fee, $3, annual 

ues, 


EXECUTIVE COMMITTEE MEETS 


At the recent meeting of the executive committee 
of the National Retail Lumber Dealers’ Association, 
of which brief mention was made in last week’s 
issue of the AMERICAN LUMBERMAN, a discussion 
was held of the American Lumber Congress, and 
the thought expressed that the retailers’ associa- 
tion would be glad to codperate in any way possi- 
ble with the congress. The committee believed that 
the retailers as a general body are in sympathy 
with the purposes of the American Lumber Con- 
gress and would welcome a chance to become better 
represented in that organization. 

The date and place of the next annual conven- 
tion of the National Retail Lumber Dealers’ Asso- 
ciation was set as Oct. 19 to 21, 1921, at the 
Congress Hotel, Chicago. 

John J. Comerford, of Detroit, Mich., was ap- 
pointed as a committee of one to act with like com- 
mittees from other associations to draw up a plan 
of procedure for interassociation arbitration. The 
association already has gone on record as favoring 
the arbitration movement, and Mr. Comerford will 
coéperate in this matter with the general commit- 
tee, of which Dwight Hinckley, of Cincinnati, Ohio, 
is chairman. 

A pleasing feature of this executive meeting was 
the presentation to President John BE. Lloyd, of 
Philadelphia, Pa., and Mrs. Lloyd, on behalf of 
the association of a very handsome painting as a 
wedding gift, the subject being a delicately executed 
landscape. The marriage of Mr. and Mrs. Lloyd, 
it will be remembered, was recently announced. 

Secretary Adolph Pfund reported that twelve new 
members have been added to the association roll 
since removal of the executive offices to Chicago. 
In this connection, Secretary Pfund is now com- 
fortably installed in his new suite of offices in the 
Railway Exchange Building. 





FORMER SECRETARY RECUPERATING 


E. F. Perry, former secretary of the National 
Wholesale Lumber Dealers’ Association, New York 
City, is rapidly recovering from a dangerous and 
complicated operation, performed several weeks ago 
at the Nyack (N. Y.) Hospital. Mr. Perry has 
been unable to attend to business since the latter 
part of February. The operation was in all re- 
spects successful, and last week he was removed 
to his home, and his many friends in the lumber 
trade will be pleased to know that he is gradually 
regaining his former good health. 





AMERICAN LUMBERMAN BINDERS 


One young retailer got his real start in the retail 
lumber business by cutting out of the lumber trade 
papers all items which appeared interesting and 
valuable and pasting them in a scrap book under 
subjects. His thought was that by preserving the 
valuable information and articles printed he would 
have a wealth of information to consult whenever 
perplexed. And the belief of this young man was 
fully substantiated, as he found this record to be 
of great worth. 

In order to assist its readers to keep the 
AMERICAN LUMBERMAN. on file and in handy shape 
for ready reference the AMERICAN LUMBERMAN has 
made arrangements whereby it can supply binders 
to those who desire them. These binders come in 
two sizes, one size holding thirteen issues and the 
other size twenty-six issues. These binders will 
be sent postpaid for $1.75 for the thirteen issue 
size or $2 for the larger size. They will prove an 
invaluable aid in maintaining a file of the AMERICAN 
LUMBERMAN. The binders are heavy, substantial 
and will wear well. 
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Latest Reports on Current Lumber Prices 








Strikes still retard business and dealers expect a greater volume of trade to follow their settlement. 


WISCONSIN HARDWOODS AND HEMLOCK 


Altho it is evident that, taking present 


costs into consideration, prices are too low, they remain about the same as last week, and the following are quotations f. 0. b. manufacturing points: 
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5/4 95.00@105.00 ..... -g sees 75.00 40.00@45.00 26.00@28.00 | ix 6 29.50@31.50 ai.sv@azon 32.00@34.00  34.50@36.50  31.00@33.00 
6/4  100.00@110.00 | SPs ts 00 78.00 45.00@50.00 26.00@28.00 | ix 8 29.50@31.50  30.50@32.50  32.00@34.00  34.50@36.50  31.00@33.00 
8/4 125.00 ac eevee g eeeeee 00@100.00 50.00@55.00 26.00@28.00 | 1x10 30.00@32.00  31.00@33.00  32.50@34.50  34.50@36.50  31.50@33.50 

10/4 140.00@150.00 oe @aceeee 110.00 115. re fey z hy 4 seeee 7 coos | 1x12 30.50@32.50  31.50@33.50  33.00@35.00  35.00@37.00 32.00@34.00 

12/4 150.00@160.00 Se 120.00@125.0 0.00@85.00 ..... eee Merchantable, $1 less than No. 1. 

Harp MaPLe— $2 less than No. 

4/4 100.00@110.00  80.00@ 85.00  655.00@ 60.00 35.00@38.00 21.00@23.00 Kaa he shiplap and Raden. 50 cents a thousand. 
5/4 105. = ay 00 85.00@ 90.00  60.00@ 65.08 38.00@41.00 22.00@24.00 2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $18.00@21.00. 
6/4 110. 0.00 90.00@ 95.00 65.00@ 70.00 40.00@45.00 22.00@24.00 1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $19.50@22.50. 
8/4 115. ny tes 00 95.00@100.00  70.00@ 75.00 45.00@50.00 22.00@24.00 Add for select No. 3 hemlock, $4 a thousand. 
No change is reported in prices during the last week, altho there has been a considerable decrease in the volume of business placed. The follow- 
ing list represents present values f. 0. b. shipping point: 
FAS Selects No. 1 com. No. 2 com. No. 8 com. FAS Selects No. 1 com. No. 2 com. No. 3 com, 
Basswoop— Sorr Etm— 
444 $ 95.00@100.00 $ 75.00@ 80.00 $ 55.00@ 60.00 $35.00@37.00 $25.00@27.00 8/4 125.00@130.00 100.00@105.00 75.00@ 80.00 48.00@50.00 
5/4 100.00@105.00 80.00@ 85.00 60.00@ 65.00 38.00@40.00 27.00@29.00 10/4 140.00@145.00 115.00@120. 4 90.00@ 95.00 55.00@60.00 
6/4 105. oe ory 00 by po oy 4 65.00@ 70.00 41.00@43.00 27.00@29.00 12/4 150.00@155.00 125.00@130.00 100.00@105.00 65.00@70.00 
8/4 110.00@115.00 00@ 9 70.00@ 75.00 45.00@50.00 16/4 170.00@175.00 145.00@150. 00 120.00@125.00 75.00@80.00 

10/4 120. 00 125.00 100. 00@108. 00 80.00@ 85.00 65.00@60.00 aie Minette 

BEECH— 4/4 100.00@105.00  80.00@ 85.00 55.00@ 60.00 33.00@35.00 18.00@20,00 
5/8 No. 2 common and better 40.00@45.00 16.00@18.00 5/4 105.00@110.00  85.00@ 90.00 60.00@ 65.00 36.00@38.00 19.00@21.00 
4/4 85. 00@ 90.00 65.00@ 70.00 50.00@ 55.00 33.00@35.00 20.00@22.00 6/4 110.00@115.00  90.00@ 95.00  65.00@ 70.00 38.00@40.00 19.00@21.00 
5/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 36.00@38.00 21.00@23.00 8/4 125.00@130.00 100.00@105.00 75.00@ 80.00 45.00@50.00 21.00@23.00 
6/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 21.00@23.00 10/4 140. ag. 00 115.00@120.00 90.00@ 95.00 55.00@60.00 23.00@25.00 
8/4 110.00@115.00 90.00@ 95.00 70.00@ 75.00 45.00@50.00 21.00@23.00 12/4 150.00@155.00 120.00@125.00 100.00@115.00 65.00@70.00 23.00@25.00 

14/4 170.00@175.00 140.00@145.00 120.00@125.00 75.00@80.00 

BIRcH— 16/4 170. OODITE, 00 140.00@145.00 120.00@125.00 75.00@80.00 

$/4 110-00@115-00 85,000 90.00 60.000 65.00 38.00@40-00 21-0028.00 | Sopr Marrx— 

5/4 t 5. J f F ‘ y f i E 

e/4 115,00.9120,00 90.00@ 95.00 65.00@ 70.00 41.00@43.00 21.00@23.00 4/4 100.00@105.00 80.00@ 85.00  55.00@ 60.00 33.00@35.00 20.00@22.00 
8/4 125.00@130.00 100.00@105.00 75.00@ 80.00 48.00@50.00 5/4 105.00@110.00  85.00@ 90.00 60.00@ 65.00 36.00@38.00 21.00@23.00 

10/4 140.00@145.00 115.00@120.00 90.00@ 95.00 55.00@60.00 6/4 110.00@115.00 50008 95.00 65.00@ 70.00 38.00@40.00 21.00@23.00 

12/4 150.00@155.00 125.00@130.00 100.00@105.00 65.00@70.00 8/4 125.00@130.00 100.00@105.00 75.00@ 80.00 45.00@50.00 21.00@23.00 

16/4 170.00@175.00 145.00@150.00 120.00@125.00 75.00@80.00 ENp Driep WHITE MAPLE— 

Sorr ELM— 4/4 120.00@135.00 90.00@105.00 
4/4 100.00@105.00 80.00@ 85.00  55.00@ 60.00 35.00@37.00 24.00@26.00 5/4 125.00@140.00 95.00@110.00 
5/4 105.00@110.00 85.00@ 90.00 60.00@ 65.00 38.00@40.00 25.00@27.00 6/4 1380.00@145.00 100.00@115.00 
6/4 110.00@115.00 90.00@ 95.00 65.00@ 70.00 41.00@43.00 25.00@27.00 8/4 145.00@160.00 115.00@130.00 


Jacksonville, Fla., May 23.—Following is a recapitulation of prices obtained in this territory during the two weeks ended May 21: 


Week ended 


1x4 


5/4x4 
5/4x3 


1x3 


1x6 


1x4 


fox3%4 





Flooring 


B&better ....$32.03 
No. 1 com.... 26.83 
No. 2 com.... 15.11 
No. 3 & cull.. 6.30 
pth ge <a 
B&b sap rift. 

B&b ht. face. 

No. 2 ht. face. 

No. 2 com. 

Bb sap rift. . 

“S” wap rift. 

~~ 1&btr. ht. 
Baber, flat ... 39.00 
0. 1 com. flat 26.50 
. 2 com. flat . 

. 3 & cull.. 6.19 
. 2:com.... 17.50 


Ceiling 


B&better 

No. 1 com... <i 
oo OOM. .s.c2) Ska 
No. 3 com.... 7.00 
agg eee 
No. 1 com.... 25.00 


May 21 May 14 


Week ended 
Ceiling 


fsx31%4 No. 2 com.... 
No. 3 com.... 
wx3% No. 1 com.... 
No. 2 com... 


Partition 
1x4 B&better 
No. 2 com.... 
No. 3 com.... 


Siding 
126 Novelty— 

1x6 B&better gi 
No. 1 com.... 
No. 2 com.... 
No. 3 com.... 

Bevel— 
4/4 No. 1 
Square edge— 
%x6 = DOMi:..«.s: 

o. 2 com. 

Roofers 
1x6 No. 1 com.... 
No. 2 com.... 
No. 3 com.... 
1x8 No. 2 com.... 





14.00 
21.00 
11.25 


17.00 


9.00 


17.00 


May 21 May 14 





Week ended May 21 May 14 


Boards 
Bédbetter— 
Cf er an 49.50 
2 | eae 384.50 41.25 
a ni. 42.50 
ol | rs 37.25 49.50 
DS de eee 41.00 650.76 


No. 1 common— 





1x 5 29.17 
1x 6 29.85 
1x 6 26. 
1x 8 30.14 
1x 8 27.00 
1x10 35.00 
1x10 26.00 
1x12 35.00 
1x 6 26.83 
5/4x12 37.00 
No. 2 common— 
PER oc, | a ae ee pits 17.00 
Se 2” es ree 15.83 
ee eee 18.00 17.85 
Oe OIE hs ates 17.50 17.48 





Week ended May 21 May 14 
Boards 
No. 2 common— 
Hi 8 > Seo Seren 18.00 16.36 
Re 68 aa et 4.06 18.00 
1210 BOIOIED .....00% oe 17.00 
3 _ eee ee 20.43 
ix 6 to 12 D4S.... 18.17 ~- 12.00 
[ O/SE12"TOpEn 2... 65. oF 23.00 
No. 3 common— 
A NL Gin 6.6 a'a:3 wens 10.50 
oe ot ee BOO ssicres 
a’ fo eee oe 10.50 
ax 3 @hipiap .... «> 10.50 10.50 
1x10 shiplap ...... err 10.50 
1x 6 to 12 D4S.... 11.00 10.50 
Other grades— 
Mill run green bds.. 18.50 18.00 
Cypress Shingles 
4z335 prime s:.4/.6.) Pie 3.80 
Pine Lath 
MS IN Bete ice akan 3.25 2.90 
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The following are the average prices taken from sales reported on the dates Indicated In the sections named: 





Alexandria, Birmingham, Hattiesburg, Kansas City, Alexandria, Birmingham, Hattiesburg, Kansas City, 
La. Alu. Miss. Mo. La. Als. M 


; ise. 0. 
May May May May May May May “~~ Mey May May May May May May May 
21 21 14 21 14 21 14 14 21 14 21 14 21 14 

Ix3” EG Ao... fa eis Boards, S18 or S28 
B&better.. 62.25 65.00 oi. 00 60.11 wets ssee © 60.53 58.63 | No. 1, 1x6 to 12”... ....  . 30.62 30.00 30.00 29.00 PN, 
cecitiare CROP seus 62.00 61.00 ose eee po 7 rae ewes ageeieen aka 24.37 
c te eeeee sees cece jucealaee 00 50.00 44.25 orn aaah Other lengths. 23.77 .... 33.50 23.50 30.00 29.00 23.33 
Be waresog ede are eee ta arias 40.00 34.16 1x10”, 14 and 16’ .... acee wane weed eevee eed 24.13 
No, 1..... ceee § eeee vee 35.00 ica. ver Seda. take Other lengths. 22.25 .... S096 <c2- 29.00 32.00 23.59 
No. 2..... seis es < weee 25.00 poh ee alae 8 po) ye ee Ler ea a ore seuarn sadt 34.11 
FG Babetter.. 34. 17 33.57 40.00 38.97 40.00 Barmy lengths. 30.56 .... 39.50 31.62 34.00 34.25 33.90 
34 cose eene > anes ih ded es A at i pala 

t 











i 27.25 25.53 
16.00 “.... 15.00 15.24 16.00 16.50 15.94 16.83 
| 49.22 46.68 cose 4848 wine dans 2 GRGE bOLGR 


16.03 15.00 16.50 16.75 15.67 
15.97 17.68 16.50 16.00 16.27 
18.00 18.53 17.75 1850 18.15 


26.51 30.50 28.71 30.15 31.50 
1x4” 
10.00 12.17 9.50 12.00 

seco. sees - S055 TARO O68 
eee coe 10.75 10.50 9.90 
18.50 1... 1125 11.75 9.50 





ee eae! See snow E 2.50 i gers os 
31.21 30.23 34.66 31.87 382.50 31.50 © 31.84 30.14 | No. 4, all widths 
31.21 Ka apie qaeum aude 32.00 31.44 and lengths ..... cote cece cee cows 6.25 
C o....ccce 25.72 25.05 res Moe Cau Canes 27.00 25.00 
D ....... 24.00 22.27 ieee cyt eae eee 24.14 23.49 Shiplap 
Ye eee 25.62 25.28 27.37 28.56 . 27.00 2 Gains Tegihs : . 
an 15.76 15.27 15.87 14.52 15.50 15.50 16.11 15.46 | No. 1, 1x8”, 14&16’ ...._ .... eee cee es 23. 
WG: Bacs s. hue 10.00 6.90 11.25 8.50 Tuder- aes Other lets. 24:63 22.63 Salk. cheats 25.00 24.00 > 
SHO? Gy BEe Wives. ccc cece ed aig 80.50 26.50 eee, Ua N10", 34:4 16" ccs cus Siae eens Nosed wag 2 
Wik Oe Cis: Suse * saad 17.09 17.00 17.00 16.50 Shan wae Other Igts. 25.23 23.62 «se. 26.00 Sige. seen 2 
- Won Os Mick. scan -xacts SEO. ccos 10.50 11.25 Sede wees 2 (10 to 20’): 
* Nowe HA dsch ines 16.36 16.27 19.25 16.79 
Ceiling ans tee awa 15.96 16.50 16.00 18.75 
. 29.42 28.53 30.00 30.00 
24.00 24.00 29.78 .... 





iowa 


be 
tel 
Ont 

“150068 
oor 
ew 
a 
o 
® 


2 


bo 
7 @ 
a) 
__ 


t 


9.79 12.00 11.25 
10.06 «+++ 10.50 


S 


hoot 


wy 
at 
cron 





iad 
oo 
= 
i 
° 
i) 


28.36 
23.40 


% x4” 29.76 28.19 31.36 30.00 


- 25.61 22.81 2 





29.42 9 i 
13.75 15.00 15.25 17.00 14.86 IT oe 
Z taon sane 5.25 aon <aes 25.25 
% x4” 1 Bubeticr <<ov “évece > wee es 31.50 
I ae a Love sence weeu, eens ; id “ees Dimension, S1S1E 
No. 2 ar rere cece rere kiws hen étene sane cove anew 


No. 1, 2x4”, 10’.... 20.86 21.17 adie 
Partition | re 19.45 19.91 21.00 


6’ 21.21 22. 22.00 20.50 
1x4 & 6” B&better. ....  .... 37.06 36.29 23.04 .... 18 & 20° - oo oo 33:00 22 “50 
No. 1. re oes 34.17 29.00 whew ae 


28.70 3.0 10’ 2 

a Bases secs cue Se 20.00 ; pie hal 
MGR es Sass : 8.00 ; eles 

1x6” B&better..... oe ee Savas eee Len os 16° 

Bevel | Siding Be 2 





> ees 2 ae 
eaeee 18.i a ase soe 
19.50 














4x6” B&better .... 22 re ee, aes 20.50 26.00 24.24 23.04 2x 8”, 10’ ees .- 21.83 22.22 
NSE icenuns cece 2091 22.00 20.00 21.00 20.00 21.00 18.25 12° 20.50 19.75 19.79 19.44 
MO uvts.t Caner en ee 11.50 15.00 11.75 12.00 Dea © aed 16’ 22.50... 22.00 21.80 20.39 

6x6” B&bette net. ° “eats Sawa eaee cand SEGO cscs 2 20.50 21.50 21.75 22.90 23.50 
Es (BESS caus, teens acae.’ Kees eee 625.00 23.00 22.1 cere tenes 22.¢ eess ieeee 
Wie: ae saces cate see vated aks ccae Ste + 17.00, 21.00 22.16 

eeeee 20.55 20.67 wees 19.00 21.00 21,19 

16’ ..... 20.84 22.36 24.00 22.50 23.71 20.70 

Drop Siding 18 & 20°. 21.61 22.79 25.00 22:00 23.80 23.50 

1x4 or 6” B&better. 30.01 28.07 85.69 35.75 30.75 10’ to 2 ee awe. snea. cma 
No. 1..... 24.49 23.03 27.67 27.50 28.25 SIO" conc 17.00 24.74 23.37 
No. 2..... 1634 15.83 18.85 16.85 17.75 k : ie waded § eae 21.00 24.45 23.54 
Ne; &.... weee ieee Faas » Tae 1006 1... Sue. Wesel 2 ee RS: 24. 27.00 20.25 25.29 22.85 
18 & 20’. 2 meee 27.00 26.37 25.00 

i 10’ to 2 aa Tee eaee een 

—— No. 2, 2x4”, 10’.... 19.00 18.50 18.36 18.23 

36.33 36.75 - ee . 4 Sued ~ aes 17.50 18.45 18.31 

pp io be eek ee 17. 65 5.) 18.25 19.38 18.81 

36.00 18 & 20’. 20.86 19.67 22.00 21.25 19.00 20.82 20.50 

Gat aoa 36.00 5 os €2 eae 18.00 ee nee 

40.50 40.00 2x 6”, 10 14.50 14.27 4.58 

ae 1 4.2 


42.00 38.50 


_ 
9 
—) 
S 
ps . 
ONO OO ie * 
© 
_ 
bet ht bet 


46.06 Bee “UB 41.00 





i avard 5.15 

38.50 16.00 5 . 
S608 4... a eee aes 16.25 
aos cee wae 40.50 .... 9 aliens 2x 8”, Roar 19.00 
ol 40.00 wes jake +ane wend 40.03 meee 17.50 17.00 
6/4 & 8/4x12". . ene Saws 41.00 wate ae 18.00 
B&better surfaced: 19.00 iva 
4x6 to 12”...0... cere ees 42.50 37.25 40.50 37.50 She Lege x10". 10° a ‘ SHES feo 
17 | a RE wos. 89.24 38.41 Lees 38.00 42.75 36.42 38.38 exie aa aeN es +7 a ret > ag 
Dr Gungenesuke 38.37 40.69 43.00 45.00 41.00 35.25 38.80 89.07 — 16.78 17.31 Pie 19 50 20.50 
MT on on igmtwe cts 80.52 .... ..-. 45,00 42.00 43.25 39.84 39.74 18 & 20’. 17.67 17.38 ‘TI aslee 31.95 
1x5 and 10”...... 42.30 43.15 52.00 49.00 45.75 43.25 45.27 39.74 10’ to 20° 17:59 16.94 Sr ne 19:50 
BEE ccstecences 44.18 43.65 45.00... 50.75 46.50 45.53 45.05 ovis 10°... 21. eee get 
B56SE tO FS. ccc 46.31 49.08 wales 2 54.28 44.45 12° |! 15.50 16.03 2175 

RMN ec ieivcnic. “wees eee aoe 52.79 Ob Colds age ae _ 

# = De teene 19.54 18.2 19.50 
a. Se waceas ae eet 47.00 id 18 & 207: 19150 18.27 18°50 





eo ne Seat Lill 57.50 50.00 58.25 sabe hada 5 
1% & 2x4 to 12". 44.67 51.70 ices ccee ©, BGS @RGO Shige 2... ro) KS ; Sa eck puis ages 
xt to 12"... ee PMR lkccs cous. Gaon cee | > Satie See. pee. ste see Sten ae 








eee eee “eee eee eee ha. Lon leaf Timbers 
6/4 & 8/4x exak. hess rer mares fae at . i 
C surfaced: a and under: i 
BEE A ecavencencs SO00. . x. <- ee ee ey oy ee Ce Ss A. gens swe: ‘tana eC 19.00 21.50 19.27 19.27 
5 eeee sees tate eens 32.62 33.50 10" Mae dackncedos eee eens xen neue 21.50 22.00 23.00 22.54 
2 imee eee «nae a 34.00 35.80 BM? #és ee wkaueane “due cave ree vous 22.75 29.00 22.35 27.33 
vt BO ceacdedvecanune nae euce waa dene 28.00 ecee 25.00 


Shortleaf Timbers 
Casing and Base 


B&better: 
oS eee 47.49 48.80 40.33 .... 50.00 48.25 [ 
S$ and 10”... ccceee 47.89 50.88 ene 6 6eme 49.50 49.25 49.36 47.22 


Jambs . eee cece cece 

7: ° mee énee sese 4n00 Plaster Lath 
and 6”....... sees see . sees eee 5 50.5 \ z oe 
eg oS err mmeaonmprrran Me Pe eee SS 22 . =: 22 Fs 


Fencing, S1S Byrkit Lath 
No. 1, 1x4”, 16’. see eee sees wees tere wane 23.44 24.50 errs 10.08 10.34 Sets. -wavua “see aad 10.86 9 
Other lgts. 22.11 23.17 cece 26.80 a 23.88 22.55 8 an iecuharaeee’ Seade eee ae sala wekkcda 
1x6”, eee seek 2sn8 anes. “anee cease cess 24.07 22.58 12’ and longer..... gdan ue ‘eae... 
Other lgts. 23.29 23.27 31.50 23.50 29.50 30.75 28.68 23.03 
No. 2 - lees seme Car Material 
1x4” e - 10.41 10.19 ese. 16.00 12.25 14.25 11.15 10.89 ea 1x4 and 6”): ; 
Be os cdeenavaae 14.61 14.31 15.20 17.50 16.25 15.25 15.00 14.51 &bdtr., 9 and 18°.. .... . er it mere ; 
No. 3 call lengths): IG wwe Be"... sexe 0.00 oud 
POE ve dvcecacuans 7.93 7.99 Sawer ~ wenn iene: ae 8.66 9.40 Or" Svcaaeied anee., (weed cued oi J ésae anna 
126” Ge oud egtes . 878 8.76 10.50 11.50 ecee 10.00 8.65 8.59 5’ & mul’ples .... cece ewke eee “eve cone 26.00 .. 





2 
KOSS 
ro) 
Sag 

en 


een my 
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AMERICAN LUMBERMAN May 28, 1921 
Alewvandria Birmingham Hattiesburg Kansas City Alewvandria Birmingham Hattiesburg Kansas City 
May May May May May May May May May May May May > a ed ~~ May 
a7 -— 45 27-45 21. 14 21 = 14 21 1h is oi 14 2 eo 14 
. ar is 
Car Material S4S, Sq.E&S mate 
No. 1, 9 and 18’.... cess 26,00 eee ie aa : 29.50 
10 ee Py d 22.75 RERA 34.50 
i and ia...) : ee 21:00 WEES Up to 14”, 34 to 36 58.00 eee 
Swhu anaes ie ” Swe eee pies: Lene rik eee Stringers 
5° & multiples .... tiem er wea coce 25.00 21.00 20.00 — net, ae & 8x16” 
No. 2, Random..... cee eee ree rr nee sean 13:80 24:68 | 86 to BB" ...cccee e . 37.33 
30 z 3a ey ere . coos . 42.00 
Car Decking Ties 
Heart face, 9’ 3”, 6x8", 8’, O00 Mnart ..00 sci See ee 22.28 
OF DO Wik se cine 26.25 No. 1 Sq.B&S .... wees oeee eboe 20.00 
The following are the prevailing prices on northern pine f. o. b. Duluth: 
ComMoN Boarps, RougH— FEeNcING, RoucgH— 
6’ 8’ 10° 12° 14416’ 18° 20° 6’ ie 10,12414’ 16’ 18420’ 
NO: 41 6" s4,.00es $60.00 $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 ae ey Rec eeyc $55.00 $59.00 $62.00 $65.00 65.00 
Te 63.00 65.00 71.00 73.00 68.00 73.00 73.00 NO. 2.....seeee wee 45.0 48.00 50.50 3.00 53.00 
| Se 69.00 72.00 78.00 78.00 73.00 78.00 78.00 NO. 8.....ceccecces 29.00 31.00 33.00 34.00 34.00 
No. 2, Geen 48.00 50.00 53.00 55.00 53.00 58.00 60.00 4”, NO. 1......eeeeeee - 52.00 54.00 58.00 64.00 64.00 
| 51.00 53.00 56.00 56.00 53.00 58.00 60.00 NO. 2......ceeeee - 38.00 41.00 46. 62.00 52.00 
a. y 3 saRepee 9 —s. cate eH oped 65.00 68.00 | Se Serr ere an 23.00 25.00 27.50 31.00 31.00 
°F yo lITL S130 «38130 38'BOBBSD8e80 89:80 39:50 | No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
| gee 32.00 34.00 36.00 36.00 36.00 40.00 40.00 5” fencing, same as 6”. 
nd - om. pine’ ho diet 2 oon a ae Z. All white pine, Nos. 1, 2 and 3, add $1. 
o- 4, *, 8” pi 12”, $30. S1 or 2S, add $1; S1S1B, add $1.50; S4S, add $2. 
For Si or 2S, add $1; S1S1E, add $1.50: for resawed. add $2. ; x % : ‘ ‘ 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Pisce Sturr, SiS1E— Well tubing, D&M and beveled, add $4. 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20’ Sip1n@, 4 AND 6”, 4 TO 20’— 
BETES FG HES MER HERR, HSE, NbeD $0 ssf ton aft 
X 0..... . ° . . : 32. -50 ne — . .$55.00 $55.00 eee ere ree 27.00 $27.00 
 , FS 25.00 29.00 30.00 3: 00 30.00 31.00 33.50 oe = 2S ‘. A ls soe ee 47.00 
2x10...:; 26:00 30.00 $4.00 34.00 $2.00 38.00 35.50 35.50 i — eee 
2x14... 3200 | 36:00 40.00 40.00 «38:00 89:00 4.00 44.00 Siding may contain not to exceed 20 percent of 4 to 9 foot. 
He2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
a o 





_Beaded ceiling, %-inch, $1.50 more than same grade of siding. 






































Norfolk, Va., May 23.—The following prices for North Carolina pine have been obtained f. o. b. The following are f. 0. b. mill prices for Arkan- 
iii aaa ‘tte 8 2a ates ‘o oii one, sas soft pine from actual sales made between 
SE ORG A ckkiknnatntieeanedateele $39.00@ 42.00 $29.00@32.00 $19.50@20.50  16.00@17.00 | May 14 and May 20, inclusive: 
RE RRC GEREN : 45.50@49.50 34.00@37.00 oS Te ee eeeren Flooring 
DE hatSeciwn vines denkacoutyoes 48.50 @52.50 37-00 @ 40.00 et errr Edge grain— 103 125 
MN te Pes. head wich cot ccoan Ren 51.50@55.50 EE,  Coughatrack > weaeeceaies oane o Mie 55.95 
RovucH 4/4 ATE ee ee $70. 50 be 
BY trices etsnsn a ee eesunnws die 46.50 @49.50 33.00 @35.00 21.50@ 22.50 17.00 @18.00 1 2 IE AOS Ae ea doe = 48.75 
© EOE: RoE 48.50@51.50 —-35.00@37.00 23.00@24.00 18.00@19.00 | ouqn TT Tiss 4925 41.00 
Se pskeanadshbvennvon eh eecaae 53.00@56.00  —-38.00@41.00 24.00@25.00 — 19.00@20.00 | writ prin : 
: B&better . 31.50 
Bark Strips, Nos. 1 and 2......... $30.00@32.00 Bark Srrip Partition, Nos. 1 & 2..$33.50@37.00 No. 1 .. 27.50 
OKccy Seek Ge Ao omicee 14.00@15.00 CuLL RED HEART..............0006 12.00@13.00 Ce 17.50 
Celling and Partition 
LATH No. 1 $ 5.50@ 6.00 Ro 6” 21.50@22.5 8, 6” 350. 00@ Ed 00 5% %” %” 

No. 2112221" 800@ 3:80. NOOPRBS Ba--- 7 Sr eoa@aaco DAS: Ba-- 22:7: 8B0- 00 5E.0 Ceiling Ceiling Ceiling Partition 
Factory, 2" RT: 23.50@26.50 “Li Ee 23.00 @24.00 ee. oie 54.00@58.00 — . 3 pe ery +s es 74 be vt 
wig Te : , Re. «565% Mo eeeeee. 58.00@62.00 | NO. 1 ..... 23. A A 

= ws 5 te = 58.00@62.00 | No 3 1122) + 16.25 +s 18.25 
Finished Widths— No. 2 & bet No. 3 rs wil 
FLOORING, #8421% and 3” rift.......+2..++++00+5 $70.00@7500 2 — ress nae tt «gn 
ME 50:8 4:dne barnuae onsen 42.50@46,.00 $33.00@36.00 $22.00@24.00 | 4» 500 «$40.00 
DEMIR 5:45 b:4H-0 0 RNS KE SERS RI WES SORT DS 31.00 @33.00 23.00 @25.00 14.50@16.50 ast WOW Ce ee eee Ce 44.00 
Te, Cobb sssaea Sheek swbae ses sey Onenic 32.50@35.00 24.00 @ 26.00 15.50@17.50 5 em 10” eat tee ee ee 46.00 
ERNE SE. 8 63.0:5 sewers Che ee eeresedshhen ee 43.50 @ 47.00 34.00@37.00 23.00@25.00 we hin a eee: a 6.00 
14%,1% and 2x 4to 8”... ee 
114) 11% and 2x10 to 12” +e 
OAK FLOORING Casing and Base 
‘Cincinnati, Ohio, May 23.—The ieRowies are the average prices, Cincinnati ba btained for | 4,6 and 8” B&better...........-.eeee ees $57.25 
oak flooring during the week ended May 1 "©? saat — 5 and 10” BAdetter....0cccsvcscocscuee 60.50 
exit” }$x214” 34x1%” 36x2” Fencing and Boards 
OAR BRASTEPON WHILEC....cicccicccsccves cevees $140.00 109.50 108.69 § 
SRN MIMMTAOT OR TOU. 55 ca cscs neieeiecn' jasiiewis +00 00 100-00 4” $22:75 $12:00 $10.25 
Sap clear quartered white and red.... ...... ae We ie ca nt 16.50 10.25 
Select quartered white and red........ 2.200.000 beeen ey 72.39 EEC 17, 11.75 
Clear plain white................000-. $ 91.06 74.35 1 Re 1 a eee 28.00 18.25 11.25 
OS go SS ee ae See ee 84.91 69.65 PRB BOR Oe ony cone e OD 19.50 1.75 
Select plain white........5........06. 57.17 49.82 49.61 Re ei eae : ‘ 
SEE RMMREND SMR o's ns od cicee www edeee-e > SOS: 0 ceases ° “| Sees 49.42 Dimension S&E 
ee ee eee eee 35.00 25.00 24.99 No.1 No. 2 
Se eI. coche es GOVE SDSaAKEEES See = «— wiehis ae Pee 5 Ue TP Bee 8 12,14€16’ 10,18€20’ 12,14416’ 10,18420’ 
$20.50 $22.25 2x 4” $19.00 $21.75 
18.50 19.50 2x 6” 16.50 17.50 
WEST COAST SPRUCE 21.00 22.25 2x 8” 16.75 18.25 
CYPRESS 20.25 23.25 2x10” 17.25 yd 
— ” 
[Special telegram to AMBRICAN LUMBERMAN ] Cincinnati, Ohio, May 24.—The following are anes 9p - 
Portland, Ore., May 25—The following are | the average prices, Cincinnati base, quoted for tee we.t 
3 cypress today: 0. 0. 0. 
weatera agence prices provalling here-toGay: empaiaee eT $25.25 $1725 $11.75 
NL F RIES bos bo x00 sab sek enw boo wen $71.00 Rep Cypress— 4/4 5/46/45 8/4 PR ee tora a 25.50 18.25 11.50 
EE" ARR BG Le 60.00 1 eee $105 $110 $120 | 10” ....-e eee eee eeee 27.25 18.00 11.50 
Bevel siding, Gis. ee er 32.00 EE RTS 8h 90 95 Lath 
SS ce aiken a ceceaces hens SERS ag 4 = bg No. 1 No. 2 
Factory stock, i 22222022 00MIN gsoo | NO. B Sonn rant widths 29 31 B1 | LH eee eee eee ete $435  § 2.30 
16 46 REIT $888 | vetnow enemas Molding 
2% Re ts cans reco adie 33.00 SR ES Fee Sra ere 95 100 ME Gee rere 35 percent off 
Common rough dimension...............05 20.00 PRINS Secu s ots ie, se 75 80 Oe | Woe” GIG BRIRUIOE ois 6 5c 0:00 e nicrs's0.0 29 percent off 
Box lumber, aseen, SR SS RT ee 16.00 Shop .......0+..0.- 48 58 62.) ——— 
ENON 6s oka 6G bb own o oui eee 18.00 No. 1 com. ran. widths 38 41 41 * No sales reported ; price brought forward. 
Logs, $20, $16 sm hz. No. 2 com. ran. widths 27 28 28 ** None sold. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., May 21.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ending May 20. 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.$ 

CéBtr. C&Btr. CéBtr. CéBtr. 

Po ey er 14%x3”.. - $56. 50 $46.50 
Be beaut te Soe 53.50 45.50 
Be Becks 52. $0 ry 00 14x6”.. 5D. 50 45.50 

Slash Grain Flooring 

SNe kobe 24.00 22.00 Hes .. 39.50 29.00 
eer 23.00 21.00 14x4”. — 35.00 29.00 
SAO vcieee 25.00 23.00 14x6”... 38.50 31.00 


Vertical Grain Stepping 


256. Ts OBE BAS UO 12 66.0 cic ds 50.00 


-. ho Yk! Berea | 
Finish, No. 2 Clear and Better, = or S4S 
9.0 





1%, 14 xb, G 10 and 12"... <<. d05s 42.00 36. 
2x12” Koha et OM Glee aciae O86 ob REO Wek 43.00 37.00 
Dye ONG S26, GONE 12% oi iccenvcss 50.00 44.00 
Ceiling, C&EB and C&EV, and Partition 
x4” . 20.00 $15.00 5x6”... 23.50 18.50 
rere 22.00 17.00 56x6”... 25.50 21.50 
kT "arr 20.50 15.50 1x6”... 24.00 19.00 
WO 60-40% 23.00 20.00 1x6” . 26.00 23.50 
Drop Siding, Rustic 
ee 6 ee 19.00 16.50 1x6”.... 23.00 20.50 
1x4” 21.00 18.50 1x8”.... 30.00 27.00 
Fir Battens 
Co. |) Seer $0.75 ee Uv 6cccas $0.95 
a Mn ors wakes oes 0.85 2 See 1.00 
Lath 
Te SO TEP TTT TTT ee 
Common Boards and Shiplap 
No.1 No.2 
com, com, 
ie GU GE BREE 6 vee iniscccnecds $15.00 $12.00 
BR oe 8 044. Cus avis se Caen eee e ie 13.00 10.00 
BE GRACSR Sone cer eeebueeeaeuaue 13.50 10.50 
NE ao oe ee kde we rechoweee 14.50 11.50 
"Leer errs 15.00 12.00 
14x8 and Wy SE sa beecceuenns 17.00 14.00 
arpa 15.50 12.50 


Pee ORO 6c oo a eodarvwkokuces 
Common Planks and Small Timbers 


ME EEE oWeeckccr cdc cctveuww ee 18.00 15.00 
RE Eb dn oo wen one ae 17.50 14.50 
EE eae aa eA Oe wea oe eee Re 19.00 16.00 
SEG, FRET, Be oid cicvcscnscices, AGO EEOe 
Common Dimension, S1S1E, 12” 
No.1 No.2 No. ; pron 2 
com. com. com. co 
2x3, 2x4”. .$11.50 $8.50 2x14”. ..$15. 00 $12 00 
2x6, 2x8”.. 11.00 8.00 2x16”... 16.00 13.00 
2x10” rer 12.00 9.00 2x18”... 18.00 15.00 
SEES vwsce 12.50 9.50 2x20”... 20.00 17.00 
Common Dimension, 2x4, SiS1E 
Perr 10.50 7.50 a seman 13.50 10.50 
re 11.50 8.50 | ene 14.50 11.50 
Be ov esines 12.50 9.50 Ue éesae 16.50 13.5 
Common Timbers, Rough 32’ and Under 
No.1 Sel. No.1 Sel. 
com, com. com. com, 
eee 22.00 25.00 18x18”.. 26.00 29.00 
10x10” 23.00 26. 00 20x20”... 27.50 30.50 
14x14”.... 23.50 2650 22x22”.. 29.50 32.50 
16x16”.... 25.00 27.00 24x24”.. 32.00 35.00 
Common Timbers, 12x12 
34 to 40’. 25.00 28.00 72 to 80’. 51.00 54.00 
42 to 50’. 31.00 34.00 82 to 90’. 64.00 67.00 
52 to 60’. 37.00 40.00 92 to 100’ 73.00 76.00 
62 to 70’. 43.00 46.00 
Ties, Rough 
SPCR ee ee, ee ne ee ree 14.00 
ME? SHAKES eRe CeCe ee hec bane hkat cana 16.00 
MT Leatherette tna e ens wees GeabeN ees 15.00 
WESTERN HEMLOCK— 
‘Boards, S1S or Shiplap 
No.1 No.2 
com, com. 
IE. 8 icine oes cee we eal $16.00 $13.00 
BT ARNO REW ERLE OS COe LENORE MESES 14.00 11.00 
PER Cad ib 5 eee kMa whee 6a owen 14.50 . 11.50 
aoe and Ee Hebets cub ecewacunt ewe 15.50 12.50 
Wath ii brdl's 6 0 tne © 4d olme eee ee 16.00 13.00 
i u wr DME oC dexeceebareneee es 16.00 13.00 
UCU MMR oh 65s: dnd .t's'¢ olaceia ae'e4 6 17.00 14.00 
1% and 1%x8 and BO tee cu te ues 17.50 14.50 
po ee eran 18.00 15.00 
Ue OE oc ck v be 0448-6104 < wae 18.00 15.00 
RED CEDAR— 
Common Boards and Shiplap 
No.1 No.2 No.1 No.2 
com. com com. com. 
BNOF ec ev $12.50 $ 9.50 1x10”...$14.00 $11.00 
7 ree 13.00 10.00 Ext2”... 14.50 Tia 
RES eeca ve 14.00 11.00 
Flume Stock 
No.1 Sel. No.1 Sel. 
com. com. com. com, 
1x6”...... 18.00 23.00 1x10”... 20.00 25.00 
Bae ae ce 19.00 24.00 1x12”... 20.00 25. 00 





SOUTHERN HARDWOODS 


Cincinnati, Ohio, May 24.—The following are 
average prices, Cincinnati base, quoted on hard- 
woods today: 


4/4 5/4€6/4 8/4 
QUARTERED WHITE OAK— 
FAS ... - 08 160 oi70 175 0198 185 
Selects ... 


-- 110@115 
oe 80 
45 55 65 
Sound wormy.. 40@ 45 50 


QUARTERED RED OAK— 


120 120@125 
100 100 

70 8670 

55 = 60 


No. 1 com. 
No. 2 com 





Vemmeune e ‘eo@ ts 
vi 60@ 65 
No. 2 com..... 40@ 45 


PLAIN WHITE AND RED OakK— 


jo eer cee 115@120 125@130 125@130 
eae 75@ 80 85@ 90 90@ 95 
Rae: t Cii.<.. 55 = 60@ 70 65@ 75 


WG 3 COME. cece 30 35@ 40 40@ 50 

No. 8 com..... 22@ 25 28@ 30 30@ 32 

Sound wormy.. 40@ 42 43@ 45 48@ 50 
— 


J SP reer 115@120 
= & selects. 80@ 85 85 
No. 1 com 60@ 65 

40 43 


Panel and wide, 
m3 . 18t023" 165@170 175@185 180@190 
ox 
13 to 17”. - 120@125 ««@e- Per. rr 

Basswoop— 

We cavcihens 110@115 = _— 120@125 

No. 1 com..... 45@ 55 60@ 70 

No. 2 com..... 32@ 35 45@ 50 
BircH— 

We «nen anwae 115@120 125 135@140 

No. 1 com..... 65@ 70 70 80@ 85 

No. 2 com..... 40@ 45 45 50@ 55 
BErECH— 

| Pree 90@ 95 100@110 105@115 

Ma 2 CGi.. 6 55@ 60 60@ 65 60@ 70 

No. 2 com..... 35@ 40 40@ 45 40@ 45 
CHESTNUT— 

J) ere 115@120 125@130. 130@135 

Re 3S CMR. 60s 55@ 60 T70@ 75 T75@ 80 

No. 3 com..... 23@ 28 30@ 32 82@ 35 

Sound wormy. 388@ 40 42@ 44 43@ 45 
WHITE ASH— 

a secvereus 110@120 125@135 135@145 

No. 1 com..... 60@ 65 T0@ 75 T5@ 80 

No. 2 com..... 82@ 35 40@ 42 42@ 45 
Hickory— 

ORAS -»-@... 140@145 145@160 
No. 1 com..... a Oe 75@ 80 85@ 90 
No. 2 com..... +c@ieee 40@ 45 50@ 55 

MAPLE— 
I éekcdecens 95@100 110@115 120@125 
No. 1 com..... 50@ 55 ng 80 85@ 90 
No. 2 com.....- 30 35 ~@ 45 50@ 55 
WaLNuT— 
ME, «inadewns 240@250 250@260 265@275 
No. 1 com..... 155@160 185@175 175@185 
No. 2 com..... 60@ 65 65@ 70 70 75 
Gum— 


Qtrd. red FAS.... $9 

Qtrd. No. 1 com... 55 

Plain red FAS.... 82 90 93 
Plain red No. 1 com. 41 5 
Sap boxboards, 


RO Ee a 6646's 65 xa ‘at 
Sap FAS 6” & wider 42 45 48 
Sap No. 1 com.... 28 31 33 
Sap No. 2 com.... 23 25 27 

CoTTonwoop— 
FAS 6” & wider... 53 60 
MO 2 COReccccces 40 43 
NO. FS COR ccicccse 30 34 
Boxboards— 
ot re 82 
CP Ec canws 32 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 25.—The following are the 
f. o. b. mill prices on western pine products: 


No.2 No. 3 

1x 4”, 10, 12, 14, 18 & 20’........ $28.00 $19.00 
Picea tacos 30.00 20. 

Is @, 20; ZR: TA, 16 De oc cncuvs 29.00 22.50 

Dstt ucued 31.00 24.50 

1x 8", By to + eGaeuavekencues 29.50 23.50 

1x10”, PEE haigacadeveueaes 30.00 23.50 

iste", io and 30° Cidceegdswekid@ude 85.00 25.00 

12 and 3. Vitinde Kew ceagela 34.00 25.00 

see Whades ders «ee» 81.00 24.00 

Selects 
Bédbetter “O” Pe 8 

1x 4, ° & 8”, - & longer. i 00 $82.00 $71.00 
BERS enctueceoesoses eee 91.00 86.00 75. 

BREE ciawarnees ‘imagcuwe 97:00 92.00 80. 33 
1x13” and wider.......... 102.00 97.00 85.00 

5/4 & 6/4 x 4” “% wider, 10’ 
GE sd ccccucecs ci 5.00 .00 78.00 
8/4 and anaes Evuceeredews 97.00 92.00 80.00 








CALIFORNIA | 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber, 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 














ALBION LUMBER CO. 
Mills, Yards and General Offices: Albion, California 
THEODORE LERCH, Sales Mér., Hobart Bldg.. San Francisco 











MacArthur & Kauffman 


803-4 Sheldon Buliding 


SAN FRANCISCO 
CALIFORNIA 


SUGAR PINE 
WHITE PINE Factory and Pattern Stock 









ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 
California Sugar and White Pine 
Redwood Cedar Shingles 
Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














4 a 
Two Million Feet Wh o t 
os ite 
6-4 and 8-4 N * Py 
2 and 3 oa, ine 
Rough or Surfaced---Air Dried Ready for Shipment. 


“ e - 
Macomber Savidge Lumber Go. 
Hobart Bldg.,San Francisco, Calif. ; 











PALACE HOTEL 





LOCATED IN THE HEART of the business, theatre and 
districts. The home of the Masonic, Trans- 
portation Rotary Ctube 


Rates for Rooms, from $2.50 apward 
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Easy Sales For Dealers 


Many of your customers will want to make 
workrooms or storerooms above garages or 
sleeping rooms of attics when you tell them 


~The Bessler 
Movable Stairway 


It folds up out of way when not in use. You 
needn’t stock them, but you should have 
folders, specifications, etc., to make sales 
when opportunities arise. Write for them 
and be prepared to make the extra profits 
other lumbermen are making. 


The Bessler Movable 





No. 2 & 





AKRon,oHIO Stairway Co. 


SEATTLE 


| The Western Lumber 


Sales Co. 
SEATTLE, WASH. 











Specialist in 
Fir Mouldings,Casing, Base 
and all Detail Stock 


Write for Prices on 


PACIFIC COAST LUMBER 


W. R. FIFER, 











Owner and Manager. 














TIMBERS 


Rough or Dressed 


We specialize in timbers. Can fur- 
nish odd fractional sizes and long 
lengths. 


Our deliveries are always prompt 
and can give quick shipment when 
necessary, 


Herron Lumber Company 


W. W. HERRON, Pres. 
1010 White Bldg., SEATTLE, WASH. 








Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 








SIDING AND SHINGLES 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., May 24.—The following prices 
paid for yard item, f.“o. b. mill, were reported 
today: 
. Pre- 
High Low vailing 
Price Price i 


Flooring 
1x4 No. $46.00 
.00 


No. 
og 
No. 
1x6 No. 3 & better S. aay 
tepping 
67.00 


56x4” No. 
No. 
1x4” No. 


Drop Siding 
1x6 lg 2 & better 23.00 


Boards and Shiplap, No. 1 
7. 


Dimension, No. 1 S&E 
12 & 14’ 14.00 9.50 
Plank and wane: aaa 
4x 4”, 12 to 16’ Ss 50 14.50 
3x12”, 12° to 16’ it 00 15.50 


Timbers, 32’ on  peaae 


2x4”, 


6x6”, S4S 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 25.—The following are the 
Douglas fir prices prevailing here today: 


Vertical Grain Flooring 
1x4” No. 1 clear 
No. 
No. 3 cle ear 


Slash Grain Flooring 
1x4” No. 2 clear and better. 
No. 
1x6” 7 
No. 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better 
Finish 
No. 2 clear and better 
Ceiling 
5¢x4” “49 5 2 ClORP BMA BOCUCM..: 2.0 .ccss so s.00 os SASS 


Drop Siding and Rustic 
ix6” No. 2 clea® Gn Dbtte?r 6 oie ic cccccewss 23.00 
No. 3 clear F 
Miscellaneous Items 


Dimension, off Rail B list 

Boards, off Rail B list 

Small timbers, off Rail B list 

6x6” and larger timbers, off Rail B list 


Logs 


Lath 
Fir, per thousand, $4.50. 


-RED CEDAR SHINGLES 


Seattle, Wash., May 21.—Eastern prices, new 
pack, f. o. b. mill, are: 


Fir, $20; $16; $12. 


4 Bundles 

RiTEeE-GRADE INSPECTED 
Extra stars, 6-2 
Extra stars, D2. 
Extra clears 2.45@2.50 
Perfects, 5- 2. 95 @3. 00 
Eurekas 2 
Perfections 


5 Bundles 


STANDARD STOCK, First GRADES 
Extra +o ol + aie abl b1.75 $2. 
Extra stars, 5-2 1.90 R 2. 
Extra clears f ry 


Perfects, 5-2 


Eurekas Pe 
Perfections 3.60@3.65 
STANDARD Stock, SECOND GRADES 

Common stars, 6-2 55 $ .70 
Common stars, 5-2 65 .80 
Common clears 1.10@1.20 1.40@1.50 
Common 1.25@1.35 ce aoe 
1.60@1.80 v0 nee. 


Common perfections ..... 
BRITISH COLUMBIA STOCK 


(United States Exchange) 


a 
Eurekas 
Perfections 
XX 5-2, 


wes 


2:00 
2.00 





For Editorial Review of Current Market Con- 
ditions See Page 45 


NORTHERN PINE 


Chicago, May 25.—There has been no change 
in the local market for northern pine. No new 
development has occurred in the strike of “in- 
terior’’ carpenters employed by the sash and door 
manufacturers, nor is any renewal of negotia- 
tions expected before there has been a set- 
tlement of the wage controversy between build- 
ing labor and the contractors. In the mean- 
while the market is greatly restricted, especially 
as buying by the other industrials also is of 
very small volume. 


Minneapolis, Minn., May 23.—Price list chunges 
put in effect by northern pine mills in the last 
week show advances as well as reductions. 
There is very little change in the general mar- 
ket situation, but the unbalanced condition 
of most mill stocks seemed to call for a read- 
justment in prices. The new lists reduce practi- 
cally everything in dimension, tho small ad- 
vances are recorded on 2-inch plank, 14-inch. 
There are reductions on No. 3 boards, also on 
No. 3 shop and selects. Inch finish is advanced 
all along the line. Factory trade is slow and 
country yards are buying only in small quan- 
tities, for immediate use. 


Buffalo, N. Y., May 25.—The white pine trade 
is not especially active, tho it is better in 
the building grades than a few weeks ago. Re- 
tailers will not take any large supplies. The 
chief demand is from the country yards. The 
dullness still continues in the low grades. 


North Tonawanda, N. Y., May 24.—Dealers 
report no symptoms of activity among. buyers. 
They are booking enough orders to keep.them 
going on a limited basis. Occasional §purts 
are experienced. The better grades cogitinue 
rather scarce, while lake receipts have #e 
to provide a fair assortment of the ees 
in the hands of wholesalers. 


EASTERN SPRUCE 


Boston, Mass., May 25.—There has “been a 
little spurt in dimension demand, but trade is 
far below normal. The gain in business is slow 
but sure. Dimension is firmer: Base, $48; 
9-inch, $46; 10-inch, $47; 12-inch, $49. Unset- 
tled random prices make retailers hesitate about 
buying. But business is improving. slowly. 
Prices current, 2x3 to 2x7, $34 to $35; 2x8, $38 to 
$39; 2x10, $42 to $43; 2x12, $43 to $44. Some 
seantling sells at $33; some 2x8 at $37. Lower 
board prices prevail but business is no better. 
The covering boards 5 inches and up sell at 
$35 to $36 and the matched, clipped, at $40 to 


$42. 
WHITE CEDAR 


Minneapolis, Minn., May 23.—Wet weather fol- 
lowing the rush of seeding has brought many 
farmers in to buy posts, and replacement or- 
ders are coming from the yards. They are not 
large but trade is assuming normal propor- 
tions. Pole business is showing good gains and 
evidently there is an unusual amount of con- 
struction work planned, especially on power 
transmission lines. 


HARDWOODS 


Chicago, May 25.—Oak continues very strong, 
and this is easily the feature of a dull hard- 
wood market. The other woods are practi- 
cally unchanged from the levels which have pre- 
vailed for some weeks, tho the tendency is 
distinctly toward greater strength all around. 
For instance, the mills show greater disposi- 
tion to hold to their quotations on a number 
of items, and the refusal of offers is getting to 
be a common occurrence. What strength there 
is in the hardwood market, however, appears due 
to increasing scarcity of supplies as a result of 
the prolonged nonproduction, rather than to any . 
increased demand. The call as a matter of fact, 
remains unsatisfactory, but distributers see 
some indications of better business in the near 
future. The veneer men, for instance, report 
greater activity in the sale of veneer to furni- 
ture factories, and veneer demand is considered 
a forerunner to a lumber demand. 


Minneapolis, Minn., May 23.—Dealers in hard- 
woods report very little doing in this territory. 
Factory demand is light and what few orders 
there are run small; Buyers seem to be hold- 
ing off awaiting developments. Lower grades 
are somewhat off in price, but other hardwood 
items are fairly strong. 
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Kansas City, Mo., May 24.—The hardwood 
trade is very spotty. The scarcity in upper 
grades is becoming more marked and prices are 
a little stiffer each week. The lower grades 
continue weak. Box material is dragging heav- 
ily. Local box factories are buying hardly any- 
thing. The strongest demand is for oak in up- 
per grades, for interior finish and flooring. The 
factory demand has not shown much improve- 
ment. Quotations on many items vary widely. 
Many buyers appear to be looking for stuff that 
most mills are not in position to supply. 


St. Louis, Mo., May 24.—The oak situation 
remains the bright spot in the hardwood mar- 
ket. The prices are stiffening on some demand 
and a shortage in FAS oak. Most of this de- 
mand is coming from the interior trim manu- 
facturers, furniture factories not buying much. 
There is hardly any demand for gum. Elm itis a 
slow mover. Ash and maple are rathér quiet. 
Box manufacturers are not buying anything to 
speak of. 


New Orleans, La., May 23.—Reports indicate 
slight if any changes, the demand for some up- 
per grade items being strong enough to continue 
gradual reduction of available mill supplies. The 
domestic trade seems to be buying rather spar- 
ingly, for immediate needs. Scarce items are, 
however, working into stronger price position. 
Demand for lowers is still rated very quiet, at- 
tributed largely to prohibitive freight rates. 
Some. car load shipments for export are said to 
be moving thro this port. 


Boston, Mass., May 25.—The hardwood situa- 
tion shows steady improvement. There is still 
accumulation in the lower grades and weakened 
prices. But in upper grades there is a slight 
improvement right along. However, business is 
far from normal. There is more business than 
there was from the house finish people but it 
is still very meager. Most of the improvement 
in demand is from the furniture people. Prices 
current: Inch, first and seconds: quartered 
white oak, $155 to $170; plain white oak, $105 to 
$120; white ash, $120 to $130; basswood, $105 to 
$115; beech, $90 to $105; maple, $100 to $110; 
poplar, $120 to $130; red birch, $140 to $150; birch 
sap, $120 to $130. 


Baltimore, Md., May 23.—The gain in vol- 
ume of business in hardwoods appears to be 
fairly steady. It is generally admitted that the 
inquiry has increased. The let-down in the ex- 
ports makes it seem as if offerings were decided- 
ly liberal. 


Buffalo, N. Y., May 25.—Good lumber is be- 
ing held at higher prices by the mills, with 
oak showing the most firmness. One whole- 
saler reports that $3 a thousand has been added 
to gum prices by certain mills during the last 
month. Wholesalers feel that more strength 
will gradually develop as stocks are getting 
smaller. 


Columbus, Ohio, May 23.—With a better run 
of inquiries, many developing into orders, the 
hardwood market is showing considerable 
strength. Retailers show a tendency to buy 
for replacement. Factories are in the market 
for larger amounts. About 50 per cent normal 
production is reported. Prices are still irreg- 
ular. The strongest item is hardwood flooring. 
The higher grades are becoming scarcer and de- 
mand is turning to the medium grades. Oak 
prices, Ohio River: 

No. 1 No. 2 No. $ 

FAS Com, Com, Com. 

Quartered $85 $55 ia 
52 35 $25 


Cincinnati, Ohio, May 24.—There is some im- 
provement in hardwood demand, especially for 
lower grades. Prices generally have a firm tone. 
The opinion is gaining that only a quiet improve- 
ment can be looked for this year. 


HEMLOCK 


Boston, Mass., March 25.—Lack of building, 
the continuance of the building strike, and com- 
petition of roofers keep the hemlock market 
very dull. Prices for boards are lower. Eastern 
clipped sell for $34 and random for $32.. Some- 
times clipped sell for $33. 


Buffalo, N. Y., May 25.—The hemlock market 
is not as yet beginning to show much strength, 
except in long lengths, which are not at all 
plentiful. The base-price on western stock is 
now $35 to $36, about $2 lower than recent 
quotations. Retailers can find ample stocks 
here and until building is more active prices 
-are expected to remain somewhat depressed. 











A Trainload of N. C, Pine Logs on way to one of our mills. 


Goldsboro N. C. Pine 


possesses all of the qualifications that have made N.C. Pine the favored 
building material in the East since the days of the Pilgrims. We've 
steadfastly upheld its quality through perfect milling and careful grad- 
ing; and the modern equipment of our mills today, together with vast 
holdings of virgin timber, insure you a quality of lumber for many years 
to come in every way up to the past standards of “‘Goldsboro N. C. Pine.” 


TELECODE USED. 


JOHNSON & WIMSATT, Washington, D. C. 








N. C. Pine 


manufactured from this virgin 
growth timber will build up your 
business and prestige just as it has 
maintained CAMP’S reputation for 
high quality lumber. Try it next time. 


Camp Manufacturing Co. 
FRANKLIN, VA. 
MILLS :—Arringdale, Va. Franklin, Va. Wallace, N.C. 


DAILY CAPACITY: 
Saw Mills 600,000' Planing Mills 400,000' 


Eastern Sales Offices: 


NEW YORK: 1214 Flat Iron Building 
PHILADELPHIA: Real Estate Trust Bldg.. 
GEO. W. JONES, Mgr., Phone 982 Gramercy 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. 
CAMP, Manager 


“There’s None Better Than Camp’s” 
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A Satisfied Customer 
Is the Best Salesman 


any dealer can have. What hesays is convincing to the man who wants 
to buy and ten to one will be acted on. That’s why it is so important 
for a dealer to select the kind-of products to sell that insure satisfied 
customers. Such a product is 





Throughout the seventy years it has where it is now being sold. You can 
been on the market it has fully demon- depend upon “Oconto” brand to run 
strated its capacity to meet the demands uniform in quality and millwork. We'll 
of even the most exacting builders. It be glad to tell you more about our floor- 
has a host of friends in communities ing upon request. 


HOLT QUALITY and SERVICE 


A Standard for 70 Years 


Kiln Dried Hardwood Lumber 
Can be furnished with other Kiln Dried Items Mixed with Flooring. 
Rough Turned Kiln Dried Maple Last Blocks. 











Holt Hardwood Company 


New and up-to-date Factory and “~ Kilns. CONTO 
Custom Kiln Drying a Specialty. Try Us. WISCONSIN 














Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 
in handling 

TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


New York Chicago Seattle 
332 S. Michigan Ave. 

















North Tonawanda, N. Y., May 24.—Dealers 
have noticed a slowing down in demand during 
the last week. Locally, building has been most 
active this spring, but labor troubles in other 
localities have tended to hurt sales. Prices 
are holding firm. 


Cincinnati, Ohio, May 24.—The hemlock mar- 
ket locally continues dull and featureless. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., May 21.—The fir market is in 
a state of quiescence, with production grad- 
ually increasing, but with prices holding bare- 
ly steady. California demand continues to be 
a feature, both for fir and cedar, but rail ship- 
ments to eastern and middlewestern territory 
are light. Wholesalers report this phase of 
business to be. the lightest since the begin- 
ning of the year. 


Portland, Ore., May 21.—While the marine 
strike continues the rail mills are getting the 
business that under normal conditions would 
have gone to the waterfront mills. Coast mills 
indicate that when the strike is over and ships 
return for cargoes the base fir price will be 
$18 or $19, or about $5 higher than when the 
strike went into effect. Many mills have shut 
down and hence stocks will be small, and to 
this is attributed the predicted advance. The 
spruce and western pine markets are un- 
changed. 


San Francisco, Calif., May 21.—The principal 
feature of the fir market is the flurry at the 
northern mills, due to the maritime strike, 
which will prevent additional water shipments 
from reaching California. There has been a lot 
of speculative buying here during the week, and 
brokers have been ordering lumber thru for 
immediate shipment by rail. A large proportion 
will go to southern California to supply yards. 
Advanced prices have been paid. The present 
quotations on V. G. flooring are: No. 1, $15 over 
California Rail B list; No. 2, $12 over, and No. 
3, $8 off list. 


Chicago, May 25.—Trade is very spotty and on 
the whole unsatisfactory in this territory. Ver- 
tical grain uppers are stronger, having been 
advanced $3 by some of the west coast mills, 
and now selling at $10 and $11 over Rail B list. 
Common boards are slightly weaker; otherwise 
there have been no changes as to prices. 


Kansas City, Mo., May 24.—Fir prices are 
said to be stiffer, but orders have been taken 
at prices under quotations. There is plenty 
of competition, and stock appears to be more 
plentiful in all items. The demand here is al- 
most wholly for uppers, tho some orders for 
timbers for eastern delivery have been taken. 
As a rule buyers want mixed cars. 


Boston, Mass., May 25.—Douglas fir here finds 
a very dull market, due largely to lack of 
building and low prices on southern pine. But 
the market seems firm at former prices: Floor- 
ing, vertical grain, 1x4, No. 1, $72.50 to $74; 
No. 2, $69.50 to $71; partition No. 2. clear, 
11-16x3 1-4, $42.50 to $44.50. 


Buffalo, N. Y., May 25.—Reports from the fir 
mills say that the trade has dropped off in the 
last week or two, and some wholesalers blame 
building labor troubles. Some spruce is being 
received in this territory from as far away as 
Saskatchewan, 


WESTERN PINES 


San Francisco, Calif., May 21.—The demand 
for California pines has been pretty steady 
during the last two weeks, and the volume 
has increased. Eastern inquiries are numerous, 
but demand does not warrant full output. Some 
mills recently started up are running two shifts 
to replenish depleted stocks. No. 1 and 2 shop 
are moving in straight cars with 6/4 in demand. 
Clears are very scarce, both in sugar and white 
pine. It will be sixty days before there will be 
any material supply of new dry stock. 





Chicago, May 25.—Western pine shop is get- 
ting very scarce and many mills report them- 
selves cleaned out of this item; but this has not 
as yet had the effect of advancing prices. Upper 
and common grades remain in adequate supply, 
and they are a little weaker if anything. 


Buffalo, N. Y., May 25.—An increased demand 
for the California pines has developed during 
the last few weeks, altho sales are not exten- 
sive. Prices are holding steadier. Clear sugar 
pine continues to be in unusually small supply at 
the mills. One encouraging feature of the trade 
is that railroads are now able to get stock thru 
from the Coast quite promptly. 
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REDWOOD 


San Francisco, Calif., May 21.—The redwood 
market is firm, with the California demand 
holding up well. There is a good demand for 
rustic and yard stock. The eastern demand is 
below normal but has been increasing since 
the first of the year. The mills have not been 
cutting heavily. Now that they are getting bet- 
ter supplies of logs they will be able to increase 
their stocks. The steamship strike is holding 
back shipments but will result in improved as- 
sortments. Unless the strike is greatly pro- 
longed the mills generally will continue in op- 
eration, at a fair rate of production. 


Chicago, May 25.—Redwood continues to hold 
firm, and local distributors report a slight ex- 
pansion of business during the last week or ten 
days, chiefly from industrial sources. However, 
the market remains unsatisfactory. 


Kansas City, Mo., May 24.—With prices a lit- 
tle easier, there appears to be a little more in- 
terest in redwood. Inquiry has been coming 
in better and prospects are for larger business. 


NORTH CAROLINA PINE 


Baltimore, Md., May 23.—The range of prices 
continues to rule low, but in some items a stif- 
fening is observed. Shipments from the smaller 
mills in Virginia are coming in rather more 
freely than could be desired, one day last week 
recording no less than seventeen such cargoes; 
but prior to that time a material reduction in 
the assortments had been in evidence, so that the 
situation has not been weakened by the new 
arrivals. The requirements of the builders are 
fair. Packers are very slow about making 
preparations for their supply of boxes, and this 
division of the trade is very quiet. 


Boston, Mass., May 25.—The steady improve- 
ment in demand for roofers has made them 
firmer and now they have advanced. Good 
quality 6-inch sell for $29 and $30. But in 
pine the demand is not very active. The market 
for rough edge is rather weak and 4/4 under 
12 inches sells at $50, tho offered up to $53. 


Buffalo, N. Y., May 25.—The chief demand in 
the North Carolina pine trade is im flooring and 
prices are strong. Roofers are a little firmer, 
being quoted here at about $28. A better feel- 
ing now exists among the retailers, particularly 
in the country districts, where building is mak- 
ing some headway. In many larger places high 
wages and labor difficulties are still holding 
back the builders. 


SOUTHERN PINE 


Chicago, May 25.—There has been no note- 
worthy change in the southern pine trade here. 
Local building remains tied up as a result of 
nonsettlement of the labor wage controversy, 
and country trade is decidedly spotty. Prices 
are unchanged. 


St. Louis, Mo., May 24.—The market for south- 
ern pine has been only fair. There has been a 
steady increase in the number of inquiries for 
mill shipment, but most of them for mixed 
cars, largely 1-inch stock in specified widths and 
length. Prices for orders of this kind are 
stronger than they were, but prices for straight 
cars of dimension are not so strong. Two by 
4 and 2x8 were in big demand a short time 
ago, but are not in so good demand now. 


Kansas City, Mo., May 24.—Increasing firm- 
ness is noticeable in southern pine and it is 
expected new lists will be put out shortly show- 
ing numerous revisions, mostly upward. Finish 
appears to be showing the greatest strength, after 
having been neglected by buyers for a long time. 
Sales managers are well satisfied with the out- 
look. The east continues to be a heavy buy- 
er and there is a big inquiry from that section. 
In the Southwest, while the buying has been bet- 
ter, trade is not up to the mark. Stocks at the 
mills are said to be rather badly assorted and 
some items are running short. Flat flooring and 
finish have advanced about $1 in the last week, 
but boards and timbers are weaker. Dimension 
is firm at $19 mill. 


New Orleans, La., May 23.—Orders for the 
week appear to have registered a slight decline. 
Shipments increased and took the lead, while 
production, running a poor third, a little more 
than held its own. The slump in bookings was 
perhaps less than the carload figures would in- 
dicate, for the average carload registered some 
increase. Several operators report demand 
about up to last week’s mark. No marked 
change in its character is reported, but prices 
are generally rated firmer. 





California Redwood 


‘Both Grand and Comfortable 


California Redwood is actually both grand and comfort- 
able — not the stiff, formal kind of grandness, but the soft, 
restful beauty that should be part of every home. The 
home of Redwood literally breathes comfort. 


Used in its natural grain and color (perhaps slightly 
waxed); stained in the wide variety of tints which the wood 
takes so readily; relief-carved or “torch-burned”’ (distinc- 
tive finishes to which this, of all woods, is best adapted) 
— whatever the treatment, there is a warm, “homey” at- 
mosphere to the Redwood interior. 


Redwood is unusual in other ways. A natural preserva- 
tive makes it exceptionally resistant to rot and decay, while 
its freedom from resin or pitch makes it resist fire. And, 
further, when properly seasoned Redwood will not crack, 
shrink or warp. 


Write for full information. 


REDWOOD SALES COMPANY 
216 PINE STREET 


SAN FRANCISCO 
Exclusive Eastern representative of the 
following mills: 

Albion Lumber Company Holmes Eureka Lumber Co. 
bg tap ore soo Co. Little River Redwood Co. 
+. J. Dodge ompany ~ 
Dolbeer & Carson Lumber Co. Northwestern Redwood Co. 
Hobbs Wall & Company San Vincente Lumber Co. 
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Boston, Mass., May 25.—The market seems 
fairly firm. Trade is still not up to. normal and 
business is very unevenly: distributed. Prices 
continue quite irregular. There is an improve- 
ment in trade. No. 2 common is the most ac- 
tive item and is firmer in tone and price. Floor- 
ing prices: A rift, $62 to $72; B rift, $57.75 to 
$68; C rift, $45.25 to $51; No. 2 common rift, $30 
to $38; B&better flat, $43 to $47; partition is 
selling a little better. It is offered at $42 to 
$47. 


Baltimore, Md., May 23.—The stocks of Geor- ° 


gia pine here are probably on the increase, deal- 
ers deeming it expedient to make provision for 
a greater amount of business. Construction 
work that calls for longleaf proceeds on a more 
elaborate scale. Production is still held down 





Lumbermen's 
Building E 


Latoy A Short 
Cut to 
Figuring 
Building 
Costs 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost. per square can he anpopli 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. . 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 








and the stocks available are by no means heavy. 
Many sawmills have not yet resumed operation 
Local yards do not carry any considerable quan- 
tities. 


Buffalo, N. Y., May 25.—The chief strength in 
southern pine is said to be in flooring, with a 
scarcity prevailing in Bé&better flat, which 
some mills now ask $5 more for than a few 
weeks ago. In the general list not much change 
has lately taken place. A large number of lists 
being sent to wholesalers show quite a varia- 
tion. 


Cincinnati, Ohio, May 24.—Building continues 
on a disappointing scale but the seasonal activity 
has developed a better demand for pine and the 
yards are fairly active. Hand to mouth buying 
still characterizes both retail and consuming 
trades. Price changes in the last week were in- 
consequential. . 


Columbus, Ohio, May 23.—The southern pine 
trade shows a let-up. With fairly good stocks, 
dealers are not inclined to buy. Most orders 
are for small lots. Transit cars are numerous. 
Retail trade is falling off because of the let-up in 
building. Prices are still unsettled. 


CYPRESS 


New Orleans, La., May 23.—Last week’s mar- 
ket is rated featureless, without noteworthy 
change in volume or character of demand and 
with no change of price reported. The mills are 
handling what is called a fair business, under 
normal volume still, yet sufficient to make a 
good showing as compared with other woods. 
Mixed car orders continue to predominate and 
they are well mixed. 


Chicago, May 25.—The cypress market has in 
common with most of the other woods felt a 
depression as a result of the stoppage of 
building construction in this city. Distributors 
report that country trade is a little more active, 
however, and they expect a fair volume of lo- 
cal business as soon as the labor wage contro- 
versy is settled. Cypress prices in the mean- 
while have shown no change since the recent re- 
adjustment. 





St. Louis, Mo., May 24.—The market for Gulf 
coast stock remains firm, at recent changes, al- 
tho there is no demand to speak of. Dealers 
are buying very little from the mills, depend- 
ing upon local distributers for immediate 
wants. Mills tell of shortages in upper grades, 
and the restrictions on purchases are still in 
effect. There is some native stock moving. 





Kansas City, Mo., May 24.—Upper grades of 
cypress are said to be a bit easier to get, and 
it is said also that there has been some re- 
laxation on limits set. Country trade has been 
more quiet in the last week. Mixed cars con- 
tinue to be favored by buyers. 


Buffalo, N. Y., May 25.—Not much change in 
cypress conditions has been shown lately. The 
mills have a fair amount of stock on hand, tho 
not as much as would be required if building 
took a spurt, and the buying of both wholesalers 
and retailers is on a small scale. 


Boston, Mass., May 25.—Dealers are encour- 
aged because demand for finish is keeping up, 
altho the market still is below normal. De- 
mand from manufacturing consumers showing a 
steady improvement. The whole market is 
quite a little better. Prices current: FAS,4/4, 
$105 to $115; 8/4, $115 to $127; selects, 4/4, $90 








2400 Maple St. 





Star Wood Products Co. 


Incorporated 





Manufacturers of 


POPLAR BEVEL SIDING 


Poplar Mouldings and Dimension Stock 
100% Grade snd’ Measurement 


Special Terms on Cartoad Lots. 


LOUISVILLE, KY. 








to $95; 8/4, $98 to $106; shop, 4/4, $58 to $6z; 
5/4, 6/4, $68 to $72. 


Baltimore, Md., May 23.—Quotations are fairly 
steady just now, with users displaying some 
interest. Buyers are decidedly conservative. 

Cincinnati, Ohio, May 24.—The export demand 
for cypress has died away, but domestic build- 
ing demand is fairly satisfactory. The market 
is fluctuating somewhat, with changes gener- 
ally upward. The changes have not been large 
but reflect the better demand and _ the light 
stocks. 








Columbus, Ohio, May 23.—With short mill 
stocks, prices in the cypress trade are well 
maintained at previous levels. Demand is fair 
but not up to expectations. Retailers are the 
best buyers at this time and rural dealers are 
absorbing some stocks. Offerings are limited. 


SHINGLES AND LATH 


Seattle, Wash., May 21.—At the mills the 
market price of red cedar shingles is firm to 
strong. Apparently an unusual situation is be- 
ing created thru an evident depletion of stocks, 
coupled with the fact that orders are coming 
rather more freely than usual. At the same 
time wholesalers report business to be quiet. 
During the week the market has strengthened 
about 50 cents on all grades except 18-inch 
shingles, which are about stationary. Perfec- 
tions are being freely manufactured and the 
demand is good, particularly for green stock. 
The accumulation of this stock has been cut 
down by water shipments. Large quantities 
of perfections:- have gone to the Atlantic coast 
thru the Panama Canal. 


San Francisco, Calif., May 21.—The demand 
for cedar shingles has been very light. Whole- 
salers quote $3.50 a thousand on green and 
$3.20 on dry shingles. Better prices are ex- 
pected if the steamship strike continues. Red- 
wood shingles are not moving to any extent. 
The price on No. 1 green shingles is unchanged 
at $4, delivered San Francisco. 


Chicago, May 25.—There has been some 
strengthening of red cedar shingle prices during 
the week, and they are now selling as follows 
per square, Chicago base: Clears, $4.36; stars, 
$3.58; XXXXX, $5.11. However, demand still 
is very slow. There has been no change in 
the lath market worthy of note. 





Minneapolis, Minn., May 23.—Demand from 
retail yards is running about the same, but 
the market shows strength reflected from the 
Coast, and supplies available here are smaller 
than a while back. Quotations show a consid- 
erable range. The new list raises lath prices 
$1 a thousand for No. 1 and 50 cents for No. 2 
and No. 3 mixed. 





Kansas City, Mo., May 24.—Shingle demand 
has been a little better in the last week and 
prices are a little firmer. Most sales are at 
around $2.20 for stars and $2.80 for clears, with 
clears a little harder to get than stars. Transit 
cars are not very plentiful, but most dealers 
do not hesitate to make small concessions on 
them after they have been out for some time. 
The demand for siding continues good and 
prices are firmer. The demand for lath also is 
much stronger and supplies have been cut down 
considerably. Prices on southern pine have 
been advanced to $3.25. 


New Orleans, La., May 23.—The market is re- 
ported practically unchanged, cypress shingles 
finding limited demand only, with such movement 
as there is being handled chiefly in mixed cars. 
Lath have maintained the gain in request noted 
some weeks ago, but are still considerably un- 
der normal for the season. Prices of both items 
are said to stand unchanged. 


Boston, Mass., May 25.—The lath market 
shows little life. The 1 1/2-inch now sell gener- 
ally at $7.50 and the 1 5/8-inch at $8.50. Fur- 
ring is rather quiet and weaker; 2-inch, $38 to 
$39. There is some demand for shingles but it 
is certainly far below normal for this season. 
The market, tho far from weak, shows a little 
weakening tendency. The white cedars gen- 
erally sell: Extras, $6 to $6.50; clears, $5.50 to 
$6. The best reds sell at $5.75; mighty good 
brands sell at $5.55 and $5.50. While there is 
almost no demand for clapboards, they are at 
last coming into the market. The 4-foot extra 
spruce sell for $120 all around. 


Baltimore, Md., May 23.—The quotations re- 
main around $22 for H. B. Short cypress 6 by 20 
hearts, with $17 for saps. Lath are moving in 
relatively small quantities only, tho trade shows 
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a gain. The quotations are now about $7 for cy- 
press, $5 for southern pine and spruce close to 
$9, and with the holdings here moderate. 


Buffalo, N. Y., May 25.—The shingle market 
is reported slightly stronger, with all-rail extra 
clears quoted at $4.74 and stars at $3.95. Not 
much demand prevails and supplies are fairly 
ample in clears, while plenty of stars are avail- 
able. The buying is being done in very small 
quantities, as retailers look for a lowering of 
all-rail rates. 

Columbus, Ohio, May 23.—Shingles are about 
holding their own. Rural dealers are the best 
customers. The market is more or less spotty, 
however, with red cedars the best feature. Clears 
are selling around $4.60, Columbus. Other 
varieties are quiet. The lath trade is showing 
some activity, with prices fairly strong at for- 
mer levels. 


BOXBOARDS 


San Francisco, Calif., May 21.—The pine box 
shook situation has been quiet during the last 
week. It is probable that, as in other years, 
buyers will hold off, then put in rush orders 
and pay the price. There is a rumor that box 
lumber prices will decline. But present prices 
of $20 to $25 at mill for last year’s lumber do 
not leave much margin and some think there 
will be an advance when heavy consumption 
sets in. Most box factories are in operation, with 
enough orders to keep going, but not a normal 
business. Overhead expenses, while operating 
below capacity, make the situation very un- 
satisfactory. The deciduous shook season ts 
coming on and buying is late in starting, but the 
crop prospects are excellent. A good business 
is expected on grape boxes, as no wine will 
be made, this year and grape shipments will 
increase. 





NEW YORK WELCOMES WEST COASTER 


New York, May 24.—BFlaborate preparations are 
being made by several associations of lumbermen in 
New York and vicinity to entertain E. C. Miller, 
president shingle branch West Coast Lumbermen’s 
Association, who soon will pay a visit to the Fast. 

Mr. Miller will be the guest May 31 of J. A. 
Mahlstedt, of New Rochelle. The west Coast repre- 
sentative will be the guest at a luncheon for lum- 
bermen and will visit many yards in Westchester 
County. 

On June 1 Mr. Miller will be the guest of W. S 
Pettit at Belleport, Long Island, where he will meet 
a number of members of the Long Island Dealers’ 
Association. 

On June 8 a luncheon will be given Mr. Miller by 
members of the trade relations committee New York 
Lumber Trade Association. An automobile tour of 
many of the larger yards in Manhattan, Brooklyn, 
the Bronx and Queens boroughs will be a feature 
of the entertainment program. 

Mr. Miller also will make a visit to Connecticut, 
where he will be the guest of the Lumber Dealers’ 
Association of Connecticut. The association has 
invited the West Coast association official to ad- 
dress group meetings in New Haven and Hartford. 
Ile is expected to reach Connecticut about June 10. 





HONOR FATHER’S MEMORY BY GIFT 


SPOKANE, WASH., May 21.—In memory of their 
father, the late Frederick Weyerhaeuser, noted lum- 
berman, his four sons have donated $75,000 to 
Whitman College, Walla Walla, for the establish- 
ment there of a department of biblical education. 
Announcement of this gift was made by Dr. S. B. L. 
Penrose, president of the college, early this week. 

The first payment of $25,000 toward this endow- 
ment will be made June 1, the second payment of 
like amount Sept. 1 and the final payment of $25,- 
000 on Dec. 1. In making the announcement Dr. 
Penrose said: “The children of the late Frederick 
Weyerhaeuser have decided to establish such a de- 
partment in memory of their father because of his 
interest in the development of Christian character 
in young people. Since Mr. Weyerhaeuser made 
considerable of his fortune in the West, it was de- 
cided that the memorial should be placed in a 
western school and Whitman was the one selected.” 


The four brothers who are paying this tribute to 
the memory of their father are C. A. Weyerhaeuser, 
of Little Falls, Minn.; R. M. Weyerhaeuser, of 
Cloquet, Minn.; F. E. Weyerhaeuser, of St. Paul, 
Minn., and J. P. Weyerhaeuser, of Tacoma, Wash. 
All four were in Spokane for several days the mid- 
dle of last month and it is presumed that they made 
arrangements for this endowment at that time, but 
no mention of it was made by any of them, 





Advertisements will be inserted in this dee 
Partment at the following rates; 


25 cents a line for one week. ; 
45 cents a line for gaze consecutive weeks. 
ree 


h make one 





ing counts as 
N display ¢ hh cap ° 
Srdlepiay except the heeding be ad 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office = 
later than Wednesday morning in order 
secure insertion in regular department. "An 
advertisements qeores dater will be placed 
‘under heading Too Late to Classify. 





WANTED—AMERICAN LUMBERMAN 
If you have a copy of the AMERICAN LUMBERM AN 


issue of November 24th, 1917, and can spare same mail 
to us and we will remit. AMERICAN LUMBERMAN, 
431 S. Dearborn Street, Chicago, II. 

WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 





the American Lumberman. 
431 S. Dearborn St., 


Best for you. Chicago. 





WANTED 


A young man to practically take charge of the 
selling end (in office and on the road when necessary) 
of a large plant manufacturing Hardwood Flooring, 
one who has had plenty of practical experience neces- 
sary. A knowledge about the manufacture of flooring 
will be advantageous. High class men only need 
apply. Give experience, references and salary received 
at present time. 


Address “K. 9,°° care American Lumberman. 





MALE HELP WANTED 
We are constantly having openings for the right men 
for the retail lumber business. We desire experienced 
men who are familiar with lumber, interior trim, sash 
and doors, builders hardware. It is not necessary to 
be versed in all lines but must be experienced in 
some one of the above lines. Make application direct 
to us in wa 
WILSON & GREENE LUMBER CO., 
Syracuse, N. 


LARGE YELLOW PINE MANUFACTURER 

Of Florida can use logging superintendent competent 
to log and deliver sixty to seventy million feet per 
year. Must possess initiative and be fully qualified to 
handle all branches of the work including building 
of railroads, handlifg of skidders and loaders. In 
reply state with whom now employed, experience and 
full particulars. 








Address “K. 10,"" care American Lumberman. 
WANTED 
Experienced Male Bookkeeper, one who has had ex- 


perience in Logging-Railroad and Saw Mill operations. 
Northern man preferred. Give experience, qualifications, 
age, references, salary expected, and when could report 
for work. 
RODDIS LUMBER & VENEER CO., 
Park Falls, Wisconsin. 


WANTED—FOR OUR CAIRO, ILL., YARD 
Bright, hustling young man in office, who can do type- 
writing, figure tallies, = Noe general clerical work in 
planing mill office. Sta ge and salary wanted. 
GREGERTSEN BROTHERS | COMPANY, 1560 McCormick 
Bldg., Chicago, Ill. 


SALES MANAGER WANTED 
Exceptional opening for high grade southern pine sales 
manager with old established, large and well-known 
Arkansas manufacturer. Write fully, giving complete 
qualifications. 

Address 








“K. 19,’’ care American Lumberman. 


WANTED—A FIRST CLASS 
Planing mill foreman for yellow pine operation located 
in one of the best cities in Alabama. Must be capable 
of taking entire charge of plant and produce results. 
Give full particulars and salary wanted. 
Address “K. 31,’’ care American Lumberman. 











MALE HELP WANTED 


Wanted, first class, experienced man to sell interior 
trim and sash and doors. Must be able to take quanti- 
ties off from plans and measure buildings, also bill 
same into factory. State salary expected and full 
particulars, —— where last employed. 
LSON & GREENE LUMBER CO., 
Syracuse, N. Y 


EXPERIENCED FOREMAN 
For special mill work factory and planing mill. Must 
have executive ability and knowledge of latest methods. 
In answering please give complete description of pre- 
vious experience, age, present connection, reason for 
change, wages desired, and reference as to ability. 
Address “qG, 2,”? care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For Chicago suburb. Give record of experience. Must 
be a hustler. State age, whether married or single, and 
salary expected. 
Address “K. 34,’ care American Lumberman. 


WANTED—GENERAL MANAGER 
For large lumbering operation in Northern Wisconsin. 
Executive ability to direct logging, manufacturing and 
selling. Give full information as to actual experience 
and age. 
Address “K. 33,’’ eare American Lumberman. 


WANTED—MANAGER 
For small retail Lumber Yard in Ohio. “Want all 
around man with yard and office experience. Oppor- 
tunity for advancement and investment. State age, 
experience and a expected. 


Address 7 6,’’ care American Lumberman. 


WANTED—FOREMAN 
50,000 capacity Pine mill in southwest. Give age, 
it "macdied, list of mills where held similar position 
and salary expected. High class man only will be con- 
sidered. 
Address “K. 2,’’ care American Lumberman. 


WANTED—GOOD ALI. AROUND ASSISTANT 
For Ind. retail yard, must be able to keep books, assist 
in selling, unloading, etc.; $80.00 to $100.00 per month, 
with good chance for future; references required. 

Address “K. 32,’’ care American Lumberman. 


WANTED—MANAGER 
for retail lumber and building material yard, Central 
Illinois. Advise fully in own handwriting experience 
and qualifications, giving references and salary desired. 
Address + 5,’ care American Limnberman. 


NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell something 
is to advertise in the Wanted and For Sale Department, 
AMERICAN LUMBERMAN, 

431 So. Dearborn St., Chicago. 


WANTED—SUPERINTENDENT AND 
Estimator for planing mill, sash, door and trim fac- 
tory. Must be competent to estimate and get out 
millwork for large buildings. 

LYMAN FELHEIM CO., Erie, Pa. 


WANTED—A MAN CAPABLE OF 
Taking full charge of a plan service department for a 
line of four yards. He must be capable of listing and 
estimating materials accurately from blue prints and 
of drawing up small plans and changes in stock plans, 
and he able to talk to prospective builders as well. 
MUELLER LUMBER COMPANY. Davenport, Ia. 


PLANING MILL ESTIMATOR 
Must be practical and capable of taking off and pricing 
work—Pittsburgh a State salary expected. 
ddress 12," care American Lumberman. 


WANTED—YOUNG MAN OF WIDE EXPERIENCE 


In sales end of lumber business, by a Western manufac- 
turer. Must be prepared to invest $10,000 to $25,000. 
Highest references required. Company has large hold- 
ings and in best financial condition. 

Address “—. 35,"’ care American Lumberman. 


WANTED—ATLANTIC COAST REPRESENTATIVE 


To open office and solicit trade rail and cargo for large, 
established financially strong Pacific Coast whole- 
sale lumber company. [references given applicants 
having experience Pacific Coast woods and cargo 
trade. Give references with full information as to 
past activities and experiences. 

Address 7. 6” care 


WANTED—FIRST-CLASS COMMISSION 
Selling agency connections throughout the East toe sell 
for large, well established and financially strong. Pacific 
Coast wholesale lumber concern handling Fir, Hemlock, 
Spruce and Western Pine. Give references, with full 









































American Lumberman. 





information as to past activities and experiences. 
Address se bay 


eare American Lumberman. 








WANTED—EXPERIENCED 
Door Patchers. Good wages and steady 
clean healthy town to live in. 
Apply, WHITMER, 


work. Nice 


JACKSON & CO., 
Albuquerque, N. M. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St.. Chicago, Ill. 
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WANTED—A MAN 
Who is well acquainted with Chicago and immediate 


territory to sell fir. To dig up specials. We can cut 
and deliver anything. Tell us about yourself in detail, 
what you have been doing and can do. 

ddress “K. 35,’’ care American Lumberman. 


WANTED—BY WHOLESALER 
In Yellow Pine salesman to travel Indiana and Kentucky. 
Salary and commission or division of profits arrangement. 
State age, experience, reference and compensation 
wanted. Only high class men and business getters 
need apply. 
Address “K. 26,’ care American Lumberman. 


WANTED—YELLOW PINE SALESMAN. 
To the man who has an established trade and can 
produce 40 to 50 cars per month with backing of product 
from the best Southern manufacturers with right prices, 
we have a proposition to offer which will be interesting. 
Write us naming your territory. 
THE STANDARD LUMBER COMPANY, 
Birmingham, Ala. 


WANTED—SALESMAN 
Man for New York State west of Hudson River. An- 
other to cover Rhode Island and eastern Massachusetts, 
and possibly another to cover Metropolitan District and 
Long Island. Give references, experience and full de- 
tails in first letter. 
ddress “K, 25,’’ care American Lumberman. 


WANTED—LIVE YOUNG SALESMAN 
By Western Pennsylvania Wholesaler. Previous whole- 
sale experience not essential but must know lumber 
and have fair education. State salary expected, age 
and experience. 
Address 


WANTED—ACTIVE COMMISSION SALESMEN 


To sell B. O. Red Cedar Shingles, red cedar, fir and 
hemlock lumber, for large manufacturer of B. C. timber 
products. Prefer men who call on trade regularly, 
understand red cedar shingles and know how to sell 
them. Liberal commissions and exclusive territory to 
competent men. 

Address “DP. 46,’’ care American Lumberman. 


LUMBER SALESMAN WANTED 
for Wisconsin territory, by wholesale and commission 
firm. Good opening for a hustler. Give ss'tary wanted 
and experience, in first letter. 
Address “H. 44,’’ care American Immbermaa. 


WANTED—WIDE AWAKE SALESMAN 
Manufacturer and wholesaler of northern and southern 
hardwoods wants high-grade reliable hardwood sales- 
man of good personal appearance to travel, making 
headquarters in Chicago. Only business producers need 
apply. Give age, experience, references and salary. 
Inquiries will be treated in strict confidence. Address 
reply to ‘‘H. 24,’’ care American Lumberman. 


WANTED—COMPETENT WHOLESALE 
Lumber salesman in Chicago. One who can organize 
and maintain the wholesale department of a well-known 
concern. Will offer a 50-50 basis to right man. 

Address “H. 25,’? care American Lumberman. 














“K, 5,’ care American Lumberman. 

















COMPETENT EXECUTIVE 


Desires to make change as manager. 
Sales—Advertising—Plan service. 


Fully qualified by experience and ability to take full 
charge of any or all of above departments. Broad ex- 
perience with largest Sash and Door, Seetional Building, 
and Ready-cut manufacturers. Large acquaintance with 
Middle West Retailers. Now employed. Wish to make 
change as soon as possible. Can furnish ample refer- 
ence. Salary 


Address “K, 15,’’ care American Lumberman, 





ATTENTION HARDWOOD MANUFACTURERS 
Married man with five years’ practical hardwood ex- 
perience and twelve years’ sales experience from 
Chicago, East, also Canada, desires to make connection 
with good hardwood mill people. Prefer position 
directing sales spending part of time on road. Best 
of references given and expected. Must be high class 
proposition, none other considered. 

ress “HA. 41,’’ care American Lumberman. 


WANTED—POSITION OF TRUST 
Middle aged; wide range of experience as accountant, 
office manager; also sales manager, both wholesale and 
retail. Yellow pine and hardwoods. 
Address “K. 30,’’ care American Lumberman, 





A NO. 1 FILER 
With 20 years’ experience desires to correspond with 
someone in need of filer for short duration, or to help 
some young filer on his feet. 
Address “K. 29,’’ care American Lumberman. 


WANTED—TO MAKE DEAL 
With some reliable manufacturer or wholesaler to sell 
lumber on a commission basis. 
Address “K. 18,’’ care American Lumberman, 


A PRACTICAL LUMBERMAN 
Of long experience desires a position as manager or 
foreman in a lumber yard in Southern Wisconsin or 
Northern Illinois. 
Address “K. 3,’’ care American Lumberman. 


COMMISSARY MANAGER 
Wants position. Experienced, successful, reliable and 
can produce results; now employed. First-class ref- 
erences. 
Address 











“A. 46,’’ care American Lumberman, 





YOUNG MAN 
Would like to locate with line yard company. Now em- 
ployed; 10 years’ experience. Wish to work as mana- 
ger or collector and salesman. Wither of the following 
named states preferred; Texas, Oklahoma or New Mex- 


co. 
Address “HAH. 17,”’ care American Lumberman. 





AFRICAN MAHOGANY, AMERICAN 
Hardwoods, and Veneers. English, African Mahogany 
Expert, with excellent connections in West Africa, and 
with clientele here, desires connection with enterprising 
American company wishing to import logs and export 
American hardwoods and veneers to Europe. 

Address “AH. 15,’’ care American Lumberman. 


HIGH CLASS LUMBERMAN 

Will consider proposition as manager Southern Pine 
operation. Thoroughly conversant all phases of industry. 
Young, married. Wanting better situation and greater 
responsibility only reason for change. Employed as 
assistant manager large Southern Pine mill. If in- 
terested in man of this character, write ‘‘K. 1,’’ care 
American Lumberman. 


LUMBERMAN WITH 22 YEARS’ 
Experience in all branches Pacific Coast products and 
having established office would act as Purchasing Agent 
for any eastern concern desiring western representation. 
Ample references, Address J. S. M., Colman Dock Six, 
Seattle, U. S. A 











SALESMAN 
In Eastern territory Southern and Hardwood Lumber 
and Dealers Finish. Aggressive wholesale or mill con- 
nection for New England preferred. Married, energetic, 
reliable and reasonable. 
Address “K. 12,’’ care American Lumberman. 





SALESMAN WANTED 
To travel Pennsylvania and part of Maryland for whole- 
sale sash and door house. Must be thoroughly ex- 
perienced in this line. State reference and salary 


expected. 
Address “‘H. 5,’? care American Lumberman. 


WANTED—ENERGETIC RESIDENT 


Real hardwood salesman for New York City, Philadel- 
phia, Boston, Chicago and Detroit by a manufacturing 
and wholesale firm, handling mahogany and all south- 
ern and northern woods. On commission basis only. 
Must be honest, capable and know the business thor- 
oughly. Otherwise do not apply. 

Address “B. 33,’’ care American Lumberman. 


WANTED—TWO EXPERIENCED SALESMEN 
One for Southern Minnesota and Northern Iowa and one 
for Southern Wisconsin and Northern Illinois—by large 
established commission and wholesale Lumber firm. 

ess “G. 8,’’ care American Lumberman. 


WANTED—A SASH & DOOR SALESMAN 
For Central Illinois territory who can price millwork 
from plans. 
Address 











“G. 28,’? care American Lumberman. 


WANTED 
Experienced Hardwood Salesman familiar with Western 
Michigan and Wisconsin to sell West Virginia and Ar- 
kansas Hardweods. Advise fully. 
Address “G. 20,’’ care American Lumberman, 








WANTED—LOGGING CONTRACT 
Reliable parties who thoroughly understand railroad, 
team and skidder logging want contract from stump 
to pond. Best of es ar of successful operations. 


Address “K. 17,’? care American Lumberman. 


YOUNG MAN, MARRIED 
Wants position as manager or assistant manager; 3 
years’ experience. A 1 reference; can start after June 
1st. P X 989, Newton, Ill. 
BAND AND GANG SAW FILER 

Wants position. All around millman. Hardwood and 
pine. Can come at once. 

dress “K. 22,’’ care American Lumberman. 


WANTED—POSITION AS SAW MILL FOREMAN 

With good concern cutting hardwood or pine, thoroughly 

ractical, have had 15 years’ 

te a ~&, years’ successful experience. 
Address “H. 42,’ care American Lumberman. 














POSITION AS YARD MANAGER 

By an experienced yard manager, of yard in town of 
10,000 or more situated in Michigan, Illinois or Indiana. 
Where there will be an opportunity to purchase an 
interest. Have many references as to ability, and have 
made a success of yard in town where competition 
was keen. 

Address 


WANTED—POSITION AS STORE MANAGER 
15 years’ experience working in and managing general 
stores and lumber commissaries. Handle own bookkeep- 
ing, pay roll work etc. Present employed by a chain of 
81 stores, doing the buying of dry goods for three. Gilt 
edge reference. 

Address 


WANTED—POSITION BY EXPERIENCED 


Lumber sales and traffic manager, road salesman, ac- 
countant; engaged last eleven years by manufacturers 
Western Pine; some knowledge of Fir, Southern Pine 
and Hardwoods; know markets and have intimate mill 
acquaintance; possess energy and ability to produce 
right results with good company. 

Address “K. 14,” care American Lumberman. 


EXPERIENCED SALESMAN 
In close touch with yard and railroad buyers in Balti- 
more and Washington, desires to represent a first class 
Florida longleaf mill. Can also dispose of considerable 
quantity cypress. Results guaranteed. Best of refer- 
ences furnished. 
Address 


“K, 23,’’ care American Lumberman. 





““K. 27,’’ care American Lumberman. 








“kK. 28,’ care American Lumberman. 





EVERYBODY WANTS SOMETHING 


You want to buy 
or 
You want to sell. 


Want a job, employees; want anything? 

If you advertise you can get what you want or sell 
what you do not want. : 

Nearly everybody reads the classified ads. Your ad- 
vertisement in the Wanted and For Sale Department of 
the American Lumberman would be the messenger which 
would act for and bring you in touch with the Lumber 
World and allied industries. 

It would be read by the very people you want to reach. 

Get big returns. 

Send your advertisement to 

AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Ill. 





INDIANA BAND SAW FILER 
Wishes to make change now or later. Will also act as 
foreman and extra sawyer. If you want the best, write 
me. Address ‘‘H. 37,’’ care American Lumberman. 


TWO HANDRAILERS WANT POSITION 
With firm specializing in circular and complicated stair- 
work. Ten years’ experience with reliable firm. At 
present employed. Explanations furnished later. 

Address “C. 5,’’ care American Lumberman. 


SURVEYOR & LOGGING ENGINEER WANTS 
Position in middle west. Can furnish best reference 
from company now employed by and which is one of 
largest in business. 

Address “HH. 35,’’ care American Lumberman. 


POSITION WANTED 
As sash and door foreman; 15 years’ experience stock 
and detail. Would like to hear from real live sash and 
door factory in need of A-1 man, State salary and 
working conditions in first letter. 
ress “H. 19,’’ care American Lumberman. 


WANTED—POSITION AS 
Planing Mill Superintendent. Would like to connect 
with reliable and progressive concern as superintendent 
general planing mill. Now employed. Particulars may 
be secured by addressing 
“H. 2.’" care American Lumberman. 


LUMBERMAN 15 YEARS IN BUSINESS 
Married, wants position with wholesale or retail 
concern doing business in Buffalo or vicinity. High 
class man. Especially good on sales, 

Address “F, 9,” care American Lumberman, 


LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 


EXPERIENCED SALESMAN & BUYER 
Wants situation. Can command good trade. Well ac- 
quainted with industrial and railroad trade. Have 
bought and sold Southern and Pacific Coast lumber for 
a number of years. 

Address “DP. 48,’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Am thorough master of large or small saws in hard, 
soft or frozen’ timber. Satisfaction guaranteed. 
Present employer as reference. 

ddress “TT, 21,’’ care American Lumberman. 


WANTED—POSITION SELLING 
Yellow pine to dealers in Kentucky; experienced, re- 
liable and have confidence of dealers. 
ddress “G. 27,”’ care American Lumberman. 


POSITION WANTED 
As superintendent or manager, by a man of long ex- 
perience in the lumber business from stump to car. 
Willing to go anywhere in reason and live on the job. 
Best of references furnished. 
GEO. N. TIBBITS, 285 Ross Street, Portland, Ore. 


WANTED—POSITION AS BAND SAW FILER 
Or as filer and foreman, if only a single mill. Have 
had years’ experience at filing single and double cut 
bands and gangs. Will guarantee satisfaction in any 
kind of timber. No proposition too large. Best of 
reference. Address BAND FILER, 188 Poplar Ave., 
Memphis, Tenn. 


EXPERIENCED AND SUCCESSFUL 

Retail yard manager and traveling auditor, well ed- 
cated, clean habits, flawless record, high ideals, early 
banking experience, forty, trustworthy and used to 
work, desires essential executive position. No refer- 
ences furnished until satisfied that position is an ad- 
vancement. 

Address 


ACCOUNTANT OFFICE & SALES MANAGER 
Recently officer of a large Philadelphia wholesale concern, 
wants to take charge of office or represent responsible 
company with headquarters in Philadelphia. Thor- 
pn acquainted with the yellow pine and hardwood 
trade. 

Address 






































“A. 23,’ care American Lumberman. 





“HA. 22,’ care American Lumberman. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn 8t., 
Chicage, DL 
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